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A Study of the Effects of the Customer Value and Switching
Barriers on the Repurchase Intention in Internet Shopping Malls

In-Keun Chung, Chang Joon Park

The purpose of this study is to propose and fest a model of cusfomer retention in Infemet shopping
malls when switching barmers and comprehensive cusfomer value exist in terms of economic and experiential
aspects. The literature about customer refention propose that switching barriers are important factors other
than safisfaction influencing customers’ infention fo remain with a specific supplier. The switching barriers
mean anything that makes customers’ defection difficult or costly and are consisted of perceived switching
costs, aftractiveness of alternatives and virtual relationships. The Customer Value Scale by Mathwick(2001)
is applied fo this study as economic value, shopping efficiency, service excellence, aesthetic appeal and
playfulness(Zeithami, 1988; Holbrook, 1994).

The analyses showed partial support for the offimative effect of customer values and switching costs
and full support for the afffmative influence of satisfaction on repurchase intention in the Intemet shopping
mall environment. But the atfractiveness of alternatives and virtual relationship did not have a significant
influence like the result of Jones(1998)'s study of the service industry.

Keywords : Customer Value, Switching Barriers, Customer Satisfaction, Repurchase Intention, Internet
shopping mall, Electronic Commerce
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€ FAl aAwEe] ofE B8 A o
o A 4L F= o2 /MY
7RIS AASEY. AR 1ARE

fe e e

<shelxtgd >

HHH TR

MElARsY

Aoly

aame /
Aot g

SHu B
EELIE:S

E7|3d| &

o dAE Fol Ave) dEd JFE Fohe
e Y Ropd) AT ATES $9 A
A% 31 ¢l om[Heskett &, 1994; Fornell

=, 1996; Cronin %, 1997], |4 A¥|AZE 3
of AARES wAZ A7v gz ¢ 17 of
5o 4T Fohe A7 A FAA o]
27 2A7)uhg Susk YcHCronin 5, 1992
Fornell, 1992, Anderson 5, 1994; Dabholkar
%, 2000].

3 AFgYe FHLY F AHa F
Ao} A7 Az A&AAE SH8A
dl#AE &8l wAE wFA A8
B &9 7P (virtuality)Z FEEF AFUA
A A BAE udsty MARARE F
ot

gty B dTe <y S>ojaet ol 7}
Wzt dase 6719 Mg dAste ¢
Hulgel A a7tx e A@dgHo] g e
9 gaAEE HA% AFe o owF
FFg "R 7io] dis) g4 Aol EF
¥ 4AF 4% ok

ot O B (W ool

H3{(+)
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DA 7tx|9} HEsEo] X 7of o

Zof oixl= Yol At AT

£ A7elA 448 TAZNG DARZ
B e oo
4, 43402 %
AP ASE oHAA AEY
4§50 A7H AHAE 22 5
A 4AL AUk AF 79 A

gew 2.

ax
of\ =2

3.2.1 DX} TZHOLE ZHROH Q=
et vpet o] wAY Fofe Fd
A A" 7} (perceived value)7} T
(satisfaction)®} -vjj & & (purchase intention)
2 A7 2% (repurchase intention)o] ££
¥ 9Pe FoE ATAYE 5 Be 8
Ao o8 olgdt, AAAT ¥ AZAT
g 23 AAEAHDodds 5, 1985; Zeithaml,
1988, Dodds %, 1991, Heskett %, 199%4;
Fornell 5, 1996; Sweeney &, 1996, Lee %,
1997; Mathwick, 1997, Cronin %, 1997, An-
derson =, 1998; Reichheld, 1996; Woodruff,
1997, Mathwick %, 2001]. £3%] Mathwick
9979 d7ATE a7 Bl TBA A
B8 AL e ST 0
g el A7 o
(patronage intent)o] FFS F& HFHoR
wEoh 27t aANS 9 AT oo g%
& & 89o% A%% TAME <3y
4>9} <219 5>0) ANE AT o] AAH 1
A7}A), £BEERE FTshe 1 T4
A(customer ROI), A H]A-$-4=A(service excel-
lence), 4u]A(aesthetics) E ] Al (playfulness)
o 9leUEe T4,
oo B A7 o4 olgd 279 o)
el aBBAN AR wARED
AT ol F Gl tal oest 2o

2,
-

{consumer satisfaction)

Hae AP

AA A 77t BEFE AAVE

H1-1
s SR
QEEA] w855 LAVE
H12 | e e
s | ANEssAel w2as aAuFR
2718 Zolth(t)
s | ATl werE aARE] 578
A0l T(4)
EoHo] 5845 wADEe F7

H1-5

20| th.(+)

AAR AR w25E AT dwrt

Hz 742 ATH()
Bagdol 5e5s AP G5

22| el
s | ANESSAC E85E A

97} 2718 Ao|th(+)

Aol w845 A7 %7t
4 248 Relt
s | B0 £ESE AT A5t

Z718 ZHolth (+;

Yol e} Alzkel ARl BE A& w2
Ad) 2 MElz AP AR uAe) Ay

Brtz AYetHCronin 5, 1992, Anderson
5, 1994, AT s e Pl @
A olg F9 ABY £9E

3% AsAes aAdEEe] F4Hmolth
aAuEo] A gxo] JTFS Foe AL
A Atolo] 1 Fme} Aol thiaf o|xiol
ot AAHoz nATE] AFu}
BEEe 2R A Fdolds °
v B gxEo] Foata JoHChurchill 7,
1982; Oliver %, 1989; Cronin %, 1992; And-
erson 5, 1994; Taylor %, 1994; Dabholkar
S 2000; Zeithaml, 2000; Olsen, 2002]. ©]di|
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e LT S0l DAIIx| 9t MErauo] Mol oo ojx|& Feo W oAy

FE 0ew o] IARED A7) o
o 7Hae Rk

e
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3.2.3 daiga M70) o

AE| st AT oEolE, AlFnfeolE
2 Exjo]Z[Rusbult, 1980; Rusbult %, 1983;
Drigotas &, 1992]3 7A|ge] #H&njgo] &
Ade Aol E[Klemperer, 1987] T o]&
H ZAE 51 vHAE BobilA 1A%, @
AFA 2 AQFe 5o F3E F= 200
2A d7gd e Asmge #A9 Y
(commitment) g F7MAZ L 8AN DRI EE
TEE FRG FHoF FxHI cHPorter,
1980; Guiltinan 1989; Fornell, 1992; Ping, 1993;
Morgan &, 1994; Jones, 1998].

ol & I+ thEat o] Guiltinan[1989]
o] BT 474x] ABHIE2] £83} Jones[1998]
7b olZg Btk TBAQ 7HAE BFH3M A
Bl A At o dis) fEAC]
<5 ASH A8 & KP4 A e
Ze 7 & AR

d&ugo] B8
) g 7}3’?@}(‘0
Aol go) £24E AT Jwr} 27}
& Aojrh(+)

ggrlgol BE€4E AT AEt St
g Aeloh()

FAE Lol FEE AW 57t St
& Aolrh(+)

2713 &o] FEFE A7l Jxst
57t ejoh(+)

HEWEo) E&4E AT A= F0

g Aolh(+)

H4-2

H4-3

H4-4

H4-5

H4-6

3.2.4 Chote] mH Tt ZHT O 2=

B d7dx i e gy wEss d4
olg FA Mula FFAY wwde 7P
HAQ HAo giA Aul: FFAY AMHlx
FEOZ A AENEH Fo] BE& A3
Agsatsd 3 £ A7y AFd oxd
HFste BAAEZN F()9 dFE F= AL
2 A75cHRusbult 5, 1983; Drigotas %5,
1992). |

AR Ad JelMe 2T udgF
Bl Az & TAT A7 wE A
tiete] ®alo] wstE dld] did] A7
Ping[1993]3} Frazier[1983]¢] &79) o234 &
e Fi Adedl aFEAA ity Wy Er}
A gxo FFL viHs AE ot 2

e b3 B9 B4Y BHAN Anng,

3.2.5 JHMEAI R0 2=

Jones[1998]7} A|A& A&EFH 29 F of
Q] 7| (interpersonal relationship)e] %ol
AGAQ HAHFo] wiAEHE JHY &PE
oM 9 fAlg wete] adE JHE Zor
715 s 7 (virtual relationship) 2 4 2]
atod 2710] AT = oke] AA A FoF
 AEFE vAE AE G437 FHA dH
B

7387 (virtual relationship)= 3124 o 27
(customer-to-customer)® 17 o] 7]9d(customer-
to-firm)zke] F 7pA fFOE FEEAT <
Hyl &MEARY Z4F AXNT, ZE 2 3R
&3 E o]&A 1F, ARYEH T 84 F
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o] Mo ool sixlE FEf #eh A7

2 A9 tHHoffman &, 1995; Arthur %,
199; Rust 5, 2002].

£95) Liket 59 ASAEE A8
g 1% 24

AEZANE 20023 119 24958 20029 11
9 29747 AHH MIH B¥AE F
FHo2 #48 ARARE ¥l R

e
& 53 F 161ddo] #HALY, e
A& FAZ ol E FH AFAES O
g AW AEgAe B 11740 35
o] ¥ AFA} B ¢¢ % FIHE(RE
AE A9)FH AEgHa 2790 HZ o€
el 18] o] eyl &B&
4 g AR § FAHEE A8E AAG A
F 20071 ¢] Hlo|EE A EA ] ARSI
A #3& 98 B39 4849
¥ 2 ANy 94031 me?} HdAE
2.2 2]l HEI% ]
B¢ AExAL ?lEiL;Loﬂ 22 HEAE

T

Astal A dezal didREdA A 3
JEl AE, dEAE odd & T o
£ slahe W, AEY P #RE 4
dl Abdel H2E o] ME T2 57t 94
3 2hehe JARIEAA F
Z}Hi QE}J As deste S wiit
st gEAAEAY AgHe AEC] A7

Z}<] E-»ﬂ ol Aol A Lelgl HEd] SHEIEH
Zgjste uy, $4Y 2 JIHY a3EY
AR ARUE 2 geARUA Y 2
S8 ARFYE Alo]Ed @ S 3l
grEa e A &9 #E 5539 A
Aol 2819l MEAE TEIY AEE 93
e 5 A8 AL A3 deokd W g

& e

ofgf £l AR $EAY HEAS
x74 A4 5o AT 5Y A8 £
PAE A3 F5 PFE HE L 9 BEeA
77 2AA 58 5 Ase FZEA0l BAH
EE Fgen, FAeR AR AEAe
7 AsE ALY F SPSS 10.0% 0] &3k
FRE AnEY B4 24 AFE £4E
B9 299 FE4E AL OFYARA

& 58 MEe A7Rds AT

&
I8 oy

4.1 By =24

4.1.1 221 4

34 (Criterion-Related Valid-
ity) 2 g ERA (Construct Validity)o] ¢
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oM A7px|eh Mekauol Xof ool olx|E Ho et AT

B oATA 2R )e R4AQ A2 Hese 05 o8 A
}o) w49 Ao} £42 Qrht 2 %ol f9R

NEgE & g Aoz wIAEd £ I
2481 gerts: veEE Aot B dF 8282 g9 8AEMAHNGN HE uigt

dre NE 838E 537 3o a9 Zo) 2% {7 L FEA 71Ee) A A
2 7 gk(factor loading value) 04 ©]A& 7|& o8 FdEEc
oz a¢le AMdEe 05 ojAe s MAd}yo ReR R s R

7 959 28N Suth % ¥SEY ¥ ?

ke =8
2ARNAFE <E 1>, <E 2>, <& >3 F hEsd F5U59 2988 S gk
t}h 89 49 AW H3k(Eigen Value) o] AN AW L& FASE 67] 398
& J1E2E Jfrgho] 10)del 8QET A3 ol Z gau g3 ujZu]g9) 27) 820] &9l
1= BN A3 AAHAG "eix] HEFEAA A
EQEae 2E Q93 A F(Factor Load- 48 Egusy 82 v FHx 13044 117
ing)& AFstd & 4 F%4(Communali- 2 FAFHUG

<E 1> RUEMZHIYTIR)

Z7) I/ 6.737 3.676 3.231 2115 1.776
A B %) 18.715 10212 8974 5.876 4934
2 B4H%) 18715 28.927 37.900 43777 48.711
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of A nZ47ix|of Hekao] Ao o off o|xE et st oA

27 183 1.603 1.448 1305 | 1167 1103 1.007

A B AH%) 4453 4022 3,625 3243 3.064 2798

= EAH%) 53.164 57.186 60.810 64.053 67.117 69.915
<E 3> elPMPIHIALE . ATl ) 4.2 NI 24

B 3.188 1.046
A BAH%) 53.132 17.429
A EAH%) 53132 70.560

£o B oo g ol
g <y BopE

¢} .{},
fo
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it
::,
=
=
I
3
ro
l‘ﬂ
=
=
Jpy
=
o

fo dp i

of s} AseA PE(Correlation matrix)S-
velz ok 57 2AZEA 2.4, 48 A
£ 29 B AR 890z TAHE E

7 AT oz of

I

i
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<
o
p
e
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ClE{2F B0l DA7ix|9 Merzeo] 7o) ool pjxiE o] BHE T

8 wAZKAY THRAY HolHS AR A HRD D 2L BYA B9 JUBAS
E UAZ §989 39 4nBAS drhl  dehisiod A7 dxste) wAR ohid
ERY A9 tjpEe) B K940l e AN

dete) dEEe] A9E aTRde ud  HAFQT 2AZA adEw nAwEe 4

g « Pearson A#RAF
. — #1848
N
P.
2 | Sig.
N
— ABAFE 001904 F43

N | 255 | 257 | 260
P. | 149 | 246 | 397 [1.000 XXX « FAASE 005904 f23h

N 259 | 262 | 259 | 265
P. |-108 | .003 | 232 }.232{1.000
5 | Sig. | .085 | 960 | .000 | .000
N 257 | 260 | 258 | 262
P. 156 | .086 | -005 | .093 .
6 | Sig. | 012 | 166 | 931 | 132 | 004
N 258 | 261 258 | 263
P 057 | .018 | -006 | .085

1.000

925 | 172 | . . .
256 | 262 | 259 | 260 | 262
019 |11 ‘
8 766 | 074
256 | 261

P. 104 | 127 | -119 | .008
9 | Sig. | .09 | 040 | 056 | .899
N 258 | 261 | 258 | 263
P. | -030 |-029 | 025 {.036 | .000 |-095 | 025 | 079 |.134 (1.000
10 | Sig. | 628 | 644 | 689 | 557 | 998 | 124 | 689 | 205 | .030 .
N 257 | 260 262 | 263
P 060 | 146 160 | .075 1.000
11 | Sig. | 349 | 020 011 | 232
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ox,

7 HERE 7} A

7Ha 9] A7) %i 1a0§~
value) 0.05 o3tz AAs Yt 2o Auy
BE] 2AZ $HE R g Adste o &
o] i) HE¥o] JYv FT o)AAA 9%

£ a3

o2& (p

M1 AR

e Aol

Y
TE 2NZHo

off K
ﬂ.lo

7Hd 18 <E 5> B uie} o] 57
7 F £YEEET moldd #dE
o] wo} f3tx R Ao Uehd 77
Aow, Ymx| 3749 S7HEEL 009 fo

) 3% 2 AZ9A @) 92
Aoz AT wio] AHY £BEY A
14 2AAAE GE ARALEA W 7
g 2 48 =3NS AAE RoE v
g, aeln muel R e 372A ge
el wsl g FEE 2EEE e A

o7 EAFAT

<E 5> Jtd 19| &

6.061 | .000
1252 212
3130 .002
3.029| .003
1.104| .271

M 2: AAAATL BE€SE AT ox

S7te Aotk

7Hd 28 <& 6>oX He el 2 O] 75}1]
2 a7 e AElE o] Fog
AN FIHE 7HAE AR "}E]r‘»’}ﬂtql G‘n‘
oA Folde fFoAFE 14 FAF AL
2 Uehgoy aBagAe Aere fAFE
o] o} 7} 1AM} upE kA2 7)1 2bE
ojif ol AgE f@tol -1122 M A
P NdAD Ade g F()Y 4HA

FEM §93 %o pRrEEIARS n T BATIE ole <lHY £33 cleA
AFo] nATE i3l Ho BAE /HEA E 3 Be AEE0 239 29Fe SUg
AU o)A A el xWE A} gtz dhe A Ee] slol @A uAqA 2 7t
S5l AUl aBEA g Lo NE AR B3he wolde 2387 £
ARH LANAE AGPTL ddHer & Pt He 2xg Zestd AP JEE
F Atke AL BAEth ol JHU &g BAATE EHE IA7) BB Ao2 3H
€ 53 4%l agA 2 AAo] Hs o g &9 744 29 AQAQ R g 41
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CIHU LT 0N D7x|} MebEeo| MFof o o ojx|E Fol 2t AT

<E 6> 714 29| EFAZM d3t

AAA 2A7H| 170 | 2575 | 011
4 x| EFESY .090 {1349 .179
l Mul 2944 | 176 |2582| 010

AT A= Qo)A 116 [1.736 | .084
Eo)4 -112(-1.748| 084
F) R = 0141

7H 3: aARF] #E4F AT I=
€ 37H Aotk

7Hd 3& <& 7oA He uiet o] 1A
ST Ao} A= Atoldl Wi A A
A7b PAFE BHoFol AT FAFER
0008} FEAN FostH FESHATE 58
2331 AN EZ nAgEo] Ape m
o B¢ B IFYE HoFE ReE Y
Wk R g 94 fol3 2638 HAFRA 7}
Ado] A=

<E 7> 71d 39| FHEH E

LADE - AT % | 513 [9.600
%) R* = 0.263

M 4: ABEIGo] B4 AT oE
£ 5748 Aol

M 4E <E 84 BHE npel o] AP
H-§3} A7) o= Alolo] WA HoZ {23}
£ 056 FFAA F93Q0 AY AFFAL A
=< B39 o9 97t F 37 A
Stk 7Hde R g 94 g 15424 7}
do] A5¥E 7HAH A=At

gz Algul & A9 Fo¥Ee] ol
N1AHASH o]AL 71Ed AHEEA JEY
£ EE AEHOZE olfgo N AA He

1
&o] 2AY AFd g gFE FE
o2 foHoz AAA gevhe AL
e Relth ol @A 3 98U &
Eo| AFste AHE 75 2480 I
o] o]RE& FEY HEH &R AART B
ZYstA gom AEsso] JAA 47] Wil
vehd 2342 F3dE0-

<E 8> 7td 49| 32N 23t

a&uE
Z‘iﬁiﬁl% ZJpv]§ | -008 | -105| .916
A7 oz | FEHE | 130 | 1875 062

27)8H14 | 134 |2114| 036
z) R = 0154

A 50 oiore] MEEst £85E AT
JeE PAY Rt

74 5 <& PolA R upgh 2o 7%
HAed ol ol&F wWAdAM Aed uist
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A7 9xE
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7Hd 62 HFAL AMul2de AF Ay
T584 F9 3 7k (interpersonal
relationship) & 22491 7o ©A 2 A7
M AEA =4 AFBRAT AT 9w
39 9YL 2 Aolott AETA <k 1053
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& Ay
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% ofr

<E 10> 714 62| 37HEAM H1}
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gz g¥e 434 A7 497 AL
ANSE oFE 2etn & 4 Yo

7 F = oam1 2 Qavel AEAZ Ahe olgd WAL

Fo ANE 59 ATATHe gAses

4.4 267} 99 VA ROE vEhgor] F8) Al

AH Az ol Yd AU EHE

g Pol B ATEYNM HHE Hy  ATHE Jones[1998]9] A7 LeAYel &

571 Fo]H(+)
H1-1 BAH Tt wEF ol 7t Aolth(+)
H1-2 SYEEYO] $E5F uAvF] FH18 FHorh(+)
H1-3 AHIZrA o] ¥EE nAWFHo] F7HE Holoh(+)
Hi-4 Al 5455 US| 718 Aolth(+)
HI-5 0/ §0] £&TF Y w5o] 718 HojTh(+)
H2 LA} &5 ATEE S48 AoJT(+)
H2-1 BAA AL 2eE AT =t F7HE Qolth(+)
H2-2 LYEEY) FETE ATHI T} 18 HoJTh(+)
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H2-4 HEldol 245 F AT Es} S48 Flolth(+)
H2-5 ool #&TF A7 EI} 718 Ho|th(+)
H3 LAUF] FLTE AT EE F718 AoJTh(+)
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H4-3 Sl gol ¥25E APMIRE S71E Folh(+) A
H4-4 27|31 80] E24E YFulmE F718 Rolth(+) A 9
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