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ABSTRACT

This study investigated the effect of emotional appeals on consumers’ attitude towards fair trade
apparel advertisements, and their intention to purchase those fair trade apparels. The interaction
effect of the advertising channel and the mediation effect of perceived consumer effectiveness(PCE)
were examined. Four stimuli were manipulated using two types of emotions(positive/negative) and
two types of advertising channels(magazine/SNS) were used to analyze consumers’ reaction. The re-
sults demonstrated the significant differences in attitude towards ads and purchase intention accord-
ing to the types of emotional appeals used in fair trade apparel ads. However, the interaction ef-
fect between the types of emotion and advertising channels was not identified. The results of medi-
ation analysis showed that positive emotion influenced purchase intention directly without forming a
favorable attitude towards the ads, whereas negative emotion had no significant influence on atti-
tude towards the ads and purchase intention. The results also identified that PCE mediated be-
tween emotion elicited by ads and purchase intention. This study suggests that delivering images
and messages that creates positive emotion should be considered when fair trade ads are produced.
In addition, fair trade ads need to be devised to enhance PCE by emphasizing that ethical choices
of individual consumers can change the working environment of manufacturing countries.
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At 719480l Al 3MA FHES] w5HE 3
sk, ol &8 "2 4F (sweatshop) ot gt
A

AT YT B3aly, oF AelA A
SERAL A3 EAVE B2 vk A kv F
7ol gt FAVE olEtEZ ARAES] Q149
EolX WA FAF-Y (fair trade)oll ek #Aale] =7}
S YA, FHEY gFAFY dAE=E AYY
ZEg e AF Hg ods] W dAFo=m
ZHo w&e gyt e3Ey drh wEkA R
249 2 7PEY AEEE dAdH nF g g
HE fsted axAel 35 TR ek dig
Ax7t oM, FFFY dF AFY AAEE =
olx &HE AFE flste A5E de F¥HFY
H AFYA A WAl gd o)s) 7t otk
F3 AFNM AAME 2HAY] HEE HAse
b $o% 29lo2 Wyt Wy glon Fy 53 F
gol glofM FAM wkee FIE 9 BHATHEES
A&kl F23 WEE AHEHY JuhEdell &

Burke, 1987). sA|%F 3479 A&z 22 71999
A3 2 A ) (corporate social responsibility: CSR) 7]
FuUAleld #-Ast AF7HA Aol dAFe
CSR &&3 7197kl A¥4 & (Sohn, Han, &
Lee, 2012: Kwon, 2010: Y. Kim, 2009: Kim, Kim,
Kim & Choi, 2010: Lee, Yu & Jeon, 2012) ¢} 2
AAA Gl F2 3ol wHA AT HI
CSR ZaoA FZEFY(OIWA/H2E) T} A3
(ARA/HA) o mE A57F] Aolg &2
A (Yu & Choi, 2014)7F A, CSR #37t &
ek Ao Ede tisk At £ES AA ol
TAFGH AES F A7 GA FHEHA glon,
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‘A 7—.‘% iﬂl 2t Eﬂr/‘é(percelved consumer effec-
tiveness: PCE)’e] o]g|3t BT} dFo BAXNE
AHEls Wee 22 weloy gon fuHe 7
u el JIAIE A= TR QA0 ZA AHH

93 99 (Antonetti & Maklan, 2014).
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. o|2X HiZ& 2. SHPY Yoot M AT
1. SRR o R4 D T A% #3
FA 2TY BN FAREANA AAAE LD
FRTAL FA LA thatet T4, EF o Abgete Ed wPoR AuAel BAL TAY
73 FAG £ BAE F7ain, 53 AAEA AFoI} My 2o that AuRe] Lo 5o
o Yo gHE AoH AY It Az 2 geke mx7] 93 HIWoz Add 4 rt
EEAY el A& A7) Sl FHE A, (Trehan & Trehan, 2007). 33 &7 F2 o4
278 w% 37, 37 2A, AR FAH 59 Aol AXN ATE BEHD o)A Al AA Ao
5% 9% 2% dth(Fair Trade International, 2009: U oseA e 2o o) el oab AA A
2011) 2P 9w B2 g, FA, AAAN, A5 AR
w24 vl i 4ol UM, AT Lol 58 Awals B3} old &aHKazmi &
of ek Auzte] #e] FrketAl e FAlolH Batra, 2009). % A &7E 2o Aeld, A
A= ke Qdd IRaAS avdAel 9 34, 3AA S 2HE wE FY Y= (Heath,
Fs AL Atk FAFYG AF E> B Brandt, & Nairn, 2006), A& 2fu AHECZ <l
eI SRR glom, A7 AAHAL 2008 3 AMH AEE Agsth(Bagozzi, Gopinath, &
3k 2000l FFFS AFe] wEedol zbz of Nyer, 1999).
280%., 210% “374stel = AM|Ae &EF A By A7 A Fydts ATolut An A
ool m=A A Es F 5 UtHKim, Z5o 98 ZAA = (Albers-Miller &  Stafford,
2011). sHAgE W FAFS A A9 28 1999), A4H9 AE FolE oA AT} HAT
B A AES FTAHSE A AN Stk 7} AN oluA] FEoE= AX AT BTs} U
e ZFAlo|™(Cha & Ha, 2010), ZAFY 2|7 T ez d#iA dth(Johar & Sirgy, 1991:
e 14 AFd uE oHE] v AFolrk(S, Vaughn, 1980). 459 F3& Ao 2734
Kim, 2009). oluf IUEA 5 U] wEl, ek TE, 3
OF A dEA kEHA Ao FE 7 ER Aw E3 2o AAE A2et= st
W Aol By Holen, f57IH0l 3FY el MW =Aety otk e 2R FyE A E
A RS de AL e A FEER SA 7150l 7HAF e AR AFET 7|goly Bl
o7 Qe 7ol AT wF A4 HAE o E7F Fste AHA ZHAE B A AR AR
go] Atk 538 A /A% wE FPF717F 73 U olux 2 Agsis A9t Bl wely B gy
A 249 FHAE G4 BRZE OiFE APE)7) L 98 79y TAREIS 2AZ 3 FTA A}
AR A=l AAE L glor, ol 71 LHE AA a7 2EL wRo] By EAHE U
of AAstE A Azinler Fukek @dr1Ye Ak oby 77} 39T}
o] gotst k% 4L AL Ath(MacCarthy
& Jayarathne, 2012). webA o5 Abdelr FAF 9) FeA A O3
Oﬂji] ?327] %TSE jiﬂﬁ%i:;m?ll gAtAR HANAM AME AART A=A, of
s A=A Tus T MT—; Rnog EE?Z% %\‘jr(ZaJo_nc & Markus, 1982).
3k 1A A Fart =& AdelA fle] AE el
=gy Rt My A o AAEHEER
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(Shiv & Fedorikhin, 1999), AR 44 = <A} A
x04 _‘,}xgo]]}v] H]—}\g o}.‘: ;G}q H]—%% o]gﬁg].l—‘__ 7-1_0_

Fastth FaelA AHEE AME A
el
%

A5 HAH(Kim, Hong, & Jo, 2000: Mizerski
White, 1986). §3] A FI1E =2 39 I
317 (Mehta & Purvis, 2006), HHE o] ¥ %
2 HAA 3 AH(Friestad & Thorson, 1986)2 ©F7]
—3}1—_1:-]] o]l—_ z%/ﬁx%g‘ .\4-—17]_ 2% _/',:.Zro] lr—*/ zé
A B&s Fo, FLE U SHHCE wots
=g 317] Wid, Fx g dg 7gE X
A7le ALZ ol Ed 4 3lth(Batra & Ray, 1936).
o) F3a Wt A GAREEe] FuEIHAE AT
MY AFE MEH, GA ko] JAAIETE o)
i mA= JFEe] o A (Lee & Seo, 1996),
AANSS FIHE, dEHE, P JEFS
H3s 202 YeEbgtHLee & Seo, 1996: Park &
Yang, 1996). 71%&, ¥k, €% L, FX, =9
2 V1R AT AAHo| BHHA 4‘Dluﬂl(Dzztmatsm
2000: Ekman & Friesen, 2003: Izard, 1992), A
© T34, doH, AEA AAE ZYste EAS
7HAIZL 47] w7l (Chaudhuri, 2006) A4 ©A1A]

3 A= Fgo o] 8rbee Axol AUtk

Ea

o

c

AYPAFEL Fart Avlelyt 37 (Burke & Edell,
1989: Holbrook & Batra, 1987), wE3H(Aaker,
Stayman, & Hagerty, 1986). B, 7% &7](Batra
& Ray, 1986) 9} 722 27(47@*1% 278 9 34
Al B3 &AIH7F veEPES FHEAh AARES T
AR A e Al Brlel diE o #d
A Fsthe Aol 912 (Underwood, Moore &
Rosenhan, 1973) #7422 A Aejdl A& wjrch
ERRIS Lo st Aol 7] ool (George
& Brief. 1992) FAAAME
T Ak T FHAA AEel e AEES T o
HHolw wF e FAHA Aol & NANE FoT)
L2 (Bower & Cohen, 1982) o|A42¢l A3g W&

[e]
3449 452 A3

by
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I
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S
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i =S 4 otk e o) fud
FAA 78S FAo] A (argument quality)el #
AL 72 s Ba HAAY g o Sejyom
)87 dth(Batra & Stayman, 1990).
Fael g F2 AAwke] B o] it 594
d B2 dAAFHE AL ofyH, -rﬁﬂf %ﬂ_?_, By
zZ

4
E S7M17171% @k (Moore & Hutchinson,
BN E AAE BEFEE opletH, ol
E7EE vEFY) A v Qe st
55 o]E7] ELH-Eroﬂ(Brennan & Binney, 2010), ¥4
A & HE AMGER slog B
Els

A =S ga ] -"r]‘@ P5S A5 Hrh
53] HA] atste Fiae TYH R E 59
3tal AMEER stw %xﬂ% HIEAES 3F5a
StEE AET ofE g AlRES FIA e g
< A=3 (Brennan & aney 2010), €292 o]
S 2HAEY #E B 894 FFE AFE
£ &3%4e]th(C. Chang, 2012). AT 47X
g doule Fx9 AF Fxe g mseHl

HEs gAsdAY F2E A9 5ol 3

(Moore, Harris, & Chen, 1995). wabr B Aol A
= A AT f¥d wE FAE e Fu)o
Zpol7b A& LR ogetdon, RAPAM LTtET
FAAA 2T B O 2 ASE dEist
A A Fae #As giREe] AT A W
FIHE —> BAHE B - PO’ st
S 93 $to™(Batra & Ray, 1986), ZaLollA
WE AA7F FIHE P4 mAe 9% 22
e miAgs 9 2Hgx4E W3 tHEdel &
Burke, 1987 Bagozzi & Moore, 1994: Burke &
Edell, 1989: Holbrook & Batra, 1987). 413§ <o)
wE2m wiegtyt 7S FAAAM (Aaker et al, 1986)
oF AARHY 22 FGAA(Steenhaut & Van
Kenhove, 2006)7} 85 ¢=o FIFE HA
2 WAt mEx] B AFe FaeA i
Zé CBARZAMTE FAEHE FrjeEe] JFE
o7 oistaen, FyHErt FA §EH Al

o mo o[o
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oy W ol |o
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TFujelx AbelE miNE AR o et
gAel ApE PoelEst BAE BEe] o) 2

495 RS2 ARaT Az, 59 AL 4
PPHY Ao B glo] AT FUIEE o
T o] sitk(Jeon, 1997). 3AITF &
42l A% avAd H BEsk A
YEOR o]oi X7 ghgol AHHTL 910 UL (Berger
& Corbin, 1992: Carrington, Neville & Whitwell,
2010), AT F HeolM FIBETE FrjelE
o WAE YEFs AHEIA A

3. XZHE 2H|AF gokd

1) &84 zuleh Az 2wz 234

B2 AFE0] SEARA AHld oA HE HE
7 AdA AFE AYsiA EEES 9 $hrh(Berger
& Corbin, 1992). Carrington et al.(2010)¢] w=Z

%€ 0 AR olfol F71%o] Withe AvAe
Gt Z74I Qe W, oE AAl 2M] YFoE
$7)E 2HAE e Qo Vet ot e
aulo] glojA amle] F4Hel Bt F2A T

449 EOE ololAA s, AEH A Lo

EYA7F AT F USS AT A ztE AR
A (PCE)S 7lele] o] ofrl EA|9 A
AoA FLE A4S &M, Aolg e F ke

Edg weo erger & Corbin, 1992: Roberts,

=2 U

Z(B
1996), A3 A olFrell i Tedt e ol
S

_\B,

Addel BE oA FF2 mAE 2Qow FE

fele] ol Apzle] Aol

N
1 of

PCEE A7) &% 7H(self-efficacy) & fAHe 719
S = ol Hr|% Stth 2] e 5AS HAE
FYFAY AHAE ATV 98 27HE d59 F

_‘;_% /H:-L;Q oz ZZ] } Al 3 ‘gzé _/I': o]_t_ ‘:_g_:}oﬂ

%]
gk 7] H7ke ¢u) gt (Bandura, 1982). PCE=
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Aol JFE WA= MUY FH g AL
o|m| et RbE,
& sele] Az+e 9w g} PCEa} A7) &BEat
I Sulel|A Zpol7b AR F Y EF FAIHUOl
Wikl vty Azste Agkel tig =4 93
S71F9 fne A fAbslt =2 WA BA
2AE 7R AFREES
o] g9 A st AFol de ¥H =2 9
A 2AE VM AEES I8 9 il
Aol Aol J3F
Zagre] 7] wEel, g3l dig & 7}
2 AF X9 HHA dg¢S 7P H Antonetti &
Maklan, 2014).
83 g FelAE FAY A7 Y il
It Azbstd 24 A4s Ev Bl ste gt
A AA7E R vty Aztstd vt
o] A4l T ez Aste] &84 AAES
at= 73Fo] UrtH(Singhapakdi, Vitel, Rao, &
Kurtz, 1999). & PCE= W& &A &A¢ FH<
DAL e PCEZF 845 A9 &84
&5 34 7HsAdol Erh(Ellen, Wiener, & Cobb-
Walgren, 1991). wehd &34 J=& 2337
AsNA Abzdol et AnAte] BSARE Fojof shH,
59 5ol 34 Ee A3 BEFS 2T

o
T Ath= 219 PCEE =9joF dt}(Roberts, 1996).
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2) AA e A 74H &nja adA
A2 8 A= an T Ly (ARG z].HA]
o] PCEd| A<l 43& wAH, PCE7} oleld %
A b FAFY AF s vislee

Wyt Antonetti & Maklan, 2014), H 373}
Az 7+e 21924 AXE AB|A}EC] AAEE
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oz FHAZE FAAIIZIE SFEE(Bray,
Johns, & Kilburn, 2011), # & 7te] PCEel 32l
g mA 7HsAE ATh

APBIA & A uiA " AFYA AL “sick
79 ‘well baby’ 277} PCEd v]A& 43
33 It} Sick baby A= oW EA o
S Z7MA7IE &7 $HAd W, well baby &7
B

& Aol EAE s fs | Ae
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4 rlr o oR b

&09‘-40—
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B 5
aTe FAAA &7 9B NS o dRE
o] AFA A wiAY AFUA Ml FA
A& Azxsle sick baby AFE AMgE
(Fine, 1990). 3IAINE olw] AA 9 FFo] &2
oA sick baby ATE AHRNA EZQF 7
Alem, AEo] Q3|8 AHIFPOR ojoA &=
2FE ¥od F A7 Wi PCEE A&
[e]

= F
W
2 4 9ItH(Ellen et al., 1991: Fine, 1990). A8}
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2(Y. Chang, 2012), ZxAd &) #3 A7
daAe] dFEHL ek 24 vgold § 209 ]

d@3 71es 7ve R, ARea Ak e (UGC) 9
AR FHE 7HseA st AEY 719k o &
Aol AL olnEti(Kaplan & Haenlein, 2010). 24
ngols dukele] FrHoz Al Az AY
5 A g 3 A7 s Jee JAFEA
o] 7b53s 5440l AJrhH(Y. Chang, 2012). TV, AL,

- 54 -

o
T

)

N

BN

rob

N

:m

i)
& of

o

o

-0,

z

rg

[0

S

=
O e
Su/ya

o2
fr ooz o 2

e
ol
i)

b
o
o
rr

%

z

S!r:

R S

L
T

%, ofl
flo =

lo,
i
= i 9
i
[N
i

ftt
o
o)

Jm
ol
[
e
=
ut
o
1
[
ol
-
=
il
N R
>,
>,
P )
D
B 3

Y
o
by
fot
>
>

= rr

=
o
o
_>.:HU
o O
I
amlm
Z =
\U_z—-—’
N
fin
©
[
i
ol
kd
N
31_1{

o rlr wx ©

=
> M
D)

I
>

2
R L
oy
o
o%
LN
30
i)
)
o
2,
tlo

it o
o
&
o
o
o
%o

e
)
_O|L
22
&
o
oL T R

)

e oy
o
[0
iz
=)

foag e
b Sk
o,
I ot
oX
o ot I ol
.y
o w o,
)

N
jincd
o 4
N
s
i
X
£
%
B

2 ofy [o B
w2
Z
w

O
B 2 1 fo

1
=)

W o
P N,
o
fu
o
>

QL
k1
4
=
2
N
jind

=vl
]
offt
£,
>
A
;1
B FN
ol
o\ A
N
_O|L

o

=)
Kl
2
lo K
S -
o
ot
oX,
A

)
~ 2
oo
- \-Ll

K
)
S
2

oo
'S

RV )
fitl
b
i
QL
rr
ol B
2,
N
ofr
ot

[e)
Sim & Kim, 2011). 7] wj2wmtjo] 337}
Agold™ Aol wlsf, &4

ok

ro.
=
>,
R
=)
o

o
(

2'11
=
p

N
2

=

wo —H
oX
rio,
=
X
N
jin'
!
2
=
2

B Lo
o

iy o _W
oX

2
kool (m
1 Ho

=)

S
= ol

el

NooxX @ o 2 o we O M1 o
bl

Ay
{rt
2

I A
N
£l
o,
ofo
B
il
o
r
N
oftt

30 o o

v

Han(2013) &
I HAAE A

L

o g B 7Y B

=
|o
fetl

(o]
Hd
Y
P

ot Lo T Ol ok 2

2
4
2
E=)
n
g
wn
Z
w
i
ik
ofo
o
wn
=

n)
fol
1o,
i
o,
S
ok
3L e

o AE 7w Anze IME AFdE CSR
F3el 5790] SNSO| #A A FFuAeldA FE
Aoyl o s AtREth

2) SNS ZxzAde| a3}

AE FaAds} vwste] SNS Faade] 74
I e FHE AR g AAFGORE, A}
52 FZ ARFYAIA (Ross et al., 2009) 7 A



SEAAAM M o] &3

=

ogt fIf o rlo
oM, rlo

% LY

) e

A

4 Aere ue woﬂrﬂ EEHE A}
Aol A] 21 & 4741_;; & 5

@ Jhgel wAE

_O‘L
rir
o
O
o
0,

m>'
%Jl
I
f
Lot
o3l
>,
N
£
. o
v}

Ak AUl Aol AT 9n e AA FAo] 7t
SoH, o]y @ BAEL Aol AU& kA Ho|th

(McKenna, Green, & Gleanson, 2002) ol& XV]

SNS AMd& %BH Rl 7]?34 *HVH A=
7 AEA AgE FE 4 deH, &
U gse 9Fs mE F ook AEA
b4, 971, A28 YH gAY
MO e F3H9 FP2Z(Trope & Li-
berman, 2010), AZH4, 37+, AL31A, S&24 A4
o8 FAEY F A4 At dde A2 AR
HoZ HAET W &3y, ¥0HeE o |
Tl WAEE, AAF S AdRT | A
A defube dolH, 7S o] W AdE 9H|
sith gdurE o7 Ao eRE AFA Ast 7t

Al
SFE I gl dig ZAH 93 FEr St
e AR JMET & AYES AYPHOE A2l
I AZHE - ZHE R JMke AL, OE ARG
AAA dold Abd, Iy A sl e
Abdol tiste] o oAl whgske Aol Ao

(Kruglanski & Higgins, 2013: Trope & Liberman,
2010). =3 AS1A AYE A e BRI S
Wl Algo 2 HE o zqy_: ‘/LTO: 3}1/\«1_/':_7‘,_:0]
FHshH o] FEHOE AN W, & BEE A
HoZHE w2 JHE =2 AFFe] A5y
of £49 UL TS B
& Jang, 2013).

gep B QoA auash 147 3
58 SNS FuAdelA 7143 iﬁlx}" A
G2t © ke Ao AgSth =W A4
g7t 719l g gA H*%F% 2%‘501]
_/": o] o UE

O ] T =
A HAE B el 2P A

P

Jeong, Lee, Ryu,

ol skt

BT BAe oF J1ge] gAY Aol
AN a7el f¥o WE BuHE @ Tuewe
Rolg 4 %

BEst Aze 2ud Esgel o) &
TE G A dPel s 23
. (Fi

1S

H2: A &77F ezl vXs 932 32
Agel wek o]zt A& Aelth

H3: 38%8A &7 BHPA &g wet
oz ztol7t 1S Aotk

H4: A &7t 3u) oz uXs ¢S F
aA e wak 27k 9l Aol

H5: F3eAd f2d 8ZAME ez &
Al gl gloH, FVHEE FHAYAG
Tl & Atel g i Aelt,

H6: FaolAM e BPGMes Faezed 3
el ol gloH, FVHEE FAHAYA G
Tl Abe] & Wizl & o]t}

H7: Faex f2d FARPAE PCEA FH
o] Jom, PCEE FA8HAM L Frlg=
Atel & wi g Aol

H8: Faox fdd FAHYME PCEA F=<
g3ol 9dom, PCEx #3789 o=
Atel & v Aeoltk

2. AEMA

N&Eo 7N YW BHAE g JFHS wjAl
st EgstAl B3 &7 adnks S43] st
o 7139 719 ‘elEt+E= ¥ Z(around people) S A
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{Fig. 2> Research Model for H5-H8

gt FE AFEAG FHAA FAe AN F(FHA/SNS) o2 Z2E F M AFEC] AR
F7he REAEY £ YE EES g2 A =t

A CFAFAL G urE olsthe AU 2 ATE s AR Fa AFE] 2L
o gAY ek AvlE gwe] gYdh” Z@e & Sl duzAbE AAEA F3 MY /3PS el
TE At HAME 26T hE B A 3 A3y (Holbrook & Batra, 1987: Edell & Burke,
TE AR THY B s B4 =ER9 1987: Kim, Hong, & Jo, 2000)2 wlgto g ZAHE
BEE5S 92 AR @A "l o] ogA uks o Faet AgE FAHPAM TS BAHPA T2
AR =R FI AHYZT VR AHle F3AE < AFseH, 73 YAE HAEE A &3
Age] wEgUnk” g E7E AAE] M E SAth duZAFE 20159 29 23URE 24U7HA|
2339t FATY ZIE AMEsie] F A F ot AEE S JgEAen, 20-400 P 39
gk A ge] YIS MAA FEE sAeH, F3 wol stk F AFE] A 2ZS g<ls)
oA Aol FFTE Flsy] s HAM 2T = 7] 18t SAZAM L BAYME AT FL AF
g A% LA/ ) A9 FX 84AE B Ztzbel diste A BAPME B 5F
S 98 gl pAeR 22890 oF Ay Ak SRR t-testE AP A3, FHAM &
AN BHHEHO R AMEEE FA Fae 7l 7t T BN BB Maggaz994 =478, Magsy
2 wo] AMRHI Qe FHolAE FyE HJEd& % 2maan =142, t=12.713, p=.000), BZAA &7
Astgth. SNS #xe 7 2 549 A AR oA FAPM7H( Magaa/z994=1183, Mgy
YAl a3s H7| 98 solas FuoAM 7Y 994 =4.834, t=-17892, p=.000) 27+ FJ&A =
Izl S Mo, ‘Fetl AE 2 S Aoz Yeh} B3 AFEo] gy HAMd @
Zete] AAEATE 2 A7) AFE 8 F A A z22E 2L gt M Axel e o
A a7 H3EA/ER) S TR FaAd & o] Ao|7t FAY § JOoET SEE t-test
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g At e S s 24 43 F
A A FI} BAFAM LT FI T A
B A Ame {3 zol7k gl SR UE
WO W (Mg =301, Myyyy =295 t=644, p=524)
SAAA AT FaoA BAE FHPAMY HF
I R AT FoA LAH B HF

AOZ Urhh(t=

-1.734, p=.091) 7 FaelA A A5 FEIF

s 238 o= Fase

AX 8 Holbrook & Batra(1987)¢ #3 A

A S &4 v dddE FM dTE Ed
2 A5 B3 AgEe gAS AAsdnh 2
T ASEY A 2F gels fstel AgE oy
A AM 22 glE TR SAEAM (1R, AEA
ol megh AbFAEE, Al Al LAA
T B2 ek 77 FARA(SE, HAT =A
A, rhde, s Bd 043

FA2  Antonetti & Maklan(2014), Ellen et al.
(1991). Roberts(1996)¢] A5 FaLste 3744 3
Bog FAseH, A=y 2

o Fuf ARl o FFe weviy

ol FAFH] Wt oA FES FAIATH

JZElE+= Holbrook & Batra(1987)¢} Kim & Lee
o]
PAA

oAEE QE 59 EEd 68Re A4S
FrjolEs BAE &g, P /)89 bsA, 4

& Vs wAsty Fae F7AA 7o) A
o] 35 543871 98l (Jeon, 1997), ‘olZeE 3
Z9 FAFA AFS & W AR AL vhgo] A
Ak'gte g9Y £3E ol&ste 4t Jd+%
AH 54& A BE AE £32 7H IAE
A FAHNAT 24 5] JHE A5 dld
o] Varimax 318 AHEste] FAR 242 93t

20143 el lo] S A H(The Korean Internet
and Security Agency & Ministry of Science, 2014)
A 7Fg SNS o] &Eo] & ASE e 20-40
g @ GYE iAoz 20153 39 54%E 3¢
11971A] oF 7del AA 28l Aol IP=HATh
SEA e AUEL A(FAEEAM/ZAZL)A 101

, AYE L B2 AM/SNSFIZ) A 1149, Alvel
C(FAAAM/ZFAZa) o 1099, A8 D(FA
1/SNSZ)ell 112Ho 2 & 4360tk SNS
$- 5+ 23] oA FacebookS AH&3les 29
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(Table 1) Descriptive Statistics of Attitude towards the Ads and Purchase Intention

Attitude towards Ads

Purchase Intention

Variables
Mean S.D. Mean S.D.
) Positive 101 4.64 1.19 5.02 1.36
Magazine )
Negative 109 3.95 1.07 419 1.52
Positive 114 453 1.06 4.80 1.24
SNS
Negative 112 4.00 1.07 428 1.36
Positive 215 458 1.12 4.90 1.30
Magazine + SNS )
Negative 221 3.97 1.07 424 1.44S
{Table 2> The Interaction Effect of Emotions and Advertising Channel on Attitude towards the Ads
Variables SS dr MS F ol
Advertising Channel 100 1 100 084 772
Type of Emotion 41.292 1 41.292 34.419 .000
Advertising Channel *
Type of Emotion 740 1 740 617 433
Error 518.257 432 1.200
{Table 3> The Interaction Effect of Emotion and Advertising Channel on Purchasing Intention
Variables SS dr MS F D
Advertising Channel 514 1 514 273 602
Emotion 49.454 1 49.454 26.256 .000
Advertising Channel 2541 1 2541 1.349 246
Emotion
Error 813.694 432 1.884

2 AAste] o]dRAIEA
ZApde el wE o
D3 2o 4 23 ez td AA
T ZH(F=34419, p=.000)7} JEFEOH,
a7 BAEAA L7ET G ¥ ZdbE<l
ZAog deFoh whd Fadde F a3 ¥
3’th UrE}UrZ] % 3kth(Table
ol et Fare e

L

poi)
|o
fru
_|_,
O_u

2 Fudx
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9 Aol9t FuAde 2HEAE AFEY) g4 o]
AEAEA S AN Ay AN 27 F OEH
(F=26.256, p=.000)7} Jerstom, FAAA &7t
BN ATET FoEe] ¥ &x4H9 Ao
wrE g wke Fuj o] g FuAde F a3
oF A W FaAde) dsag e vy
2 tH(Table 3). I3 B2 AN &7 F3d
upgl Fujele] o7k S ROZ A M 2
7 AR EAQoH, A7 Fujerel] vA= Qo)
gaAdol wh zolzt As AeE sHHE 7hd 8

ol 717} H 3k



TN A ael &3

SHAAME AT FAoNA FAEH ] v/ &3}
& Yotiy] {ste] 37 4L o)&
Kenny(1986) &1 w7l < Al st th(Table 4). =

3l Baron and

Med A WA dANA SHEed SHAM B
=69, p=.000)c TEHHEFA Frlol=el Fo3 A

Al FFE Tk F oA GAANN FHPA(S
=781, p=.000)7} W7 FIE = FoF
< etk AL R FAPA S} F
JHEE BT gFHsE FY59E o, FEAA
He B5F Fujeld] fojg ggHo] e

RO Z YEPH(Banan =261, p=.000; Byvex=.554,
p=.000), FIeN=e FEu/} 2HE AT
%712 Sobel BIAEES AA SIS wjy) &3] £A42
TS AT A TH(Sobel Z=7.358, p=.000). uwe}
1

A RLEEt 2N THE Al wg
S SHelste] 714 30 AAHY

HARANE Aps Fo)r] FreTe] w7 &3}

S BAT 24 A WA SAY AN SHHF
A FAGME T M TR folF IF
o] gl&ol WMtk wiiaAE AFe] Sa 12
Al Zo] BHEA] fo8 F2+= glth(Hayes, 2009).
SHAITE = A @AM SHHed BEAAE W
N ] FAE RS fFod ol fle Alem
vebstth, FaelA e A e et
TFj el A= ol %

4 47k A2 ek

0|>| J”

X
74
=

SABA AT FAAA
& Atel& w7 sHEA
Kenny(1986) 2] wi7)&A &
HA @A A A
p=000)= £& W5

el AH|ZL 22+ (PCE)Q| THH =1t

PCE7} A kg3 v
UolH 7] 98] Baron and
A& 3 TH Table 5). A

1=
SYW5e YA (6= 6%,
1

ool g A

(Table 4> The Mediatory Effect of Attitude towards the Ads in the Positive Emotional Appeal Ads

Step 1 Step 2 Step 3
Purchasing Intention Attitude towards Ads Purchasing Intention
Invariable -.027 -.201 103
Positive Emotion 6957 781 2617
Attitude towards Ads D54
R? 482 611 .602
F 198.499%** 334.166%** 160.367*
#5001
{Table 5> The Mediation Effect of PCE between Positive Emotion and Purchasing Intention
Step 1 Step 2 Step 3
Purchasing Intention PCE Purchasing Intention
Invariable -.027 -.3.08 -.810
Positive Emotion 695F** L3037 6357
PCE 1987
R? 482 092 518
F 198.499%** 21.508%*** 113.866%**

0 001
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o, "Rt ® FAAAAM e PCEE EF
EdsR S ul, 348AM 9 PCE &5 Frlo=d &
ot el Ade ALZ  YENH(Banany=.635

it
)
o,
=z,
=
o
»E
lo
pav)
lo
H‘u il
T
o
T
o
N
fil
L
g

HrEE Adagon, ol e EAH fol4
H(Sobel Z=3.017, p=.002). PCE7} &
3 TARS AF PR Alolg o)

AAA W
S gelste] 7HE 57F A A H A,
GG 27 F3eA PCEC wiEasts &

6), A AA AN ZHHSF
Me TEUFA Fulze] fos Jfo
RO 2 YePttH(B=-.005, p=.947). w7/ &=
at7] 93 1Al Z7do] ftEA] BAHCR
22E ¢lth(Hayes, 2009). ¥ WA ©A
A (B=.243, p=.000)7F PCE <8 4
< sk npAHe R RAPAPA e PC
AEHFE FUSAE W, B F3
AN PCERE el ool frojst gakeo]
ERH Burggn=-096, p=142: Gocp=.376, p=.000),
PCES] ¢txui7) &35 A5t wi/iEA 224
o] R? go]l @& Ao Jehy F712 Sobel HIAE
g AgsgeH, Al a5 A4 F948 el
3t tH(Sobel Z=3131, p=.001). PCE7} A A

g ARG AF T Aols e &

ox
do mn £ Hz 1

o 0% 2
X

o
L

[e]

0 do ox ne ol

fo fg 30 4z fo oy rlr ox rot
O-

(Table 6> The Mediation Effect of PCE between Negative Emotion and Purchasing Intention
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o o.orr
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o
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e o] PRARAL o]
e vt
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b=A e

Ao

Step 1 Step 2 Step 3
Purchasing Intention PCE Purchasing Intention
Invariable 4.261%%* 3577 2.510
Negative Emotion -.005 243%H% -.096
PCE 3767
R? .000 .059 133
F .005 13.739%%* 16.689%***

0 001
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(Batra & Stayman, 1990) &= uF 2

= 3 U vz HEE FASAY F2

39 &A & 7154 (Moore et al, 1995)°] U

Attt BAAAA AT JIHS d5357] ofH ¢

@do] 917] W&ol (Gaudine & Thorne, 2001), &34
1%

79 oF Y3 A A &vRe] FYAE
AAE oluAS WAAE ol gstel AFUAIA
she Aol o &%= 4 9

B4, IAYNE FTAEE AR Prome

=
A ® ohle prisEe] 4449 G
=]

39 o
rr oot

PR GueEs
Frhslme] fol% GBL A4 e AOE e

g 2ds F3 SHAL BA Adeel d
AbgrEel o HaH el W A Ak
Mg Feo] & (Bower & Cohen, 1982), #4
A dE s WET BRIE oAt o
733Fo] =tH(George & Brief, 1992)& A& 3A4
Py @b A el sFTh TS ZAHAA

8
&
o
©
p

T B o | S Ao T o

G 08
2
2 Lo
b N
Ui
lo B
rO
oM,
ol
-l<>H
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F‘EE;
— I
X
of
=%
8 =
N2
X0
o X
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o

i N
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rir
go !

“Z} 347} YR & &b, HA
¥4 F3EY o aAHd A (Moor
Hutchinson, 1983).

AR, FFS oF A AztE ¥ &
HAgol AAg FAFFA AF FuE Aol miA
S st ol AnAVY Adse 24
FA4A7F PCEY ¥ &= vIAH, PCEZF A A
o FAFY AF T J=E mpldTe dPdT
(Antonetti & Maklan, 2014) 2} dx|sl= AFolt)
2 AFlA SAZA AT B A9 PCEVF 5
dRA S} FuEE ¥$“H7H ste A2 JEt

o F 2AEAE ERE ALYl Tul e 3

R rr 4y x o

N

mlru

A AFE vA7] Wi, BN FEEME
LA E Aol Fadith 9 PPN 27 B2
9] 7% PCE7F 244X Fojeles Sduzl st

: RN 275 Tl &
o w3 AARS F7HAIIIE sick baby AF7H
PCEE #HAAZIT= ’dﬁﬁ‘l:rLQl Z"L(Ellen et al,
1991: Fine, 1990) >
Aol 2247k L% FRZM7E Adzbolut FA
AF 22 AAH Hrrs
Ellsworth, 1985)7} %171
"ok FAdel Wil Aoy Azsts WA EA
27 w2 A% PCEZF &
1991) &4 23S Hoh B
(Singhapakdi et al, 1999). FX4lo|lv A7tz 7
S BAAMN A FAAART EAE QA2 ¢
=7] W&ol (Smith & Ellsworth, 1985), sick baby
aFolA PCE7F B &7 yvee 7HeAE wAg
ES

L
rn:
:
v
E
TN
N
)
-
}

_, N
-
of
-
=)
—
<)
@
]
[¢)
@
o,

3= Adro] 9tk

2 AT dxe ¥3F9S Adse dA 719
2 ofF Agel oy 2 AAAEG ARH A
S AFdch AN, FHFS S AF A FEAA
279 Al 92 "ot A FIA fE
FAYA7F Fre =Y Fojoze gk gFo] ¢l
S F JLER, FAHTY FAA Akl Gorst
s $HE HAFE ARG FHAFAS 53 A
H =F8EE AANGE o] o adHd Atk
I RARN AT FA)M FIE RAGME T
molel freek o] glow, BYYXE PCEE
AT ool g nA 7] W, F4
ANE &t dhe A4S 2HAY 234 As =Y
& e oHAY HARE AP Aol TR
T3 FIE S FAAAME =7 AvRe Fa
g vzl HEE FAHAY JxE F9T
7FsAde] 1o m (Moore et al, 1995), AR At

Thorne, 2001). Wty FHF 54
A AT ARl Tt H8siH, FHFYOE Q
o e A A AAse A o] ZA
AME ZHAZ F de FR vido] a3t
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AME LAATE olPAY WAA dde] FLos) HE v2A st ol IAHE 58 F de
o F2s B fEd SAME FagEy 25 Aotk
A ARE AAA FLE Pz AHAR] gF AR, & AFolXe Az g f18ke] SNS
< UE F h mE FReR Qld AHgol 7HE E& 2040t HUWE dideR d4FH
A= 2R AL AEHOR AFYAA & ATE FRaA7] Wzl Al AT AFE &
of FAF AF FuE FUANZ F U Aotk Hlets Hee] FuEEst dFS olsstrlel @A
AR, & AFAME #FA9 SNS Fid we 7F Ak 5 drelM AR AlFe 267 &
AefEeh ojelel] zpol7t glE ALz uEhEn < 54 A9 2¥A oL Hde] Fages ¢
ety FAFSE AdsL de Hlad FRr & mele B AZbE 2w S-S v B4 B
= AR 719 A H A2 vElE o B = Ak FHEE Aol o3t
FAANA Ae] shsstn, avAe WAL § Ao g & AfE F7H4Q F3 AHE Yo}
A o 9= SNS Hue] AHS A5 28 A 27] S8 g WEE olgste] proEE St
o] 34U F YUk Athe @AMl itk §4& AFdlA tHd £
A, A7 AF A¥E AF87] s, 23 2 ol&ste] FuldRE AT ot doh =¥
Al AEAIG HAGA B2 A AHE AS FAL AFNAM F2d AR WFE AFHIL e
ste Aol dasith &4 Avle] A LAt L B BA 277 viAE 4TS ASE B
SAAY HET FFOR ooXA ¥ F JYoE F Y2 Aok & ArdNe FARAM 279 F
2, 2uze] TuilE §237] Y8 ante) 2R 29 FA a7 YehdA] AT, FAEAAM &
doluh HAZE ASdhs FA olmAS WAAE TR S Azbe] Agel wet 3ae] A5Y
g&sle Zlo] st o] Frkete FHA EIF Uehdr: drh(Moor
& Hutchinson, 1983). webxy & AFoA AzH
3. 79| SHHA U SXTE 2[5 M el wE SAREA Y BN a7 e 23

B Qe AES FEATE A% AN Be
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