Mestol H6d HM3& 20031 9(pp.147-164) 151
The Journal of Information Technology, Vol.6, No.3

o700l 2-0mzlo| E50IHE M2k

-(F)Barokosa AIE SAo=E-

285

2 o
2 aie Aoz 2ddn ey SEARS AP ol B AYA AdE AL AP 2
Hog 2 5 T4 1 9 WA e-emdasl A8 AAE AL

g
3t B d1e gddTd AddTE Hdsto d7E AYsA A
2% (T)Barokosaol‘:} -0z ¥¥4 FYviAEY dFE A
gele Fed SR Agstn Ayl o #HdE FHIL Yoprt
= Zojth AdF oz D3 LA(customer)7|¥He] JAAAE o] Fu @HA
jon) 243 Q@TFAY Al do} g A7 confidence)d AT DEHE 9
@7/\*_]5}@ 1 3 (change)E AX8E Aot

) A (competition)o] 3 At 28 Ay

RS Foto 719859 o8 7S o zF
k1 gtk JEUE JI9ER stolg AERR (consumer)o] & A gz 2l AR 2
oldel #ujel FEAREAMY EH AelA 7}719 (company)ell &3 A7 FEHTH]H
o|FoAE HAFFS tiAlst 7IE Al dl 7, 2001). °]& ol 7i%(company)oll #3 A
Ea® ohlzyt 7HAANE(value chain)e] #3H& Te UEE e-bize FIzdo) | A1}
AN HA & 7N A Fiety L FHE ofF 1 h(David et al, 1999). e-biz9
W &%o] 539 AE dAEUN VEYAE T FdRd2 F5xAHcz F5d 4 gloy EH-‘?—
A st YR AYBAE HEIL A F oozald 71d8E s ojys P, Wy
22k9l(on line)2 W& 9w fFAoly ¥4 Z F¥steEstd ot 24 2438 5 U °]
I 2o HAE o) 8F ARE U F2 o #e AAol Fasi.
duiz 229l UEHIE T3t TL 7o) cel7A(PF. Drucker)dl wW2W EE 7]Qo]
g3 M Ad(ezad)d 2o 7 ge qstx dAsn vk WA, BE e
. 0 =22 2001HE UMD DUIITX K| X|20] AAo] 23 87 (environment)S HE3] 94
T R, e s Agalor #rhe Aotk BgoR sge



E Aol (mission)s} clEo] BEE Ed3] gof
gk Aolth, wix oz JdAd S A

=
7] $1% A Ak core competence) H-53fiL

o
ol
e

BAE T Hgm ol AFHor #§

o)
)
ok
o
I
lo
|Kl
i
0,

o

AR o
offl
o

[kl of
ot
ol
L
2
ok

6 rfo

i)
ro
i
of
I]'.?(.‘.
o
£ oo
2
4
offt &

to &
o
2 o
P
s
2
o
2L
ri\94
i)
e
it

-
Mz
2
A
xo
e
)
ol

g
-exegde F§e A 37t
+ 2001). AAE
ZeplubA | &

off = X U to
N of
= =
nE o
S
3 8 o

for
Ho
N
a2
lo
fu fo
BN
)
>
N
rir
P

[*]

N©o

& oo =
rir o
=
b
Ho
rlo
Lk
rO
-3
2
o,
i
offt
o

o

do o N
'FSL}OTE:J
T <
oS L T
ﬂ.ﬂiﬂo_!ni'o
mlmrz%lg‘ﬂrse
~ e
e
ﬁ_tﬂlmom:é_gd
Hrlomlohu_—i
HOE
E -
o m o o @
o |k o
'\"_Eﬂllo
e N
g e
T 2
;Erir
L ofl
=
2

O
Ol
S
N
H“
i 4=

fijo
ol
R
=
32
T
[&]
S

£
)
of, :IDl

e

g WA AAAE 72
B PgAAE o @ 22w
Bl Aol g olsfsuA 8 & 3ok

2 a7E gen 2o 2xde AxHen.
e e-exgs $HHALY Ade 4
Q5] oldl FARHIRAYE Agsd o

3

1) YBNO 2 ORUlE J|Hto2 0JR0A|= ‘dick and buy
gejel 220l FEoMsUst MuXoz mziel
{off line}2 7|Z2| ARASO| BIELZ & ‘brick-and-mortars’
Z, HEN AHERZ FMNE RSAUNE Ysich M2
718kt REYUHL 2elole] HEtg 235l0] MAsH=s
Z4RE 'dick and mortarsE EFEIN o= 22join @
mZojolel Hetg ole BHOZIE sjct

HEstol M6 M3z 20034 94

dosta 4 7bsd o] 24
fg Aol Ede -2
Atelg Agsta v e

Ag Aolrt. o] ¥
THETS A A
Q. At TE
FToAE e A
Aoy & 4

[4

H
Y

"
&y
[*3

o
o
2
&
4
z
o =

A)
o5

-

E

L2

"

o _”.g
i)

=

3

-4
Ot:oﬂl
o oor

oSt

QL

J

N
P

p
__>£_4‘_‘J
kI lo m2 Tlo

o
&
ol

44

o

g

)

2
ri
lo
oL
2
=2
i)

N rfgrl
=

uu rlo
to

(™
SH
o
lo
ot
2%
=]
Ry
A
oL
wjo
jul
S
ol
e
(e} it
B >
el
r. )
=

13
2{_1‘
N
de
rok
rg
-
oX,
N
fjo
ol

[«3
-0
e
Py

=N gt R oro

i

o

SL
o
(‘EO oX
o
&l ;—.E‘z
kS
fﬂ‘ + _\‘-'2.‘5 ol o
o @ =
g o M=
- r{o [UIO r-V—« —“
= “© o oX
?g [ o o 8 o
2 o & o 2 ¢
r_\:_L :10 HE sy _‘G‘
o o X T
T2 4N o)
2 2 N B re

N
N
2
'
3
T

o

]
fg g
S(sense-respond)H 2.2 vlAE A4 YA
4 #eAgE 7do g Ay EojfEY F
AYHA (F)BarokosaE Aoz AA AT

—1_ L = [
AE
o

2l =k

& AEUlE Jte s A(7Y, 2
e 4T ddshes JENZE v )



153
gAY 259 43 YT BT Bay
gAYt Ad¥oR S-ozeel $eviAY
& ozdel waAYR 28 wAge P
&) 2

F0ol sk 9o Ao g
) $

2l

g 54 2

S ket
HejAlZt ] 24A|2}
AlEol w9 local market global market
Tl | =2 =3
AT 2oz BN HLsz Hs
P Hsty Z2d ey

ZHXALSEE physical value chain

virtual value chain

2P ol

SXNHXMHE, 4, H= §)

FEH QMEE, MulA, B §)

e st Tz HE

SEAZ HA

A2 220000, “On line # Off lined o} &3

Qurgoz Lozt ezl Ade 549
A F3, A R 93, ANEE 5 o
F& AL E4S AU A o, Lol
Ade e oz Ade EAo| FAol
0l YT FRA, ot FHAY A 5
o WE 542 Aum gtk g4 7l 2
GABRel F Age e-oxdae Eiy
Ag dojs] ojBe) YA FHLS W 7]
SR7F olge LAE 22 5 A olFol4
£ Ron. EHos eddstAge whlg
& #9385 AU FHOE ¢ BE AR
Foe FHdel ALHE AT TIHHAT

2 A3 25e
F EBeE onE AV ged e-oxg
QA HAYRES FHe oxetel oy A

2) 22iol 7ivte] Bo{E2 maleln RS sl o2
S0 of E0|7|< sic) o|ZEIM e-mai, e—business,
e-CRM, e-brand e-procurement S0|C}.

WA7Id e vhAR AT, TebARL, b 43

&+ Aok Aestd ‘-z ee Fgv}
AGL L2l ezl niAE A 2 2
T B xgste oARE 9ujstn AT
g R2Ee 497 ezl vl EluiA
gdo% diAdes @45 #oshd -2zl
o &3 FFolgrinrE QX &
el F2Y B8 7oz AssHe Ho] ¢
gh3jojgt & 4 ik

S-exedl FnARE AA I/ d4e
28R 5 AokelHA, 2001). AAE H2E
L ARG EEH 2 ZEd vlAEEES A
walo] A% frides 2 AIE AR 1
A7EA A "ag 7tAAE APS WA
A NNQAAE e-bizstste Aotk A&59
Cisco Sytems &2 Dell Computery 2}¢l =
MgA g e Aol EAE MERE 29
opA " EFol 7jEe xRl wAdEEFE
Adate Pz B9 dHEVY9e ¥y
FRAs= Zo% Barns & Nobles® bn.com®



154

ge @ 2an F ANZALE ARy
pew ABstel AxAdT BAY WG
47, A2 An, AR 30 5 %
Fae Aot shARo Hze oxel
Y B%0] 729 2dd vAY BES A
dste g 55 A

Ao Hed M35 200344 98

L
A’
)
K
=o
ol
ox
fru
o
b
to
i

glsde 7

qo FHE 2P ALY FFeE e
T ok B AuiAg e FH 4830
Atol ¥ 5e 2, Catalog®vl $9 YoM
et glow A" e 4185 CRM 7]
we) uABAGEE A = AT oA

on line + off line

on line — off line

on line < off line

L-9ele deEAd

s2pdol ezl

2 xzQlo} 2R Y

(T8 1) 2-2=aj

gajo] sl Aozl 9% F40HAE (symbiotic
marketing)] SUE old #F 4 AHAGE,
g3k 28w Q=] v

2 2
T HFAM J58 5 gl ), @

za}e_l e ey Fl5e MB FEHEA
oY el E BEAAc B,

Z| & oA E(direct marketing)

ZHA|B 1| E (refationship marketing)
eichatAElone to one marketing)
AMavsknt3|El interactive marketing)

AIAJZ} OFAHIEN real time marketing)
HIER|F0}HE (network marketing)

EEA oiHY HFLHOIM

(IMC integrated marketing communications)

Q_0
L Y

I

dqe FortAE

rlo
i
ok
oy
o
fu
=2

tPIEIo) 371X| B4

859 Fuoz HesHw 9

S ohlg Bud A)ue 40T A9

A3 olxgiujo Uiz Uehd vy EAuAE
FAo & -9 xg9le] EdulAEr|HE oS
T8t FoARUE F¥H viA" A
oo EPEA £-9u70le EF
9 EAsdol 8% woto] g
9 e e-o=ale] 23 niyE

nAFYe FHolete otk &, 2 4%

AH 2-2xele Wojol EABTE Aol
&% M-commerce’t S8 nEo] P2

ge Ade Hs ¥

71¢87el olyn 2Ae 2754

CHEXN ARt Lo Moliel ME20lct Mo|R
= diolE EAES *210}71 Hé 0] 2eplez A
2E Hjsidcth MET HeE Fgshs MojRe
fgol M S RS0 EI':*Q 74—?— Felg WX R
a7 W2 | 20t 2ejoloz 21 LnK| RE T
£ 2=={0 gAlpl FIn20 olRaYsle], F2 4Bt
E ¢t ot AR MEYHEE 0“51“'0!‘—} 74

FUESz MEEZ FRoL, 72 M2e2 =
M SAHS XFET XEsle dMloz MUS E3 o
25t UCh MEgsas THse 220l Ao 29
ol HEg AF sez &olsin AL Qicl= 2AXD
o|E1u| DEixﬂo“ cyst Ala|7H Helzie 040H Zoict el
siSAIZH BiEAl D 2HE sHZ Sl olafst AdE
32 Sl AHXtsoA ATl HelMg A3t A

M 2 egs ¢ ot

REA



sjop @,

. 22l 1‘.‘43’— A= ‘47\]"3
I FAVIed BE ARyl £ W
W3l (Caffey et al 200003}, AnjAE e Az
&(interactivity) S &3 7 AujaEo] ¥
gateA 1o & ofsid ke FHA Y |
3HBradley and Nolan 1998), 2@ % tx&7]&
£ e @ Az §EdEde mE W
(convergence)(Bane & Bradley & Collis 1998)
== (o] A4 2001).

aaTM

Ao S Jegal Avds, B
Astet e BHAME 7197ty AT 99
o o Fgstt F¥L RE AP Qlof
A BHY JEdPold BE HEA Hem

o @89 ZAE AYA(synergy)¥ol AoH,
ojZo] AIHHS 7|22 o|FAE vAYS
4 vlA & (symbiotic marketing)>o2 A9 3}

3 g FAokA RS Alers Adler(1966)0] &
Be gago] o9 T4 dis] BHE MR
W} A7 A A= Varadarajan(1985) o) 5o o] F

4) AlR{synergy)@t &2 Mz|stB0{R “E 0|49 28 U
2ol FEglo| ’E*E}Eloi 2ojrhs BIS(EERHTE)
‘8 Ysich YUMoz = oj49 MEFOoLt AIEE B4l

off WalistoR2M A= AR 5E Qojsict

Adler(1966)= DAMHAQl A58 (mutual cooperalion)2

2 'S o|Ale| S@lEl xXzlo| 2t xX|o| e Exj

2 JWNZ olzeM ne wo Ezaus At

74(an alliance of resources “or programs between two or

more independent organizations, designed to improve the
markeling potential of each)S ZA0AIE (symbiotic
marketing)O(2} RC SMOPHED o8t ol EHRE=

Mz nlEd2(strategic partnership), #4232 A|(collaboration),

I8P H(teaming up) E0| UCHL MHILEDIHE SR

227 siX|g ezt ANl syYs RAls

Cl= MollM o (acquisition)Ees &t (merger)J—} THE

CH=tE 1988).

5

155

Ak a2 A degde FaA4
A3wM 53 Rajaratnam(1986)9t AW 28
ool W&y BERE AAHY a7 AN
W99t
%

& 1o o

I~

2RZ grRe FAvAYe 493

A <FE G

aujgirel FARAYE ool AN o2
o A bssht adt 4d¥o2 Ay
o BAH Je gdElel SYYL KA
A ANE & Qe TEBASY TEEU
otol 7bg @A digtel B & gk aulIA
o gdse Y $ 4% 4P 99
w02 Hrtg & Yok

KR Z X[ M(equity position) EPOIMI (licencing)
7l=mst LAZ
SSHEML %%ﬂ%ﬂ{“a‘
OHEEA HZsd

REAMER SSHofxZ|

ZEME|A S-S ltie-in
advertising)

SSHEEHA Zhxtold
(franchising)

2 FAAY NdL FEH 131011*1 T
H2 Z+%(horizontal conflict)$ ki
Wlog Aijke U}ﬂ]%‘/‘lﬁ%‘(honzontal marketing
system) 2.2 ol&dt ok W& ofu|elA 7]
zte] #AE FARALG & Yo £ F
2o oA AzAR, Euld, Aty A
284 BAE A¥HA 3 YR (symbiotic
relationship)o] th. Adler(1965)% ol2l& WS
yojit B} nagAQl A% ¥ (mutual cooperation)

T3S AANGHEAM, ol& AvErAY

(symbiotic marketing)6'o] @} i},

6) S ojatel SgiE xEZIol 2 xx9) oY AXQ
HMAIZ olsaM Ry ¢= E§23“° sz Alan
aliance of resources or programs between two or more



156

AEstoi Hed H3E 20034 98

gkole FAg e xeple] FH I 7] 2o ARE a4z FEAge AgHeln &
2 A9 oz YL TAY JzoH WA &d AR AYE sl st 719
= AR o A 5H7|Ye oxe oy EAE FAAEA #Hdstn e g
ol 7lutol A 22l ue 7154 F7te O 71959 N5 A ¢ JES e 713,
& £g9 9uE YR b uh exddd e duUE F8 AAEol v
NEPAEo] APy S 7oz & ¢ e gz A AFE 5 U 730
o Eds= A FAuAP sudA o] o, iAoz AFd Y E(rule)e AMEA A}
ok & el 2, wAdA ¥ H2e 24T 5 Az, 54
Adoly HIWNEE sy A% 7)35n
23 2-2mzlol ESIFHE Al & 4 JrHA AT, 2000). ojH & 7]3]0]E Zhol
Mol X A4 E oDA AdsE st T ==
1ol A& 8HE ogA AAs=rto w2t
231 e-ozsjol Ssopg mag gz LA
M3 ol (2000 &-o.Ze g e
—
2ekel B0 ATaE AVATE GeH AR WEE sast drEl Ag AT
What to sense? How to respond?
4Ps :
Changes of e-Market e-product
internet & Structure .
Digital <o » e—BusiEess e-Price
i e—promotion
Technologies Competitors Stratg gy, r
<> 'EPlace
A a e~l\ﬂ'ke
Strategy | Non 4P"s |
Consumer CRM
SCM
BZB
(Business Opportunities & threats)
(O 2 2-ez=ziol ESolAHEO0|HE 8t ‘Sense-RespondB
Aggd: ol A (2001), “2ehel e =ehgle] vl e FHB”
independent organizations, designed to improve the

marketing potential of each)2 aict,



S

flo
)
{E!
o
ro
ofm
gl_
i=]
2
m
gl
n

Hoz 7igaze Ayl

[o]
o] F848

ALEE Sense &
Respond % 2+ 1718ka ok et
Bradley®t Nolan(1998)2 U EY I AT} 3slollA
ol 7} (value)® H3l7) A AAEE of
gistn BAM37] st EE4 Sense & Respod
=3 }\}_g.zsl- 7-]& 2743}51_ o]

Bradley® Nolan(1998)& E‘Lﬁh‘f A
ATEd M ALgE Sense & Respond? ]
THAHeR ‘Folg Aot 3}%7}(Sense/1
AN B EAY S} oG A g serHFA
Z<2l Respond W)l wg Rojth. olejg
Sense & Respond®] 53 #A8tHA Druker
(20007t 3¢ EE 7|dolEY HAR
ste 71dE4H, 249 A, @i’l‘:"—’%‘%“’ﬂ 3o
7122 AA e Kotler(200009) ‘AR )
AANE Jlgre g -0 =gl %E’J“}ﬂ}%‘% o] 3}
317 % F2E tgF Zo] AT 5 ¢

-‘1-' !‘L
Mo

232, 2-2z=z10l SEoiAHE
Az
= A (PF. Drucker, 1945)d] wz %
AL Aol Ae 37 (environment)S 3
shobat 3 Z o] fr(mission)E #53) 3 24
o EANANE A¥sy] AT A G
competence)S TR of sttt FAHTH

RE 7]
25

core

157

star A e A

+ Kotler(2000)4l E}E
el A 8P resources
se Agzjgd Ao 3
A e 7190 A% of

s
cT
Iz,

N
o
£

rz AN e
>
go |o
X
He

e
10 ox
s
b

olg;]

vzl Al upE TAMYsE Zojth olF
of zuaelA AAE A S E(bundle of
values)& FAstE niA"E HAE 23t o]
2 Agsn SsE B34S 717‘]7115"3}

ol9} o] &-2xQl FTHwAR FHA

e
n\o N

[m

Environments

7199 87

Mission

7ide] EAolw

—

Core competence
Rk

(a8 g =277t F

3t olglol2

—

o |



158 HPstoly M6 M35 20034 9

_"{ I . #ZE4(Macro Environments Analysis) }hﬁ

M=HskiPolitcal) / ZHMEH24(Economic) / AKEl23H S (Sociocuiturall / 7 1& 83K Technology)
AlZ 2 H(customer) / ZEHAHE A {competitor)

r . XtAEM(Company analysis)
L

SWOTEM(RIALY) 2 / o - B0l T 78] /
A|xtg}xh} Xj2t™ st _u_l.Ol» B ggi%tgl j-é"zi J

(e e =

N2-2xzelol S8 ot ¥ =9 M3

off line > online / on line / off line < online
1ol Al (Mission) - BiE(Vision) - AFI2E(Goals)

T =R 2NN Sy ERE]
M 2R gt

V. NS Action plan) ¥ MTHE 7} }—~—~

U 9! OPAE! MO / §H W BRI J|ZHEE)D 2A UESY
- 2-e=lol SO M1}/ HYY -3—’219! 3

-
Qg 4 2-2=ef0l S 0AE HARY 1z
Hett 2de Adyshs Ao e 719 TES HHen -2
o FAbs W4 sHgE2g Fxitn o = A% 929 Wge
ot dange A% dRAFH e 4 ¥R A ATHE 4
ste Wgoz vz & 5 gl Mo ZAEN, 2-0 2l
FREAE ANRY R 7|d8B ez TR o Fjss FPAE ﬁ‘f‘,ﬁr 40}7} 0%
of F7td 7 g ANHOE ALHP) Fd e F7hd. viAgtez
# ZAAE), AS-FEAE), 7led BA(T) "R e Wrhdte HJ%O *}241‘2
= Bhetn AQBP oM 19 4FE stk
SWOT £4¢ 7122 #4Aq%e Brsta A
gEds AEsty] A doe B o8
o8 oo aQ FHvhAEe] Hged ndsg
AR FHRLY FAH A wd dAY

zZael nAYEg 1Y
HBhgd. &, 97)dE
%7}119} 7t e



=0
omm
N
i
1o
o
o
1l
i
re
of

9_|-
i=l
2
o
>
e

o o

22 I

Y

Wl

19909 59

AR5 Aoz 4Y T gfEd
237 4% F4 AEAAY gexde o
% dee A9 58 @A F4
24 F2 HoobAe Qe swe 2ol
WeEe sMoz Y24 geute 24
g, #5obARe Qeez AAE 90
520 22239 EAEeR ()
zade qEgAe 248 RG] L2
wel molrl5e AAH0E SPaEN e
EHY £-2229 5 oA A

3.1. HIZ ALY IR

gaasod B
okl 3
ngydags s9sqos
3ol 243 gdsle w8 @

%

Z¥H(o)3k KOSA)Z 198
FAYs HdyL Vx=

TERARAI LY 75

*x

d RELUHS 3Acz FAFHOIUNHSEEHKOSA
o1515)0} 22018 8 SSFUY ToRES s B
MA g J|X2 HEN ML H3ol MR 10:H0]
a9l ZEH,01801 H)ol A0{Z A3 0Ye= &Y
510] AH STMEIE &2sin QlEul 22iol AIAH
T&olo] TURSES B8, BB Algly FEEIVINe=R
B2CO) oj27|7K| 22iol #HoHE X&sln 7= of
X0l 2-m:plol FEte oA RE2 www.barokosa.
com?| EHoleR 20004 60| ME! 29sln ULt

SHEN2E S47IHe 2|40 47|07 2HE
13% E47(HRIQ X 39| MElZHE HY= UG

=
K

Aed 9HE Hges @ gy

A

=

ofN

ofr
)

% 4o o

fo o o 2 2

2

2 o8 |k

2

bl
e

159

Aol AF o ol27AK A7 o 39
#e Hasta 9l

32.. (RHIETAIY HHAT} MDY
AgAoz 2y 2 &9 oF FAHo
Aoz Hysy AWH AAze 94
» ol gAne Al g

—

O
ok

¥
o

2 o do mig Jm

ot o S e

ol

x
2
u

can

Hl2 8 AR A 7 g u
FA

2

j=]

ox
o
o
o
ol
rlo
H
L

Aoy ¥ 2

ay ol
R

A

ki
N

of
o
Ao
ox
o

i)

ot
f
iy

O
g

2
Ha
2
X
2,
il
32
o
el
of\
b
Ho
o
2

1o
g
1
4
O
oft
i
e

o
>

Je

e

_OL

Ir

2

o

¥

o

o o &

.

ot o _z\j 1o
ir

offt X

kv
o —

fr eyt
lo
>
I W
2 oz
N
olN }_“ ;
;ﬁ e
ol %
214_‘4
ies
ol
(o]

[J
oz
jf‘ tjo 4
=
o o
=
o it
2.
a
B3
. |O
to ié o :
= orb
=
=21
22orlr oome sy

[

X,

1

A

o

m

(Z N
o

= o 2
5% 1
g

H
=

2o

o o
_QL
i

L g
2
i)

[o]
N r_% ro
M b
(T

__@

ko
M
2

o

7 obd AT digtelgich 2

rlo

B
& e
Lol BN

_04

o
>
1]
gk
oln
kM
2‘_

ok
>
i
oF
ofn
2]
g
>
40
>
-\
AL
A
=
?
11
ofn
&
o
g

2 020 by
oln o 4%



HPElolF Med M35 20034 98

o
-
o %

2 4y

Moaln 2
tlo

tot

d AYEd. Fojdiz A3
A Aldo]l FETV L FTEEFE JHoR
APPL 8137 93 239 Nr"He FL
dhe A S Aol wEk A shgE A AR
& Aol $E T ANHBBIALH AA
E& e FEHEa olE 7] o gukx
& ERAEe FrRo dAe FHIPY. F,
AARoZ FE5F A7} olYd 71E 27
Elgt AlFste WA FAZ dFHAY. o)

of a*qzm zﬂ;tfr robah W Ee AR A+

322 HlZ23Alel AMEIA
dridsAe RERAR FA%s 2Ae F
O?HH ol &g 7HEAIIL d¥TAR
FHAY. 53 xnjAe ¢k
%?6}% Abe]-EshA wgtel Qe vz 2u)
dol Ao =12 AeR}E A 289 =
#5534 JEUFHE FUd AL A9 HA
Aoy 2y 2FLES 23909 g FA 9

71%—3 JeY mdgEe AdAAY 7}

!

2 oegoldn. wHTAYERY] £-ox
A9 BAEAYL AR Ae 4de £
7okl Ao BAGL A 2 gL A

SFus 07193} 937199
ZEFET EREEE TR FEXERE 2
om Aze ezt 4AsHA
43 g4 AFEel $EF 439

)
=
L,
njg
N
rE

2
S
o of
flo olr
X
ofN
i
%2
0

<E 4> (F)HIZ DALY SWOTEA

T SEee T oREd
ﬂ'%ﬂﬂ(qélg/ﬂ;}ﬂ _?_p'gl)_\_lm, |‘:|_1§l.0|§! _ag.%.
o] x|HEF o|AlS}-80lsl HMal |9
HFESMe =ME MY X3y == =
Bl AX 2_’ =
- 2ol & HM =X
DAEST A=Y M,J;‘Hf o &,
(=) —

[ ==

—T_—l

%1 AGR oz 2

clo 9 olejulin} 2ajolof st &
OIH|7IHEY) A=t OJAHAIRE

?é;q TX[vE 7‘{E~H 0}2}‘_8[--:_:_ X}A‘”

HEol ZASEX|AMMIXIZ U doso Bx
(eIAef Fwz) SAojAZol, Bz &
xlot7|gh JiEs), 2aellsle 25

7|8F =4

4y
i
=
po-)
1o
Ho
ofl
.3
aln
do,

0

JE TG el of

bt lo mo x
o = of. X
rio L) E\H
rlo
o
N
lo,
4>
KE)
e
ton,
re
>
o
N,
o3
Mg
B oxo &
M4 fo 32 1o ot e

o mlo
r‘lo
ﬁ;
rJo
)
Yot
8
.S.‘.,
_r(m
ol

pas

%
off
tlo
L
%
e
ox
o

20N 2
¥
BN

migi‘
I
=
mﬁ.gg
o
o rIFJ
Hui
T ®
huj
kLH“
(o

2
o
o>,
ap
L
Ao
>~
>
0y
ox

i

rir du
=
HU
lo
22
o g
X
1 of 2 off w

T O or 1% ooy BN

L N

olr
ol
rir
-4
oXx
rio
2
)
e
D)
i)
=]
=
rO
It
i
ax
2
N
¥ =
k! g



ofs
e
1
>.\l
L
lo
>
>
2
R
O.Oz“L
w

it
_O|{_i‘
£
by
olft
£y
s
=
of
4R
=
— Mo e
ol
e
ox
=k
flo o
N

Lo
i
offt

RN
ﬂ

yl
.
fr

tjo

ofr
o
Q r

4 ol
Joo Sb Ho Mz ol o

offt
o
o
lo
Az
b o
=

i(z
2 [ o >
ATV <O
>

B N A
o
o3t

H
o &

N
=
M
>
>
[~
o
tlo St

grl_v,

rir 1y

rlo

&
i S ¥ R O ST
o
l, O
[r
2
Ky T o B ol ot fl m 2

4
o 2o
o

|

ey
[ —
DN
offf ot of L oft ox

ol
-

K

=
)
o
rir
Py
2

4 2 ot o
i)
=
o
sl

F

Lo,
o
_O'ﬂ

S
o
o

e 4 2
Nooft

oft
e
ki
o
>~
Rl
>
N
rir
>
o
— 0
1

=

Z
im
Ho
N o
f
o T A 8]

by -
o,
)
st
4
as
o

1242

ok I In
1o
OJ.L
X
>
e
|
o
0=>(=
Jm
)
rlr
>
)
[}
=)
iz

| g

.

= FAFSUE 2|pH2
254 Z =Ea0ES UXIE Fuoid &
ST ZER0| = 2ebel HOIE e—kosamart 2}
WA M
CIX|E ohEtel WEYSIE S5t 122 A A
AEs, AAHISE S8 FdPzIgM g
2i5} (FEAAIAE)
AL ololEl MBS S

3CHY

o
o
N
45

0
2

b

BAe A &

A ’
Al 7t Aol FEFoEM F9
o]

o
24
O,
=
o
v
fru
He
2
N
XN
o
il
L

= o] EYaZ
SaMs AEY dolFd AR
T B dlojglst FAAE dE

<Z 6> HIZ2TALO| AlHUE

Buying powerdl|

BeBAlY |5
@S0y (22 xe =
oy | |BM AOIBRMES STSRU 295
= FIBHES 6000 E2
FADIELEE @ ojAg g 2elelfhIls
. =]

B2CAK ?5(127[?’1“:'{%**‘”)
(am=e |AKE: 2000001 ARHAE0IE2425]
aalel) |OFU2IX): 1400] UHFARZ(9IN YR RIA])
TAOLE: 220 £Holil E2A D0l
&g soopEiel AZE mojE{iNH

ajct ApHsh

oK Aot
7}°Et'i EASHOPIE o2 20024 5HY
e et sl
& A
EHHg A} M=ol JIMME Jdez st= =izt
- =g 2aAlY
g U Fao|dof SA7IAE ERPAIA
= woy
ERPA|A [A|IAEITME BoR(ZEH0|X|, wWa/sliza))
g 1BCEHOIX], slAye|, DARM, oI

oAl (S

ST (FUFRE,
A =)

S| |7t H] §2CD7| MXIE S5t /A
2ARE |2 AR

ofRlofEaa),

Z|E

oo [BRNEAAY, loleigaAe, ofgel
T XlA}O'l =

gt [MME S

HhZ FAEe ARUES 2A 37k G ol

AME FTETUAINCE PBYES duk P&NB
FEoRA FRAE AQSAE R FEE
T2 Neste] AIste Aotk 4= EFA
g 2 Aujs FFAgeln viARe s dEU
A0 dAAxHor AAdAY ARzt



162

Argdolth o7le) AAAAY FEHS B F
A7z A7 FRAFH Ay,
ERPAIZ€ #ujatgd, 848241, 7lg &
7beo) AY aEn ZaAxel= Alg) 58 A
ahal 9o

vt ZALE KOSAE 74382 e =H4d
A 2kl 7inke] FEFujer 5% H-uld
AANste] HE Fuo] AAAE sty ¢
Zlojrt. of7joll Aejull FAW Abjel tiztsiE
oj} ol Yopzt AAXY 2 AFALES

e g wmle

oF 2E 2 7S T3 2z W
A ERSHE otk £ 2= FHnAS

324, MY 2-o=alo| npEza

2-02g9 Edtor AHFdE AANYH ==
aPL AR £FE EZAY] 48 3EF
AETATS ARY HEez AnAs daks
AN QE s e S FAHY 5 9

ok @) oj7)o) 45
? oY Z2adel &
A% Zzade o8

2, WEB ZA It oiftalel xE-Zeid X UE
39| 7|8tz Yot

HEsIF? Med H3s 20034 9

1) AEFAS AR A

Gtz 49 old, KOSAE 109 79
AeE PBAES Fdoz TET0-9E 3
A 23290l olFol gow o)z Hujad A
Gze 4ETNE UgHUA AAARY o

N EalM x2§o] LAsAY. AT -2
Zeel B3-S yutog Tujr)|sS SusuA
FEToY HELS 45009 FEoz HYINY
o £3 2dlE B AEFA Hdes uiA
g BA=Y PuiudEs Zsstd #Ag o
27 wuutde FAH FFFHY GuAE
(#, o5 )F 1AFEY vFE st
Aow (87 5-10%FE) o1& d& Fha77]
A% =4E AsstL Jdoh. 3] PBE 33A,
T2, TolH, AA 7 FIE FHez FH
S gdistz glom FEH AYAE B3 3
g ety ok £d 229 7)Ee X
g FHE 7ged APy nAN2E AT
st glom aAR tjiol FAste F¥vA
£ A7eta itk ojEHW edsivre €Y
A YEYS B3 38§ 2 Huin2g 154
st AHY 5 HAE s

J
met @ to

2de) 7)) Bl 2AW TFY
[a)

gy AA3AYS Frakt Aot A

QH(E-Mart, thg T)3e] Frjdrte] o7t
3-5% A =37 o] A 10%0]d9] Aolg AH)
2 stobgth g WY Bdlzety dogs

HolA7E Algste Felwold JAEB 3o



163

1) ASH ARUA N

o
Bo

A

ol

i

3

"

g

v z@ese #ueAd 4%z Jeda

=
=

AY3 Pl

=3

'?—‘?" =

fY

A7}

EEPENK:

A

3k ot o] EH)

N ezt ARFHI 4N
FAE oA

259]

—

o
<

o

’

A

14859 470

stk gAe dBd o

A, A

3) 94 AN AL

vz ok

Hjy
H

i

e

AZAA 2oigA, LdAS 20 3

e Avjael ##EsR
Ag 2

3|

77 A% w2qe W
dolrt z3ael

ol

oF

w)

p—

©
&

-

ol

ol
|
H

A

file}
o)

s X
[€]

&3tk

e e
&
7t 23E 4

S A7zt 7t

}

t

poA

o

A ol
ks

=3

=2

47083l o7t

%
Tl

[e]

=2

A%
T wzaeg A3

g

A
s PBE ot HHA AYH

F =3t
A48k A

L4

el
=

al
=]
=

=
=

L

¢

[}

s

==

=
TolAR el e

i gle oo

2 AAFEAS BA Bt o
2

W43 ol

L.

T

12l

A
5

13

=

Az HA

Hol7 gkl @Hol o

e

il
&
]

o

o]

(F)ul2 ZA}
ol %2713 (BEP)2

7o g &£

[e]

=

2003 8¢

L

-

A WA AFHoR

s

3 2o

O

j=]

t}

1.

L

Lo 4 o] 4 3}

L2
=

3}

24

A, F

il

1},

A

Q

el i

[¢]
=

1 9

u

9o

SEEEEE

s
is}



Hatoi? HeH H3S 2003d 9

o2 Ad w39 B¢
of Fryte] ZAgaedl
Ao Aot £ o2 HEdlo
"’]’a de HE olly mujrlee
2% Frdoe Hejr

%70¥§].9} i & NAsty A&7 E’_%%

ox B

off M 2 L& ) b T

ol

{
|

re o
ob Zo gy b S Ok dlo

‘:eg
>

=

oy

FAY "l A 719
dov el Axd
FF AFAHII2HNZ, B
9 A7y Z%E dg

10

1) £ AFEHEIS 22 2001 18 % 2000|E1 71310” d
80 OiES 10O B MHYUS A
0 8 80000+ iZ0| 38002HAVIR] F
ol MEAAAY RESD E'%EJEIQ* e
2y Azs =

s

A0 HAS Fotof
9| ajgelx|, B2B & 08 2001 6dZFE DiE0] 7|
& Dﬂéﬂ} oRs 78700ACR EEUCL TH AR
tq q!oiobopu(” oOiE 30% AT SH=
ZHo| S5 EHEUCL HfiiAf
i°'EI7‘l B2B, 28CD &

g310{ ofZ0{ 10-20% M’gé}—

BVMZ & ﬂgﬁf

KX
7 OlTOMZl gtot wal Azuw A 2
wot Axslel $4g Flstel o2 A@HI] 9

& xS AFsL Yo olF Fohe d7Y

KOSA(1Z4E 23 wHAdY)E
ZAzelz AQS A A% =¥& BF
st Qlon 5, Al2E, g, RATAY
-0zl 5§ o]Fo HRE AT
W ‘KOSA 254’9 1%
s TRl =x3A €
Aoy o]0 AAA AYs AT EFAH A
o] 20033 FF2Eoz AFH 104 A
Heoz AA 309719 EFAVEHE FF37]
3 AAH AgAYS A3t Yok o)l
‘FaAE AEARYE wd AAE Aoy u
ob7} AR 7uke) AAYEE S AT wiFA Y
ALY Aol &Aooz A Aot

g ol
2
=
gh
Kl
2

° ULJ ,,_
i
ol

L
=
O
9
o
(W]
}O{l

b
re
il
—IN

Fvh d5age £-2xd FYebY
e Jleden g4uALd JHe B 2okl
g A¥A 48 59 A4 Fugn ¥
5 o oen 7499 9718 IuHL =
Aol A% YA tge) dBoz ey 7w
o el AWFRS olfstel molrl5e A
Falo] oxeel Adol AHS FE%T 7
sieh Zolrh. oxebele] KOSA %Ae #¥A
Qg WA A zolul, 2 7Ro] FEF
slsh $ gl Sersel AEYAH) WA



165

zapo

v

wS71Ye 2-2

m%r W = W de ™ o ok o
B oM TmOF oo . o oF oF my B o] N T R I T — =
EEE W T e ﬁﬁo_a%ﬂ&ﬁ%gﬁaﬂwQM%M%%
3 _ o4 = U )
ol ﬂdu:; ° o T r %W‘s e < Ko »aﬁno#uﬂlxo .,,m._,mmmﬁ
QM%M.%M ﬁ_ %ﬂr@ﬁﬂ@ﬂ%ﬂi?nniaadrﬁowi
\Il'w X " — 3 ! ol by = —_ o A
M o X g 2 P N TR o I e oo = m_ T o "™ 2 T Ao
N A oy X o] IR ° of y X o TR ur £ mo N o o
< W RO oy \mu ® K M K0 Iy to M Ko Mﬂ To o op 8 o pk o . o = @« 0 Msﬁ , ‘Ww
o E RN T 5 3 RO\ o | OO T Mol&raoﬂwﬁyllde._ﬂmﬂ,n_rﬁs‘_om
- ol 4 e a7 =3 = &P o ] iy A = 2 © o) 5 X g o so '
IO R ol = I W o Gl TSR g BN ZE _
W R = D | I - wﬂ%ﬂ%m‘mﬂd&_cz_ mE s e T
> BT - A | ‘ r ~ °
a4 ﬂw oW | E%ﬂ&ﬁ%ﬁﬂﬂﬁmdw‘&%%wﬂow
= ol oo - —_ & — ; = i
Re DT BeE g 82| 2P o It PR ATz
1H ol R ol im_nxml ._M — - = A B op ® T oy T S S P -~
oy e OF <N S wr | G ol | ® o e o R ~, &2 | o- i o "o
55 ur = XroBr(UolkY & o w0 p 3T o= 2 W Mou R o O o w w5 M=
oW M B R B[R] T | K| T :ﬂzo@liﬂ.“ﬁ@mﬂ%%%ﬁ TN
) TE X0 i =3 W B W R % % oo o T -
xﬁ/vﬂmﬂ‘_mﬂ]r =) e < R oF ok mo Y = o wo M X
7 7O T T iz = XK = N TR T W = o o
[ s = < o - — T o o - e i 0“ ~ '
= = o v W T {E 5 Ell . =) o o \V/l T o7 KO 3 oA ® o B we B i
% w_u %_w w‘___ T M TR M e WM e e N T s M
=]
Ao < > |4 1o
B e W ~ |-= oK o "
—_ A <= iz = <0 = w=n -
FRg T i S e EmAaE RReT LSRR E T
T e TR L =z |3 |5 Rt TR LT W
e ol et P S I b5 S . Iﬂ-#_zi‘a.‘m|< o _oaﬁg_o,mﬂﬂwmwolm \rlm_w.ao#a
_ et o R (Klm|EE |do |F T o= oo 0 T oo AT o
o7 © B () = |D|ElmR |l |+ Xk S flo X oF R’ e
o o _, e T &M & of & 7 Ll R SR gy WX
o AR I._E M| (R0 N 1o — o7 <f oy E R & L, N .
y N e < of |Sdley ||| 00| KM O0igr | Fo & o T ., O Ho T 2o g o = P o T
oy 2y 75 ol A o o I i oy R Y moX B oo M o Ho AV A S
oL E W I L P s T M= i o T ER S whLo TR T 204
w R R o gl b M N g R I I ™ R R g &
O.f < = o ol = <0 ol U =0 — 3r <7 kgl z o N E:; juren CHE
) P S || O rip| o ¢y O e O NS T ~ m 1 oo g W W B o
T o Wy <k O TR T K e I~ A P TRy e 5 < A i
m_..ﬂm e o F tHo KT _.._om._UH_u & ol o =3 M o AR N & o] A ' = —_— ol
= B b oo do | | |gme| T o S W =D O Mo BT o — W <
_— s . — ) nl T~ s — —
A B | s ool g | o o T o A LA g T gl Ee s
T 5 H ¢ R L\ Ja__.&auogm;oa;oﬂo o B w S T om & T o o B ooy
- .1041._,',.1 IMI ol <M| "2 | oU| = 1= <1{ Ho %[ Fo Ko m.m.L.m.mMﬂa,mlmnM Mzo ,rﬂrﬂl%l N T
B U I _ R (T Q| W | w0 T oA N o X o & s " E T
1 o = of e <k w =R 1 ol o| ol ~ Mo R o B M e T
mHE T mx D il or (=B T |3 5 R R e S B Ao AT Y T
25 = A (T ol ~ > 10 o ®oRe o T oy K A =
o N = mﬁ ~ | B0 |ed|S0eE] Mo of | i _é Wu_ = oy & m A o % CU - T 2] %ﬂ
o H W W M 3 LN EESLEE o qm%lo.g. Ao 20w B wﬁwwﬁu%% H
VR w T T oo BWokoEH T %




166 Hestoli HpA M3S 20034 0¥

et Aotk aHFolet wgE 87 94T 8 71(courage)
E Ayol gch AW AAFAE v 3
fEn gdov AAH Frriwe Z2AE 2
Tohe A4S Zdsto] W AHd AsE
atA] grotel & ot} wixgto R #Qlglo]
#Aste] WMg(change)E AT sfol sl 29
84& do| BAT AT §E& (g A
2F HRE TEY Ztu ok wgE AR
AY FEHoZIAYE FEAHOR W AHS
A AT WsE dEshe x¥e] g
TFEY.

ofof 22 Apote] 2-Szeele Aggu)A

2 AL BAM BEES 4837 A4

e Z2e ARA FA7 eFHEdY. AHE - =

g4 17 (customer)71¥kel ALAA & o] F Sl

of sttke Aok =yAd wEw Aol

1Ag Bz fASE ZF(business is to A 700, TS entAS, @ Dbizeom

create the customer and to keep its)ejetx ¥ AA5(1997), “SEANAA L] w2 SHniA

s e w22 afdd THA R Addee hSNF, TAC FERDA

T aAFH JatAAo] o]Fo] o} o] A%H HA ERAg BEAD,

got 5o g wigdEd 2 AR S olEuE T 7Ty sty

A FEAR2 glolA SEA 24 ——(1998), The construct and propositions

2 olFelAcl ¥n. AT AT dHA about symbiotic marketing in retail

A4 FEA A competition g 722 A3 business -ethnographic interview

BE WotEln ol dAse Aol A% approach-, T@#FaAg&s] WE=F

d2A AR A e 224 (positive sum) 4, AudstE ARG 198 pp.

o A g Aol gk 23A HHA G E 98-49

Bl o Wi et Aol gid =go] $X4 —(1908), ‘Z 29549 53 A

S AdA wge] 2-oxele 53 ulAH s TEESE A, ASSE, pp 123

o £a¢ 7L ¢ Ad ARE 2FTF 140

Bl AR Adel do) Hd IA uqon, cedes ez 3 oY

(confidence)2t AHAIZ-E AL Abglel Qlsjof A 5&@ Sy 01d B

goe dolth FAREYES Yo E o]Fo Ae &35 2ANE0s wxEE,

& AARAL Rom AT BIAAAN o1 000), “On et OFf fine ol & W

TEFFAEA ] A AT 2ol dH A Z A7199) apAE A, TopAE, p. 43

b -1
SR Aol qsiol @ Aol WA= FET



167

i
-
)
[
S
—
T
o
S
5]
=
&
o
%
o
it

"ZEAA,, 2000. 6.1
(F)BFR FAH2000), “vl2 A} AIQEE”, g
TR Ag T2

Bane, P. William, Stephan P. Bradley, & David
J. Collis(1998), The converging worlds
of telecommunication, computing, and
entertainment, Bradley, Stephan P. and
Richard L. Nolan{ed), Sense and Respond
. Capturing Value in the Network Era,
Chapter 2, Harvard Business School Press

Bradley, Stephan P. and Richard L. Nolan
(1998), Sense and respond :@ Capturing
value in the network era, Harvard
Business School Press

Caffey, Dave, Richard Mayer, Kevin Johnson,
and Fiona Ellis-Chadwick(2000), Internet
marketing, financial times, Prentice
Hall

David Henry, et al(1999), Emerging digital
economy II. US Department of Commerce

Kotler, Philip(2000), Marketing management:
The millenium edition, 10th ed., Prentice
Hall

Lee Adler(1966), Symbiotic marketing, Harvard
Business Review, No44(Nov.-Dec.), pp.
59-60.

P. Rajan Vradarajan & Daniel Rajaratnam
(1986), Symbiotic marketing revisited,
Journal of Marketing, Vol50(Jan) p. 8.

P. Rajan Vradarajan(1985), Joint Sales Promotion:
An Emerging Marketing Tool, Business
Horizons(Sep-Oct) pp. 43-45.

PF. Drucker(1945), 71949} 7@ The concept
of the Corporation, EHEH Y, “FHE
#71", &= 7H4], 2000

http://www barokosa.com



168 MPsol T HeH ®33 20034 9¥

On the on and off line integrated marketing strategy for retail firms
empirical models for BAROKOSA

Chang-Ho Kim*
Abstract

The present paper attempts to describe on and off line integrated marketing and develop an
empirical model for distribution industry. The focus is given on the small and medium size retail
and service area. With both empirical case studies and literature review, we aim to develop
empirical cases and propose a desirable marketing strategy for spectfic firms : BAROKOSA is
pursues cooperation in wholesale business on the internet. For the purpose of the cooperative and
integrated marketing of on and off line business, first of all, the firms should establish a clear
target and share vision and mission for their directions. We suggest the following guidelines: (i)
customer-based decision making, (i1} thoroughly cooperative competition, (iii) confidence in their

work and business, (iv) courage to live up to action and (v) innovation to lead change.

« Professor, Dept. of International Business, NamSeoul University



