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Relationship between Business-to-Business Service Quality
and Loyalty : An Application of the IMP Model
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Abstract

This study investigated the relationship between business—to-business service quality and loyalty by ap-~
plying the IMP (International/Industrial Marketing and Purchasing Group) model. The study found that six

dimensions of service quality which were product exchange, financial exchange, information exchange, social

exchange, cooperation, and adaptation explained BZB service quality very well. More specifically, the study

. found that service quality dimensions of social exchange, cooperation, and adaptation were more important

than those of product exchange, financial exchange, and information exchange. The study also found a positive

relationship between service quality and loyalty. In fact, organizational buyers appeared to show greater

loyalty as they perceived service quality better.
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Auj 2 F4o) #g 2o A= FE B2C #
AdA 58U HGronroos, 1984; Parasuraman,
Zeithaml, and Berry, 1988; Brady and Cronin,
2001). e AH) 2 Fdo #d dAte i, Al
43, d&A, w3, 3844 AHdE oHE SERVQUAL
A MY 22 Az F49 JAdeel x48E
AT77F dEAel B 4 A3, © ot AR
Fdo] Mg o Aot fA A A7
5 OYge d7F FEAT 2y B2B WEel A
o e~ FAATE AR 1 FE AAolgta
2 4 9k Bienstock, Mentzer, and Bird, 1997;
Ullrich, 2002). 7]1&¢] SERVQUALS B2Bol| 483}
of AFEL 9l SERVQUALS H&7t Ui x2
Hololxl B2B Wete] H&ste o] A} vk
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Aol "ol st ¢riDurvasula, Lysonski,
and Mehta, 1999 ; Carman, 1990). & %t A%
Mo Mujz F4 H7he 7|da @y AR s F
A PJrte HrpEe] vs- Adelste 7]E gyt &N
AEAe Mula F4 ARE B2B nANA A8}
T AL B2 dAH] ok
Gummesson(1978)& B2B A4Y 1} &2 A
Hj& Fofel MulaE BEARoR A7 A7
A9, Adl GAE ApolofjA] A3 age] o)
W&o, 712 B2C AHl2 F4 ALE o] &3
A7 vt A8 22 Mg (Mangold
and Babakus, 1991 ; Richard and Allaway, 1993)
o= SERVQUALL 754 £2 A ZHE 5
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F439irh. Buttle(1996)2 B2B #xelA 71&
T 72& MulA F4o @A+ SERVQUALY =
Tl A4 B4 AAe FEtE Aol o
3L FA8k9 ). Parasuraman(1998)& 7|41 A4&
oz @ we A AuAE YO B A
Fade ue Auz 3 90} 71EE PASeE
Aol Bastha AT,

B Agto A B2B WElA Auja EZ9 A
S oA Adslstertel 23S FAG = B2B W
o] Aqujx EFo #a A2 o2 97+ (Woo and
Ennew, 2005; Hakansson and Snehota, 2000; Ford,
1997; Metcalf, Fear, and Krishnan, 1992)041 o]
24 MId ez AF43 IMP(International/Industrial
Marketing and Purchasing Group) A&7 2d&
71202 BZB WA oAl Bofatzke] Mul s

A

Ag BAslna gt o] Mgl 9stH, B2B
Ao ] Aqujx F2 HIME shed IMP ASAtg
o] Mgt ol ¥ vhekdt AtgdEokel]l AA Al
AT 2 oo AEH AFE Tl ol E&
Wty Jwst st Mook £ IMP RE2 #
A2 Bl Fulzbe] BAA A E A T
= A g2 7HXE Fa

£3) B2B AHNE 3t v diF-E 71994 E
go] 584 2 A ALE Y3 AddA A
A AYBAE FAE sl Ao] Fasth B MY
AFME 71g 7 Al 242 FHEE de
ol ©A 17 ko] A FwF BHE 7]E0

>
)
52
;9_{
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Folz} . FtHGummesson, 1997). w
2 2Aer] M 249 =2

g FA8t Ldshe Aol HAs
g Aekstm 9iek 53] B2BolME 71EAS &
AAA7171 Q8 BAsEAE ]l e F a8 tHBurca,
Fynes, and Loche, 2005). 281} B2 7|dE9 &

AEL 5 F29 A4 A

-

21 Avj= 4

Al Fof A 2 YA Gronroos(1984)
9} Parasuraman et al.(1988, 1991)¢] A7} tl&
Holgbi B 4 glu. Gronroos(1984)F AM|= #
do| ‘N&d FAH V%A FHE FAHA A
I AN VEd FRE o] MU AERE
A= Axt FAg FAS ATt #HEH Ao
32, 71H FAE IAF] Muia S 9
oA s HA FAE ofGA Mu|2E AT
3tE7le @ " Aol ¥ Parasuraman, Berry,
and Zeithaml(1991)2] SERVQUALS AH|2 FH
AtollAl 7hd Eol HEHI Qv ATFEHolgL
B 4 9lvh SERVQUALS Al F3o] ‘A,
SRA, FRA, G, T 57HA A e
Z 7450 9ttn Zr} F 9 Brady and Cronin
(2001)¢] ATl A= Rust and Oliver(1994)9] 3}
9 md1 Dabholkar, Thorpe, and Rentz(1996)¢]
AMulx F4d AT BHl 2Ast] Al 7 2
oz FAE Mujx 3 AT 2¥E st
7t AL AsaAg 24, A8 24, BEE 8
Z£2'7 3189t} Brady and Cronin(2001)9] €
T B2C #gA Fe #dg FEsiside A
A AJAPES BolFa YTt

Mz EF A3 diFE B2C Wl oholzl
M)z FA A7 AujAellon, Aol Aeho]
B2B WA AMu]a F2E& o) Lapierre and
Filiatrault(1996) B2B oMol A&7t A4HY
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Gronroos(1984)9] A2~ 3 X<l
A3 7153 F2 2% dgEna & F
o] Mulx £4 A2 uEs F= A
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B2CY] Z2H|AAZANA Mulx FHE FAS e
T2 Z47 AEH7E s B2B AH| & Fof
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2.2 IMP #&z528 =4

B2B AMul& B A Au|x FH o84 &
& n| &3 AAo|x g HT 92| B2B Wehe xu|~
ZA AF4E IMP(nternational/Industrial Mar-
keting and Purchasing Group) #4& 28 Zds o
Frygoz Aesle] FA3 AFE0] Bol FYHIL
9)tHWilson and Mummaleneni, 1986 ; Ford, 1997
Hakansson and Snehota, 2000 ; Woo and Ennew,
2005). Wilson and Mummaleneni(1986)°l 2}atd
B2B AlAelAe] Fuiziel FFAHRTA)ZEY BA
o #EE AFdME IMP AEE 2o /b A
gajria Aetaielnt. & IMP 4534 2 ook
3 AiA A wEeA VI T & Tl I
A} 7re) A EgA A SAEE a3 $48 =
sto] Mula FR9 AHS PSStk e
HNE T3 Aok IMP 2848 2l F8 AR
B2B AlgolA e Anja FHE ggd Fuatg
BAY 15 2BE Fi Qv Ao|tH(Walter,
Ritter, and Gemunden, 2002).

%7] IMP 43238 ZdolA s 43 4e9] 47H4
o} F2 A4S AAET Utk F 4R wIHAF
/Aula ng, AR wgh AFEH ag, AEE wd
o] Fufte} Fufxize] FANA FLE 7]FelTn
Bt} o]y E QAEL Azt BEd Wi 7 RE
yrt gy os FygsEEa Jdiske 8asolet
I 2 F gdtkMetcalf et al., 1992). AH]X &2t
7F ol¥@ s S ey adHer g5 3
AL Au|x FAS £ Q4% o Yoprt oz
¥4 A(Ford, 1997 ; Hakansson and Snehota,
2000 ; Woo and Ennew, 2005)94& |23 ] 7}
2 1o AAA Aot 2L Fol A A

A AF(Metcalf et al,, 1992 ; Ford, 1997 ;
Hakansson and Snehota, 2000 ; Woo and Ennew,
2005)904] AAE IMP Aeatg B F 67149
A4 AL F, AF/AYE B, AFA 2g, 4
Bol wg ALA wdh gE, A3 we dyge o
<3 2k
A5, AF/ M 2 wge Aol Aol 7 7184
Aolm FAAQ gQloz AMu|x FAH A F
3 e Ao AFE wEHS AFY 3, AL
olA, Ad W%, AF Fo4, AFY EFA
A(Hakansson, 1982), 71&&d X9 % Z2&
3hait), o5 Q4SS Gronroos(1984)9]

BEAL £ dE Jhdeln, EZ
SERVQUAL %= F 34, g4, 34 L3t
AP Adez B 4 9tk Woo and Ennew(2005)
9 AFNE AF wo] 7eH 5 AF, RE

== T T
AE AT, 1§ AF Te) 4oz oo
S A A eI,

)l oo

o ©

o
AFEA 7] HEDR L 8A42ES XFH(Woo
and Ennew, 2005). Metcalf et al.(1992)] <Jstd
AT 2 34 vg usdHAn go| AMu|a F
P72 FAste A4HA BAVIFY st E =7
ata MulA 3 Ao e AFA wghks F88)
A v#A ek gla YAT T8 aheta G
Woo and Ennew(2005)2] A7 &34, 6719 A
vl EA o4 F AFEH nge] PFord HE 9
gk o] A YebgA T ot 29098 BTt

A, Aye] nghe IMP dTodlA 45 Fee 2
2k 7 7R SHe2 FAEHWoo and Ennew,
2005). AEYe= BAF A 4, 2 Rle, A
Hol ool Zlo] agu FAN AEE Uite Y,
Wge AFs AHo FH(Hakansson, 1982)8 &
Fis= 3

Gummesson(1978)ell 9Jst¥, A& Mu|xe] 55
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F= ok E3 Halinen(1997)2 ABE AF ALY
A2 gofell A 7Hg 71229 2 4eka A A3,
TeiAtel dujaizre] SEVAS AL § dE
A e 7494 Hugs ndste Aolg
I 3G Metcalf et al., 1992). Cunningham and
Turnbull(1982)°ll 93lH, 53] 7|edoz E3%
AEL Tofre dujritel B4 FAE H8A A
Rwsl 2 o] aFHG 59T IMP A4
AR %] /d-& SERVQUAL HE9) vns|liyd §
B vlusAEr ggAe 24 B o ge #Hd
< 7HA7] Wil HRe] wEE Ml Fd SA
A BEEAQ APt opd I 242 B 4 9

A, AP A wdhe Fojziet FaARke] uigl #
AZ FEcHMetcalf et al., 1992). 2 HEL
mjzhe} FEApzke] st ) AQd BAFGA e v
£ Z 231K (Campbell, 1985). wWahr A}3# wge
53| AR T e AH S S5 FAHEE &l
A sted 2@ 2483 B F Utk Metcalf et
al.(1992)< A3 A ngs A, A3 AE, F49
ojgl, FEH A T ZL WFER T
stk % SERVQUAL A% F 324, AR
YAolM, 9 o3 5& thiE FHA < 3
Ao 2 AA wgk e gojitia £ 4 o)

AR, ozt Fa Ak AgelA dAAH B
A7y A%E7) AN e 45 dHyo] aFHTY Y
Hrold Fujzte} Hujate] d& Z3FA 2Ase
A2 5 d3k(Metcalf et al., 1992). Cannon and
Perreault(1999)ol] 2istd, HEHold 7|&3 Ha|9
TF WA, 435 olgF=T, FEA W 94X 59 8
A5 Aydria 9ok Campbell(1985)0] 213}
, 38 Al gle FeiAet #ee qrHos
o] BXE F7dva stk =& Fulie} o)
2 A2 45 o] BAE FA] HalA ¥Y
A g FojstiAtsts 9gAE B A9FHClopton,
1984; Day, Michaels, and Perdue, 1988). 43 3
He 538 &4 Adrt 8¢ B2B AR AA
Tadol e E73ta dA Mulx F4 AFelM e &
WA A7HA gtk £ 4 IJrh(Woo and Ennew,
2005). B2C 12} Avj2 E4 =2kl Gronroos(1990)
o] AoXe] Aol ZF A Y& 77 5L
H84 P59 43 fAEt L B 4 ok

o] A5 Moller and Wilson(1988)l €&, 7} &
ARES BAE NAsH] A AY o Y& ug o

O

2L of B
it oft

o) B ZRXE, BEo) A3-3]
& sttt et FaAE A7)
FAdetaL B A 7 A & o, 9 BEY
T, 7", dF 5o d& dgstd e =
3ltH(Heide and John, 1988). W&l FFAE
9o Qe HeEa T3 uAL B FEAY
o 483k Aol 27 ¥ th(Hallen, Johanson,
and Mohammed, 1991). F-ujz}e} A2kxpzke] A
oA A&e Fe) W ANRY 27, IF $H 23
I 2 AHEE 4o ZEA FHAA o]dE TN
7122 gEYd dg 482 u$ Fasith 53] 3
9 A=7t B o Fuixte iR 2R A
A&Aol o fAEE A& irthHakansson and
Ostberg, 1975). 7]1&¢ SERVQUAL¥ Gronroos
(1990)9] Ay~ FARDNE HE /g S Hs}
A ZxskA] o AT FAAS FaA g
APgHoZ AFsta Yok
2EHos B, AYATAN AAE 6719 B
A8 ALES TujRte}t Fuja; B oA 53
e B9 5ot Woo and Ennew, 2005). A
= A7 ALELS GsAee] A4S veda
opA g = 7bA] e 7| EARQ s ahge) WA e
St vetde SA4olgta & 4 ok olzd A%
280l A F 2 7 A, g B AE/AH 2
w3k AL A W V) AMula FA TN
g2 gk 2y A5 wg AR g g4y,
A g& B2C Auj2 9g dohs B2B WA Hr
o 28317 o g 4FHo2 tFe Ao I
oty B ¢ gl (Metcalf et al., 1992 ; Woo and
Ennew, 2005). Webx] 2 AFol A= IMP 4348
oA AAG AA 7k MulA FE D AFE/
Auj2 2 AFE wg, AR wH Algd w3
Hel, g35o] B2B Mu|x F2L AisleA|d) B

e et el A4sdt,

o e
X de
(T T

St
ugee’
k]

off ki pel 1o p Ho o

1M 3 fo

ofrt

744 1:B2B A2 E2L dea$¢ 29l(high-or-
der facton) 2.2, (a) AE 2%, (b) AF 2
g (o) AR ng, (d) A8 u3, (o) o
g, (0D A8 g es FAE Qi)

2.3 Aule F243 FAH e A

B AYA77 B2C A AHl= F49 8
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B2B AMA FHefof A MH[A EX EFI &

A AR nANE, 3 FHE, AT 9
%, FRYE bl FAAR A s BT
TH(Parasuraman et al., 1991 ; Parasuraman et al.,
1988 ; Boulding, Kalra, Staelin, and Zeithaml,
1993)& Mulx F47 AT o= 2 FHYE9 2
N BE-of A ARl AnIAZ) 98-S RGF
t}. Cronin and Taylor(1992)2] ATolMe= iﬂl
izh,} 77}3 u}zcﬂ-oﬂ 1;(4}-10 /\h‘,_}_x‘,_}z” ]- %\
B
A2 E4o] 3
ol ojEl ZAVE ATES DARHeD FA 44
THA 7 Ao oA ei
ghxlo}, 2003 ; o9+ &, 2000 ; Baker, Parasuraman,
Grewal, and Voss, 2002)91r 3 7k 2 £ A
¥ AR mAE k% THARCE B ATEE
A%, A28t 2004 5 AEA, AFS, 2000 HES
]’k«] 2003)2 ‘/}‘d‘”% ol #doH2003)E &
P& R HE 8 FAQ U Awag
2’ ‘Az FA'0) CSoll vA= A
4%, A 238H2004)

B2B W&o de] Mujx F2 E A 9Ex ¢
ZATd #ay Agd+ 2, Woo and Ennew(2005)

= 6714 JEag apgel HE Abls 34 40 8
olo] mAREET ol PFojwo) FAH Hakg v
th= d9E B odF ). Henning-Thurau and Klee
(1997) AFNAM T #A Y AL whEFjeEe] A
89lo)gtm AN STl Liang and Wang(2005)¢]
AT E BAY NFL AE B3 TR 3
S v|ATty Pt E3 AAle APP MPdF
(Bolton, 1998 ; Macintosh and Lockshin, 1997 ; Dick
and Basu, 1994)lXE #AH A 243} PFH
iﬂ_ﬁ:j}oﬂ :quzqg‘ k2 o] on:].j_ zﬂ}\]s}oﬂl:]— qu
Al B Ao ool =AY A Y&
Ze 74 & AAsSI

e 2 24 B2B AMH]& 542

h Y
AEd AN dFE & Ao

Fﬂl

olAe] FMHES EUlZ 74 JEE T AAE 1
o2 Yehlle dFRge <a¥ >3 2ok <a¥
1>& 29, 24e$ 292 (second-order factor)e |
Fud ATug Auwst gy wg HE, 3
o2 FAFG I, B2B Al 24 A9 ¢4 24

oz AT, B¢ P2 RPN 4929 &
AN Al FAo) A= 4TS AT AR
7t AASHAG.
01 J&G@D
@D




EXA YRR H35AX1 5/129
TFAHoR AWEU AFE 2w F5HH4Q PRI <E 1> ZAHARY ERA(N=117)
(FEFE AT)H PR2OIEH $AF ADE T B EREY NT | wEg
AR, AF LTS FIIASE da FH)7 FI2 507 ||qF 87 | 74.0%
P de AR A0 AFad 371 ZAYF | 509~100% =W | 20 | 17.0%
a9l INI(E R AN A1), IN2(HA JRrAF), IN3 1007 ol’g 10 8.0%
(Adg AR ABE FEHEAL, A wge SOl o 4 29 | 25.0%
AE 7% =), S02(E44 HEH) SO3X27 ¥ A = e 53 | 45.0%
AR FAHNAT gEe 3o 5 COLEZEA AHE 35 | 30.0%
BE), CO2(EAIE Aa), Co3(d=xH A= F 5wt 19 | 16.0%
AT, 2L ADI(SHA We)F AD2(HH = g 5\~109 mlwk 51 | 44.0%
P2 FAHQL. vAtes FARE 279 F2 10d~16 =fst 22| 19.0%
2 LOL(Ho) & & ®)% Lo2AFAd MR TAHAT, 154 o4 25 | 210%
6714 uvk 6 5.0%
67E~1d =iyt 10 9.0%
3. AT 72713k 1}13_~3Ld u1l& 27 | 23.0%
3d~54 26 22.0%
3.1 A4 2 A54F 59 o)A 48 | 41.0%
¥ olTu BoB Wake] o4l ) Aol AuA Ea 174 65 56.0%
= T Bab 5 270 29 | 25.0%
& H2ES] flske] B2B AW E ot 3= A9E £ Aeh A2 3 1 | 1209
FAGENHA AzPAE AU A7 AEA 471 2 2.0%
Aol HAZ 4AE EAAE Flske 7199 7ol 571 o4 7 6.0%
Tz 2 7o B A9e ooz solt dAl 2
AAE TuE L e A gA F 119 3E9A .
% Astel WA el WIS Bgn, dge oL oo F7
2006\ 10958 11496l AH 35 &<t AP B Ao A ALs B2B Mul2 £A9 671 2
T 15082 71990 ME3tef 12449 &) FHAR o 2gse Mp 9L o] 88 HHATFMetcalf
L, AFHom 11TAHe] AEA7 24l AHgH ST et al., 1992 ; Woo and Ennew, 2005)& ©lZo=
AL 3R] 542 <& D3 {%F‘r SEAE S axPgg. MRRae AaAe e omel %
Fala ole Ak HFEE YehdlE d =4 AZPA AY D Fopergaiole] AlZmA L Eaho]
T 44.6%Oo 2 UjF o] %iﬂ?dxﬂi Lebkt) o] HERIS z2AR3A 670 Lo FEL 1579
% 507 vlRtolzta SHE F97t 4% AP 1S FgEoz THHNT RE FJEO 74 PAEY M
Hl &2 2HA8kaL )laL, 508 ~100 < A5-7F 17%% 2 1ART 185 Frho|AEg 78R3 18h
or 1007 o34l 7R YAl 10% vzte® 1 oz Z2RFA) T3 AT e =ATT= A
ERREE SRRk e By, TR el 45%2 AT (Boulding et al., 1993 ; Jaishanker, Arnold,

7P wskert At ol 30%, Hdol 26% ¢o= and Reynolds, 2000 ; Sirohi, McLaughlin, and
HERAT 25719 4 B4 9408 59 ~10d igink, 1998)8 whgo.E Aol gol=st FHewal
mjgkel A7} 44%2 M EA JERTH EA A o oz A

o AdAskel AT 717te) A9 53 ol golen Sut

& A7t 41%2 7P worer 1d~3dol 23%, 3 2.3 EA
ool 2258 ¥ g2 debdeh ANE st gle

AAGAS FE BT 187l ek S 3 B ATE A% H, AR, Juad, A
1 562 1 Wkes A A7) 25% M 5% ma, 99, 48el o4 A A0z 145
A A7 12%2 HEbd. S Auls BAS NS ol s
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S

1(second-order confirmatory factor analysis)
At B8 By FAd e IS vE
2 A3t AR S A 88t AT E¥E
1tk 4 #7121 AMOS 5.0% o] £33t

Mr g Mz
Ll nz 2

_LL/
ol

<E 2> SR 71284 3 #94 2d¥
A Aoty SRR tF A0 89wy E

AWkl AT = 2 (57)=120.14(p=.048), GFl=
.90, RMSR =.025, NFI=.92, CFI=.98, RMSEA =

MNAEe e 2 $dedds 2483l
FHElFAA S BA5] A AT S AR
kel QRIAHA ] FoeAE A3 tH(Bagozzi
and Yi, 1991). 8ol 018X An nE ZAAR
o} FANETE] BAE BT oS Ao Yeht
ANl el e EAZ el Aoz Yeikth

=

tgos FANIZEY] HHEIEA S 24
Dillon and Goldstein(1984)0] AA|3 HHE F=
BHAVE : average variance extracted)& A4
o} B-A39t} Hair, Anderson, Tatham, and Black
(1998)0ll ©Jstd, zzke] F-2¢f] AVEZ} .500]%40]o]
of slojof WHEIGAS 7H 4 =, & AFelA
% 79 FESAVEZL BF 5000402 e} w

gehgol Use s

0472 JEl vuF gsd 2d A Ve Ao AMEE FANEEY AFAYE FAH3] 4
tHBollen, 1989). ol&g ARHAQl 24 AT+ A 3 LAdAFE 58 BAsY. 2 SAMFEY 2l
Toll AHgE BE A NEEY ddAdgo] & S5 BY olg <& 2>9) o] BE ¥g AL
7Vsd Aog WoFtHBagozzi and Yi, 1991). E 7b 7001402 Yeht 8 AL ZtEs e
g ZAgE eldAdE FAs] A& BE T4 Ve
<KE 2> 7254 2 394 29l &4
ES A5 ,
T2 2 P ®E5 244 Cronbach's
Mean S.D. (First-Order Loadings) t-value AVE alpha
AE 2@ 52 .76
DEAEAF 5.56 1.26 .79
N $FAFE AT | 494 1.21 .78 6.00
AT o 51 74
2eg AT 5.54 1.21 77
A FHTF 6.28 0.96 76 4.42
AR 64 91
4 ARAF 5.07 1.32 .90
A HRAF 4.80 1.18 .87 13.08
A AR AF 5.00 1.13 .87 13.12
ArslA ag 63 .88
AT &= 5.58 1.15 .80
I3 = Az 5.26 1.41 91 11.10
Ao A 5.38 1.35 .82 9.79
e .93 .89
HyzH 5.34 1.06 .89
ETALSE 22 5.26 1.08 77 10.30
Hq4zx4 34 5.20 1.02 .78 13.37
g .92 73
244 s 4.54 1.26 77
A zA 3.97 1.44 75 8.79
FHE 91 .90
Aol g2l = 5.27 1.24 .89
393 4.62 1.51 94 13.99
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<E 3> et
JAGL ARAFE
@'ﬂi‘ﬂ X (110)=135.31(p=.051), GFI=.89, NFI
=.91, CFI—.98, IFI=.98, RMSEA =.0452 el
ArAQl A¥ert gEEvty & 4 Jth(Bagozzi
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