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AT ZABAR E7€ 53 AHAAM nABARY Y FHE Fol A7HU ol2T BHA 24WA
Aest 22 HFFo B AL vpAR A ATE v ALE 099 SUisE A3 A 5 A #
FAG 2 A1k BH3A H7 ojE T AH A2 2271 QlolAA Aot 2= aAdAdE 1
9 ¥4 542 9ol 3k HA 19 ol YA VA @A TE v AR 1AE ARSI TR
2 37 LR s A2 g vpAY A AT £ o 29 TeigEe 2002 @ aARAde F
A d AFE A7HARKAT FHY aARA R N AFE H2 Solghaol s IR ek

2 =22 98y 33 14 dole2E 328 Ay AT A b2 14 5 e £48 9 o
olfrtoldt EUEY o] AE AIXH(MAS)E o431, ol& T8 §4 1AdA U] 2dg A Z ©)
Ede nQojf Az e &3 LAA Yehve Jdo|gAze ¥4, a1 Azt A e 14 73
o} izl g A7 10 e vpAR Y =5S TP o] ZdY AL Be 2Rl Arjage] AwEn
A F93 EAE Hdsked 788 Rolth

EEHsY - 20039 3€

AT 7197 2uAT AAG A (Business-
to-Consumer electronic commerce)?] A3%& &
21 2niitg e AA-E AR 9 A
7 oA AEs Yoyt AAHE R}
AAXe 249 878 FEANL F e MY
3E AEIEE AFsol Ft oA /XA
A M 12 FA &) (customer relation-
ship management: CRM)oll tigt d77} b3
o]Foj A1 et

@A B £ A4S gobsis A

AMEEd - 20034 74

o] 7o SRS ola3n &3P HAH3I v
B =78 2AT F 2494 Adste $EE
T3 3 Agske Aotk wHA uABAT
g AEA) Z2RA 859 AAA 14 3
@& R33}e= viAR B9 AA 2oz
AR5 YK Rossi et al., 199%6).
AAEAH AN nABATE ] APFHQ o
© 22 &dite] wjEas FAAF7] Y3
AR ZERAS AYste Aot 289
avids 7ol Aol de ARE 1oz
Aot glom eyl Q) 4Foz <l
3 o2 AT A7l izt dlolg T3 718}
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SIS . olRjAl

FTFHLE F7HH HUA

nAd g AR Y5 oS FolFFn
ol F3 M 1AL Yoz A viHH
(direct marketing)& 3= o] 7FsdAFT
(Russel and Kamakura, 19%4). & Z33 1
ArE oY SRR steg Y vARY
B3 ZAd F88 7] 2dE 13} o] %
g 4 JI=E 3 Yo

uAe] 7o PFAE FHE7] YA = ¥
50| A9 I F4 M Recency, Frequency,
Monetary(RFM) ¥$Eo] Bo| &84t RFM
g2 1A PFIFH EAS B3 ARE
A|Fgct. FAH L Recencys HF 7l o]
2 guh} Alzto] AAFHUEAE olobrlEa,
Frequency< ¥7hd A5 THj3ldeAE, 18
I Monetary= ¥vht Bol Fujdtf=AE v
ebfich(Roberts and Berger, 1989; Hughes,

A ATHE FES AUA BFHE 2% 37
Aoz AF 24 X5 AE 34 47 @
wht Be ZERA vge] Fgsoler & 2
AT AReE 7, 220 A7)Por AE 17
o v AXNE ATY & U= PXHE 2HH)
g3} ol g9,

2 =R 2n) nAY FHAAE 24
St 97 2AL g4 e Lo ox
FAA PapAE 249 FHRRS B 17
7o} BlolemlEE FEA. FRAst A%
of £adE Hlgo 242 AFAAL e
%e AYY wgoz YeRe 24 Tof Yol
HAlE 74¢ 7HSRES S Uk of Hold
dEdA 258 14 23 A4E 2eie) 7)

24 FEX|SHYBAIAHES|E=2X] Mo H3&E 20034 129

d a4 PAE olafsta e 1A P&
g2g # de 9dez FLArHPeppers and
Rogers, 1999). BloJHulE M A& F33=
Hgo2 o3 Sl HojHutold £ Hlo]
o] 2o A4 HAKDD)E AFIAZTL
HAEEE) 75 83 tF dlole A
ugle Aoy FAS wAdE B4 24
< Yuj@dH(Fayyad et al, 199; Berry and
Linoff, 2000).

AA AAY 1AL ¥slsty gt 259
g9 sz Azt wet W] stdelt &
F AN FE8 2o FF FHEL A F
EAFNMT FEY Boln] W £E7} §1oj7
o} o] B FH S AHEsE FAHQA 1Y

dAgEE g 2 AA BAE 28

AsiM e mET do] gink

B A2 dolHdM A2 #HEE 4%
d

B o E A = 2R ARE 33
Ba=s:

B A % 2749 9 37 B 7L BFF

B Ao we 7 of 9] Wzt A

A 7@

4719 BAZ 237 f8A, TABAB
Azge A7) Wee] Be 249 WEE 3
3 448 4 gojok gk Tebd B w2l
& olertely 7 e B $HU 2AB
A BelRdg TE3T Az #sh dg 3
A B9 AV BH3e 54 A4S 229
Azke] Aol Weh mAe AL oF
A g5 12& RAMe) 259 959 $33
Rl olwnA FHE 5T + Utk
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ciolejolold e w88t Sxel RAZMol WE Y uH a2 J1Y

A TR olF NS BEYLEHN A9
TAHT o1F oYl W FRE BT F AL
o, Azt B3] mE 14 TR HIE dF
3e 2o FEH AL B3l o172 + AUt
otEE £A4(H0] &E EHAE Ad 14
2 A3 #xo] iy, 484 A9 &
e wEE AQE o] &3 AT Wl we
A 39 WHIE BAE F A% B =8
a7 39 @717 23 W heAda A7)
7o) A3 WE bl dig 7l §A 9
}3ske 49dFE AN Aol

2 =T e o] 74 Atk 23
Ae AR AR AN aARAR 239 H2
¥ g 2dATS WgE B2 o, &
R 1A PF doEE L4317 A% ¥4 1
AAA B PEEL g AAs ok 4
AL 2 =2 ArE WHEY 5AS B

FE &8 Azl iE A4 Mag g gle
m, 5golE & 8o Ud dslg £9E ¢
o Sioh

2. 2g

nABAEE ] e 17 FAE B%
el A aABAALE ‘A dis)
@A ol Ro| ohg}, o] W= Aol u}
g 51 149 g P55 7170] WA
£ ZRolt¥(Peppers et al., 1999).

Aol A2E uARY o {93tk
AAE 7189 3o A IAANE e ol
A ol AL Higo] 2aFE A 1A 7Yl
o REgste Mulx £F3 FF9) AFoz 3

4 FAE SUE & & e A% A

ol ¥is} M2 1AL et HE 71EY]
A4S FASe R HF o g ulgg 8T
ot e 3ABADRY M FoT B
HE 71l doM 1A £4 JIXE S
3l Ao th(Peppard, 2000).

AFAQ AF nAR|A B BFFHoR 7]
He AAARE s 14 FRE B3 A
ojt}. o3 nABA R EFHL 1M 9

£ olFistn AR AESE B3 A" 1A
71990A o vt wet 1As FERIE
Roj™(Hughes, 19%), 348 14 99 3
FAES £94, Ade EFAY FALES
Asle] apEsty TERAS A|FEe Aolh

Atz oz 21}l AnjdAle A" #H
Al A AlES ERAE BAsHA Bk ¥
nARE 22 A9 1A4E g531, 1
1AL FRAFE 502 EQA A 4+ 9]
tHSchafer et al., 2001).

22 AR HoleE o] vpAE, i
viAE a1 83 B3(ad targeting) 59 7)
HE o] &t

toje o)A npAEL TS AQQsE M2
& AN A AFdE e ATEN 149 ATE
AX BE4& 2AR 3o #3Jo2 Y1 47
o 3 tiE) A2 & vtAE S AHE-3t
A |t

AR 7ol duid FHL=E AR
w2} nAo] tigt Y vpAE L Y5FHo] H
Ak oY viAEL ZHzke] 1A A AHEH
o2 g F UEF HFce 7les 8T
=X vARY EMEAQ £48 FE3ET Al
=32 AtH(Peppers and Rogers, 1997). ¢4did
oA 2o 349 A A%, Fsts
4, F7Hu7bsd Y AR HoHE
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7Fsdtt tsol 71l oM nAe 94
£ oEa, & F£Y48& /M 1AL AuK
33 Y53l Yo d A9 FaAol 34
F& o g R 433 v A
F3ol QlojA) iy Fa% 940 3 & 5
1tH(Peppers and Rogers, 1999).

Fd A2de AvdArt ddY wiA" A

g FPsed =85S £ 7 Aok BE 79
g 7 AY FHA 2" (Web-based
Personalized Recommendation Systems)& 32
of o] AU¢HJrHKonstan et al, 1997,
Resnick and Varian, 1997, Borchers et al., 1998;
Aggarwal et al., 1999). 7}¢13H(Personalization)
€ Qe =2 gy} e oY HHE T &
d FFOIY § HlojA] 2L ofold] ¥R S
gyygoezy 0 988 o "HYde =2
A WE7)8Hcontent-based) LEIHY HY
(collaborative) BEIY F 7FA] 4o} Ut

8719 FEjy A|2de nAo] FHAd o
ZPY ojoFl o2 RE] FAME ZAZ FHo o}
ojdl-g FH3l= Al&Hoth YWtF o ofold]
7 Z2YL I HEHE JErd 4 1o
olE9 AL FEEE Are 2L EEAY
Hzz2 A F ok Y YHI A2y
Ao gt FpEHQ) ofo]d] FHE Hs 1 2
Ao] &3 g g PJRE o] 83 HE 1L
A v 4FE Ad 1A S0] A5 of
olgl& FH3= AlLFolrt

B3 Fae 149 o) PF& Jtes 1

o) FEY B ojolde TE3 nA)
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2.1 AI® Mi2st

AZE AEsee AL 1Mol 1 Az 7
uf 5ol AojA ojFHogte MR 1 23
£ 3 AHGreen, 1977, Abell, 1980). ©]2|3+
3L dutd o2 AFH AR 549 Aol
2 M9¥d(Kalwani and Morrison, 1977;
Mahajan and Jain, 1978, Beane and Ennis,
1987). 2822 viA® @93= & shte) AF
EEs MEI2Z2 AR BE IS BEAF F
th AL o, WA EAtgo] o,
Tl &7 E£3 vl thgFath(Kotler, 1991). ©]
g g a9 g8 7E WEAIYE R
AR Hd &3F AW 17 el o
3 47 AsTeEN o anzes 948 F
AtHChoffray and Lilien, 1978). 2822 A&
AEse vHAE Y S4d 148 JRA7I 2%
3h= v g 9] =]F] wdelel & 4 ok
(Blattberg and Sen, 1976).

Al Algsle] a8 gist d7=F
=2 F7Hte FAolH, ol#d #PELS
7HA 949ez FEEL 1 A WA 49L&
A #7E FE3IL 43 & AE3t)
g 712 AR E HAFE) AT 1eEA
a4 AESE 1Edte Zloldh. o w9
4] Bonoma$} Shapiro(1983)= /&< ML
FRoE A3 #ATo] o WA AFE
32 Yre AR AR AEE Aog
tt. & Wi 9492 Mahajan¥} Jain(1978),
Johnson® Flodhammer(1980)7} <]3F A3} 2
o] 337} o]FAR Aol i3 e g7
7 i B3 S £4] whHoEH AR
AE3HE ot

% %

SR At ob



Cloleiojold g &83% SXel IZZ Mol wE DA 2| 7Y

22 NE MiZs oty

Blattberg 5(1978) 939, AlE3 249
B9A 8L 1Y EFHY 7o PES
o] &3le] FAAHY 1FOE dop} F FEHE
7hl oEZTE Ww 2 A AlESE oqA
A 2§S 723 FHod 2 25 Ui
AR A9 g3 ZAse JA L viA" o]
U HgAY 78N B2 FES woigtth
(Frank et al., 1972, Mahajan and Jain, 1978).
Johnson® Flodhammer(1980)& A1&g Al&3}
sh=d oM ZRA F8HY 8 Mes 3
AL e 2L 49AZ AR

D ARBE 98 94¢ Fa7 AW WS
A

@ 28 WA T& AL A% s aF
24¢ olg

® 2% Prlsa &

@ AR BHAN 2o 24

23 A& Ai2s CxielE 98 710 =ate!

Y A AR ARE OAE ¥ o)
owe EAo) WshA & A TP 1 A
%7 08T 5 AEAE RNt BT Yt
Aoz tAe) val Adg & Yt Be thet
o xR MEste) FEE ARl AH4H A
=, 249 4, A7) 733, Aol A48 7]
¥, 298 249 $9 2L 80 o I
87 @,

231 MiZsjo] AL 2E AT
Mg o8 WHEL dwtieg A,

JAFEA, A8, &g, olsiaA 18z 35 2
< WF ke B2 F ) o)y 2o
2Z5H &% 4 UK Weinstein, 1934). ]2 g
AT E 7hed AF5AE 53 vag 443,
wl$ 88k, AP AlEs W2 AR
(Griffith and Pol, 1994; Dibb and Stern, 1995).
¥l RFM(Bult and Wansbeek, 1995; Hughes,
20000 ¥+ FRAT(Frequency, Recency,
Amount, Type)(Morwitz and Schmittlein, 1998;
Stone et dl, 2001)3 Z& 1749 Frjo] tigt
P A A ATTAF AR o ZHE
o He 17 BT Sl ol o AFES
FA3 ok AFEAY ARe @A 149
T4, vol, 249 F, FHLF o7 T £
1748 Fel #3 FRE AFe=z 179
PBF A5l &3k %7 RFM# FRAT 2
& AxE n7o] oy Feo) AF Mul&
E QA P, dehd AF FejEbe, dehy
Bol Fulidt=R]d) gt ARE AFFoFE 1Y
P dZol oM 8¢S FHE

232 MiZsiE 239 F

HAZHY & AHde =852 ALHAS%
t}. Bonoma$} Shapiro(1983)= Al&3kel] %1o]A
HHEAY 71FLE 2T A9 AES
713w g9 HA3E AASQ2en, Ladany$}
Arbel(19D)2 H#3std A3 F&& AAs)
A8l 2 2719 23§ F=3e THE AA
gk W 22 ARAEe 44
(interpretability)®  -3-87}543 (applicability)
22 AP NEA HEA B =T AES
46 oM HHojgtn AL THDoyle and
Saunders, 1985). Chakravarti $(1987)& £3 ¢}
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Bl - olxal

€ A3 + UEAHE 2RE FHse
L if oEl dojnz 39 F= AdU
= 2R 7]iElejel dn FFAT. =
Dibb# Stern(19965)2 &9 & H47Hs4,
$87154, $859 Axd 9d ZAddn
FRsA.

ros

233 AjZh Z0 ofjst BN

AR AE3 gARle oA, 748 e
ME dFAA 71L& A To] AR = A28t
e WslelA] getiEle Aot o#d 7}
A delMe AlZte] ARsle 2L WA &
on 1o R4 &3 AE =3 WskA] et
BoiF o2 tHE AFolgtd o8 713 A
Atk & 5 Qo

BYAT Alge] EHETHE AlREo] ¥
3z Qevhs 7198 A g} olgd &
A& FEs= o e At
(occasion-based) TARIE o]&3h= Aotk
(Wyner, 1992). A}ZE & AEL AHEEAY +
Wate ZAfed oM tdd &8 7t
7= SR AZbolu el o) o A
g F shirt dgdh AFEE olalaty] s
v 27} /M & e A4 Fol 39 43¢
BRI} §55 o] Jlojor drt

BOAHAE FE3e = UE WYL e o
Ag YA A7t A WHEFHOoR ZHs}o
S 71EeE RS nd #g JRE
FH¥3e= Aotk oA 14 FHd dHolH
(customer panel data)zt 3, T4 A]A oA
8% 1AL T o)FS 4A #EE
At olHE o]F 1A & wshi ¥
Foiet 22

lo 4y fr

»
239 2964 712ske R

28 X sHEAAEES =X Mod H3E 20039 1289

o2 ¥ 4 Yo A AFoz YW 1
Aol HolHE ol&¥ & dTw 2z 1A
PRAT W Aol e} $HY 4 gom 34
o B3 o AT JRE ALoH o)dY T
Aol e Aele Wse + ok

234 N2E J|HeEH®

URtH o 2 A1 AlEstel] g WHELS 77
A dgoz FEEY A WA k-YT ¢
F, Q%4 EEN, IARYT 22 A5
A BAA AL 7S AH3E Aoloh F ¥
Ae vld H2d 5o A/4E A7 THneural
network)# Z-& 7I'HE o|&3l= Aotk

Al Aol oig tirAl WHESR A
Ao AAYE A% =&l &30 UH
(Balakrishnan et al., 1996). @39 Aae A4
o] WP o} FARN KL v JEF ER
g AT AN8n Jov(Fish et dl,
1995), v}AE gdale A4 o] &S 53 3
T AIAE AH3 AEgE 5 Aok FA3
U West et al,, 1997). 5E3] N3G & =
£l SOM(self-organizing map)< Al&3}e) 9l
ojA AFHY FAF el vig] o¢ F2
H$E AFE 4 JtHKiang et al, 1995
Mangiameli et al., 1996).

-

o

L
[-33
=
A

235 19|

ANF AEe RE 4L gaez AU
A F AR FE Aoz APE Qo
(Wyner, 1992). A1 Al&2si7t Algtd 49 14
S oz ojFolF o viAE F7AE A%
o £ AA nAo] oAGA EX=A 4F
glof 3l Aol RYGE Z uid=A HF



dlojeiotolde &8 SAlol DAHREMol| ulg DA M| 7iY

3o} $th(Ha and Park, 1998). &, 548 &
< B3 AA 1A EXE Faiof At
(Shepard, 1995; Morwitz and Schmittlein, 1998).
RHA, 14 ARSI A 1AL R o
FojRTA Zzte] :A o] &3 FR ol dis) vt
AR 2= vE & & Aok AR E2A
T 479 23 A E AEE AR
Zt 234 &9 149 Y dFs JAE 5 4
t}. DM(direct mail)2 @$dt= 395 71483
o, 2] &3 F3o sl A3 A
HARE Zdzte] aAdA AE5E 5 Sl

3. & a2 2|9} glojE{ulold

g agots RUHY O0IHE A
28

A 1 A4@gAG A=HE N 33
< ande 3AS L 54 71 FU4Y
Tul o]gg = Fu] HolHWEE FE3}=
Ao 2 RE AZd.

24 geolenlEE 7Y JEH Y 7%
¥ &, RFM 33 22 8% AR E dojEjnlE
ANx FE3kal PP e e vloggict

AFANZGe] dFQA SOME AHEst 2w
Aol 1 HEL {§AMSE RFM 38 7+ A4 F
Fo2 Yy 4 3AS AFREI &3
(Kohonen, 1990). 12|31 JAEARUER £771
CASE &4, IAZAS 42 33 RFM &
< ——‘.—"* 22 3o 1A g $FULAY olertF

1Aez FEFIHHQuinlan, 1993). 40}7}/‘1
C459) h—oﬂ E?:}EV] < UHx 1A4E
737 8 ERFES A :lal“' ot

T, 2AZAY AFH 2AMYE B3 oA
2 Ao} ZERAHS gigo] B 1S A
A gcHHa and Park, 1998).

R AAGAD AtelolA 1789) Fu)s)
e 232 AHo|A ¥ou At w} ZA ¥
33le EgS BAT wEky FEE a3
dolEutE: Azt wet WslE Aty 1
HolErlEdA F&3 FHET 54 AT
FRES AjZte] BEo e} FX L2V} g
gt g 2 @A HAE AL AT o
& A3 7hestedof 3 o|Ro] AAGAH &
7oA T3 1A#A T A2Ho] aT7HE
olf7t Ett.

=EdA e T3 a4 @A B}t o)
£ <38 >N AN EYEF dolFE
A5 (Monitoring Agent System: MAS)S &
&3t

3.1 ZHEE G0INE AlAH

3.1.1 TUE{E OI0|ME A|AEI0 &t
BUHY oo]HE A2HL FAQ 3AA
e oM o 2w F83 IS
33t}

B 7& MYMel Al7|

EUHY do]AE A2HL AzE 7o b
olEl7} HoJErtES] AFE wivitt 1A Fo)
AE9} 7|1&Y 2AFLHE BFT A4 Alo]g
Apolg 4 ZAgTE 9 Aolrt miy A
YAAE 33)51A A4 gl A o) ohgt
AZE AL AT uds gele Fa wA
2 & 243 cH(Early Warning). 2YE ] o)A
EoA 71& & tis] ¥3l=(Confliction) 7
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career path
Classification
rules Customer
I
> | Classification segment
knowledge

Customer
segments

Target
Customer Strategic customer Target
Segmentation segments 0 citioning of) 2"/ Targeting }.UStomers Marketing
customer customers campaigns
segments
Existing
marketing strategles

Customer
purchase

data mart

<28 1> X DA ML E Tt RUHEZ O0|ME A2 XL

49 Wee £7] ARS PAAINE QANZN  FHHT BHT & ojok Bk QuAY o
gt 2@yl SN BUHY doldEE o BHoz: o#% 2e ATl Utk
a7Rd 453 27 BF FHE 4HT 5
A& dolguiold S Basor Bk AR Zzuyg §i 484 o))
- 7 174 234 ol

B 2N oplg #uEel £= 22249 §84Y - G T2 A ulR-
g £y - FA) T2 R AT ojd T e ey
Ao Faje 33, 7HAEAH Ze AR
AR 8lol o3 QGege WA "ot wolgnt ®£3 oY AHQe ARE 3= W
Ed AZse dHelHzt S/ wet v & A oAR AAAE JYF F $F2A T
gAte ¢o 2 vAR &59 2AE 27 of &3te 149 7t FU18HE AT AL
S8 71E vAE 859 ARE Z3E & Y9 ARAQ) Aoz #Ed Yok ZUHF oo
of g}, viAlR F3AY dFAME A2E wt HEE vA” F2A7 2 {FA9% e F
AR Ao} JAEE FA L AP v Q2 7 913 o U2 uHAE J1EE AEd 4 3

& A3 A 9Fe FHeb7) A% A8E =5 =oEn
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clolsinloldE #8385

xjol DARMo| whE DAVABR| 7)Y

B ZZ20|& Z E(Proactive Prevention)

27 7o) ARE AR 3] §9o] 3}
Ss)rid UEY ooldEE 54 39 B
Aol o}z gl Y5 ¢ A1 vAAE vt

AR F3A A BEE Uk 1249 F3 ]
e B4 oled e U AR, ux
Hojo} 2 £& FAE E F 9loemg 1A
A FYell 2ol M3t AerteE FAIH
A ¥syl 338 7S opA" F8At F38
A A8 & AEE AMdd gEiFE o] T2
Ci2=g

FEUEY ofo]HE A2HlL aAo]ERZ |
o]EjH) o] X (customer career path database)E
T ok A AT ER7IQA G458

olgstd FEF 1A R/ WL UioJErE
W AA 14 ERI=Y E8HI o] BF
B nA0]g 32 wlo]gdo]2d ALt A
Zto] A3 wt o]HAE wlolgMjol2 W)
E3 129 #olF X7t +HH: 2+ 1A

Customer
cluster

: C us‘l'um er's

o) 237t oF YL ¥
27} ©HEojAA "o

Zt a4 o)HARE FEY F UARE 14
ojgAZ dloleuo]29] HolHE the A7IR|
S-S Nt=A] 7hA o} BT,

2t 31749 o]H7

t:l

Ase e nAAY An
AZH} EFAY
IOEAE:

MR

3.1.2 Alzioll o 1 o|AER

W 7ol ol¥AE=z

<a¥ 2> AF 149 o|YHRE HAE
o g A F E7] 3 140 £8 F U=
Z3o] Al 77 9= A, B, C&tz HHE 39,
£ 18 w7l A 24, t71d C 23, 7]

T3 B, t719] 3 Bel 4z &8t} o] 3
$, 149 o]g4g= A—-C—>B—B 7}54_
o TY 249 AT o)L A4 AAE

>

A
=1

é

to

Time
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o 4 @A = olF BEY A& 2YS
RelZ7) Gk o) AAD AEE o83 AT
o AR BE 1A AFZE FAT + 9
298 7ol ol FRPl 248 AAAE o
@ % 9t

W2y oY BYRE 340 48 Ros
A58 Y 54 g2} A2 oA A
S ABE £ 4 A S oY A5 A
Hole R0 &3ke A0E BHE 1AdAE
A ARH A%E PP, $FuA 4ol
£¥ Aoz 438 249 e 1Y 34
5% #4317 98 TARA AR B B
3458 7H & YES 34 4% A% T4
s Foh

FAHeR 349 ol4F2E dEsE Py
o2& §AH oldg 7H UnA 1A 24
% AEE o183 PAY VDL B8
e,

ER 717t Sotol AvjAre] diRE ufe] B
ol OlHAR(YY o|¥AR)E 237 3,
Aol ZR7 olF 7Hed et 24 o5 3§
Axsta Az HlusiR o5 357t B
ojgdAgs} 2 £A7 Btk F 7}
A% o)gA=7} AL new,
Fud FHOZ o2& Y oyl
e o)t FILE o2 I
olg Aot} AT FHoF o2k AW
o|HHZE molsd ol FAIG o|HHRE B
ol /MY 1AE AWIL FFHLE oF 1
Hol d 4 Y& ojHg NI F JHE%
A olgrts 2o E o2k AW oHAZ

4
o
o
o

32 SEX|SHRAAHSS=FX| HoH M3& 20034 129

€ gofshe R oAR 2Rt olFA
o EAshe 170] FPAR ojgse AL °
€ A A AR F AEE =9 5
Qot(stol e k).

3.1.3 1 FZe| #sl ol

RN Agste 54 nARARE B
942 344 B39 s vtz AHJE F3)
Az 7] g 1 £3e WIE v
M £ IS e 2A4F e xR
FHAHoz 4 £ WIlE o &sE vk
22 3P M 7 Utk

B v 293 93N % 14 o3
o] ¥F 49 AUA oE FrhE AYA
£ dFske 2ol 83k $F 149 5
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Prediction of customer career path

® Customer No : 029201005
Cursent career path : RhFIMI -> RhFIMI -> RIFIMI -> RIFIMIL

® Period

From ; [850101 A
To : [s61231 -

® Pattern matoh E-

Prediction of customer career path

From : 950101

To ;961231 Castomer : 029201005

Current career path : RhFIMI -> RhFIMI -> RIFIMI -> RIFIM1

Matching pattern : RIFIMI -> RIFIM!

Going to Custamer count Probability
RRFIMI 91 ; 0.231552
RIFhMh 66 ] 0167939

0.600509

<O% 4> g Helol ofst Y DA oy HZ2 oF

38 SEXISHEBAIAHSHS=2X| oA M3Z 2003 128



tlole{olold 8 $#EEH S0l DAEMol| wWE DA T2 T

& g DAY 248¢ TPHE 14 4%
3

dge PASE Aol AT

412 FE 0|3z

EA 7|7k Fetoll iR o] Hole J
9 olHARE Bt A F <Y 5> +F
17 39 RIFhMh 73 LE o2& Y o]
HAZE HAFT o

<29 5> 23} RIFhMhel &8 Aoz
d2g 37 F RIFiMh FHANM 2
(RIFhMh TR0l Folle) nA9 +#7} 713 &
t}. RIFhMh 23 %3 148 338 74
A TR gl de
W FFHA Golgtn & Aok whEbA,

=2 $% 1A $¥ 07

oA e 93ak= RIFhMh 23 &%
e ‘1Y §FA AH'E FHI}=
ajet.

RIFIMI 3|4 RIFhMh #3 2.2 o]2% &
go] 2 thgo g o4 RIFIMI #3l &% 3
MNo) &8 30| & 7FsAo] RIFhMh T3&
ALsa 71 gt R 9vjdtct. kA np
AY @22 RFIM 23 &4 246 d3iA
‘17 A& AF'E B Aol FAHs

<E 6> % 14 ¥#3<J RIFhMh 9] o2
E A o]HAEE RoFEH odde AR
HolE 302 =& "y H2E RHAET

<2g 5>9 938 RIFIMI Z3 A ¥l ¢
& 7|7t $94) RIFhMh #3202 ol5d &5

L
L.

Dominant career path

@ Period

From : !950101 §
To ;Issuu ;

Al
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RhEhMI
RhFIMh
RhFIMI T3
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[RIFhMi__ 5

@ Target cluster:

@ Pathlength £}

Dominant career path

From : 950101

To : 961231 Target cluster : RIFhMh

Dominant path Customer count Probability

- RIFtMh -> RIFhMh 674 0.618916
RIFIM] -> RIFhMh 319 0.292929
RhFIMI -> RIFEMA 96 0.088154
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Abstract

Customer Relationship Management Techniques Based on
Dynamic Customer Analysis Utilizing Data Mining

Sung Ho Ha* - Jae Shin Yi*

Traditional studies for customer relationship management (CRM) generally focus on static CRM in
a specific time frame. The static CRM and customer behavior knowledge derived could help marketers to
redirect marketing resources for profit gain at that given point in time. However, as time goes, the static
knowledge becomes obsolete. Therefore, application of CRM to an online retailer should be done
dynamically in time. Customer-based analysis should observe the past purchase behavior of customers to
understand their current and likely future purchase patterns in consumer markets, and to divide a market
into distinct subsets of customers, any of which may conceivably be selected as a market target to be
reached with a distinct marketing mix. Though the concept of buying-behavior-based CRM was advanced
several decades ago, virtually little application of the dynamic CRM has been reported to date.

In this paper, we propose a dynamic CRM model utilizing data mining and a Monitoring Agent
System (MAS) to extract longitudinal knowledge from the customer data and to analyze customer behavior
patterns over time for the Internet retailer. The proposed model includes an extensive analysis about a
customer career path that observes behaviors of segment shifts of each customer: prediction of customer
careers, identification of dominant career paths that most customers show and their managerial implications,
and about the evolution of customer segments over time. Furthermore, we show that dynamic CRM could
be useful for solving several managerial problems which any retailers may face.

Key words : Electronic Commerce, Business-to-Consumer, Customer Relationship Management, Data
Mining, Marketing Strategy, Agent Model.

* School of Business Administration, Kyungpook National University
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