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FUAEES 9o Fe|PA ot
NYES BAHLE JAALEY &5 S
ALPer] A dgFd =H4ES s 9
9. olgg =de 92 FH= Yyehiz
e, S 71eHY SWeAqe] AR
8% - %719, 2003 487 - nF - AIZ,
2002; Kim, Choi, Qualls and Park, 2004)3}
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Ramsey, 1998)7} ®Bo] °o|FoA 1 Q&
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o HZ 7138 SHoA e CRMT 94
Al BA SHolAe AHSH gy
(adaptive selling behavior; ASB)7} 3%+

Iz P

112-?‘~'

Wz, CRM¥ #dd d79 =&
19909 2 AEUYE FHeR & HART
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CRM9 A&3 T34 8L 9% 7
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A2t & 4 e LAY EY Ao B4
& AFELS vls "FFE ARk o]H
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b AdM o9 FF9 BEdAel A
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2002; Boorom et al.,, 1998; Porter, Wiener
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4 o] th(Bennett, 1996). AF7H2 3=
Ad ditke] CRM @3 A7 EodMs F
FAREALS] B M AHRAAHY sz
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olgjgt dde YL FPAILH nA T
HAE Bk 332 olF ¥y opg
AfA o2 FYAIYY AT E FHAHL
2 ZAg&3HMulhern, 1999; Reinartz,
Thomas and Kumar, 2005).
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Taylor, 2004; Robinson, Marshall,
Moncrief and Lassk, 2002). A3 #Aujs)
A “wojdFel I A AR V&
st AT F5AE Foluv FEHE
Akl A o) PP E WA} 'S
ojmgct. AL L 4o JddFolyt
M zAe] SFtof 7] Y3 T P9
g HAY dart ged, A Agy
' 1249 &7 gy ARYAA 2
47 JE&E FA3}e Aozt & ¢+ do
(Spiro and Weitz, 1990; Weitz, Sujan and
Sujan, 1986).

APAIE S Bl s st FAHo

o] ;d;g—} Py

rs&

]
MoM S % ABAA 2D
g WAL F A= Yol sFd
AFolU Aul2E
BEAA Aoz A4A77) A

487 BojAg FosH,
a4 FPAras nATe BA

M2 oM M2 o AN do off Um

ke

o=@

H =2

—?‘—"

S

° N 2

9'_(_4'

rlr

R B

=
L
i
i)
ofl
44
X
lo
o
rr
o
EN
i

X,
X
o



CRM B2 &, XFH HHPH X SSAK ¥t -0AA

o} 24 OS2 Ol 53

Zo] 7}sslAHBoles, Johnson and

Barsdale, 2000; Boorom ‘et al, 1998
Sujan, 1986).
Sujan(1986)> Aol AFYAIA

2843 Ao AAFEHE AT HAA
(relational message) AH&349 TAE B3]
1 stk 1 A AZ e EA4F &
TE AL e o]FdHA nAoly 747
o] ool HistA digstEe 3 8H
g o] & AL L AT A
73171 93 WAA AMRE Ao
Aol FHU. =3 oled A7AH
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A ES tidozs AFEANS AN 2
7 AFAFAY 4Fe 7 9 EY
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Aoz A=Y AT e 2
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A(FF, 2002) Yo, tEEe o
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and Holloway, 2003; Porter et al., 2003)
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AoE AAse T8 d¥sQez &4l

HA
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oo ot O of
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(Kim et al., 2004). o]21§ ZH|A
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CRMS AdxHoz #&&37] Yade
AA o] F AH&dte FUANEEC] FHFHL
2 ¥sg 83t stele mFo| Yo
oF 3tm, FTE3 F#Ho] o]Fojzxol 3}
(Morgan and Inks, 2001). ol&lg AL
3l CRM2 7H A3 A7l Sup2
IAFRE ATFOEN ARZoT oY
AL T 1A Atole] AAE WS $53HAl
Ao, TFHoE FIALY P F
HAH o2 L3I ti(Sharma et al., 1999).

Bradshaw and Brash(2001)¢} Campbell
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and Rust, 2002). o123t dHe| »=
dArd e AHg gFA7I=d w$-
A z-ggch

2 dFdAae odE e 7
o] AsE ngog g 2L
S dAs4 '
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742: CRM Aol AL 9gArd Aol
Folw Ao e mA Aol

AL 7IFE diEsE FAZA
A mAolt 7AnAEe] ADaGZA 9
H9g AT ATk g Aae 1A
o] ML Yt &FY BAE FEAY|L

AR Fe FAE ATHLE AYANF
o2 29 BE FFEE Fojof ¥ I8
7F 21th(Liu and Leach, 2001).
ol9} Zo] JPAIYL A s
#AE FAVTE WA AT 1
BAE SR =Y Y To% 9
g3ethBoles et al., 2000; Macintosh,
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3], 4] AAE FA, DAATE HA
ANA FAArAe BFo] ug FasiA F
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A AvlPHE 37] 95 oA G w=¥ol
L7HEE Wiz dFEdn o A
% 3 ARE AEIe 9499 F
g 284 X3 JAALY Jd Aol
T3 zol7t AL HWIHT 53,
T8 YRS FEse QAL ELR HS

B AFAdPoly fefd 37 Roe
o2

&

b4 o ol

TIHdE AASAH.

M5 nARAY e FAAA 4ol
#® 49 9% 71Q Rolnh

Al
=

e

=

o[
Jx

=]
=

s

oot

= s

1. ot

i
2
Ik

2 d79 doJge CJ, SK C&C, ddi
AWy, AuAEAL, dHeolF 5 oA A A4
A7199 YL ES ddoE ddiYg 9
Aol dExALE B 33 F
266719 &9 A2E Fetdod, EYET
SHE AYsta F 238719 A5 E ©]&3}
of A E4S AANEAH

SHAY A E¥XE C] 21%, SK
C&C 7.1%, ddiHstd 12.2%, st
676%, dlolF 109%%th 71d¥ xjpeirt
AT RYY AF A ¥ & 5 A
7] Q&4 o]& uol steH uAF

A

A AL g2 7IdEY Af 7Id" %
57 3078 miol7] witd] 71 Ao
AFE AAE7I7E 238 FHol QoA
FEF7E AL VIdES EF AYsa @
A EAte] disiA e 248 Al o
B34 HE 240 ALgE BRO & 16l
Aol HF L FAFEEE AMY 11.9%,
8] 51.3%, 33 33.1%, A3 o] 3.8%°]
At $HAY A 2FAFE FF 984
ojlen, FAdel Bl&L 89.3% At

B AT o] HFEL EF 7H 9
B H=(1=13% %A gt 7=vi$ 1%
the FAdAeH, FAUFEL 75
71 AFolA AHEE AE EYE &y
&3 v} FPY+= Marks, Vorhies, and
Badovick(1996)°] #A|A1E ADAPTSE 7%
2 3o, A3 el W uney
o g WRE xdEsE nY g T F
08 FES AEEt

a#A e AL Crosby et al.(1990)9]
#A A HEE vgo sl uMze &
33 AA A%, A dig uA
A e F F 58z FAHHUY. &
3], Crosby et al.(1990)=} 23 £ ATl
By dHEE FES A Az #

< EdE HEE MEdAdn o=

A3 GPALL Abolol ERjste AE A
7b o] A diEiA =7l
Lo J&ge mAE YA FLF

%71 wEo]th(Roh, Ahn and Han,
2005).

CRM Arel AL Bailey and Pearson
(1983)3} Doll and Torkzadeh (1988)] =
Alg AFE A2do ALgzr dEE 1A

2282 EYZ CRME 534 AFHE 1

A
— if
1= =)
T

o L B T o U



CRM 3E° &, XX THIPYY L FLAK ¥ill -013AC) G OPHH=2 Ol0- 59
ARKo A HAA ALY FLI5 A3l n, QLJ8AS FI  g9A
A5 F 79 FEL st g4, (validity) & #4384t 2 479 d%d
ALY A}E= Behrman and Perreault Fo AHRE o|BRHFES AILE thgo

(1982)7F AAIE FAAY
3 urale] yatEx uye
AGES FujdF, F8 uH9
T & 55 E TAH
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7 2 J9as

oA A# A7) 2
S4stel g

<E¥ 1>3 Zo] 25 Nunally and Bernstein
(19%4)o] 33 &3 AlF 07013 7IES
FEA712 Uk

33, Anderson and Gerbing(1988)e} <

oAk Fol Fzsled, £ A7 U3EB Hw
(B 1) 4, BTEx Ao, A2sAe
A 1 2 3 4 g7 | g9
1. A3 sojagl | 0.890 476 0.97
0.586
. AR A 91 4, 1.02
2. CRM Axe & 0061) 0910 56 0
0.811 0.602
. @A A 0.870 481 1.00
3 LABAS " (0.039) | (0.060) 8
0.870 0.568 0.902
4. A= . 465 1.01
9 0.030) | (0.063) | (0.028) 0884
hd el gt A EAF(Cronbach’s a), 34 EFLXHSE)E 993
(E 2) 3™ EMAD: CFA
A5 23 Az AVE HAA t-gt A SMC
222 ghoj sy 0.77 050 934 045
CRM #Axe & 091 059 1053 054
aA @A A 0.80 0.58 0.68 0.48
e 0.71 0.50 10.31 052

289 Hg:m: x A(df)=322.56(246), p<0.00; RMSEA=0.044; CFI=0.967; TLI=0.963; GFI=0.864

B AT

ICE IR RS
g, cledsd n}'&%i-haﬂel
(reliability)> ZEv}st o1 A

W

d st

R
194
o3}

(multi-item scales)®] E}%

dstel HAH 2ARHE

IO Ade & <E 2>9 7).

el FId=+ RMSEA=0.044, CFI=0.967.
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TLI=0.963, GFI=0.864, AGFI=0.834%2 &}
Ui Qle], E2el FFeR B £ Y
ok g 2E NE SANSFEY B3
%, AVE (average variance extracted)7}
Bagozzi and Yi(1983)7} #AlAI%k 7|=(&HE
NEE 06°1%, AVE 05°14)e £EA7)
I ok

48 €34 (convergent validity)2 A 3
Aol digt tzte] FoA8 FFFEEA
(AVE)el digt AEE §3 Hrksido
(Fornell and Larcker 1981). <& 2>°lA
BE vkt gol A HAFe dig AA gk
o] 5 BAACE {AF ALoE ey
T 9om(p<o.00l), 2E AVEE 05042
Holx 9lo] FHENFA o] FAHAUT
4 A E FEI] HEMes T
W7t ARBAE BAFE AT AlF
Z EFEA  golor  st=d

(Anderson and Gerbing, 1983) <X 1>9]

A o] 270} FFEE ¢ F U4

dd BAH fedde 8
0] g7l oo AeHoz wsfor
= N8 7zt AFRE AFE 090 B
o 245 e, Pfge fosA o
¢ o, ¥23d A2 BT A+ 2R
(SRMR) & 006 2t ZSFE 240
253 2 do|tH(Baldwin, 1989).
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Il
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2 7Hn ged, duges

$3te 5

FE9 £71 20078 <14 B eAe TAH
ez #o% s 4& £ Ao wAA
B2 7 S8 A1, d7Edo] 94
& ol2d WA HgeR APHAUH
@Y FA8e 2y H@yHE w9
W 473 He¥ dsE UANHZEE,

1999; Bagozzi and Yi, 1988).

TEYAY 2Y9 24 A, 2y A
g3 H{E+E RMSEA=0.044;, CFI=0.967;
TLI=0963;, GFI=0.864 AGFI=0.834& U}E}
L of g ©EAE £EQ AoE wdd
o @3, 77 HAFAHE <a¥ 2>
¢} 2t

<y 2> AM Be b9} Zo] FEWA

2YS o8&ty dAFMEe HFE Z
, CRM AR Ho] AHHor FLA
4 A IFg A Ao A
(3,02 AYFY ZE AF7Mdol Fod
RoZ FAHYT nABAY AL oA
U2 Aot FAAY IdFS vAE AL
2 Jehgteni(B,=0567, p<0.01), &3
w9 ek Adato] APFAA IS 1A
T ReF FAHATK( v ,=0399, p<0.0L).
T3, nARAY S AAsE HIYASFE

e dFMES AS5E 27, CRM
A7 284 AvPAs 25 1A
A do FAFAHY dFE uAE AL
2 FAHAJH(¥,=0201, p<005 ¥
=0.694, p<0.01).

8o

<CRM3E 29 A0| ¥2 &

CRME =2l &

{CAM3 =9 Ho| =2 3t

CRMZE =2} &

(18l 3) =&

* p<0.05, ** p<0.01
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Ao o d5S HA § ¥
25 Aol g3 3E EUsy] Hsted A
ARY S oz F7H3HQ 5
Atk AARYPL uipagd nATAA L]
A& AYst CRM AR A} HgH
w9t JAAY el A FBL
AlAE oz AR AYRPe B
HATe & A7 4R A7EY
o Azst n@ARY, FAPel HPE
A4 CFI=0.983, TLI(NNFD)=0.980, GFI
=0.901, RMSEA=0.036 5°& Je tda
$93 Aoz FAGUL AW, AFE
(df)7F 1492 & 7oA AAFHAED |+
28 Hls A3 Polx:, CRM AR
o} Fo] gPAAe Ao v JFE
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2A9 7AX7} g e Aoz wadHr
ol23 EAAF}E E ATFNA AR
2y BgAol u$ Eote ¥ maF
t Age @ 4 Ao ‘
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fonABA Aol BANA 2H
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Aue Fo| & Yud e Avoz 7
2ao] HuEAE AAFHAG. EAEAH
A =24E CFI=0.891, TLINNFI)=0.877,
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aABA ] A-4e) VA EEA U
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e nAuAe s Yol olrd I
& "AA ZauT olg ARst wa,
CRM Axel Aol ¥ Awe 4%, Ag
A ol aABAe Aol 4 vl
A7 23, CRM Ane A& 1
A ol F9% L MAE Ao
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$A4 BNzt aARA Aol
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+2 ot Aoz wuwL
453 £4 A%E CRM Ane) 2
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Inforrhation Quality of CRM, Adaptive Selling Behavior
and Salesperson Performance: The Mediating Role of
Quality of the Customer Relationships*

Hyung Taek Lee**
~Jong Kun Jun***
.Myung Su Chae****

Abstract

This study aims to identify the effect of information quality of CRM and
salespersons’ adaptive selling behavior(ASB) on their performance. For this research
goal, the authors established research model and hypotheses which focus to the
mediating role of quality of customer relationship.

The results of empirical analysis show that information quality of CRM has no direct
effect on salesperson performance and just indirectly influence to it via quality of
customer relationship. Compared to this result, ASB directly and indirectly affects on
performance. These results suggest that the most important thing to enhance
salesperson performance is the maintenance of good relationship with customers.

Keywords: information quality, adaptive selling behavior, customer relationship, salesperson
performance
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