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oA go] FA2 Fadin gloy nAqAY Zou AL B 9 22 ZAAE Yehtn
Ak, Aoz wofg doke EIYHA JBEA R nAAFA] F slojof ol B}
2, 337 2 L7 o33 fvetelA gof dAE D o, Ad 809t 90Y dlo) w2 A A
TE AF HAFALY HdEC] vz LuEolA ofAzA] dyuAR] HEH Ho| Ao g}
£ dtoide 2AAFY & 24 TR A= (@500 T AARAGFA)Z HEstd A A}
AR BAte] FHEol ol g TANFAH S 3t o] FULESY 4F HS(AE, k4, 42 Fo)
o owg FFE A E A5 245 g 12439 Lua D otAE o] LRI MR M o}
A F&5HA St A AAFETEES (LA AY)Y DA FA| R ALE sty B a7
o 907k Ao, EF £ A7 WU k29 vty so)A oj2RLE L stL AT (theory—oriented
research with rati onale) Btt=, @49 &3t BAIUAF A Kt Hg4o] Y a3
(application-oriented research with evidence)9 3 Fef2 A daju}AgY DAXFAL AAA

Athedel 2 297t gk

(8RTt0) BvtAY, &+ AT, TAZPAFY, EJLu=

....................................................................

| S31o] TN AL
Ao

ottt 1990 o] EolMA A ut
| 83 oAY 0oz AAEHT 9

daoiAgol 7lBHor dumgege T (EHAY F£ 19999 393, 593, 7
o] AYAR HIF}E swoz o chopsr HE, 20009 114€3) EI deuiAH
SHYHE E3todA uiAE G5 233l (Telemarketing)ol tist #io] A3 Zdf

« M2 ZYstn) Ras
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1 9ok (384 1998) M E
ool AFHoE QV[E XL e MEE H
FAaeEd 2 AFA A (CRM: customer
relationship management)9] 39 £4
E24 2YuALES 33 A= AT T2
dol Foista k(A &AA-R 1999; A
8] 1999). '

dentA g HSE F502 3 9y A
FUAll A A 2709 & &ol EX4E
AASAY Aol 3 Aos
E7Fs) oIt (Ed 4 1998). A
o AFE HIWMoR A HO
50 B Hystoof drh= FWHol Fstot.

olg|dt Ao FaHdo: B8,
DoAY A TAXEFG (customer
orientation)o] ¥dvht} FQdtm E WA
< 72T Qe A dig A A= A
o gl Aok,

Aol TAXFHES TFL e AR
of 93t A7t 8o et (Saxe and
Weitz 1982; Michaels and Day 1985;
Dunlap, Dotson and Chambers 1988;
Bowen, Siehl and Schneider 1989;
Narver and Slater 1990; Goff, Boles,
Bellenger and Stojack 1997; Hartline,
Maxham and McKee 2000; Sheth,
Sisodia and Sharma 2000). 21gd= &
Fata, dAtA] 2hFH oA g o] g
Zag deatAgLG.e., $d4 1998) 2
AFHoznt £3ET EHQ A3t vy
3to] et olof vt A}, uAAFHL HR
Al ZHAME AFo] o FxT, TFEA

rir
o
i
L

d Edold 1 A7 B ¥H & 90|
Attt @A) HEe & o289 Agolat
FRAY ZRAE ARAA Bayol 2
Hobo] HEHA A7 FATo HEHE
Aol Wastcy Azt

duiAgLE @4 M Fag uAH
go 2 A(dyntAY w2 19999 3¥€3,
43, 793, 20009 11¥3) Ao
|52 g, a2y gz dautA g ol
o HnAFH] FHE(L AL ZHE g
< 3T To ASEES Y= I, deut
]El

et o 4>

lo

_/'r\_

Aol olopristd AEH g AELE ¢
St B9, =BAA HZ FHES A T
7ol s AEL duisie P4 5ol
a5

__4

ﬁ%ﬂf b (a2 S8 Ueby 2o Agw
ol Ax DI A5 AFHD Yt
oo} & HRAXFA Welt Ao v

Ao 7124l
Il

B AR GFAQ FF5L Z|AA A= vt
Aotz gt & = UH(Bowen, Siehl
and Schneider 1989; Narver and Slater
1990; Goff, Boles,
Stojack 1997; Hartline, Maxham and
McKee 2000). 2entAE2 1 g9 oy
of ojA HLARFHA 7ts4dol Erh
£ 4 2nAgE I 9ulid dA=
A AR FEre o] glo] flE=
AL P A (DoAY w2 19999 39 F,
595, 793, 20004 11¥3)o|t}. uhetA
A NN Ao AEHE= Dot H
o] dgwte g 4nAes FHPAE AA A

S0 4T #d & A

Bellenger and



"Hrt, webs deEutA"E A 20 o
FAEE 8t7] AR & Foll LAY LA
7b oldg FHE Hol=7tof whabs Aot
AR e dg BrH7h SrEA2HAY E5
ESAYA "

AL e utAY AN} dr|H o2 A
g oo} 7Moo A uo uiALYY
7t 9etd 4 Qe Aolth, & EoA, &
NAFE st HY 2vATS HE T4
2 7HAA gowiA deYntAgo] v
gAY Eo FotAr(personal
communications with
telemarketers). ¥rAe| 7| 23S sHA =
W au|ARkEe] AAE AWA deutA g ol

[}
DANFHY £ 9 FHoltH(personal

Korean

communications with Korean
telemarketers). °o|¢ Z& A EAH
o gt geAHd Aol Eq7tA= ulH|
At & 4 Qo V1€ 1A AFFH
AL E(Bowen, Siehl and Schneider
1989; Narver and Slater 1990 ; Goff,
Boles, Bellenger and Stojack 1997)& %
bt A, B A dHntA"dA oA
NAAFYE ctFo|l Bzt g},

7129 @2 AfE°] TEFHor 1 AW
AL fAs L BY, AFHQ EHA 1
FaAido] ¢t FEAEHY HKh(Journal
of Marketing - Special Issues about
Theory Construction, 1990). A X3t o] &
o] FZo| A HEAo] "ol 4 Ut
= dWe st e ¢hE Hold, FuAd
Ae 7 golxHate, A4 5T

FUS E 5 ATE o A4t EdE

e FE0lEY F50IA Fad

Atg T, ol Z2 AL AdstAM 2 A+

F84(ZH AR H o4

A FLAEAXNFAY)E A2 B gt

53 $2 Uzt obH 7t 47 H

A 42 Eokoltt. o9t Z2 "ads |

A AR B distls AT zAE

st 1 AHE AAste Aol & 4+
7|2 5ol

=2
s
1>
4

i)
e

II. OIEX HHZ

1. dHoHE 7

gaoiAY $3e 24 F ANE UE 5
7b ik, sl deokAY 29 WA ot
g¥olx, & st dduiAY 2o At
of 93t gFolct AMA DoAY Z9
Ao ol 98L AA nAZEY A3
(inbound calD)® Y utAEHFE=E A3}
(outbound call)elc}, ojet Ze 32 A
A2 AolA o] Kol gl SFojch(H
3] 1999). RAZFEFL o] AHo| T
et A Eo) g By, BEaT Mu2aF
53 o] Fuig RBo] g FRYES}
Folerg Ay AES o)A DefutA g o)A
ANE AL S ouisict. LniAY F
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=Y Mt oo} vz, dotAHt A
7R e AET Auzo] gt wojef &
Aoz uAqA AzE Axs FHE vt
tt. :
F oA 2 atAY 29 el o 7%
< il webd AFo] dg davtAE S
Aulzof i deutAgog FEatAT
Aol i dentAE L A2d AEF
B, 7HAg RS 22 FAHY AdeEs 2
otAE 7 nAoA dAgste FHi7k F2 d
ok ojg} Bt &, Au|sof] Bt daupAE 2
B2 FEl, AREEES 294 Sl of
3 oFre A ARES DevtA

[ RE=2r=]

fek. Aol AydEe] glol Haew
AR B g Gk DR Y sl
Al ol @]Bt T 7R = ArekE] Zjolvt g Aoy

Y 4A ARo|HE e E S of
= shte LelohAY Hobs AYTHE B

Qb= FH obgute s

e A9 = Uem o E%, AENFY
YentAY BEe BYtE FSE AAT,
A9 wett ABH Aulze] o Dy
e A6 geshe AR U met
A 2 AL AetAY 2o Ao 9
& 933 BobY B el A% 53
o] 4% A9 TSN 27 AV A
oz ¥Rt oA 2aY, Aoy 2

o) alof ot f92 At E F, obxwh

-
QupeT/obguteE 22
32

D AAEA (Customer Orientation)ol
oA g o] 7| 2AQ FgoREA 1960WT ©
# oA"Y &5 2Ho] Hol & 1980
ddiet 1990\ ol ohaks nAAIFLT B
AE AT FEC] THINUA hFs WO
2 A3t JyHL Ao, AA, AHwojet
B stod A SOCO (selli ng orientation —
customer orientation) HZ7} 7= o] A
HqaHo2 Fer17 9} (Saxe and Weitz
1982; Michaels and Day 1985; Dun lap,
Dotson and Chambers 1988; Goff,
Boles, Bellenger and St ojack 1997). ©]
o 22 AFEL A¥Bujo] dsted TujA
F2A 9 HIWH(selling orientation)d} L
AR TFAH A AW (customer orienta
tion)& 73t A AR,

EA4, SOCO%+= H/HE(azy #Ad:
BolmA) AJH R &A (market orientation)
olgt A7t 1990dd 2F¥ @A7A +
PEo] 231 At (Kohli and Jaworski
1990; 1990;
Jaworski and Kohli 1993; Siguaw,
Brown and Widing 1994; Slater and

Narver and Slater



doAE &

Narver 1995). o]9} Zr& JLEL AR &
WA

golde 7}1@

A %4 (competitor orientation)o|t ArZE
71 & 29 2 A (inter-functio
coordination))& ZEFstHA g - B3}
3 o,

AR, 019—1?’_} 7}1541‘\: %7]13 dAY 4
< Q}XPE(Bowen, Siehl and Schneider
1989:; Hartline, Maxham and McKee
2000)°] %t} Bowen, Siehl¥ Schneider
(1989)= Az AA A TAAFHQ AMu|A
o gt HgHA A+E LA

Hartline, Maxham# McKee(2000)+=
ABl A Ao A DA FEQ Ao Talo
AF A AE stad

A X A 3} A AR GFA L XNAE T A
R a2y BAYUA AFFH & Flo
Atdoltt Ty A= AIRAFYY 2
Stoll A RAXGFYE 15k HE T3}
U= Ao Ardel}, A At
(Kohli and Jaworski 1990; Narver and
Slater 1990; Jawors ki and Kohli 1993
Siguaw, Brown and Widing 1994;
Slater and Narver 1995)& ¥4E3Fo|\ o
*WEE DA FEE dFstn Sloh ot
= HUsHH, AARFHYo] DA g}

3 e 2248 ol F 2 Joe A

e/
ki i

We AR

il

RANFAE 23] kol

g0l MEHAT. "A

Saxe®t Weitz= 198299l 7|99 utAlg &
T2 U X&Y(sales-orientation)d I
A28 (customer—orientation) 22 F&
sttt AP L 1AL LMoz =L
ARTE 719 dofe) X Fge] st
BhHol| DA YL nAof FHL FIA
FE #¥ste ®ol A}, o HEE
Saxe®t Weitz(1982)7} 7jatgt o] %o we
d + 2 & (Michaels and Day 1985;
Dunlap, Dotson and Chambers 1988;
Goff, Boles,
1997)°ll &stod A AF7F A= of Yot
ojo BF3lo] Narver$t Slater(1990)=
el nAolgt= Tt FEO £ go
KA DB FY 0115 w3 ARG
o ZUFERAAE 7&
AAE 73 T[] =29
o o=
A AAEY (pure—customer orientation)
I DA YA FE (customer—competitor
orientation)olth, &L AR gy} TAA
A TFH L Narverd Slater(1990)2] 324
A& A (customer orientation)™ 7R A3k
o7t

Bellenger and Stojack

of AN LA

A(competitor orientation)d /A&
FAsto A B Aol B oA £43t9
t}.

Narver®} Slater(1990)7}
FE BAE 94gt FAR TS
olfre AAolzte AWML 1
G anE 27 H?E}C‘]‘”E}
o AHEHY FALds AAE 9y
7F 1ol &48tA AR GE A "o,

oﬁL >

fo r

ﬁ sk
AT K

)

otk
fe ai r{} o W ¥

o 4y 2 o

RS
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Aol BA7Id0l sHehe “77“11
4% ojuje) nAo] o BAretR 73
4 otk T ojd] WM AT
Ao} Aol ¢4 oulo LA G e}
wobe AAAA WEo] Fusol s w7
Aol ZE7 WA o ZaAW 4 Ak 9

o
>H>t

worlo i
oﬂ. -lN ot

i

¢

Hogl £43F XA 0] HAL 9%
RAXNFH b o ARG A o
olof Byt 8 4 gl ojgk 22 AL
bty A deutA dofA dAHoR 4
& B AFe Ao Brh5ety) g, 17
AGHE £5nAAFYeR, 22T YA
FAE AT BAAYAAE FA AFsE
DAZHAFY o2 AP,

Saxe?} Weitz(1982)9] Hojjx|gkAdxt v A
A A Hrhs Narverét Slater(1990)9 &+
ARG DAFYRFAHL EFIL B
Ao o Attt Saxedt Weitz(1982)9]

Do AT DA PO BEL

A wrEs e BT 1AAF
4 ulst AHdolt, wety £ A7y =z

Y23

P

of BemkAT Al ol DAANFHL AT
ek SHelE olA3 toEE oAy
2 EFASI7 GEAAE F0o| YUt o]

o] wkslo{ A Narver®t Slater(1990)9
FRAAFYT DAFYA G Y] BiRre
IR DAAAYXGFAe] BFE 1
7‘]"5': o] REMNGoitt, wets & A9
defutA g ol dolA e AR TFA
e ZHol At ol T2 WE 18y
A B AFAME A9 B dAs=
Narver®t Slater(1990)9 &41 AAE4

b

4
!
TR

rO

ﬂﬁ-‘u

3. 2o E 78

AuAR Y £

SollM ded
£z 1'“41 7‘1]%%’-]7‘
A X

2/0bgut e
e
AAA G BAL oFATA ojuy AT
A +HE Ho| gtk FAE 4GS A

Aol Yk AOZ AFHoE AF

l:l

a4

itk (personal communications with
korean telemarketers). AFAEo| AF
i ol 27 F NZ e Pk A
A, DeotAGL ofme f7EX e 7]
BHoa DAL Aes| st Q. I o
S diE FHo] glo] Moz F3E3
7] & A T AN £ GrAE
atA| o] AAH oz A 7] gZo]
o EA, A2 9 PHEWRE
Ho] 3= A AAFE st A Bl
537] WEo] 2ok oA YYD I
ol Aol wiolx otAYE st Hol 7
st & 4= o

ol AFE B2 79 F8H2 1
A A8 4 (customer orientation)o] vtAH
o] dl4o] =ojof Frh= do] Uth(Saxe
and Weitz 1982; Michaels and Day
1985; Dunlap, Dotson and Chambers
1988 ; Bowen, Siehl and Schneider
1989, Narver and Slater 1990; Goff,
Bellenger and Stojack 1997,

27}
7

=

Boles,
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22otAE |33 12X

ook

g9

Hartline, Maxham and Mc Kee 2000;
Sheth, Sisodia and Sharma 2000). 18
o olsh 2e dyw @7 sgds 434
3 oM E A7} o Hojo} s E2HE
gol Aot I F9 shtzA dA) niAE o
ZAEZEN A3 Po| LT Yt o
dutAR o st nHAFH ] JF A7t 1)
Blatths Aotk ol A dautA" o]
A7 &4 Hofets o] ok H& <)
H o] A —77“113“6]94 ZQ Ao B35

g;q ol $Oo & TAY Hatel Ao QlE
Jolu ZAEAde] AL E3t A HnH
Y9 8359 FaXo] gEFHoz Zstn ¢

e AL U o 0% EAtn & 4
alet

AE, YA %—)OM 23 o975 (A
4%, 959, BEAS Doy, 1L 7

AYE(FE, 4, IF, M D AR
HolH 978 Bast ek B dPelAE o
o ol9h 2L ATY AwHozN 1A o

# £Y5u 23 A Boj7t AyE
A WeotAR Y AN o] e
4ol A7E sHem ok,

B a3e BB AL autAY T 02
P4 BANS AFEASEY 91, © b
b WeTtAGAA oA DA G
of WAt Y YelHUEo] FFe F
g AFstnz gk olol P el
F& AY s x4 gn You, AnHoR
S ge dgol B yrkie., $AH 1999,

[o2

2 rr

¥4 1998, dHvtA®Y w2 19999 39
T, 5493, 793, 20009 11¥3). g7
(. e., exploratory research)d 7%-$9f
< 2§ e 937 AREHA g2 F4
*3— o£7] 2ol el 230 A gle

271 Boh, 2 A7 o9t T2 EdoA

=

IF

P A
dol A9 9t AFolA ATHD = AY
o] 7},

dantAY &5 ol LA FA o
gotAE ARl digt nAEY] WG I
= o3 & UAdG.e., $8F 1998). 4AF
o2 @AY @2 dntA g E(
communications with
telemarketers)& QalotAE Y Ko ut
gt 2AdEol nAXFo]l g 5 Uk
AS FASL Aok g EolA, Ante
ool A3tg AL YA A 3=
M= dantAE Eohs 1zdo] ¢ 2
Zol A Hct, ol §3lalA o}
E@ AT 2o A H3E st
AMe ARG dHuAEr o .
Fat= o] BA "}, olg A& kst
A EA DYuAHES AL EFH ot of
ZEEEEA o DAAFHY 4= qlct

EZ, 7t FAHoln BAE=FPo] A3
A AEY AEGs BFoln &4 94
ol HA Y= M2y HLof dHutAgE
LANA o B2 dERF(AF 49)E AA
A doh, A& Feole AF Blste] A
DA HA ARAEHA oo @i i ulz
El7} o LA FHo|ojof it & 4 Uk

personal

Korean

~—

- ok |n rlr

40 Ho X ooy
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(personal communications with

Korean telemarketers).
dyuALgdA FHEY THF

Wood, Chonko and Hunt 1986)2

Ade BAXNFAT BAH| U

(i.e.,
g | op
AoZ
A2 ¥l tH(personal communications with
Korean telemarketers), AAgox 17
A PP EAso AAY dFa
st A o THEE 5 okl AR €T
1 olgE nAAFH A uAHEe 1A
of gistefA Hot A8 SHE
A A nALFLE Js] Fotst il
g Aolt}, o]AL IATEE FHE Aol
wetA A2 g opA e o] gt 57k
A Z(two-way communications)Z %
s & Ao}, oA AAAHA du}
Ao HEE FAHAZIA 2 ol
B Ao 2AXFALT dautAE
7o) BAE EAMsten doh oA A
<54 wr£9 A7 (Wood, Chonko and
Hunt 1986)& $d¥e ©E& 159 4+
oA 474 YA =R EFsAY. IAE2
UEHT = 4709 3¢ HEEZA FAH
Aed IRAEL FE gt wF, Al
st BhE Aol digt ©EI} Fojof i
otEo|ct A utA e nANFYR FUAY
rE 2 dutA Y A7) FHA FHS 1L
23t A (i.e., Anderson and Weitz 1989;
Ganesan 1994) 3= ojof sttty &£ 4= 9l
o}, ol9} e AL HAstA A, 2 AFolA
L Wood, Chonko® Hunt(1986)%] d+2
7l 474A) 9] AWE St HE (P Ko ot

ohE thokAlo oidt wE SAA g o

Fo9o g T=)3} Narver$
Slater(1990)2] 2 utAg e & 712 3
o] P ANFA (T ANGAHT TAFAAA

T B Een g

. a4
1. ZAHHANY o xp20| £

N
B
o
ox
M
it
k

$ F /A BAE g8 AstadA EA
iAo FABL Y AFAES A
2 HE2AE StE. £Ue £
utAE BAL FollA 5AE HEstA A
o2 Pz 43k EH 27 Us
AA o] Dy utAESolA v 24E HEA
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0!

g WEstdc $Puey 71Z RBATE
of 22 AZYAL §5REOIL 45U
#HHT Y vstelM, HHRFA B4
st QoA Bl e AFE A9 ¢

o & dFolMe
At Qe 470814 163

A7) LAY 4ol
& W&ol

Ol

AN HESHEHS & 1390494 HEA A B4
Agt SHE & & At F 124% 9
AEs —‘346}‘1‘1\:}

SHAEY JEL 940l 120%(97%)°]
3, dAdol 48B3l d -E: L 20
7} 84 (68%)0] 1, 30th7F 399 (31%) 21g

T 1go] S/ X @t DHuAR +
FAHL 19 AE7) 63H(51%), 29 B= 7}
249(19%), 39 A=t 128 (10%), 49 A&
7} 6 (5%), 59 A=7F 2B (1%) 132 64
olArol 17 (14%)0lnct. 3 dHntA 2
7 Fed daoiA g SEAeE 3
2} QUL EE (349/27%), OrXHETE
(62%/50%), YHt-EEE/otuHEEE (287
/23%), AEZY FE(13%/10%), AvlAYF

£(899/72%), AEAF/HAuAAFE(22Y
/17%).

HHE

N
Iy

2%

2 oA doAY F 2y

29 Aostnt AR JIEHEZ ZA 0]
ek 71E9 EAHQA Aol 2 AFA4
2 &3 2

L eATANGHT DAZYAGHL BE

J

ot
o:

= v =0
zRHESe

D oan W
o
i)
e
i
id
ot
Ja

Narver® Slater(1990)% dFolM AZFH
AEolt}, o] & 7t EAHAHEEO] et
o dauiAly AFo] AR EoRA Y=
o, webd 2ol oujE AeuA o] FES
& HA3 wigetel A itete] D ntA Y
A4 o glﬂ] o] o 8l of A *}‘Qﬂ"":}

ol AL YFastoA JEE F%
B] 5=} E.zjo“,q Aro| gk Abslof
ahoj A AWt o R AL§s= Wo

ol Zo] oA, il
Narver®t Slater7} A&
o] ZEHHEY 9ujE 4
gupA g Argtol] ghA o o-g 3ttt oloff vk
sto] DARABAFAALE Narverdt Slater7}
Arg3 47) o] REEsiv w HolA
o] 47} FE5& B3 (YHAnY, 27, A
AEY AP, BAALAY, BAAE
) 67 FEoz WEY FEHY on|rt
A3s] TUEUEA PR
& AHEE T, whebAl 47
02 gEo] F7td AL §
32 et Ao WA 2sIHA &
sl HhAe e oot dwtyges &3
Hw ol 7ol FELE H FAV HA &
I ZAHAE AA7F depie Yot F23
ot Az g, o] FEEL2 Likertd 74 A
T2 =gl

Z9Y9 BHEHELE Wood, Chonkot
Hunt(1986)9] dAolA AH&E AL & A+
A L&At o UWEHTE 4719 8t
AZE2AN TAH e, 2RES FE
off did W=, ohFdel Higt wE, E A
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AHlAL) Zs|Atoll e oj2| Z metsiict

Bz =y B
LHe giopsie & o ozo| S0|E 7R &
USE 2siRITt, 5.34
Lt daiiopgie & o DA oS0l 530
Sles =2igc) :
Lt dRijopieie & o nzo| 87E ofsistin 5 47
L BAEHALY, '
aam
xigh
L= eiopEle & of n2o| IEE 4 U
ettt 565
Lh= dRiopigle 8 of n2o| UESHEXIE motstain
=B, 497
Lhe 2i0piISiS & of oz HYXE X Sles
2L, 425
Lt dRijopiEle & o ot Tojsks MiZolut 047
MHIAS| ZMSIAF HAOHEIQ AHTEHS SHACH '
L= eiijopiele %f llH Li7F TOHSH= MIZ0IL MulAc) 180
ZMS|AO] ChE O] RS0t 270 MAIS| SESINUCL. '
| Ue gogg & o U DSk MS0ILE MblAg) 280
ZMs| Al Chal DJ2] BABICY '
nHHY
g
e dOARIe & of ot Tofsts MZoILt MelAg 304
ZMEIAZE 71X ol tat Ol2) VIS orsiCt, :
LK DBEi8 & o W7t Tolsts MiZolLt Mu(AQ| 235
ZMsAt 2XI200] 5o 0]2) hHlSHRCH :
Lt gaiiopigle & o Wl Tofsks MEZolut 370




daoAle R n2x|

g

rk

A

MEEAEH, 2

oA 5 FEE AHEsA. dZAAJ
o} ZF

WE gofol it
o= AdEAed,

22 gz Agstsct 1 425

A& gt vhEo] 0.66 131

Zolct, AHo of o 7H Hxg A=t

FRolgld 2 Ao B ARAE o9 e YR HEY
g4 57] FE& AHE AlZAE Cronbach's Alpha® AAst Ao
gt THE2 67 FEoE 12479 SHAEC] BASIAAN YEd ;35

) F2E 47E 59 AR asmARFHl 0.85,

| digt BAAFACl 0.87, FRo| ot "JéOI
270 & 0.79, thekAdoll dft o] 0.81, SZ4
2 aojol gt grEol
Likert 0.542 Uelgth oA 7129 gEds 2

g =5 4

L= Lie| P2 ATol C5t0] Lie] #HHIOIKL} BiAte)

ojAg St ol U, 502
Lt U7} 2oiLt 4@ 2 K=ol chsh iitolxiLt a2
_ SRR 525 Ol0p|E S=Ct '
- o st
L oiz LHs U7} 22 oj®) SHEXION CHSH0] 4+ IHHtO| XL} 435
Lio| SIAIZEE SE8t 00178 Si=Ct '
Wt st YE WL wE 1817t pict 4.62
L] Uk mske Oz ug g 4 4.09
U defiopigiolats Lol 195} Chatsits Mol BHESI, 4.97
Lhe H0BIEe & o U2t 2E US NSEA B 4 UTHs ol BEsi 472
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A study on the Relationship between the
Telemarketing and the Customer Orientation

DongChul Han

Abstract
This study applies several concepts of customer orientation developed in

1980s and 1990s into the Korean telemarketing area. We in particular used two
kinds of customer orientation — pure customer orientation and competitive
customer orientation, and empirically analyzed the impact of customer
orientation on the employee's satisfaction in terms of information, divers ity,

completeness, salary), We surveyed 124 telemarketers in Korea.



