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SAYEAHL HiA M2z

He Aadoly, FAHE Ad Aadolztn E4T olHE MEL V€ Fue AA 4
Tzo FEAY %L £ 7 Ao
5, AAA M dujzier Fujzel AL JAE FEED AL ARY oFd o|&HE ¥
of metHE FREC Wiy =HHU Ag FARLS FoiA-Bolz BAC i F oA o
A L uAY. = FATL Fujag Gujatole] L &2 A o SAHE A
A AFe 2RI A olfHc TY TAdE AAN BAE B A FAT
AHE HEE A FEU H2hb gL VAP RN FEYE dAT AU fAgEdE 1
g % 3ok olol mat AAAA AR dF 8F9 FHE t% 48 d4HT Yo B =EL
ol g wiAAA el Fujzte o]BAHY =F ZAEE ZABIL LY F AUs H2U2
2dg Fed 3 3o gtk

webA B dFolME JERAAG HAAAQ 23 437 JRA2H F 7kA FHE e
T Aded 2R AAEZDE T BuAEe] MUY 2AA HYE AW FRIAAY <A
T HAZH M2YL 29 FYE AMEDT, AAAR QoA oz} Fojze) vl2Y2 29
3 AR U BAE AL
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. & 479 o84 A2
L ey AgAY A7

D U 9 AelE &4

AN ot oy ARUACIA, HAT AR A, AdF AR £4E HIA, A
o ZAFA, deujte] AR T3 g2 EAoZ A AL st&stan o w28 <
AargkM(two-way)T A& (interactivity), A8, T34, JEAL. AEE 6 g, 4.
Yx A3 22 EAo] Aok, 1998), oled Uefyl YAlolEY &4 of9} 72 QIH
AL wgoz AL £ gt 712 AFEL UEY AolE 2 JEY Furt AFE
EHEE ugoR YACEY £X48 HEAZTA, AnY, ALY, FEAEH ToE
a4, 41234, 1999; Benjamin and Wigand, 1995; Hoffnam and Novak, 1996; Maignan
and Lukas, 1997). I3} 0|9} £& YAolEY £A42 BE YAolEVL TFHo 2 JHAT e
&HozH 0T £A4Y FFEUORE A YAIEF AHEEE ALY B4e TEs W)
ol &, 2t £4E59 AudA ¥ dFY L Aot AR FasAw Bry FHEA Ao 4
AolEY F ALgA BEAS Hobd Wart gluh 287 fdMe B ol FasA qrle &
Mol Boojn], AR ofF AL FEs=A, AA YAIEY A £45 F od &4&
FreteAE gdshe Aol fAsojok drt
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MXtAIFOl A2l oAl ToXtel B =LA 2P E Y

A AEAE, B Foo g HE, Jey 289 A FF4 2934, A 4aHE e
olfrot A U olF, UEYl AlSH FHEY UEx, HEH §A Bol FHE oF2 QUd

£ AU AR B4 BE AFEAM UEYU AN F71 2 BT ALY A
of #E AT, HANAAY HAE K5 @2 EHAT, ALV AGde= d9ad Hgadol
FHdE mXe G B AT Folrh4ds, AL, 1999, Donthe and Garcia, 1999:
Korgaonkar and Lori, 1999; Loshe, Bellman and Johnson, 1999). #4 ZAH&, M4 £(1999)dml <+
€ EY A7AELS UHY ARV AZEE fYalE Foiajlog X1 HYPade v 1o
8o Hop ztztel Y YPacle]l AAAGAHHNMY Fuldde vjxls FSHA FuiAY
F79 AFBARSIE Toj R vX = Yo oish 4359k Korganonkargt Lori(1999)
AR AHEAY] F7], A UEHY AR ASEH, AEY £33 §F, £33F 59
Byl A8 gel 4aaAE d7adch o d7e A ASAE dHUE Ag3EA A
E USE 5718 wYo2 ALz Aeld dde BoEy AW, dHUE ALgstEA 7
He 571 ol FAHOE 7474 YAEE AL WA FFeE YFFEY XolHE FHst
#&-¢ . Loshe, Bellman and Jhonson(1999)2 7H4el AMEANAE &4 HUAIE o] g3ty
gy Foldts ALY EHE AT ATFAELE ¢ AN Ty Ee o2y
AL F8 WFEM AZEYH Fi(wired) 2ol ~etd g €1 Yub &, = FA0) BL4
g AZAEGE A ABY £33 L &y, 23 Fojds 4 2ol 2elY g Za 3, Bl Tl
ARG AEY AN A O e AAWYE FASD T 52 AgsE A9 g
o FRstn Aok FA4(1999)2 =RelA s e dolMe £BIHE of¥A NZ3erte o
2 JdEY 49 dFo] @D B HFEH IsEY 49 egddolMe w QY £¥E
7ol g Azto] getAn ol d A ghel Aolo wl HAFAY, HAYH, ALY, FAANY Y
43doz AEsgg.

- LA [ =

2

no4 o

2. 748N o T /A

Do Tz gAZEE

TR 8BAE AA /g 719 BAB to B), 7193 247 BAB to O A
e ¢ Atk B dreMe Foiaeh Bojapzte] @A 23 w3n Usd J1Ys 24y 1
A a4 A% Sheth & Parvatiyar(1995)e Z8|AE0] 7{d3 2420 240AE YA
Fozs JdeutE E0]71E d¥TE SRS AAST Lulte BA BF B o2
oMY &S FEAYAYY Ah, AAH B4, Ao A AdE YL 5 F
A&t E=3 Garbaring & Johnson(1999)= Z-wiate) 7ol thsh #AAES 713 BAT S
ojAl Anlatel Aeld ofi, FAHF 59 2 AuAYFHELE £YsE A &, Ay
AEx Hed AR APULE Y A BT E UFZAAFE EHY giE A4S
ofatg shackE Aotk oleidt 19 EA7|d U BAALEE T3 W Ao|Ey} g4
of v 7MY BHANA dg F3A deldoy £ 5 g e o¢ 78§ 23 Ay
27t 7HEd T EA A o] 8w & Ao Eo Hlg) AAdAl B o= AR Mu2E A 23}
T AolEe diEiM g o 1 84S dstn 2HE A HY, 28F AlolEd thEA
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ZEYE FHE e JHAA € Rold.

2) o Tolz #AL W

Morgan & Hunt(1994) FH7tAl0l sl AAE 7Hx= HEW S0l P9, FFE, HYEo] F83}
ot 2o Fasd, A 2 EHAY, §t & 12dee Ad dEd FEHE sHA
g A=ty FYsga o] @A H LW AlESE AFss EAHY AH2g
A9l #Alo|} HaAo) U stejol 1 Al|EE WESA HI ALHOZ EUY 5 UL Al
o =3 BEUgY] #AZREH 4& ¢ e HHE BACIYolEY HPo, HEUEZTHY B
Aolgje] & 7|gde 1 SHEUY BA o EUsA Hotz Huh olF JMIBEHAME YAkl
Eo] AH2E AFdE 71 TE AolEdAM AFEA e apEstE S5 Mu2E AFE
olopgt RS TANA oYL & 4 AT T o E & 1AL ALHoE 1O AlE o

YUY F U Aoln
3433 AARAY =4 89
David R. Kosiur(1997)0& AHAdAH A3l ¢S Fv 2Ae 2AFE, AYFE, vHABYE
B OUAE BEo2 MESAD, Nissen(1995)2-2 HadAN S FAAA Fojel dofApzte] L2
g 72 HFadoz AMET Utk olelE 7z gaEvict AFF A uet ke WAy

= 3
A g4ol BFE vlAE HFRASE ANST Ao

CE Il - D AxA4A"R 843 9389

R A7 £
David R & Kosiur(1997) 22 RE AYPLE oAHEE HAE B &
Nissen(1996) Az BF Sl RE
FAH£-(1995) A AGY F4HEE AFe FANEH, 20 FF, 1
0] 4$-(1997) oo 71de d ug
. Jled 29 ¥F, A 2dy 8F, A= AHFH 34
583200 o ¥% 294 29 ¥
IITF(1996) AAA o7, HEHY ol HIZYZL o
Zwass(1996) bz, qulx dA, A ES 722 &
Kalakota & Whinston(1996) Nedq 24, 2 xs £H HY 39
United States Government(1997) | A4 ol4, W& ol ARFZ o+
274 %5(2000) A9d 2d 71¢3 Z234, A3z &9, {3y 9
A8 3A7], AAgAd B £ SR Awd B3 dF, FXF471d83A A3 Alg,
2001.3, p.264.

-

AaAN Bastel e vAE A3HA 2de AGH 29, 71$H ¢ AAY 3¢ 2

D David R. Kosiur, “Understanding Electronic Commerce”, Microsoft Press, 1997.
2 Nissen, Mark E, “Intelligent Agent : A Technology and Business Application Analysis®,
Telecommunications and Distributed Pressing, November 30, 1995.
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HMEIAI SOl A 2] FOfXIS} BofXiel B[ EUA SWEAY

B AHYA 2wog EFH B 4 Utk ol TAHHLE AWEYU WA HYH UM £ 9
ARAAAY EUF ATHA 42 AME 9A 94 As A= D(Business Mode) & 723}
7] 9§ dFTEo| Wasie], £F YHPE BAME 722 g dd=(Contents) § AFNY
agr BYE $HE B UAEE Y 4+ Ae HAE viAY A £dH 34 FHEE =
Y 4 UAE ASHY Hulx QA sgo] WHHoh A, 7eH UM & o dFEA F 7
Bt HORAE WAE & dolHy B3 P GAFAHA A2g YT 27EHY, A WA, A
Hl 2@ AL AvA BE 9 AUYR BT FL 4% YHAERH AX|s} ojdA R of s n}
Aato 2 A ZddA B o M2 AAY w4 29 oE A ol HEE &
&= o] ey szl

CE I -2 AAAY 43 29 83
74 z2d 8¢

Tag ddx JYAENY/QANE ZG/AUEE YA EAN LY TEY e/
A F&7 e/AA AN S AL FHAAY Aad P
/229 niAY A2 FE/AlolA A e dotA R B A M A/B7EA A
& FYAYIRYE2A/0AY FHAD/ZEIAEA/FHIAYAEM /D HH
BREMDHDASR/UG FHERA LY FH/FEololto] Miri=mol A/
A ASTE/H2 AHJEY Fa dE3HAGEAEAMAA /R M T
AANAEE 2

BTy AENY UG HAELAT  AD/7HAAE A AR A FF G A
A e | Aozt MY AA /LA AAAN S AAMNFZ LI EFFEAY/ B EA-F/
71 & | ARBA/ARE A F/BueEe P/ Fadeld AR/ ALY HEHES
DANE BEEAFT/FIETSEEY

Foff |G/ ER A FEALH/Z2EV|NGR/FEELG TRMERAA TH
BN ASE AN EFNEHHIAE BEMMEARTSHMEES

A 2 AR 2N R/ IR FE YDA FEA YR/ DA FU/A DALY B
) o | 2AT BFE/FENAM N 2/ DAY F B ERRA T/ ELUF/ A EH Y
T RAFDFALA BRI AA T A8 s " AR R 2
WENT AEHHEYA HE&E/HAA B/ HAAAA R 7| & MR /Y7 &/

i
Hu

uy 2

2 X off ot

NER F8 | geamadolemol 2 7%
wan o | RN A AR S S e AT LA AT A

AAIARAYAJYAYBRES

A3 29 | AR A AH AJIA R B3/A R vl B/UEY A8 YRR BEE
AH 4, ApAAd AEe A EHE B F AN F8 H3e]d s
o ek A, FHUE R HARSH =, 2000,

ox ]

e
2 of]r

4 AANZY d72Y R 2d 3

D) AAA A w3

Aol AREY MY Lo HaHAZIHA Ao EAdte FUE EHIA HUG F,
AAAA NN AR5 FHFMARAA FYe] HhEY 7hr] AZE Aok F, HFAU Al
ZA BHmarketplace)ol A o] Aefub4o] AN F& A2 & 4 B(marketspace)oll A o] AHLA 22
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SHYEHD HNA M2z

HSEATE Ag BoFa oY ol AR AU AL 7879 AAZ 29
A2 A AXNE FASA Hi AREL MM AEAMY HREEE At dE ALY
A MEL W02 7ixE AL HASE £30 ZE 71de 289 FHAY 7HxAEA A
A ARET YA HUASFE TFT Yok

marketspace= ‘A FFH Aul2rt gAY FRE EAS, FEE Fi A2 £ de MY
9’ o2 HoEHy o 7bA HelA marketplacedtE & EXL 1 Utk 3A-JAL 4E
A48 FAT U= Wl S(contents), 43Hcontext), & T Z(nfrastructure)’t M & #A sloM=
At WalE HelFa gk AR, AdHe JSontents)o] tET, ZF, marketplaced] A& A A
AFol AAHAT marketspaced M= I A Fol dig FE7 Adgd EA, Adrt dojus 4
Scontext)o] T2t} %, marketplacedl A& Abg o ARG Alole) Azt dojubAl Ut marketspace
M AEFH HAFESE Atole] AYrl o|Fojdch AA, AHE sMEIA e sRFz
(infrastructure)’t ©2th. marketspaceol A= o XY Ado] HFEl 9 AFUANA =7 o
A gt marketeplaceol 4= content®} context 12X infrastructure® HNEHQ vl ey S 3
TUFLEAN B 24 E 4T 5 Utk d§ 5o AEE content(F, 22X 2, A, ¢4
o] AHK), context(¥el, M3 2y, 23 %), 281 infrastructure(Q 4, W )9 Eg¢alo|ct
2A44A A" 7EXE AFE] HAAME o M RS Uy 2Rz Egsior do. A
marketspaceol M= Al7tAl 8.47F BEHM 713 & A2 4 Yoo

<% 1l - 1> Marketplacesl A Marketspace & #3}

Marketplace Marketspace

Contents WHHE ‘ HEN O 8%

Context NE O OARY MY - NE O EBE HY
BEHY

infrastructure HEY AR - HRUHOIM &3

A5 ¢ Rayport, Jeffery F. & John J. Sviokla, Managing in the Marketspace, Harvard Business Review,
72, Nov-Dec. 1994.

53 FAFH Hf AeHoE MARARS FEANTE oldstHAN AME FHAGE o]FA

3 Rayport, Jeffery F. and John J. Sviokla, Exploiting the Virtual Value Chain, Havard Business Review,
73, Nov-Dec. 1995. pp.14-24.
4) Rayport, Jeffery F. and John J. Sviokla, op. cit.,
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MXFAI RO AT TORRIQ} TORXIY HIEUA DYEA

Atk &, F9A%0) AAHA AA2 FI4EFE AFD THde AFFoAe FALAT BA
a4 G FAYaE 222 HFY FA £ BEE MFE T HAs 1 HFE 2
A2 st WFAAAA shs $4& 451 e Aot wHA FAFYAYE 4F 2EFH A
§o 380 th2A AYPd marketspacetlH ZAFHL YAy FHYEE seller £ buyer
oA Hedlad Fol 1 YEE ERE st TGS AAANND FEY BYAHY olFE A
7+E FAMF K5 GDeA Ho.

&2 _||):
lo

18]

2) HAARY] AFRY AT

AL JEY F HEYA JolM tgd F3A% v FojAled AHE ¥ 7 UAEE
FZEo] FAA 4L FYshe 7ol MY AL do AHE €A JANAFE 2Y
dgekd & AAANAE 78 L] & INS AYBAE NN B3¢ AQHAR v ¥4
wop ol 71 ABHES FEING Hoatg Fulst B Azt FY Fhd] R AHE
Mol Azbah F2hel A dold M2d Huo ARo2AM I HAE Husta gt
Maione(1987, 1989)00) w2 HHr7lwe Bdw T4 HEAI AL AN HRAN
AEEge &44 s Yok =9 EFAYNH FEZEH2E AEIAA AAA4AYY YHE
ZZHo7 JYEYIAE FI AAY Hdg Al dgd e AxdARY Azzxy
(Electronic Hierarchy)ol Al AA e Fadst 2% e A=A 3Electronic Market)s] ¥l
Aggn ok "A o3 FAYLS Y YHAM YElT Qe & B0l VT &7t
gARe o2 e eyEe ALIE 7Y FRE AU A}OIE°M A3, 1ol zt A
g7tee 2AEE Ba-Adsyd 7Y% ¢ UEE 3t Ut F 2AEL A4 28 AEstze &
Aoz, dAzlu], Ag BT Hys IUE ZZIHES vAFo A4 a7z s HEY
AEFEE Ao Y & Uk

Bakos(1996)e Azt g7t o] Rl = HAA A A= HujY ol && FHadtn Fujxe] B
A= ZUEd £F Sejas AR MRt AEY aEs de Azdd Hddta,
AAHG BFAME AL $H] FHHoor Aty HHG. =G AAAAe] FHE Fux
of ehaiu| &g YA D AE vnE 2} £ol3A e o

‘I}DW AUl S of &% HAAY Helo AAAHNE YA e g8 72 FH0] oY
g FAHD ok vF FE Y YL ol Y AE e HAR! Barrnetel o FEEI
o= CommerceNet& @zl IBM % 1409 7} 3AEeo] Ho3ty v L2 YAy Youd

rr ao alo

5 Warren. D. Raisch, The Emarketplace Strategies for Success in B2B ecommerce, Macgrawhill, 2001,
p.50

6 T. Malone, J. Yates, and R. Benjamin, “Electronic Markets and Electronic Hierarchy: Effects of
Information Technology on Market Structure and Corporate Strategies,” Communications of the ACM,
Vol.30, 1987, pp.484-497.

T. Malone, J. Yates, and R. Benjamin, “The Logic of Electronic Markets,” Harvard Business Review,
1989(May-June), pp.166-171.

7 ). Yannis Bakos, “Information links and Electronic Marketplaces: The Role of Interorgani- zational
Information Systems in Vertical Markets,” Journal of Management Information System, Voll, No.l,
1996, pp.2-23.

8 ], Vacca, “CommerceNet,” Network World, Sep./Oct. 1995, p.1820.

- 149 -
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AT&T2] Netware Connect Services, Sprintel Sprintlink Plus 5 A3} HALEE ExHoE AXAA
t AN2"le AFE AYsD Yt 53] ol Az JANEL HAAANAE AT J1EFH gL Tz
Az FFAEAY 98E F3T g

) AAZAY =Y ¥ 84

AAANZL 482 4, TEFA, Mulz Fd ne 2330 AriKie FEHA 9L 4
L2 gALUd 2, ARUY 92, AARAY, Yl Fehz Lot

$d dA" dd2A e AAAEY ARE FLtn JRE @3] AY 712AE, AR, o
olejulel2 T& AFet=rl ol UAY Mz ok ol FAMY oW AL b AAE
EEE EYste Aos A HRxqNREH vl2Y2d FAHE Az o]27|7HA tebst
o 283 ARFUE 922 4528, JAud, BEEF ot st vlzys AZAHL FFA
U 23E 28g AFUE AMul2E HME 78R 2ol ANR Yol sheder B,
olg AYst= IT7F asty AFUEREY JAln@olud ER 45482 54 AdudM 44
Hog ol FolA: ARt ohdet g 4l A, AHHY AT, AYAHL HEx Hedor &
4. A€ Fo g =& 7AE FHAEYACNA T A LZEHoE 2V bE LZE
dol ERF FH L& 71 71U Aolg Al2EE AFH oY A LZE ol UEHAYY
o F7tA2RE Bd dolEe YRE F2 F o] JEE TE UENZ WA H2E
T A Bo dF AZEQZ A UENZ WtAE T B840l wotA T 19 uhet
FE oy MEHAY g3t 27t Ad 5 AT =¥ AN AL WAL g 4 A
A Tlseltt HAAZY AAH ofEE Al WEJIGAMY AnBES AddAY, FF,
AT T 7HAE BFAE GAHD . dNH R HAARo] Adof e HAY s
Ao, 3ET, stEE1 7o, AL ol U

293 YL veHos Fuae A aFARE AN F£HE £ UEE HFE
ZtE BAEY 7ol FiAY, AUAY, dF Fo #F VU d¥E B MeeE A

o

48l F= A%y 7l T HE, Y LZEdow 9 AFNEAF ASF Agw
ghopue} A, AFAE, Ve H2Y2: #52 ALY £ Ao

3) AAGAY B3 54 =d 7

ARZAREA L HREA 714 S 7o g ARHYAR, AYHEA 2 S ZUdALE AZ
o @ e GAE AA #AHET 9ok David R Kosiur(1997) §-& AabdAd o g o 4
Foador AYA 898 A2 Aok oA B AAGAR ARDAC wE B9H MS 2
ALAE Frhste] (29 U-20M dAdAN A971e 34 238 APt AAYAR &4
2o X&e Az 37|24 8A sdol HHBT UE HHFL FE F AN 7S
% EFEA 710l AF71eFUE ARHAA BHE 5 Ut 27 Y2 =4 Aed AdE

2ohare} Aol A4g A%d As 24 AYBES 24 5 3ok

>

9 Qizhi Dai, Q.. and R.J. Kauffman, “Business models for internet-based e-procument systems and B2B
electronic Markets“an exploratory assessment,“the 34th Hawaii International Conference on Systems
Science, January 2001, Maui, HL.<t2 & 91321, B2Be} EvpalEgol 2, W§EAL 2001, p.lll.

- 150 -
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(28 I - 2] AAYAY $H2d

Y
He
)\\_l
%iﬁ
%4
B4t
7 AA
A&
oA s
Foj /8§
Ayr= 7%
2714 z=719 71

DA XFY 49, 7140l o =9 #2E 2T Aerke ASHEH AAHE Aolng X4
M oofte) HAsh-uE dhe A ASHE AAHAAAYT 28y A FRA w} BAgAH
EYA =94 =43 {47t AAH L, 00 we arHE JlesE R $95ER 923k £ Ay
= HE 1ol ¥k YE A= A 1 AAyAN Axde 47 g 9E AR
B AadrAd 284, 718 ZER B2 e °474M§E 22 =l @E fUAHE g =
2z HBAE R ASEAR AYHAAEAY A8E dehd oA 714y ARAAGE o
= AR Asdo AeAE RASE ARAEE @ “W‘H"i ZEFA M= AAgAHA SloiA
old Agriesel A4HD dod, 1 A88 24EL ofd 2L EAST YojA Z 2L AR
AR N2g sy S5 ASEE dEUD Ut Tt B Rdg Fad dAAARE
=Yt edsta Ae ZidolM e MAdA N B8 £EC] FHE £ o doRg A
& AN E F Ade AR} vtdE oo,

0. AAAIZAY vz 2 7Y

L AAANFY w2Y2 =Y
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1) e-shop

e-shop2 7149 YulAIEE oo WA 714y 2 7]dol AFstE AFolt Mulas FHE
7] 8 e AHE Add ded o Sorby] AF EXHoZ YAEE TE JIYS AE
2} SlelHo] A ZuoA T Y AolES} offE] deHoln Fmdt sddx ofF 123 HH
o] A MHolgt & £ Utk N2 vHE Ao 28 FEolU ABVIE] FHE FE
Atk 7ol YAIEE FEetE AL £EF79 Aul g 224 &3, FR9 Buju gz o
Roltt, 1 AEA FulydEd HHF sHE, EYe A4, ¢ ‘E’%° AR, Adn Fo, 49
Hg 5o gL wev 24 YR FE AL YUY vpAHE FulAs} Buja Z5oA
ol g HAdg FIANA Eoh B4 v §AHZ, BujFIl "é’—LETE1 U210

2) e-procurement

e-TulE AEF Mulag AeAAAM YR Fofdte Ae TG dirldely FF1#
Yaoll A dFo) AATuE Agstn Sk e-Fole o FYL THUA Y, A 6§, 1
UL E4, AE wg, 2904470 Fol Aok weAM deUle B3 Y A ERMY
of ¥ FEHHLE AL vl S FolT HAE 22 4 Yo FEHAS 42V 2, 2
2, YHug HZ® olys} tE FIFAMNY FEURE stwdich 4F Z2Axo v 8A
7vo] =8 49 Yo] Hpib

Z14Ee HRY2 35 49 F AP g FEo] FuiEsd dadof Ut 4F RES d
Ago] 2B RE Aulxst ALFuE Frlof o]27|74A] JIYPELS AR WY SFH AMulx
o 29 9 FoldFE BYol FH3I Sk olEE JIdEY FuiRF vlFE AUEd LS
J1Eos & o H 46%0 o2tk AdHE thazte) AolE Holrle AT 3 JlAY 2
AFL 60%014e) vizysrt Foldd BN o] ot olAH YEY FulRFol %
= ulFo] AR met /YEe FuREES Ao HYstele AAAHY wHS ol 2 A
HE osigTh Felwsl 2 BE A"y A Au §& Folvl ¥ ¥d AY =¥ 22 94
A BlEE Aol B3 /Y 75/ AW F5F FulREe d@ 5sse] oA #dAY
o HE & AAL Y12

3) e-auction

Byl Aule HEAH AdE AHUAAM FHsHE otk Aul dde HERHo R A
/5 shed R gaed Ao s B3R @et AU AurelEs 4F ZRA 29
A Ak A% wWE Fo AMH2E 2% AFed FIGAS FuiA 25 BE4E Axst
A7+ Foksin, AujAbe] 2 stor & WRAC Y1 E FEE 4] sty FHe] Ao
A go] A E7] Wl dodAng At AEE AP #o 55 Aok FFUAY
g odAmate AaA, MAAMe Z&E ¥E, weiyule] H7 Fol ok FuAY
dele Fujzizuiel Az Fulg M Fojuf Aulze sHHRIE Foil Ut

10) Paul Timmers, Business Models for Electronic Markets, Electronic Market, Vol 8, No 2. 1998. p.5.
10 o} X3 BBHAZF md, &Fa, 2000. pp.71-72.
120 whg-3h, e-wl2 Y2 9], Almt, 2000 p.2ll
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= oy F¥o ARl A1HRl AFBYNM ol mdg Agsolol ¥ HUNE HFE 7
HES® Tl dob A Mckinseyst CAPS Research7t 2F5 08 nj29] AUl HXAAGM MES
2 U 504704t A Atel dE AHFE T BNE S8 2de FF A Ao 23
ol & Wgo] FAJAAE V& AAAYY §8 FHo| AL olmF LA 02 Agsl=rle 9
g FEOIUTUH o] mdEL ANAIAo] 1Y ZEMAY ofrye] 2HE £T AYHT =7}
o4 LAEZ g 18 ZIMAE ALY £ UASE HAAH] Ay 75e NYshe
7tel B ok

A, ZEAEMAFA #elgolr Fof vl2Ux dalel 4 Ao AYo) 2H & & F¥ol =
BlAbel ¥4& FEYY YA AYRE Azt 7o) AN 5 HH3 Jolr} TIFYA
AFe AE7A] Adsts Aotk AHF A7 F olald Yo mde of 25%F axlsin
Ack. EH, TF ¥V Yelth nAg AAY TIFYAE 983 st FudRE HEET,
2o 42 FoidFE A% daRl 9 AJAE7A 2 YstE Feolth A, 454 ¥Ryo|g
4%, HEES BE 9 ASAE HAE 3 REL HATSE J1E E9WoM #Y% TEYA
o FEE dAF= Heolth olHd e AdY FRAL FAID BE2G unle g
ELRT 7Eu e 2YoEA HEJIS DG o 2 v gALL ATE 5 Y YA, @& AP
Holth. ol B Tride FFAE B sHAUs 2498 G4 IA BE HHE A de
¢ zdojel & = 2on oF 10%E Jdehi 1 U

SR, AR FAYolch sHA YNsE He 2 o 30 %E AAsT Qo FEYEo FgA
< ®olT AFHY A7k Y AadolM A5 NPt

AN E Fojateh BojalolAl A Fdtes olHE w o] H2te £ ZFr18ln o Foja
UM AN 2 FHAME B4 FAHAM Solrtes Foujul g U3 4 Ao 2

130 o] 341, e-marketplace, 7tA<U3tEc} 8] 8H &, LCHA T, AYA R, 2001. 7. pp.d4-45.
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& EPMMRY, JIYRY, 2L BuE 5E olfmark-up)Rd F& ol FY& W
Atk ERAM 2dE o]gdte nhATEAEL HAHA EJHALY %*91 dH HAEEF Foo
2 713 o, ol v &L BE 05%c0A 10%9] ol20 vl§2 tiil Fujztet dujztoA
2 ¥

£

39

3. AANZY A% R ALY

D AAAZe 2%

AzAA Aol old Wz YAUAE AZME FTE FEE F gt Zl?a*—*l“‘ HREEY
HAHA ol o|FoAn, HAAA] B HE(HD vl f HUHA Hul2g AFshes F2
Z WHo| dyd

CIE W - D BAAR #A3

e pamacn Consniaahon Restruciurrg

23 : Durlacher Research, Business to Business e-commerce perspective, 2000, p.55

I

Jhl of¥
fr wo dz ofn

Durlacher Researchell st <28 29 #& ARAAY g /M4 D ded &8 7
Ao AYTt HAAAY FEo| Ahtrlol Az iyl 70% 7HF HolA WA WY Al A Y
Aoy 4o e nigor AF $AHE HMIHIIE e §F 2AL & Holde #EFE
ZA2PA WEE EANEE Utk UF B F ARIES T4 AA ¢Hol mobin
Ag 9var| = gt

AAANAL 2001do = H2U2 wdg 7o g sto 33 B§He 9AE AF Zeln 2003
Yole 220 g2EYAY F4¢ A Aog wch a3y 24 dAl AXNEAM HapA
Aol EAAE ofB e LAFA E BA Algel D e (I DI Zo| FAMAE 4F
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%3 : Durlacher Research op. cit., 2000, p.54.
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AM ezl /e LZEo|(EFH) B stegol A, AMEAA, HY % AE B
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FHE BANEES BUYE YoM 5 FRAG FUAS FH02 o Aol YESE o4
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A e d@ BAe]l naEWEA xuA AFHoln, G YFS THI}E 2y
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15) 'B2B, i Adizt 2, IT data, AAHEFE, 20003 44
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16) o] 43 HAXM, p.354.
1M Paul Timmers, Business Models for Electronic Markets, Electronic Market Vol 8. No2. 1998. p.5.
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