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ABSTRACT

The purpose of this study is to examine the cognitive responses and the corresponding be-
havior responses of consumers who have experiences in not being able to buy a product in an
online shopping mall due to it being sold-out. Responses were gathered from 526 consumers be-
tween the ages of 20 to 40 years residing in a metropolitan area. Each person surveyed had ex-
perienced a situation in which a product that they wanted to purchase from an online shopping
mall was sold-out. SPSS 18.0 was used to perform frequency analysis, factor analysis, reliability
analysis, and regression analysis. The first set of results of this study showed positive responses of
quality, discernment, scarcity, but also negative cognitive responses of careless management, ma-
nipulation of shopping mall management, and common taste. In negative cognitive responses,
sold-out situations caused consumers inconvenience. The second set of results revealed that qual-
ity, discernment, and careless management had a significant effect on product replacement
(Substitute, S); likewise, factors such as quality, discernment, careless management, manipulation
by shopping mall designers, and common taste had a significant effect on the delay of purchasing
decisions (Delay, D). Scarcity, careless management, manipulation by shopping mall designers, and
common taste also demonstrated significant influence on the incomplete leaving of stores
(Incomplete Leave, L1), while discernment, scarcity, careless management, manipulation by shop-
ping mall designers, and common taste had a significant influence on the complete leaving of
stores (Complete Leave, L2). Previous studies have examined the behavioral response topics of
substitute, delay, and leave. These study results suggest that product sellouts at online shopping
malls did not have a solely negative effect on consumers. It actually had a positive effect in terms
of discernment, scarcity, and the perception of quality of sold-out products. Furthermore, both
positive and negative cognitive responses had various effects on behavioral responses.
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{Table 1> Result of factor analysis on cognitive response
Factor Item Factor |Eigen| Variance [Cronbach's
loading | value |Explained % a
I can trust the quality of sold-out products. 824
The quality of sold-out products is accepted by 817
consumers. '
Sold-out t f lit ign for th ]
Quality Qd out products are of quality and good design for the 753 | 3489 96.841 869
price tag.
Sold-out products are worth purchasing. 652
The quality and design of sold-out products are accepted 559
by many people. ’
I think my fashion sense of style is up to date with the 799
Discernment |latest trend. T 3011 23165 829
I have a good eye for fashion products. 766
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I think this product is trendy. 685
I can tell which products are the trendy items when I see 660
‘sold-out due to influx of orders’. ’
It is considered that certain products were sold out
S 571
because other people have similar taste.
It will be difficult to purchase sold-out products next time.| .823
Sold-out products became rare items due to its insufficient 806
Scarcity |quantity. ’ 2.022 15.55 707
I want to purchase sold-out products because they will 499
not be available anymore, ’
I think that the shopping mall is managed carelessly, and 857
lacks sincerity. ’
I think the shopping mall administrators are not able to 826
secure stocks quickly. ’
The reason for frequent occurrence of sold-out situation is
Careless |due to the shopping mall management by an inexperienced| .810
manage- |administrator. 3.888 27.772 .890
ment I think the shopping mall administrators are not able to 790
secure stocks quickly. ’
A shopping mall that experienced a sold-out situation 745
does not carry sufficient inventory. ’
Shoppers may be experiencing inconvenience due to the 718
lack of inventory. ’
Shopping mall administrators initially set small quantity to
create sold-out situation in order to increase scarcity value| .883
of certain products.
Mgmpula— It seems that the manager of shopping mall strategically 849
‘Eon 1_33’ create sold-out situation to increase the desire to purchase.| ° 2.937 20.981 878
shopping
mall It seems that too frequent sold-out situation may be 820
manipulated by the shopping mall. ’
Small price increase after quick sold-out is just a marketing 797
strategy. ’
I think my preference is common because the product I
852
wanted was sold-out.
Those sold-out products are trendy so I am not willing to 788
purchase. ’
Common : : 2526 | 18.042 796
taste I think my taste for products is popular because the
774
product I wanted was sold-out.
I think those sold-out products are run-of-the-mill for 694
because many people purchased already. ’
Kim & Lee(2015)9] A8 A9} vl 48] B AN Kim & Lee(2015)9] A3 A9} £ Aol
WOANAHOR 4GS FAE AT Holw ARA A R wMed RAH wge] BF ot AL
g SWAME 7 Folsk ke S B £ 83U & YA Kim & Lee(2015)9] A% A
- 39 -

I



Hihfi 25664 45%

oy ™ M N E o _ e N SR - S I C B
He R ORO M N S oW R R W oo W
G ol %Lﬂmﬂm@%ﬂ%@
=0 ; 3 o s
R = mw g g B
W T %R ®r ° oL B W
X o T ol 1Ho ==& .o 2w
ﬁﬂﬁ. w ul) o K Hrode ~ T L R
o}J = e 60 oo & of Ja
e I R, _ 2 oo e Wy IE
o R L_ﬂuz,_ o P e B ool oo
W A RC i o - : -
o BRO gy R T oo o G TR I
oo mh o = . Tl X o oz P —~ A Bo T
L ol Hp BO W
e R R o 25 Nd
= P W s R B p Ty
oﬁAmM]Ee o 3 o g 2 Wxﬁeﬂo],
o R ol o B oo W g Dot ok o
3 ) G- B o T ol o L of ol "R °
< s " IH oo o NA 0 = B o= E)
1D| - o X o
B _— __o_l 100 = B ~N .o~ <4
N TR 3 < - T oW D
wo_ bt ) Bl o = O o - =
IR I = o wm T E = < B8 =
R E Kse MM Rhw lww 5 s d
W e RKIK O Lw 2y T o B
o7 ) pogx X ~ T & 5%
I O O B = O O
IR R LT I A .
B W o S P R ~ o or o) 4 ™ M odp 5 %O
PBEAREER ST T NP F kPR
v rgadl TTEPIESENTT o waw
B o o S o ol " B I - B
COE - - S © oo N A
o Lo oo urnnufﬁ__uim_ﬂmﬂoo N s 3
‘m_ﬂZT o O_ .ﬁ‘wﬁnﬂ \mﬂ_nﬂ,.klllr l.gduro]ﬂﬁﬂl
T gw_ wr BODe 4R g
ﬂﬁMTﬂm.s%ﬂ% ?@L.%Ewev Ho ™
N oo — 9o Mo L e o
lr_Lgof o A o= H.t JI.AL — =
o =5 —~ sl T wo— X T T
T o W Mg Boa o B B s w oo
oR T oo oy B W o 2 o ) % o 1B -
TrFiran g ER SN @ 4R P
Ha TN oo 0 %%M?ﬁ%ﬂo T R
G I - - T B TR S I A S o
T T MR o R 2 NI
of %Hﬂ%iﬂﬁ%ﬁ%mbg Mo o ™
= = — s - — =0
%%z%m@Wﬂlﬂ%uurmmmﬁ_umufww%.
R G JC ) R B R TNl
" ~ T R a o B W e g o] "o o g o B
% B 5 o) I W g re SR owe X0 YV om g
Mo up <o - oo . W Lo S o Pl ™ = g
Boawow® TR i Se T
W T MR o TR ME IR g T W
T oo R T WA W T DT R ST N

9.9227%%*
10.068™**

RZ
103
104

1.924%
5.273%**
1.209
4.445%**
-475
410
2.249**
1.523
3.398%**
2.131%*
4.9517%**
2.452**

.080
224
.051
188
-.020
.017
.094
.065
144
.090
.208
104

A9 A&
- 40 -

Independent variable
Quality
Discernment
Scarcity
Careless management
Manipulation by shopping mall
Common taste
Quality
Discernment
Scarcity
Careless management
Manipulation by shopping mall’s
Common taste

in the online shopping mall

2 Ao A
Dependent
variable
Substitute
Delay
(D)

{Table 2> Result of regression analysis on the behavioral response to cognitive response of experiencing the sold-out
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