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Abstract

The purpose of this paper is to examine the possibility of whether B2B e-marketplaces continue to grow.
There are numerous barrers to the growth of e-marketplace, but certain key factors can push e-marketplaces
beyond these obstacles. In the stage of generating traffic, it is essential to find a vertical area to attract
buyers and sellers which can generate B2B transaction through e-marketplace. Generating traffic is possible
only for e-marketplaces established by those who have vertical knowledges and strong off-line relationship in
the vertical areas. In the stage of concentrating traffic, more attention should be given to reach critical mass
and to increase transaction through e-marketplace. Currently, there scems to be a tendency that having major
buyers as members of a e-marketplace is an true factor for the successful e-marketplace. Finally, to aftain
the locking traffic, e-marketplace needs to have the ability to generate revenue through B2B transaction.

What we have leamn from this study is that having the software-technology is not a sufficient condition to
successfully operate B2B e-marketplace. It is important for e-marketplace to attract major players in order to

increase B2B transaction, and also to make profit by them.
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Ho JeUE 7Igte g MAANE wEA Qs ok 1990d 7 AEUS Fute g2 Y
< 71943 4H|RHE B2C(business-to-consumer)ol] #oj b vtz & Fuid, 2000 o= B2CS 23
AzpgAY 71ee] g Q1] Mol 7|7 7147te] Aol = 245, B2B(business-to-business) Al
A& Yr1Hog HAAZ sojth. 53], B2B A4 B2C AR R Hud £ g ALE =7
i e AFETFE A AAHeR A A4S BY Aoz =

ojggt A MAAHY FAlol F&te] o] Aok BBAIGo] EAH R o]Fojm Qi) &
Aol aEF 2000d HAGAY 719 FAXA Aol wEW B2B AFR(FHY 7)H)E 2%
3Aqdoz AA AxAY Al 572 5HGY 909%E AAstn gtk ol A /1Y A
o] 63% FThL E£F ZIHE AlololA BB Al HAE 943 enpAlZ o) ae Hgo] ghit
Al o]F ol QlojA] Fu B2B Al ME AlY el vy oz Ad Aoz Btk o4 o]
g AF SoA S 719E BE AAA BE 7IFES B2B AR A9 o R g AFo] ofyz}
olwfdt xMetit AT 2 B2B Ao IEF Ao FHE Folot & wr} gk
THY et Ealoj Lo o]o] A W7|Yk enpAEHo|2E FEHFL o], YO BB AY
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B2B enAl Eeo]| 25 olslslr] fjair = B2Bel| theh Hel7h dastct statE the] 3¥ 9] Aol
AAEE B2BE= 713t 7191 Atele] o] FoR HAH AHE Fpo] A o] wEo A= Ao 23
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ARE FHetn, i WEYIE FH3, 7193 e A, 584, B84 E AT N2
& H2Ux Ag] 2dolgtn AHsta k2 BB et EdolAE BB AAHE Adde AHY
744370 & trading hub, trading exchange, digital marketplace 5 33 G2 ALEEH T Q). EF2
B ZNAE Jdedlo] u#3 BB H2E EAZ of 218) Al o] E(aggregator), 73 tl(auction), )2 Q13|
(exchange) 52 AAl8tx 2lth Sculley & Woods(1999)= FEd| 2E 2l Ao)A AAIE 47}2] 29 9 oj
"Eo]= & H (trade hub), "A|Al - AA(post & browse) T F 7HA EEE ¢ F7istn glowd),
Steven Kaplan and Sawhney(2000)= B2B A h2l¥et ojyel 2 Fdhs F5d w2l MRO hub, yield
manager, exchanges, and cataloge hubs 5 471X 2 BF3ld AMES7|T $oha o]x 3, ¢lEjyle] B2B
Agg o] Halgoln AJELE AALDE HEF] wet B2Bo| #HHE A2 golEo] wEolAn
pia

ey, g0l Aol QAR B2B #H Rdlo| FFHE B9 oz #ejE shve] JFE
NFoz JAAM L, AR A wet AYEHE R ME wu@ £ Qe THEtE AFEt
I AYrt o] FfAEE Yttt oot ol AAEE AL Rdd et odgd], 7HAe] nlg
A2 e DA 7HHAARE FujRis}t HejAE AL AsHor HAZozH HAter FA
AL AR AYA LA kst oled MEd dHcdd d o 99 AgHAE xds}
7] & 719l EFA "] of T o] thre] #AIE A A7) A T oFo EYA
ol el FEHEo] Y] Wi, /Gt AW ANE fHE AeG] 2L Aol & F
ATh

2. B2B OIS 012 A7ET|

B2B enpAlZdlo] 20 AU 4L dde] AL AANA "oy ad AAL & 449 HF
2 A dAUZE Azt o] FolAE AAE ATse AdAREH ATHor FPAH entdE
#o]2o] 7 F 1 E(community) FEj2 2Hs s A& ¥IHT
AEHoE A5 7|l e x2e ARALLE dFsted AN 23 2 1§22 %
FHEE Fold AEFIdhe WA AYsre Atk o= Aoy AVIE AR et
T AzEH, 4% HEsA ®vh 2dd B2B evtAEd ol AAHHL =] 7R A%
delz pdake] dud oot gl

A4, B2B viAFdol2e AsE A B Adle MR Fed. dutgog Abglo] 457

rlo

2) A=A - dY), “B2B A gaat fds ok, TEAA RN, AV 41, alEA R etal, 20026, p3.
3) Sculley A. & Woods W., B2B Exchanges, IS1 Publication, 1999, (‘1% pp.62-64)
4) Kaplan S. & Sawhney M., “E-hubs: the New B2B Marketplace,” HBR, May-June, 2001, pp.97-103.
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o o]29 A+e AAJAHE HAFEe AFE Bk v A FAA R mhd, Auz,
9 53 2ol XY xE ANFFER] vtk FBE JAVE GHEe AL AFsHA En ¥
g A2 FolglA dct oleid AL AR 0P ee] i, FRre HAE EAE] ofy
&+ 534S 7KL Aok 71ge] AA™ 3 7R B BT 4+ vk nA e M E
Hi e dAEGE AR JAE AFstn, Ao el vy AX d7idel 244 a8 5%
&7] olgth o]y 4tdolA BB mlAEH o)A R AAME M s Al BEA A
g FEI}AAM A #A4E 1 AA Ik

E4, B2B vt Edlo] 29 442 A dAUE F5o] o]Fofx e FAl A ARYEI ¥4
7] AlRgts Aejth B2B wpAlE# o] A7t JAES FolEY 5 e Y2 B2B whAllEd ol
ARA 715 k. o] 7Iwog AY FEAI 1 FHe FEE RS Witk 1A B2B vHAE
gojazt $AHo2 ANAS Mop & FEL AHd A wAUEFE FEH3E dolm, EF Huyd
2L 3Ye W7ol #uste TEHA TS s Aol Fasth ot EA FEE 53 7}
A 4ses FES 5 A7) dElh

AlA, B2B ulA Felo]| 27t 7337t FAMA ARE AFEcheE Holoh BB vpAZ o) ~vt &
T Fujatel BefjREdA v} E JbsEA st HEERHE ATshE HAAAA Il 2xgE
ZstA7le A7z dAUEe] A JehdA sed, old AA L& v Aol s uie mE
A AYEhS

Hagel and Armstrong(1997)2 gAY A Uepte olefdt §48 AN, AdAF, Adds
o 3gA|Z Agstn dtke 7 FEA 3 WA 9Al= 7 A4 (generating traffic)ol ). o] 7Had
TEA A gUEe] APJEE e Aolth o] WX BB entAlEHo|2EL A fAUF
& Gyste AEstE ARAHAA AdE Ak 3UE Rov] ARt £ WA dAE AddE
(concentrating traffic)ojc}. o] WAl A entAlEH o] Ay HAER g FFAAA o 2 ATE
BUYEE dof grh o] & HsiA enpAlZeo] 252 Ad FYENA o B Hrka) Mu|Ag A
T3HAM B2B Al F7HE ®th A WA dAE ARFS(ocking maffic) 0.2 FAE0] 719 F
FAE Wue Aol HA oJPES FYE 4t Aotk BB enpAZHolaE WEH TR WS
gio] 1% 4L B F AA enpAEeoj29 4FE oAk EF, EF dFGoN Az
A =g B =9, B2B evtA S0l At EE S50 MEE AES EYst S T

B2B A3l A] olgjd BAEE AR WAt 0o, B2B et Eefo]29] AMu|A FjAdA]
A gl A WA dAZ W] xQlshe enpAlEdol 2t AAl 9] ThgAdo] Fobzlth )

2,

5) 1A & Ahol EE 5 e AAAR Ftujatet dejavh gow “’}-‘"%‘-% sl Eeol A% 1T 68l 9 &
s 7t 44 WAYELS WS 53R eR Fgelo, 54 sEd 49 o] Ho $a7 1 8EE 998 A
ah= @Abo] YNy ojct.

6) Hagel N. & Armmstrong A., Net Gain: Expanding Markets through Virtual Communities, Harvard Business School Press, 1997,
pp.112-125.
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Ad 35 AR Adse Aol wff oH 1, 459 BB et FH o] avto] HgF AR & F
Atk Aol A Hagel and Armstrong] 3%HA] A4 2 Ao Agsician Algdch
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B A7 HREdME dF F 7 S 9@ davt dvdn ¥7do

AR, S0 B2B #d enpl Falo] 2o i AFFFEoR HolM 7ME EET £ e ¥4Y o
T7F sty 7Hdo] oju] &5 o] AU dAbel digt BAo] o] o3 e NE HEZAE F

g F4ol 7hsstAIt @A} 2o] B2B enpAEo]2Eo] MEA THEADL e T FHdAME
AREERl Hdol i 7HHE AFdte ARTE 7MES B2 7 b APE A7 APy o
g g &}

=4, B2B2t fHajM ohkd AR do] ER3] G A7 AAE HYs EMsn @4
A9st7] 9fsiA B2B AdjE £Ho2 /AHE enpA S o2z RIWE At

olgd PEg st B AFXE oA & LA BB evpAlEol A dAe wARY
HstEst LA HeAa g o]gste] B2B entlEalo] 2] Mula AMEE AR AL
A8 ot

2. A0 B2B DIAEHCINY 8y

ANE WA 270 et AFA ol AE oz AYYA), 2000d E(EE ARALH), 7K
Hel, SR, Fo FFA 58 2AY ATE <E DA <E 63 2ThD

<E 1> 4RA

A 7H4 2001 of & 3 HE Foog F2 FFA
verticalkorea 1999.12 9o} & = F=AAHY R T2} =}
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7) Aiarel AUAAe AR T MTAE 5o B 28 FHolth
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A N4 2001 o & HEEL Foag FR FFA
converge 2000.8 ] 37 4 RE A7
e2open 2000.9 ] 7| %4 FAAN =7
e-pia 1998.11 1009} o 4 A W74
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=kl N 2001 o &4 HEEL Folgd FQ FFA
entob 2000.4 7609 9 T uf 2} Joj of 8 = !
imarketkorea 2000.1 18009 2l 7+ uff A Tufj of 3} AAAAGA
gtwebkorea 2000.9 11839 ¢ i 2} oo g 714
lgmro 1999.2 11009} 9 +uf 2} T ufof 8 LGAE71Y
koreaeflatform 2000.7 2809 9 + v 2} o o 3 o) 7] 3
<E 4> 35t - MR
& 74 2001 HdH 3| ¥ EE Ty F FFM
chemcross 2000.10 39009 ¢ =9 A A ALY
chemround 2000 7009 & =9 FHA A s
chemizen 2000.2 1859 9 =g =78 A 2 7881 & 2} =}
oilpex 2001.3 5009 ¢ =3 = /hA A 7R Q1 A2}
<E 5> XA
& A 2001 of & 5| 2l g Ef Folad T2 FFAM
tpage 1999.7 309 ¥ =¥ FEAMH A 7} 91 % 2 2}
EC21 1999.7 109 9 %9 FRAH 2 PREE R
ecplaza 1997 v A0 =4 FHEAH A AT A2}
e-trader 1998.6 8o & =9 FaAH A 7R o1 & A} 2}
<E 6> HHY
A e 20014 o & 3| 21 & el Folpd TR FEFA
dreamxfarm 1999.7 5409 9 =3  off o 28 ZAR 29 A
meatmart 2000.1 139 9 =g - vl of &3 AR5 A
meatprice 2000.4 1509 9 54 T oy 3 AT EAA

A7oid B2B #Hd enpAlEdlo] 2] HetAd MG FE 3donA W dyx|d sidsts
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2 FolA MRO, 3, 3H3F Fof & AYAHE i Uk o] FAA 47) empAEd ol 2
27| H(BER)E EoAMAY FHolgo] s qirh whHd A, Hah, AAFS A-@ e

29 AYAHL drh 7|4 FEE 4L SN o] ME enpAlEH 0|2 O
FentAl Eglo) 21t Axzb A EojAm 9len, 7 FofelN AFFArt e A
#oj29 Ade ZAAYE Bk
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B2B entAl Edlo] 27t LEil AoA A wAUZE B¢ 7MY TEAE A8 o]YFE o]
71742 #4-8- Hagel and Armstrong®] 39A] F+E-& F3te] doly izt g},

1. Hejy

AR dAE evtAl EBdo] 27t ST ARYE AR EiM dAZE AR g 2y
gtk aey enpilEEo) 2t BEOAE A9 HUES B2 s W9 dojrh. EA ev}
Ag o2zt B2B A E AANAT7) M A 3d59 2 AdE FEZ 5 dojoF gk

Sculley & W. Woods(1999)= A9 2 208 uwE|H(vertical) E3E &1 AT A|AS
Aol E5Ad mel Ao Ajfste Aol Zt BlE|HolA B2B A& AlAEHE enpAl E
ojz9] AR xejleAe] AR o]& Eilst & 4 e MAEVIEE 3 Qlojof &, 7t
A1 e WEZ AL Hug 888 5 e SAGYE LT 5 Qlojof drh Kelly(1999)+
B2B A& #5d of AAZYES] a8 ¢ 25 2T AAE FHdE AL entAEFHola
of A W £5& AASE FAT 840thI0 ofF fjaf 7o) z Ropd HEZAAE ZE ¢
g8g Hidte Ao AMdE FH-E o '64‘13}5}37— AR Atk EA HEHAAN FHzte] wEH
22 & et A EHo] 28 F 35] AAbe] g F-gate] HEE THAE FEEA Ha, Ao M
Fopoll A 1A RS} K-S FE] AUE WEAA U2 F UA "ok

3

8) Sculley A. & Woods W., op. cit, pp.157-168.

9 Al o] wE Ao tHe £ Ak JEste] JFEE A4 53 wel i, dides AEe] 54,
A A g, kA el whet chde tﬂﬁl’é Aol EAF 4 Utk ol2j# wl%t’_ L AN dFe F
& daty g, MR 0 enpl Eeo]abo] Mol wEIHERA £9d 4 At

10) Kelly K., New Rules for the New Economy, Penguin Book, 1999, pp.118-125.
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h&e 7 AdEE BB Aol ofRA olFo HETHE dobr stk

1) HRMA

Z7I1AH B 4T AdFvd BB vl g oAk wEan| e} A ol Solnh A A&
B} Abdel dls] AEFH dAH F# 59 FHAN wf AGERE 54 AU ok adM ®E
(bidding)9] A|ZHP-E] FF AI7HA] Jehvbe AL 449, AFAAR] FeisRl e FAE g A %
& Aol obFE F& Al2EE #Fn lvgt: dfehe 497t thkAtelth o3t o]f 2 A
#¥ enpEdo] 29 FAAEL BF *J%%E’—OMW LA APE 7R ALreR ARAiiolA BB
2 HE 7bed S3EorE ALt BB ARG 718 E it

Hlezbls Af Sl @A Al 53t ARE YA evpAlEdo)2oln). WAte) B2B
A7t 7bs P A2 A8l v ddHez o - P44 FE47E dedM B 4ve A
HAb 4avle) F7h aEn FAEG exeRle] YEF FEAAS] A AN de/Ads dsta
AATHE HEo| FastA &gk vg 2o BB RAE AL F, HRY dAlEc] AFel
U Aujzo] 7HAS £9 JASAA MR ANGE F P & 202 ANG dATE HE A
Fgozy ANE AAATIE BHolct ofj g HY(HFrl) Bz v 2u= AL oAl o 3%,
E5H2 oF 6%, M3t BEHZ o 28%9 HZAAE I ok wela kb

vEZ ol AFRTE AFE AdAE FHORE 58T Afoloh AfEokdA Aged 7
o] glo} 2kl AHE R e I ANLAE F& A2 BB MHAE ATt gl
F8 Aul2 YEs 58 AHAAY 7 Bokel R, A9, 94 32 A 8 VdER olFod AR
e AdAR, 7leAE 3 gATRe] dHaE Agshe Ao2Ry A ALe agE &F
£ HRe B E AEste] BB AHE YEA A

=

2) TAY

AA oA B2B AE QAT enpAZdol 22 UA R 20005 EH 1=, o
Q¥o glon FUYPAZE dHEZTolrt Ut} AAHY enplEeol2d HHL 7IAEY FEF
FAAE ez ¢ # M‘(sourcmgH oM FE AIAEAL, o] 2L AxAd 719 a7

F-&3to] g71dEol &% Z238td enplZdlo] 28 T 2 AN S AT 7IvtzAe] o]
Foldd

JHAEZ ol 1998 119 AAISDS. LG-EDS, ti$-AuA 2, ddAR e &

Ajzd B3HSD dAEe] TF Exste) AyEHUh o] FLE2 IBMS FAHoE TAjH £YEE, §

—m

)y

1) S FA A, “uldzn], e As YHAG TRIHRANE,, 2001126,
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BHAL, HACIE, QA Tl LG At § HaEA Rol 22Y 71gEe Fradn) Az
AMD, HHE, HP, NEC T3 Iujof A= A -7t ejsted o] Huh WHZ, o502 & 9=

etAF Yol AE S ANHOE BAHL e AAFEVIY #d dolEue2g sutoz grige
U2 BB AHE A7 glon, dREZ Dok ofF AAglo] ghealx) e 27 AXYA)

g THeE 27IAYE HAANAL
A d2d, @4 dAJAT FFog AHEH 5 Ut FEAE DBTE, FriRY AR @
BAZRFAT ] ALY, A4 Al2d) § AAENRGe] 7HsE BEA 28] T35 Fo glo
W, HEHoE FEAAG YUAAAN WEHRE Ftol 45 AAPGD Fh1D o) 2ol 94
HE F 0 ol Gte FEol 3838 A 06% FEolA 30%4 7R BB F UL A
2 FAL Uk ofof whe AnbHQ vl LARaRI} v ¢ F Aoz J)atn ok

3) MRO(HLZY A

Z7IANE B4AN7 MRO #d enpAZdo] 25 B olojnlAlselo}, LGmro, ZajoleZHE, ol
o, g Yagol Sojrk o]& MRO #¥ emtAZa oo PSS Wrge Aoz ARLE
T AL 2 Bgel oy 42R4 AAE 280 TF 2T HESE MRO ARjjdlA] BB
Ao 7hed & EASAT 79 Ee] AR S AFEE 5 284 AAE 1 257 5+ 9 7}
Aol Gt T1del Fop FAel wet 22 G s WEE Zgztolold )] YAty B
B2B AdE F& Fujul & wWol MY & gl Bolojrh

MRO #d vl Eeol2 FYAES B ti7|da & - bggos fgls MRO HES

0
—

. obolutAlmelobs} LGmroo] FUAEL 42t AT LGN & AYAolw, ZejoeZAE, A%
o, AEgazol 5o HEIAEE EAVIPAN & AL oA oxe}dN APS sy HE

BYAR FAH Qlth o2d o]F 2 MRO #d FYAEL WVIUEY ARARA tF 1 u)
STEE 2 42 don, dvIde AR 2R S5 oM BB 27|AHE A4AY 5
A

4) o5 4B MY

Z7IARE A AR enpAFeol22E AT B7)1Y9E0) B3 Aazre Gy
b RS AREE, ddHos FAAE A EAASE T e AuEe] o o]E 3
St embAZ o]~ FYAEL tAY FolM AGAY7} obd HEANS FHAR Ejo
24 BB g A4

12) Fejota)fal, “al# empllFEalol 2 X3 JAERT o}, "W F AL, 2000.7.27.
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FU) A7 AL Aoz FAHEd, of Fol4 AFAN wolA(major) Fol 0% 30
z49, 92742 soluMnonAl el 0EY FEL ertASdolaEo] BALR e AFe v
sloly Aaolch. olsjolE BspAdel: UGS AT 4Fo] AFAT Y, WREY L AF
Aol A FEQAS) e AEEI B3 BHE AEALL THE FEE D 9o} BB A
A7t H5d Ggelrt.

et eolAZelo) 2ol RAANEE HeRololx A YO Bl FolsHel @ WEA
4g 744 AlgEolth BB A2719 AN AHd GHE BYE HHAF FRolw, 1 FAME
$HHoR HA7F BEASG 2 BFos AYE HGoFEY dusm A 29, B, FELS
sedots $99 4298 ok B 2919 AdRD st Aol

QA FRAKTANN HeAdel U 2d FES AT AW FYAE ol 299
sul, @ AgAge] BHAA SolA BB Ade) b5 S Bk 98 old MfAHAL g o
A TAGZ AR, 989 ol Aol FzWst A ok N A AYHT A= A8s
e $2sh WEe Avlol A%e ARE & ARAE AARY QASo] FEe] SolewA A2
sk olAAAT, Selvbebe)l 4% HAAA A%HAt Fo ARAEe] 4EHoE WEshe
AL FAAAT Aot Ak oW HoRE Tl A4S AT AFAAE Brke Bayel
AFHRT, Ao FIAS FAAE ZF BAE evpilBelo|z0) Ao BFHQUH Ml
7h A2 20000 olF ARG T ARAL) FHEel AR Fo S UL

5 tNFY

O

AAHFE- Eofoll M B2B 7}l E *é““l?lil Ae HEAQ enpAEH ol A= EC, Eliﬂolx] ECEe}
2k goltt. olF ewtAZFH o259 AYAEL 10~159 F¢ FHHE dFol TAG HEVHEE
27 st FARE LA entAlEHolAE Tl FAYAEAA vlolo] HE, FAYF AYH
akel A Mu|2E AFFToRAM FHAM BB AY4 7hedE EUTh FHAM BB UL T
&9l ¥4 AEQY glole 2] Jhed HL weEe Adoew, 49 FAAFH} &
& U9y Auats AFske Aol vistd 259 BB enpAEHolae AdSANA v, +&
Aok, Aot oY AAE Fetdte MH|2E AlEshe Aot

FoAoA evtAZH ol 25 FF BB Adv otk §E FEoAe o] a7FE goln ¥
AN FFolvt Mulz=e] EFES ofn, T AQHApL Bt entAdEeo]nE TF
FAAAE QA Lok A oy T enbAEd o7t Al Mulae A old e
g AAHog Ads Fod oFEn e itk A%AE ofF dAd sidas A8, A

AHRAT, dFEA 5& 01E exael PR ajz f4%a Aok

13) W) A A AHEAL, “AH enpAl Ewjo] A", Tul ZEconomy,, #|1178%, 2002.114.
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6) S0

Aol M B2B AWE AT Sl entAEAO|AES FYAEL delAM F4AHE AT
F A7 # oldet WY F % FEAA Al BAAAM FEE B PoAEREA, £
& AT i—hﬂ"ﬂﬂ B2B A 7bed e wsgch
A E SAE A T2 AR £32d R HAAFA Y o5 g Yol Ate ¢
gtou, £4 FA29 AR T FeRG B FU&e LHFIP) o]Fe] ot o] A% BB
2 A% 7 FAE AEEC] AA UG FAEL 1& AP F FAdSE 4 BoprA
Hd 5~7%9] FHRLMS/FE Hole AlFoltt. T FAE AR E 620 gah=d), 1 FolA
TY Hur] #AFE 20000 v]FoR 128HY U9 FRoH, hA 1] FolFe THY o A
A2e 22 539 9 ¢ FA4E e AL ik 2dAM, ZAEAIAA BB Azt B4
shd Ffol FAHE ARZ Fojulge AR A FAFE dAE HAH
o2 2d F e Eokoltk

ojelelle ARIF 127) w3 agA WA A u7] FAAHFY £ FHA AXZ £9% FH
' OEUE muAAE 2 V)% F4 A 2EE HYololAM ol diAd vd £ e A2e ¥
Hel S48 A Ades e“}?i‘%eﬂﬂé% &% B2B AYrt #5& ¥ Aok

Aldz7]el BEZE 539 Fade ATdY enbAlEdlol2o AR & £ gtk 443e
B2B Ad7bs4e Aol meh vhach 2ot 27 AUE AAE et AZUAEL BE 7 o)
A vEj(vertical) ol JTE Folth FYAEE Y difEe) 5~159 T #¥ ezl
A FAR 44 7 AR ER TAE A o8 V&Y xRl A v E&AS dotsla,
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