FSC0s in the Residential Market

Is there a unique role for the ESCO in the
residential market or will single technology
contractors likely dominate?

Tom Eckhart Chief Executive Officer, UCONS,
LLC.

UCONS sees no role for single technology contractors in
this market, but a very real role for ESCOs.

Steve Morgan President, EUA Citizens
Conservation Services

An ESCO role can exist when one or more of the following
conditions are met. In all subsectors, as efficiency component
of cost reduction service featuring commodity sale from a
power marketer (emerging market). In the single family and
small multi-family sectors, when utility incentive programs
are well designed for performance contracts, financial
incentives are adequate, and programs are coordinated
among gas, electricity and water utilities to maximize
transaction revenue and reduce transaction costs.

B. James Halpern Chairman, Measuring &
Monitoring Services, Inc.

While plumbers, electricians, and HVAC contractors are
the most cost effective delivery mechanism into the single
family residential market, they are not a single focused group
of companies. ESCOs may find a very profitable business in
organizing and helping the individual contractors to identify
profitable products and services. In a manner of speaking,
ESCOs become the energy conservation and management
wholesalers to the retail contracting community.

Steven R. Schiller President, Schiller Associates
IfIneed a new light bulb or shower head, I m going to the
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hardware store and not a direct install contractor. In the same
vein, if I need a new water heater I call the plumber;
insulation, I call the insulation firm in the yellow pages; etc.
All of these business can be encouraged, perhaps cost-
effectively, with public funds to sell more efficient products.

David Bruder Energy Efficiency Division,
Southern California Edison

It appears that the unique role for ESCOs in the residential
market will continue to be in the delivery of services in the
relatively small markets served by public benefit utility
administered DSM programs. In the long run, single
technology contractors will probably continue to dominate
the market for efficiency products and services.
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