AN RAFA A9 =A 2 B3y

A7 - AR

2 o)

= MdZie| AL AWAEOAM obHE Jhdol ohE EC Wt ojsit MO
ool TP SoiA Eesich 199042 Tz oiHE Mo TAMel M Mol oish
AL s B D, crebst e I AT Uct o2t AERX|EMHo[2lD EEl=
of AAMel e Satof oirg JHdel Aol cheh HEs Mg SYE 5 UA
UL et BHAXM Aol Hakg TaE & UM sAct ol &5tod FAH= 22 AR
of UM AIFXISH 2 iz st HMebs FE Mol ois) 2ot FAMoln Hatst H
=0l JhssiRct oo 2 HFE AITXEN dpse 7|2H vFS AHED 3 S
ATHUG AFX Mol FeM JF, AZXS$#Ho wii¥s, Yu5H, =3&E, Hu
S AEX g AEE odFudol Aol MY, oy, SEGBoA Ll AEX &
HE NFSI Yool AFXEY Apuars HASACH

AT 247 AZEE BAAGFol AEHA e NABAANA B AL AR
Agel ANFAFYN Ade zAY %A A4 $9(Sustainable Competitive
Advantage)E ¥ FAF 71gBstoz A3t th(Eppes 1977; Foreman 1977;
Harris & Piercy 1977; Hurley & Hult 1998). Al & A2 z2o] vy o8 =24
I}E APgdoge AMAESol B2 dAFoAM AAFHIZUH(Jaworski & Kohli 1993
Slater & Naver 1994). =3 Z2& ] FUY wFH F5AHA Wik adjn =&#H

FTg FFNAGE 9T E Ao Ruekert 1992: Jaworski & Kohli 1993; Siguaw
et al. 1994). STHIAM = ojg #AAF FAE9 A7 vk (=HE 1998, |54
1998, 1996).

2 el 1990 ) ZutRE m o
Aol FAHol HE o T AFAFYH A
golr}, x5k, }AAAE o2 #AZ

*
ox o

o o
of _|3Lr
R

o 5

5}
!

of Kl
2

£ o
1% of,

2
th®

*
*

7}
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2 oAESEAT A63(2000)

d AAE BEsA Fhol HA gL 4ol
ol # ATE 1 Bl AAGHe] e ATWEL FAH nBL o) A%
Aggol e A7 AAE ANHRA Bh AA, AFARY A7 o} 7| RA

o2 AYdoAcl s Ade FRAsHAT. BA, AFAGHY A7} ol FoiAE
M9, & FawAd gl nBsach A, AFAREN BAG TP e
o EAHshgln

2. M EXEY 7o 7128 ud

148 AEAY FASAGCAE 2Tz AFeTd AAAERYG ¢ &
W&ok sto], AFQ T BEE dF3ldof sted, o 71dY =8 AFA
¥/d(market orientation)’e]gtil ok A1 NP} i d3xE B A9 AR
s oA HAgPHAA gtu(Day 1990; Kohli & Jaworski 1990; Kotler 1977;
Barmer & Slater 1990; Webster 1988; Narver & Slater 1990) Zol& ol8igt #AES
7199 A wel ol&¥ 5 Qe AAHS I dFe F A AFEE
(Kohli & Jaworski 1990; Narver & Slater 1990)o) ¢jsiA &2 & FAsz Y},

Kohli¢} Jaworski(1990)= ‘A3 X] 8 (market orientation)’ ©]& &2 7]9¢ s}
o] AIdETto 2N AZtHl A oW urAY A4 (marketing concept)o] wE Ao
24 AFJd. AR Ad S 2FAR oz Hosrl 4 AEE ) ¢olA, Kohli
9 Jaworski(1990)& wtAI®R Al g AP @FAM HES 7|%2 F oA
B AF g Atoldle MR olHe] Y ROoE AHHL. 7&e uiAY 2y
ol /ML © nAdY 2H, @ vAY BF9 A, @ olJHE olgdE 94%
TAES AAEL 62719 viAY = HoiAY #YAEL hAoE JEHEE ut
goz sto] wARY YL TN AFAFAH 225 O AR+ H(intelligence
gathering), @ AR ¥ (intelligence dissemination), @ %84 (responsiveness)©] &1L
TARAD. ol g AR x| hd g FZ(construct)E @A B9, BA
T FES 2 AYHgEd 93 0:‘50*i T Aoz MAHI, A BB F
o &4 s wiAHe] Ax 2AAN, NgAH 5o E A A2AERZ ES
=g

A o2 Narver$} Slater(1990))] <ol3fA] A H A|AA| 3o st 22" A
e Al ZHAY AAAA A (nAXGE, AR NG 7150 AE2H)E FAS
gozxa Aieel #AEZE AFsHE WYL FHaaw wEAM  Narverst
Slater(1990)= A7 A &4 (market orientation)o] thdk o]& A9 zzAstg HAEE
dosta dtve 9 71 ol A 14078 AFH A A H(SBUIE] et st

¢

(=3

¢
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AGAEY A7 =R H 3

E2AA Aaete] #AE AT o889 A IA AZXFHe] 71dY 94
o F8F AR edrgdE HEE AX AL

o] ¥ 7HA AZAAFARd dig AFE T3 AFAFHoF AEdL AAHA AY
A3tst BAAIY A3, AR FTAM 2FS slu oy Y Fad FHoR
A A ZR o] JdBA YT AFd & Yobe A (Harrist Fiercy 1999)¢] A
T TUSA R, AFA G g 227 oo gl MZ Ho)H g Holx gl

Kohli, Jaworski, 22832 Kumar(1993)= Narver$®} Slater(1990)¢] A &A1 A A 9
of tisted Al sidel A9 &F9 VIE FUAsE 7 2d(ex. N1&FA)
B 2R FPAEE XTFdor Folx BETFstm, A FAYAT T o,
ANBREZL FE2F3 23] Yo AREE £ 382 ARAZFHE L Jegle 7
AY 53 YT OFA Fdve F& vAPd. 283 Narverdt Slater(1990)=
a7l BHE HFFAEARZT Hol FEUAAES EFAINA gitdE HdM=
Kohli®} Jaworski(1990, 1993)7} F33 nA<e #Fze Aolstth. £3 Hunts}
Morgan(1995)2 Narver$t Slater(1990)2] A1 Z=13%A Ao F HFAM7F 2AHE& AFA
FAEE 2PN A 2224 B

ol#g oA Kohli®t Jaworski(1990)2] A ZAFAH AHole 7]go] AlZAZA
< A7 AT FAH PFo 2HE F AR 3AE HF 2u A7) ol A
Z AAE 1A AP @r|Fe A3 FAo| ofd AHeolm AAFAY )
Hog AAAFEE gt Aoz, AARAFAHY TAAY hE 273 g
folstA dFe Rez Az,

1990 Journal of Marketingdl A& o] ¥ =8& J|Hoz AN FAHI Azt
o A g A77F L3 APHU £, o] F =EL F& ATFEA 2o
ALHL gk S =W, AFAIFH L =487 d& AL
Slater(1990)ell &j3f 72 2 AFTH HEXNE 7122 v} £33
4, 293 71 W3t 59 #FAH 24254 o8 mAdG
o FtEE 7122 ¥ €& A3 5o AP Y}

AZA 33 A I (performance)Zte #AE g EHFFAAN a8z gFd
dFel met zt7] F3 S 1T g ARANTHY HYPLLAEL APAFE A
AT7F AYHAA gk diREe AFs wF(Jaworski®t Kohli 1993; Narveret
Wilson 1996; Ruekert 1992; Slater 1990; Slater®} Narver 1994a)olA] o]F oA $x
F 2= # ¢ (Diamontopoulos$ Hart 1993; Greenley 1995; Pitt et al. 1996)°]\} ¢
E(Deshpande et al. 1993)d A = tiekst Sz A7 Agda ge Ao}, £
Zuzte A= 19963 o] F olo] W T A7t AE Folu, FIH Ao
AR A AR NLEr] 4T GFFd AETL o] Fx L Qi
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4 SARIBGAT 267(2000)

2o 431 4TS B 2AFH <29 1>9 HuH Advsy AR
AZAHH Qoo BAE GFE 27k AR WAA AT de W f83HA
AgHed 4 gl

(37 1) NBRBHT Mutel YRR

NGgH

uAY A A% A > 7119 A3

(Marketing Concept) (Market Orientation) (Company. Performance)
714 A& E 3 Al &R 83 9 Zﬂga&“}ﬂ]%"é

Z+& 49 Brendan Gray et al(1998) “Developing a better measure of market orientation,”
European Journal of Marketing, Vol. 32

IO. Al &R %A (market orientation)d F9 F98 =A

eEY A" AFGERG AFXFHold AL AEFA B olfol diEiA
Kohli ¢ Jaworski(1990)& th<3} Q—°— 37HA] o] H-E& AAlst 9
AA, ANAAFFL AFARY] FE @Fo QoA BE BAMS FAsta, aRS
Assin, a0 3 HEPF L Ha:s A & ETFFoZHN npAYAFA o) v}
AY 715 238 F1 de RIA+E vl27t @4 (Shapiro 1983).
A, AFAFLL 2H00A wAY Y5 F2AL AUYANA =38R @
Al

Fgoz
W uAY RN FERTGE 259 RE $A7 4G Aok dnh: 42 23A
o) Aol & 4 Utk Aoz AFAGHL HuAY RA o o ¥xd

+ 9t
WA, NFAGHE A%

IFe F& nA4sH 2452 Tt AR 24

o
< £ WEbM AR 33 HFadde d4sn gt uAY X Ao
ol i gle FAME Hol do, not YUY A B X FA (Parke} Zaltman
1987) AR ok o] Zo] AFRFAclTE MEE o= F B PN FrEH
Aol olz AW RE RAJ} FAste AR EHE FEda, o) E3
oz %

Ay
| ..
o AAE FEFE Aol

f
A
)

olgt= Mgel 7149
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ANZAEE a7 =Ad HH 5

AQBTe 4he BRAINE HHlA BEHoE AAgEe A F Aok

ARG B3 FAHA Ao o r IVt AANH, & 7Ige
A A &4 (market orientation)® A}QAA 3 Alolol= 1 ZeFolE zpo]7h AA|RE
AR Z FAAA BAZ dv Rez IAAFY + vtk 2y A T, ol g AR FA
o] AAgA A THAY dFE vHdE A J‘:HEPT: A (Dayt Wensley 1988;
Kohli®} Jaworski 1990)= A3t} ol A g Ao] NZXFAFH e #A
o FIFE vt oujojn olzig ZHAQ] 2'%(moderatlng effect)oll & 7HsdS
B0 2AAA EAEY FAAES wilsts AEAH] o83 1 Wge Folgntu
3 4 Ao 9 F oA, st AE(Hambrick 1983; McKee, Varadarajan and Pride
1989; Snow®} Hrelar strategic 1980)2 FA|2Ql A= A3kAde] azte= A3 373 Y
FA wEkAd getde Felstn 9td Day$ Wensley(1988)3 Kohli®} Jaworski(1990)

ox i o

Fl

O

] AFE 7122 A, AZAFA g F kA Jted xHEAE FA 7
1=

AR, ZAAA BH(AFE etc.)S AZAFAHH Az FA F3FS v A
AtH(Kohli¢} Jaworsik 1990). €2 904, Kohli®}Jaworskiv 29 #AEL %
3 a7t EA%te AN e Hage AFAFHoR Ve 9 tE
AdeE AE AFHo= ARG ol AN Fa7t FF o A x3Ho)
He RAE 7283 a4 vt 224 ZES 9FH S FA Edde AL 9
[ gk},

=4, Day9t Wensley(1988)= 2423 & 78(76lx zpe] A )0l ARABFE 9
d 71de]l Beg e 2AFEAA 2 £ 2A2F)E WA AU
olz AAE ®L ANAAME BAA AFHY 7‘5‘1-3— s g 1l A FH
A ARE YAt ol #AF} FFS AAEE Aol 7 B 2 ol&d

A

R

N

p
£

Eo] AFAFAYH Aol JAM wi7fHd FAdE e
9l AFES Ay Ko 1 AF oHF vwirfAd g2
AE5H oz g AFTZA}(Kohli®t Jaworski 1990; Hart9} Diamantopoulus 1993;
Slater®} Narver 1994; Greenly 1995; Doyle®t Wong 1996; Gounaris®} Avlonitis
1996; Codogan 1997; Kumar et al. 1998; George J]. Avlontis®} Spiros P. Gounaris
1999)7F & whdo] wisfAEQ 9Eo A & AFZHFA(Narverst Slater,
1990; Ruekert 1992; Pelham®} Wilson 1996; Appiah-Adu 1998)E %= v 02 A
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6 oHARTERAT 2163(2000)

Hlgolx ko2 olfdt &R A wi/fdsdd s 750 &4 I7hE, 434 44
of gtA oA WPEojof & Aol
ANAAgRTH Jie] AEE AR FE ol wNEFEANA FEHLE &
T RE FEHA AAREE Blady dAFHon AAY AFdAME FEAD BIEH
o 47+t YAEA B (Production Orientation)©] 71de] 73t 2§ ko] & + gl
v Aol 953U AlF(dynamic market)l A= AR 3FA (Market Orientation)-&
Bt FEe o] Bk Hidvhe Aoldh olyd FELS AP T Al
T8E Atde]l B F g Holth ARFAY AFAAME ZIdel A AFY
BAHY B maN Aud AFHE Hor st= vl g FHue 24
(benchmark) S AF3 Fo AFAFAH e A7z YFANAE AFAFAH] of &
E Ao A BHEA RolEdR X @ Jld AT o)dlE FET. 2EA T, o)
e AFE o Fosiol & Heo] gl
th A2 o8 A% &nHela FH Ayl HEd dx, RE /|de & A
o NAAFEAE d8Z 3t 744 AWEA 2 Aotk a8 nR, AIFEA o

U g Holzm FAol AAA && W AFAFHE A AR5 A F
AHE doE, oA 7)ol ¥ 71 % H(distinctive capabilities)& B4 3=
d 38 3tAl € Aolth(Slaterst Narver 1994).

2. M EX| EMoMe MutEH

A A G NN AF3dls A (performance) = THdF WA oz =AHFojx ¢}
199013l Narver?} Slater’7t ROAE A9 ANEE AlEsE AL 7I1Hoz A
199330l = Jaworski®t KohliZb A A&7 AHE A7 doAHM AFH9 AEE
ANAHHFE&(MS), ROE, ZZA2(esprit de corps), £3&2 <2 E9(organizational
commitment) & 43| X F2 AHEFom 1996@) = Pelham®t Wilsondt AAE9] 4
S(new product success), "1&NF7Hsales growth), A48 -F&(market share), AEF
A(product quality), 37Tt (customer satisfaction) 52 AFHE ZH3le AER AME
Atk A17EA 3 (Market Orientation)® “d ZH(Performance)8] #AI ATl glojA o]zl g
A7E YoM AFEE uled o] AF X E(financial index), A4 ¥4 <) ] & (operational
index), 22|31 1A} AAZ 2 FE(customer-related index)E A2+ thald ¢l A
TZ(multidimensional construct)® W¥3 12 ¢t}(Kaplan&Norton 1992, 1993, 1996,
Venkatraman 1989).

A FA g A A ALgEte olgdt AT E EAse R
ofop & A ol d A#Hso] A FAHQ dHlolHE

A 8 J1R] AR

#d
T8 FAHA A AR

it

_3%_



NZARY 79 =A% 4y 7

7b obete Holoh AFAFHATFAMY e A Vel AFEFS dH&n
Ae A #A 2 3 5 g8 FA7dd ¥lasjA ROI ROE, MS, GR F°I
olw g7t Hrtgtel oA EAHdE Holth YA oz AFAFAH Aol
oA AHE AT AoM SFAE(HZF 139 bAR BIAHL A 2F
I e AR AdAS e AArIde o vaste B EE dEH
Aok ol FUAYU AASAHL HEo] $3te AR FHAY A T A
olEZ AFAFAHY AT YA I AT FAFLE AdFHE FEOVIE 3
th AT, o2 d FAAQ AASAHL B V1YY AAE dFdE AREA A
HoAH gt ojeigt AFAAE ALEo) Wi x—?ﬂ“ HAY APAFENAN 2S F
7h Ao #AA AFEANA FaHAJA AASAARL ABAYN A SAHAR Atold
Tt 783 AF3AT dLE 9y kﬁE}(DeSSQ‘r Robinson 1984; Pearce, Robbins, and
Robinson 1987).

AZAEY AdFAA, AFH HAE FAACR 237357 ofdr} old @AY 9
Foll F24 NEE ALA gt siAg ojgid AnEA FEo oM F8H
A AE A 2 AZFHA AEE M ook NAFAFAHA A g o v
A7AH EEE Aol

F

rlo

ANAAGA T A g, Hald B8 ATE THo] ofEA e A A
E NEE dertel @8 Aol AIZAF
& Aot A9 gy AAFoEN vdel AEAHY 7|4 %F H(distinctive
capabilities)& 7td &+ & FEA @A ATt 2SS FUT F AJH o=
AZAERE 7199 55T Jao g AN E AAgA g Hiloleks B E
o TS I 9 B B A7t ey s 2AE A A FR o)
W srEFA g st dvE o gyE dgsolx gtk Kohlist Jaworski(1990)
= ANFARFYY FE2ARM AFAR gg 23 HEAHS AT R Jaworsk
¢} Kohli(1993, p. 56)= “AgdAgejghes Jide] £AA 02 A9 2% w3sA
MEL e ‘ﬂ‘ﬂ 7;1% &) 'PT‘_‘: Ag L7 g olA& HAZR AF FHHeo

¢tgith. Jaworski®t Kohli7l olE9] RdojA gAlolgt
T ¥gARL olgE $E5HYU AFE FA; AFAFA

w3k Slater® Narver(199%5)= Z& A< ghgolz

- wge 4940z i
o) BAY HPWFe
£ AdTES =AW 9l 01 A wrgolt WEol HelA i e ATHe 4
Atk ol ANE AFEHAY WeH] A% ol Y= AFAFHE Aol 3

A

[Ean

>\‘ -{m
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8 wARTGAT A63(2000)

MY 4P FA 2 Aol AL ARG F, AFAFHE 2Y%4e £
AT o) AFAGHL BESH AF A9 =T ARG FYANUTGE Aol
E : dgg v

T} Huber(1991)9] A& A&3HA o5& XA 5SS A9
F T FALE 7H 2L AHojy F&H | Y 3 ok

AZAFE ] AdFxo HAolgs side]l 234
oA Fd QAEY MEE FFEY AU RAAFA g T4 dEold
Fe] AFolA Slater(1997, p. 166)E “AF2< 4L 7]47H4Q 7FXl(entrepreneurial
values)9t AH 8 A ZXFHolgte F3}E B Fa9 AFoltt” 2a EEA AF
. =3 Jaworski®t Kohli(1996)= H o “gAojgte= el AlZXgAFolgte
Mg AFHA FE AL FHHs” g FS AW o} A+ 4A
A Deshpande, Farley, and Webster(1993)$} Menon¥ Varadarajan(1992)%+o] A] %3]
Fdold MIE F3e 2FAFHQY @14‘1013}‘“ A= A7 AES Aok
Menon#} Varadarajan< A EZQ A E3E= AR FRe} AHES 2FAAYE AE A
A FHAFH ARG oM FLEA él%- A AF+E P33 Deshpanede,
Farley, 18] 31 Webster(1993)= A1ZA&AHolxn 7147t 4l AFHQ 3= Boh WF
Aol AFAR xAESY AHE A SrietEe A4S 243t Deshpande,
Farley, 12]31 Webster(1993, p. 24)= “Z &3¢ L aAgolet= Fido] 71
o E3ht A AT zsto] FAFHA AT AAMH A AFde A U
T IFE S MR er s Ao g o

Slater$t Narve(1995)& HAilolgte /MdS Al ]30“* olg}= 7id T+ =&(construct)t
of XFAIA &skth olEL 74 AAAQA #3337 2HAHA FqFE5S FIAAIG
© AL ZEsA AGHG B E o5 Aoz MEE JHE AHEI R e
AR, F2 olE9 JdFEeG FAMNME 7IA7HA AHAH A dHAA F=xE
ok 22 A7AEC] A7 vid w29 JJ/HA AFAH HFgE Vxse TA
MEdE ME2E JAdnew entry) &, MEL EE 71E9 AES /AT A2 FE
71ES A Eo7tE Aol AolthH(Lumpkin® Dess 1996; Schendel 1990;
Slater®} Narver 1995). 33| 5t Halolgle AP 2 ANZE ofolto], AF T ZEA
28 Xgste B FH A Mdold.

Ao BEE FA2FE TN 71EY AFAFHolgE MNdTFE &
delgke Mdel AAEHE FS AT F YU ol AFAFAH ) HRE MEE
Aoz A AL Lol FH} ke HE AAY " g FHPA
B2 oyeod 33 F e Aoz AZE v (Zaltman, Duncan, and Holbek 1973,
p. 2; Amabile et al. 1996, p. 25).

|

H
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ARAGE AT w=AS Y 9

a8 2) NFREY, 85, ol geln date] JHdex

Ao
B 7 %Z‘] };ﬂE/\‘]
A B | HsA
247 843
A 5
VARRES
=0
AR A e
JEE!
\ 4
“ #el
ERTFUIE I S— @
3 Al
i I 4
EX L

2549 Jin K. Han, Namwoon Kim&Rajendra K. Srivastava(1998) "Market orientation and
organizational performance: is innovation a missing link?” Journal of Marketing,

Vol. 62, p30
oY Aol AzkM meel AFNBAE AFSE GRSl ol Walo]
£ 2% Ade ARNRHL TEAE 229 Zezd golaA AN F
1 o

AEZ 7|2 A7 o BAY BAL )xsy FAATRA(IY >)FH =
J}7b(HL, H2)S AAS 4 o} '
NAANGA S Fa3 shgolgt: Ade B SR
23 B o g 2o AEE 22T F . & AFAFHA J)de Wil
Aol g ofeliole] ANL ABsm & A ol
2 z B

= KeX
2H9 Tz TS U bl og ATold S onan: R
SHE oA7A ARG e 2L AT Hae AAH 2azA

ﬁsw-



10 wA=HGAT A63(2000)

+ 97 E(Amabile et al. 1996)°] Ut} o] E niglo g A=A st a¥ 1 §
Aolgte METxE <ay 2>9 2ol ved 7

e mde HZo d+(Jin K. Han, Namwoon Kim¥ Rajendra K. Srivastava
1998)2 F3 AAE A7z qEMES FHFozA 4o FHE JHE Ao
oo FHAL8 A AAZE HEstE 4 ey ole AFAFHS A ZI A
o ¥FHoRE TR W] HAA AZAGE AT FAHA 8 dEdAx A
HAoln MEZQ ATE AEder & Aotk I HEFHoZE dFE A
dol ANEATFA ALA FFE vR e Jlo diF dAFE Yy ojof & Fojnt.

71E JHdo A7 AFE drtel & FHE S FUHA7IE BEH Z2oh

HI: 249 848 71249 820 3849 98¢ wad Roloh
H2 249 d&e B4 826 234 98¢ v Rolg,

A7HA AT AFAFAH BAF VE2AE H9E Ed2 & o, AFAF
ol B V&Y ATEL USH 2L ¢ A gdoz 8" F gk

@ AERFAGA A A s gzt 2o 23& FE B2 o8 #A
& dF(Kotlers} Levy 1969; McNamara 1972; Hirschman 1983; Webster 1994).

@ A ZALFAE 28stn Hodted 288 F= 97 (Kohli®t Jaworski 1990;
Narver®} Slater 1990; Deng3 Dart 1994; Cadogan Diamantopoulos 1995).

@ Ao =23 E vtgo g AFojdt F7bAA FFeA e gE #FHHRA 243
AN AFA G Aaetel FAC 3t A(Pitt et al. 1996; Selnes et al. 1996;
Slater$} Narver 1994; Greenley 1995).

@ ANFAFEE Mdeted ol AL FedPdg)od gt AT (Messikomer
1987; Jaworski®} Kohli 1993 ; Harris 1996; Harris 1998a).

® AZA Y, 2H8E, JAa 281 Capabilitieso] #3 A (Robert F. Hurley
9} G. Tomas M. Hult 1998; Slater®} John C. Narver 1995; George S. Day 1994;
John A. Mathews$} Dong-Sung Cho 1999).

M. AZAEFLe d+HHE

ANZRAGY 331 BAE AF3E b JodM dutyoz Algste AW
S dASA AAA st #HAE AT YoE AL ¢ F Atk H Lo Slatersd
Narver(1990)# Jaworski®} Kohli(1990)7} 71& 2] Al AR| kA o)) EH??_ gt 438



P43 4oE vt dAESS) 2985E DR E ATFRUSS AR 2 o
SEE BAY A ASHD Ytk olF Szad AEHE AFWPSL A =
g B3 AFAPYI 4% E= ARG U 48

"ol £7, s 20 o8 £
< TEHA AAA o] B Aol

AFA G g FES AMgsts A HA dAE 7184 AdFHoln F4HQ u
AL g o8 o2& FUASA AESE Aotk wAYY sid(McNamara
1972), SCA(Aaker 1989; Porter 1985), A]#&=A| Uok(Kotler 1977; Anderson 1982; Sevitt
1960; Teter$t Waterman 1982) %ol oidt #HAd E23AF7H A=A FA (Market
Orientation)ol gt AAHQ HEE 7jetslr] YaiA ]TOHSP} olg]gt FHAT <
A @AY JHFE A APHJEd ol E JHF RAREL uAH
H2a, vutA" AR A, AnagR T ORd AARER FAFA Ut
NGAFRE 243 AxE 324 271X 2d2 A A Kohlist Jaworski
T NRAFE S AEAY, AERE, ol AR FAL wsoz ANFAIFAHS
TR 3 Narvers} Slatere TAXF, Az A&, B 237 2Qo|zgte PJYF
A FALAZ oY AFANFALALE FAAG ARFAFHLE SAsE © YoM o]
T Edo] F&Y JdAE BAE EFIUAY, AIFAAE o] F ATE AFANFY 4
Tl AojA FFe FLdE ol B Um Jdr Ao AZAL. HIAAE AFAF
e FA%e d ddA o] T g7t AAG AFNFY Ao o AFsE H
E7F Uen A R AR NZNFHES A7 dAS AFAME oHE F
EE 7 F7te 2%, v 7 Yy 5Xd 230 Az oz AHoso AL
Ha gt

At 22 HAAE FIHA AMLE AFAFAHA U3} AFH HEE ugo=
AZAFEE FEE NLEty] gl e gutd oz ogd e BAHA ARS
AR

O AFEH AAHF BEHGS FAS

@ NZATY ALEA g AR E =357 s d¥rH o= Cronbach Alpha

D

HiEE AU
® 74 AEol NFAFYL FA%E d YolA I Adold $4e A&
Z3stm QEAS WE B3y Brhe AAw



12 whARTEAT A631(2000

® NARANFHE 7Hg ALeA FR5n Y HdETFHLLEE HFHeE FE
7] 91 BAHA QBN (exploratory and confirmatory factor analyses)< 2
Al g},

® NFAFAHFH AI}AFEROL ROA etc.)te] ZFHAAE #HFAY ol
ABBAE vgoz IAENS AAFoZA o3 ALY A
Rid=

olg 3 BAHL TIMA 71E9 FHA olopr|HE ANFAFH S FHI}E HEY

F2o] z+ AFEA] LA HFo 50 FE o)A dAMH R 209 AN FEHo=

25t Aoz FAHJY. 72 @A HEIES Mdse AAAAM wiAE

AEFES FANE A8 712 AAEE 22T F S Aol B Agd AEFA

g4 A AEFEL 7|90 o5 ntA” Y +3% F-EHA ofH AA

e n & o slue ENEEA &89 ot sidd AT A=

2 AR NEGe BAZ FEF JANE TEREZGAHS THE 28

gl o]t #d el A (discriminant validity)® 3% E}3 A (convergent validity)

AL H SH AR B, wuj|E wtARL R )M ABRAAE FEE "avh ok o
g od AR AR EEE A e MEIFELS  Narverst Slater(1990), Deng
Dart(1994), Brendan Gray$} Christo Boshoff(1998) S dFolA &) Hi gt

2. MEXI M oo

Jud ATFE FAA AFAGYS AdAT e FAR BA EARE AL
AU AFAHE ARHOT WolEdAR g Aol Aotk aFAW AFAF
Hol ATl WAL JYBA U NH BAS WAsHE ATE I

AP = Aol AMdeolrt. oj#d AT AILAHL otwl: Day®t Wensley
(1988)9] -+ Kohli®} Jaworski(1990)2] dFdAd 1 292 2 71 d& Aol
o5 o7 AR dALAT AFAFAT AMGAG ALY BAA FFE 7
F Rolgte Aol tid 1S PPt ol g wifAF dg FaFo] HE A+
t olvlx 7ol AAHQ oz EXA Wi a4 (effectiveness)olt &4
(efficiency)ol] &L v AFHQA o237 1 WS Zojdvtn & 4 US Aol
o 92 549, 2& 97 E(Hambrick 1983; McKee, Varadarajan, and Pride 1989;
Snow®} Hrebeniak 1980)0] 7]319] SW# A=A o] Uit THAHL A1F FF3
QA3 ofEdtdE AE AP

Kay2t Wensley(1988)3} Kohli®} Jaworski(1990)¢] A+ E 7122 & o, AR &
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X
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(O 3) NEXISMDt Moz pAoIM ZHBZHe| THY A

g™ Al ZHX| & Zet =YW
A &5

T <ANBYEE>

A <legsd>

2ARZ T <AARYA>

A< NZFAF >

I AR > A

A<<Fu&dE>a Rl
A <ABAYE> 1 o 72 RESS

I <FABAHHE> A

BRAAZZ

A5 49 : Stanley F. Slater and John C. Narver, “Does Competitive Environment Moderate
the Market Orientation-Performance Relationship ?,” Journal of Marketing, Vol
58(January), 1994, p. 47.

AR, AL EER 2 AAHEQA @H0) NFAFAH ARt Axe g
£ E9], Kohli$} Jaworsik(1990 p. 15)& A ZdAA e =871
HAge AAAFES A ¢+ ke A& AP F,

Aol Fart ZEstA 2 gt AFXNFHoR 7|9S £95E Rol 1A
= Aol &4, Day9l Wensley(1988)E 7 A 2} 9

BN ANF@AH ] Fol AFAFAHY F= oA
5 dol A e 2H Axd F4FS vA + Y=

[o?

¢
w
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>
%
o

122 O A7t AESHT doh AZFAFAH A G

S A7 doAA E£37] HA: FE FY sve iR s
oltt. W9 AAd oA of® AN E EFuAEST
(pure moderator)® Z&3ld W7t b A e A7) ¥ 4 (quasi moderator)
2 A= ok 71dA Gl AN nF ok sl 8F AU 2UL F¥sE A
o] ofugt & Wslste HAS XYl gl7)e olsp o] FEAWMFE 1 AF U
A AAEEA AxFA Aot AFE AAAIE= Ao] uviEAd ol F3,
e BE e 2 AdFE dusA 7Rt E I A e 2HEAE
;AstAE 7199 =¥o] By dtn A

ojZi gt |F A misfRig o e AL FAAHA B
< U 22 deHz HAHo) stEsith F, o' Ardidd disiA e 3}
7] fME AFAFAEA FAH A 1_'1‘%?0] X Fa3 574 “H7HZ—1°](7‘Xé7ﬂ
A) EFE HESE Aol 8 7dT AR AHE AF T oA o]yt &
#g st W bg E3A A8 4 i Edo] hierachical moderated
regression A ¥ o] tH(Arnold 1982; Greenley 1999; Hair et al. 1995; Jaccard et al.
1990; Schoonhoven 1981; Sharma, Durand, and Gur-Arie 1981). o]23F T A& &
Aol AFAFA g vifEre HAS FB3E Axbe g Zo] e
Aol H & Ut

Mol we} ?-rst £ 3

T8I T Y=a+ b, X+ by Xpt.ooo..... bl X+ e(l)
@, Y= A3, Xl= AZARA, X2.X10= 4840 W
'HH7H§_34' ?:]’1[: Y=a+ bl X]....bw X10+ bll X“ ..... blg Xl X10+e(2)

@, bullM b= ARAFGFe] BHEFE Ao AAHY AAASF

He F A& FAA AEEe 98 A3 AFaAE AZAFH TG A FHAarold wf
1 MFse] AHAA a4 5“:‘5 ZHA(AA)A EAL S “‘345 Ao}, vk
of F WA WANAM Fold FsES veldle @735 A WA wA A
E A Aoz JYguA Fedd oRE AHAL 9IS /N &5 (pure
moderator)7} 2 ZAolil F WA WAAAME {3 AuAE ang b AeR
Uelhd oy ofj= oAl A 4 (quasi moderator)7t ® Aeolth EFAT AHE uiwg
o2 ojelg AFAEFAE i viAEse EHE AHRYA oW dFdqME FEF
AR M2 &d8 o] E g A7 E AHAHA dEBAE 71 3
W (pure variable)® AZ A9 A7} AU E ) o|g 3 #FoE AAAQ
7+ %= (Jaworski®t Kohli 1993; Pelham3} Wilson 1996), Z A& Z A (Narverst

rlr o

N



AZAGEY A7 =A% w15

Slater 1994), A1 &4 44 (Narver®t Slater 1990; Greenley 1995) 5°] #1512 Uth.
a8 e G} e aRe] FAAN £ FFHAC dIME dASA
dede AL A £ Yo ok ride] WEstE @A ALZHA B ARA
FHY FE AT @rFog ol BAHA WFe FFHo| Gy FAA, 4
FE gz AAAFEH e AAAE diM FAAA 2v AHAHA 4%
7t8d % 7] "otk

ghebol ofeldt ZAF T gk Fo] A HejEd, 7ol NEAFAEH AA
A AAE oRA WX =B B 7z wv AN Zx)d w7
dol /M2 F dE FAFEY ojFHe] AAY £ U Aotk F, ARAZEAE AL
© 271949 AR Wl AR FhFoln 8Vt A%
FROe 244 AR AFHo| Hi: Aol sl o]
gh ool AR diF 2HENE AT o FoFd FE AFAFAH] T
Al oA FE S A NPEFe FF 2208 JNPSHAA o5 AL FA
7] e 43e 2ol Hass Ao

3]

i
Ir i
Yo

3 5% YBolMe AIEX SN

AR Aol B¢ A7 FREAEe 2 BAE dF8A A8+ wlE

A2 PHEYsitn & 4 r} Jaworski® Kohli(1990)9 Narver$}t Slater(1990)<]
FHAT} ARFZAE vig oz AFAFA digk H=g A oFz gL FHA
o] g FgolA ANFAEHH Ho dg BAE FHsEE AEE 2 9
th 7l dntel Ao ARG Aoe WEln T ety BT E gl
t AFAA 9477t 8 sEolth Wi, A A(EY, #7114, ¥, 434

&
S)A ARAELH 4oE BHldE ATE e olFolAL Ytk ARARA
o AEAAZ wAClY AWASH DAY AR AV aLHoT A4, F
ZA7 D HEHozE SHolyd HAH pANN xHe] THAAE TE sge] &
T F g dHZ FURNPeE ASHow AENSE AARH(SCAE B

23 de Aolge Fg AUITY, dI JIdES B 9FE 7 1Y
HSe AL 7199 4FAE S & A AZAFA AT st FF3d 2
d9S ¥Psr] AA wtEAS Lgolatn F & Aok Vg ARAFHE BE
7199 A3et AAHE AeRA u= AHAMY ¥ % ok AdA 714

(Balakrishnan 1996), 2] 8Al(Hayden 1993; Raju, Lonial, and Gupta 1995), A¥]ZA4Hd
(Au$}t Tse 1995; Caruana 1995 ; Tung-Zong, Chang, and Su-Jane Chen 1998; Lloyd
C. Harris® Nigel F. Piercy 1999), ZA|v}tA| " (Dalgic 1994, Norburn, Birley, dunn and
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Payne 1990)ol = &5 o] |dF=dgon £33 o4 (Greenley 1995a 1995b; Liu 1995,
1996; Morgan & Morgan 1991), El7](Menguc 1996), 2 2 E & ¥ 2]o}(Atrahene-glima
1995, 1996), ¥Z(Jimmy Chan Hung Ngai®t Paul Ellis 1998) & X¥aiA vt
gt AFAEE AT AAHE Boln Yt

(O" 4) AEXEY, Mo~ 2, Aldntel gy 24

e A oA L9E
2% A2
AMulx E3 Zigd 89 %
ARARY . NAARE
v P N PO
RAnae [ wex A =} ey
A =3 a4 aA4
FEER
24
Lg;t |9E
%)

Z849 : Tung-Zong Chang and Su-Jane Chen(1998), "Market orientation, service quality
and business profitability : a conceptual model and empirical evidence,” The
Journal of Service Marketing, Vol, 12 No. 4, p. 246-264

42ox B8 Aux oA odT ARAFYS Aulzade SHel 2
EQsdt gUe A7 AEHL Yok Aulz AdelA AFAFHA Sde
Aol Mulzs FAL Foh & o2 YAY Foln AT e AT 249
24EE oo ¥ & & ol THZeithaml ef al. 1990). ¥l 71l QoA =
Ago) Pt A% 4akA G AL AGSA olsstE AL AU Al oA
g 2% Zolm AAHA B 3

=

\m

g AE ZAANAZE § dg Aotk AAH o2 AH|
2714oM 9 AFHFAA 2H &GS A4S BEAE AtoldA & AAAY
Aol & FHFE 2 OII’. o2 ZHA xzte] Hol= nASA 7HF HE E&HA
Haog NH2E AFdE AL JMEEA e BHo U2 AIAAE 248 &
A& Aol o] "11 3 AFAE vl o 2 Tung-Zong, Chang® Su-Jane Chen(1998)2 A%
AR A aeln Hulz FA did e Adstd ZdE AR

<3y 4> B B 5 Aol AAARHH AQFE sde AdgT T
3Rz 9gg vAS =¥ Aulz sQelde] ARATHE AdATel UlA
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o e 2AY F Ao

AN ALEE AFAGET AdAH a2 Aoz FLo) Y 9
# Aulz gFAA olgFed & Utk HrbE, 4FWE BFY AT
A 710l A7Hel A= SERVQUL AR @4 e o83 413
o2A A2 7149 4% Pl JldE T & AE BE 54 WES

NBAGAE e Fokz B3F olde R AT M=

© A7 BH AFF AT A4 vpAY AN Fago] B2

WA e & JES Bue 7Ee Az

z

@ HEl Sdets e FusA FEh

@ ANFAFAH dF 24 P},

® Aulx F24 qF =3¢ A

® LAEN, FaaA B, AAEHY, F2EA, F2E4 22 58 FiA =
do] i@ BANL AFHos FYIT

® Mulz 71goA e AFAFYF A am AExe] A BAHA FFHA

NEE EEST

ZYAAE AT oleld SHYED BARN AFAFATH AT A
FRAE welgde A7 dsA YR T Aok AAF, FAL(1994)S B
Wgem 3 ATAN NFAFHE BA, AF 5o vlatd AT FH O
2 Qe nAE AS AKAL B, #2195 AT AL H
& AFMN A 2uAR TR zAG AT, 2ElAY A AFAFA
ol A3 AFS nAE Row eyt £ o AFNM A
FHE Be FEHHGEYLE, $25A8)0) AFL U= Aoz Yt o
£7], $52, o84(1996)L o oe AP, WAL, 4R F2
q A SUAYS gHos ZARYG 25E LB HILAE Jaworsik
3} Kohli(1993)] Alete EWZ st FA3), 2@s, wANED, 24 A, A7
2% AFAGIRE, 2w 2Egor ARsged o ATNA AFNBHL A

AL Koo of

> Mo
=)

oL

o
>
o
%

Ol

o BEL BAFL, BHF AHLE AAYHE Fold IR Aoz debdn
ol AR vhe} Zol AFAWAR 43 a3 diAEGel BE ATE OF
# AFN 1 FFRAS A AR o) FlAT ATk AN AR A%
Aol dF RS wgow R 4ol BA AZAHA S BN o
Qe A7ARE BEAT AT Fu AFAGH ATFRRA YoM ol A
FARE g2 Ude 22% 291 g2 gF9 e gol¥ A#As wase o
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ATAWHN WP AL A

HYHLAHEY] HLO) T A=Y

3} BYgEol Wit A3
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’

ZTYIA WY YBBA AN

)

HEETY 204 RA A3

\Q(orthogonnl) B3] ZoHique

AAARH 2OA+0| WY

= 803

A=-8/EFE0] 959
BNET Jo19 FIEREY

AZAYY 90, 227 A3

Y

529
24
CF&

- Brenden Grey et el,, 1888
- Nore Ledo et el, 1996

L

i me

- AGATE B+

9 EFE AR}

- Slater/Narver, 1990
- Brendan Grey et el, 1888
- Tung-2ong Chang, 1598

QRS HIHe0] 37
o] YO14 A9 B 013Y
CABAYPY A

% 7R RWO| 33 9352

of T OIBEHI YA

YA} CFAS OB

- AAAYY 4P o
Y AL 544
(collinearity)?] =S n] 1
S A2 4S IOl OB g

AP U RIS
BYS HOEE M2 @7
59 AAYE QI3 HEO
EA G AL LRE s W
¥ 4L AS

53 WAR<Q HES
SRS 2 IR oY &
JREE e AN EE
Baor Tt

- Nerver(Sleter, 199D(8]H241)

- ¥Brshe Ven Egpren, 1988
(F2UFL] BY2E)

- George J, Amlonitis/Spircs P,

Gouneris, 1993(Z3=A1)
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F7b ugsih o}AA $7 Ugeq AP AZAFYA g v ¥ o
of FeHAAH gz F7IZ AT dFE vadFo daiME A o]FoAX
%R Je AFolth oI} AR NFAFHN W ATFIAFAHE 1
BEod 2 AP 2 AFAFAH L FYsla o] AT aRH o A&7 H
AT F712, 4T vz A B F4siHolop & Rew A4
ANZRGHD A3 gz wfjAEse] BAS FHse d AHEEHE 99 T4
BN FyARE <2y 5>9 2ok ol 7JEAJD AAATY ATEEEN °
NEH olFE vger zF Iyt T 7 JUEE AT d+E JYs
FAEL ATFAFY R gFT FALYES AL, AEAAUIE T Rojn
AT g A7 F AZAFAATH Ao AFRAANA A FUsA HEH
T AL A gAY 7, AREA, 898N, FHEA, FAEY, 28R4
o] glt}. o] 7 =R Agsd <X I>7% 2t}

ol

et

A o e

(1) AEX LT Heb BAUY
PSESINE-1 28] N M (=22 |22 83y | =
g7 i a4+ 24 | 24 |84 | 24 |wuy
: ~ - ARRE, AR, 1eAER, | EWATH UREAE vPoE B
Kohli & Jaworski ,1990 e | ¥ *é?h% A7AY A
w
Narver & Slater, 1990 +34 LR i}g;‘;’i}}?%a a5, @]
Ruekert, 1992 34 - O O
Kohli, Jaworski & Kumar, 1993 AAAGE BEg Adte |y O ] O
Jaworski & Kohli, 1993 gqy | AR FEAA Y ABA | o o)
Hart & Diamantopoulus, 1993 k3 A AR Az O @] O
Stater & Narver, 1994 AR MRS 7leds AR E O
) - - 9%, A% F-A7 59 9%
Hong Liu, 1995 o 7149 #= SEEA 3
3]
Wolfgang, 1996 FAH *X/.‘ll'% zﬁf A O O
dFNTG &2, 19% =33 - O O
= B x
1871, 523 oo, 1906 ¥ A TR e o o
Gounaris & Avlonitis, 1996 A FELRY g4
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FEE AL SAR L | sy | wany, AesER, 2awSs
Vorhies, et al, 1998 A3A Q) 719 capabilities s O Q

odeg 240 AL BHAT

NAAGAE AR 2A% ARATA
Aol B A7 |10 |0

Avlonitis & S. Gounaris, 1999

Harris, 2000 83 33 87kA =24 39 O O

N. A4d 9 27U

ARG BAG TUATE TN T SWN AT APYFe 2
S Rtk AAGET BAR NEAES AYSE ANARE AZAFHA Y
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A& AU 7Hreengineering)oll thal A B& FAo] &elxm ot o)l AFAIFA
ZAZQ F 8 M dFT A5 AFAFH o] AdP T vAE FFHA
£ OF & RAAAMEH(Jaworski®t Kohli 1993 ; Slater?} Narver 1994), st5zx37 9 &
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