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Abstract

The study proved the fitness between competitive strategy and service operation
strategy of service companies.

The competitive strategy of a corporation is a major strategy playing the role of bridge
linking both corporate strategy and functional strategy. And it is a choice of method
how to win competitors in given area. There have been such a specific methodologies
for acquiring competitive advantage as Porters competitive strategy, Miles and Snows
adaptive strategy, and Life cycle strategy. But, many scholars have pointed that its
more important for high corporate performance to determine the competitive strategy of
a corporation fitting the external environment and internal structure. So its needed for
successful cost-leadership or differentiation strategy to differentiate organizational
function, resources, and various organizational factors,

But there have been no methodologies or practical guidelines fitting competitive
strategy, corporate structure, and external environment in sprite do service corporations
growth. So, the study proved the fitness between competitive strategy and service
operation structure in Airlines after selecting service structural elements necessary for
strategic management.
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Z24%2 57149 Hulx A 3¢ A7 77

and Snow®l H&AdE, 223 (3) £HFY] BF F A 7R FYe BRAH] =AU
AdE it A SEe A8 FHd F43E 7HF fddeln 7€ 71E (framework)
£ R¥olu, dEAQ FAAH FPyolgte Ml Iz U

Iy £RF7 AFE ¥ AT AHEAQ @y fenE AT Porterd] FPLH
% Miles and Snow®] HEWHFE THLE AYAHF] Y& D £t

1) Porter®] 734 ® & (Competitive Strategy)(1980)10

Portere W& 7IY€ ¥ A7 A 7|9 AA+HE AEHo2 RE7 A
Ae (D) A b AAz, (2) RS S, ) FER, 4) FoiAl, 6) dAE § oA
72 890§ F9 AA HES F, A A ¥y EAHQ 2Y3 A e (generic strategy)
€ AT F+ e F4E ArEach Porter’t AAE BYd AFgL IFy EHE F2
o2 3o g HAZ T HelA Ev UF ANFeZ ¥ AAA Y wg FRE3:, AW
HE 2L WUVE @ AUA v EBAHoR @ AR @E FEE WEYH2AE TEY
<39 2-1>39 A 7t E pREn Qv

459
W@ 4ot =54
A AA Age e H &9 A
YR A THE A

Aere) 54
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A& 9 © Porter, M.E, “The Competitive Advantage of Nations.” Harvard Business
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10) Porter, M.E., Competitive Strategy: Techniques for Analyzing Industries and
Competitors, New York, 1980.

11) Porter, M. E., 1980, op.cit. p.11.

12) Bamey, J. B. and Griffin, R. W. The Management of Organizations,

Houghton-Mifflin, 1992, P.227.
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A8 4 Griffin, RW., Management, Houghton-Mifflin, 4™, 1993, p.185.

13) Robey, D., Designing Organizations, Irwin, 3rd, 1991, p.298.
14) Miles, RE. et als., “Organizational Strategy, Structure, and Process,” Academy of

Management Journal, July, 1978.
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15) Hanger,]JD. and T. L. Wheelen, Strategic Management and Business Policy,

Addison-Wesley, 1993, p.90.
16) &F5, ZAAHH MISHZ AFHo] B A7, g n oy, Ay =8,
1997.
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17) Heskett,J.L. et als., Service Breakthroughs : Changing the Rules of Game, Free

Press, 1990, pp.18-29.
18) olcd, dHolewlol2E of&% uwAHE, [4 AGvIY] wLAAMAEA, 199,
pp.66-101.
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19) Jemke, R., and D. Sharp, 1990, op. cit. pp.37-46.
20) Christine, H. and Alan, M., Service Operations Management @ Strategy, design and

delivery, Prentice Hall, 1997, pp.78-94,
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Lot AVE AWEW e gL Aol sy 5 glgu

A AZY A9 A JIFEL vo], A8 2L ARFANE o8 uY AL MY
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AMulz 7ig A Jde na &7 wEg i ow Mul2sl WawstE Aos
Mul=8 Agsted 238 233 Jdou, 29% 719 24 YATe 238 B2

.

Al

21) Heskett, J. L. et als.,, 1990, pp.1-17.

22) Lovelock, C., The Search for Synergy in Service Management, Product Plus,
McGraw~Hill, 1994, pp.67-85.

23) Albrecht, K., At America’ s Service, Dow Jones-Irwin, 1988, pp.200-216.

24)Heskett, J. L. et als., 1990. op. cit., pp.18-29.
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ZHA-22E AR o gut 71Ye @b el nE Y AF FAAM dUE AYsin
dovt, 4% 7I1de nFEAYG A 47HE FA 278n Ao F, 2] == WY
°of A EdE HlEHT} AW FFELF sHAI dkm Qe

TIHG AW VA e HAY grt2 Auag AFEE Ae £99 FAT 43 Yo
W 2% e A -u el guaiA sldel dasy e9%m U

AHg-Asd 8 0 Gl 7198 AR Exe EE8E F28A A3 oy, 249
719€ AHANe Mg ol DA FHAM FPdo) AL 2T PP & UEE
LAY AA] e e 4n U

Mels degal2g o Ay Zige Mula AggAoz Mula AgAade Uzelsn
Nout, 25 714 149 YHEE F/A7)7) 98 ER Sugdos Hua dg
AMagg Yadsn gl

3-2. AHH Mulx P72

MElx EFAAN n2e e F84E 428 “ZFAH 71 moment of truth)” o
& gole A= xvH(Normann, 1991)e] & wolz Azttjun|o} 8 EFAHScandinavin
Airline)®} A}3<] Jan Carzono] & 99 Ho I RE AV|E T4 @ #A97)Y op 17
e A (face-to-face) A @& Alghol m2fo] MelP HArel 7|Yolats HE ZHsjof
fote ol A ¢e BHeld RE QEAA A £30] TLHAY s
71l 2AH el #EE de Fasih 53, Mus dgAad Fa2e 2gA
T AFHE Aulae Age] 2HE $Fo] o]EEojok gt olg} o] T AH|

&£7F thte $£3h& Mula Q198 El(service encounter)@ il 3t} 25

Schmenner¥ A8l2 A7FEE7E Myl A4¢de ZAHE FAsE HEoln, Mula Qs
THE ZA3E A A Mule 4728 <% 3-2>AY M2 FY(service task),
MUl AEA 2" (service delivery system), A¥]2 EZ(service standard) g A A5
o EF 2E MEl2 AFEEHE FASE M M Mula 29 TF2EY A duio)
Mul2 71de] A8 #Heste Reg FHYrLs

<AHE3-2> Ml Qs HY BY 72

25) Normann, R., Service Management-Strategy and Leadership in Service Business,

John Wiley & Sons, 2nd., 1981, pp.15-16.
26) Schmenner, R.W., Service Operation Management, Prentice Hall, 1995, p.20.
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Ael 2 3¢

ue
lz: \
A7HEH

LR R

aE=L

1. MH]2 #H<(service task)

Mula g2 Mul vt Al A EAQde olfolr Aol AMulxof did =71 &
X # Fgojrt. wEtA Mulx Bg& A AFHuA st AMul2E 894
Felm, el R FHUY Fo AU g oM g4 1A e FES HE
E3 ‘A B (voice of customer)’ BtLE Frh whebr] Mula e dAL F}Y
ARANGH WS Q5o FI ZAMYH 7HA-ZAE d¥HRE @l stool g, 1%
A FE AT 2 Mulae ARdMY AAHE YAT Aot

2. M¥l 2 HF(service standard)

Muls BEE A A e AuAg MEFsle WwHE 9id Mex 3R 2
EAl(controlyel®, FA9 <A (guidance of quality)o]l®d, B]-& E-&4(cost efficiency)&
oduigth HES £ Jte SER MEla 9o HEE oRoAn UErE FAEHE
HZ g 2E(checklist) & #4d8le €83 =& ol

3. A& Mg 29 (service delivery system)

il AgA A" ArlA Aabmanufacturing)?] 53 Al F(delivery) 71 0] E3® A2
oz APty Muls HEA 2y dAls Mula g ¥ Ag AdE Al Muls
& AFHLEM HAASH ARHo] HRB o] T AAFAE UFEIY AP Mulx A
gdAlade] F¥PRAE WHALE Lovelock, Schostack, 283 Schmenner?] Edo)
et

Lovelocke ABlA $£92 BaAg AMulxel gido] Algelr] EAQA], Aulxe HAxrt
F3x EFAX wal Mul2g (1) AgE dFdez de JIAFH A8l X(people
processing), EHE Aoz & 7FAA Ayl X(possession processing), A1 E & tFoE

27) Lovelock, C. H., “Classifying Service to Gain Strategic Marketing Insights,” Journal

of Marketing, Vol. 47, Summer, 1983, pp.9-20.
28) Fitzsimmons, J. A. and Fitzsimmons, M. ], Service Management for Competitive

Advantage, McGraw-Hill, 1995, pp.71-106.
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&ty B 7FALA A E] & (mental stimulus processing), M & WA ez st H|71A1E Mula
(information-based processing)® T#§}2

Schostack®& Mu|~& AP FA3}I, o AL ©A B (complexity) T THFA
(divergence) 2. & FEF o] Anl2 EFA2de] F 71A] Qg o] F1, Muls $dHHL
TEHY BN AU 71E A FYE WA AEA EAMGA o]§E F AT
T Aotk B AMulk V|ge Mul2E tides tgdn BFEE 23 FA9 A
FEY R AASG & 715 ES FYE F Avn FHIAGN

Schmenners Schostack® 7Hd2 B} #As e <2Y3-3>A HEol Mula FhA2
2E F W% (degree of labor intensity) $F LAHE R Myl 7A@ 3 A E(degree of
contact/customization)gl & F 7}A| Yoy FR 3

< ¥3-3> Ml ggradel ¥

HE/NEE A=

= A I
T A A"l =83 (Service Factory) Aul 2 AF(Service Shop)
.
i o) 4%, 34 o) 44, A5R $3)
= th &4 ¥) & (Mass Service) M £ A H] & (Professional Service)
b o) &, Evjg of) o]A}, WEA}
289 : Schmenner, RW., "“How Can Service Business and Proper?” Sloan

Management Review, Vol.27, No.3, Spring 1986, p.27.

Schmennerel €38 =¥ ekxE Fulvt Alde] Zhx|o d§ By FEQQujgo] 4%
F7heted, =37t €4% FU49 nE, F4, EAAYD 9434 AP, AAH
A, 4 NAEE Mok g1, MR =FAGEs RETE AREAAYEA, 7ede
g, Fady R MU Age 2HE RRojel g AL AAHa gk = gE
2l nAFE W Ndzte] AT dAMME HEol 45 nAe HFFH AYel 43
W ole /i3l AR rlFe] Evta AL F, =FIAEE NNFELE e e A
P9 2ol =FYAYA ofE AENAH 9 FuhAAR FRED, AE/HE = E 7
ToE e Fiele Mul2de gele 272 g 2est Fasdn Ay,

Schmenner7t A A &t3 e HHA AAEE 8osd <#3-1>¢ Frh

29) Lovelock, C. H., 1983, op. cit., pp. 9-20.
30) Shostack, G. L. “Service Positioning through Structural Change,” Journal of

Marketing, Vol51, January 1987, pp.34-43.
31) Schmenner, R. W., 1995, op. cit.,, pp. 10-17.
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<E3-1> Mul2 P A Fyol W A ALy

T L BTl Eat- HeEFy AlAbY

Ald W e Fagdol uFd

W& Ve 2HE B ¥ AAAE 98

rEXUGE T vlgRHoing fa@ert FAQ

IF, FH F x=EEY B MY F8%

AAdezel Hdst golstx g

o] IMElE Mulae] ‘AYA 0] Zxg

Beld 870 nie] vy Fgo]

REES HBo] 0%

HE/MEs8 Ax getol o] F3 ZAB[AT YEQY

EE QAdu g o8 5& 24900 28 Y

B 8 287 g ey

S 2AF 2 Y-y

A7 Y . Schmenner, R.w., Service Operations Manangement, Prentice Hall, 1995,
pp.21-23.

8 MulE ggMsde A R BALNE A TNAY WEE FAY gl 7 7
ZaclEe dd Aed Mula FAzY F¥ER AP BHo] EA#H, Chase,
Lovelock & AHl= derg HA4F dAe 482 a0k 9938 37 984 g #yo
2 rad stth <H3-2>& o]& dAvE 29% zojr,

<E3-2> MHl& FGrAge] BF

A7z A1 FECHEAN 2 A 2HF (M2 FF)
Chase (1978) LHEF ME 2 gaxay HHEH Mulx QA2
Thomas (1978) Uzt T4 AMula AJaa~e e FH MEla gAY
Lovelock (1983) |53 thel Aula A2 |83 HE Mula JaA2y

Shostack (1987) |&& B34/chaA 2& BExA/ohdA
Schemenner AHE T YA Al AN HER/ANFAA Mu]a A
(1986, 1995) Fod 2 )

Schmenner$} Fitzsimmons and Fitzsimmons $& ¢l2]d ®H 9ol AU Aeks Aad
E AAE vk Ak dA Y Al Hue dula Fodx & aAz e 290
b Fad AFa L "ok A FAHY Axge) 2t BEHo® Aste MulA @Ho)
U Mulad e a8 ndadrt 9ok 28 Mula 34 8 NagdME naje A
Hiz o] ARt wte dial e AR F4es Mulart AEH2g Muae sAs
WAl AF 87 Zheste Aul2 Aldolu gl Fo| Mula Frie] g ATFAAv BrhR

32) oled, AHYE-AE R Mul2gaA o] A} §9 8 FAL 1993, pp.234-240.
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a3 AlFYe Muls g2 E AEH R fAG0 F2 APadst Hn A2
FEAME vl &9 AgHge Fasin,

3-3. A H] & 17} E(service encounter)

MulA QA EHE AMul2 Ada Mulzx gAY, aEn EE28 43 59 Aua ¢
FTEE T HAFHoz uge] Q4sE Mula EFo|d Fitzsimmonse AMla =37,
A, 23 n4Y 4xAgog Nul2 7eHE Besn ou, Shostacke ol
Mde B &4ste] 2ux7F Nul29 A4 H2ss 93¢ AgeE 21 Mu2 A9}
THE FJ€3% 24 @ olvz XY AR TPWTE ANE AL £
Normann€ ‘ZA % £3Hmoment of truth)’ olgte /Hdoz AHegled), ol mAo] A
HlaedAadg B FU998 UUA g9 €3 24 HE dA¥Y %3 (perceived quality)
E AHl& JAALEHE Yo § Aolrh
olBA ¥ W Mulx Qe o] Mulze BF #4 3 TALdF I &7
ZAHE AAE FHEAM Mus 3 § EE3 dBAE A o nAA PA 2
ZEe Adoez Ay + Qo)
Mulz A7 EE Aula 92 WolM ZA B2/71¢d A S&sts A9
VHARAA(FA D) A 28tE T 7Hx9 Pyt Qon, 2 Ho Hate I R T8
Bapo] o)zt Qirk dutHo g Az FAH AnelM £EHE Hol BA/7E&H H2y
Hold, 24 nAe) 4E5AL4E FASE Aol AL HIYolam & 4 YobB o
¢ BA3 Eiglier and Langearde AM¥]2 AFxiel ne 45282 (1) 24 o Y
A/71ed A4, A o 44 3449, Q) 2 o 2d 5 4 st APow BEFHm
A28, Gronroos¥ A A gH9 FBE M AE wiHOT <2Y3-4>HP uMT A
& AT HEALTY I AYE BEHor doln FHrrM

<IY3-4> s Aela A FAe JERg

AEZ= Ad

/754 — S

4l Aas g4 (EQ9)
o

33) Kelly, S. W, “Efficiency in Service Delivery : Technological or Humanistic

Approachs?,” Journal of Service Marketing, Vol.3, Summer 1989, pp.43-50.
34) Gronroos, C., “An Applied Service Marketing Theory,” European Journal of

Marketing, Vol. 16, No.7, pp.30-41.
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1L BX3/7ed 82 A% A6l2 AskEH

GE Mu2zAd = Azd AR 7% G o)BE 8l ug 2 BH4Y
qE& &% 71E39 £ A4eldl¥ A Z(production line approach)& A E3E A8|&
23 E Mula FAHo i AFEE AANY 98 93 29& FuE A A
ot A el ooy AL Mulze oj@ el i FAdH FHY MUAE AF
B BEIE olF 4 vt Fog, ok Mulad dggAHE AAHE Ageld.s
olef g E4/7eA Htol avlslol & A¥E uMFHFe #A Aol F Mulxe &
3 AEg 8 AFAA nAFHe HEE Hrgse Aol

old ey 1 vIge Mulz #Ago) HELHE Nt 498 TEEHE Aoy, EF
o Agr ndg FALe FFROGE Fvle] EEHE Eolo b EFAA FHE $A
"Hrh AYE MulzddMe o] & vled Yo AL AT Muls YA 94
848 RN kd Ao}

THAReR dPdATolM JEG BH/ Ved 998 AR vy, g83E Py F
84, AA, 2el, FH97), ¥ FAuA, HgAR, idEet 2 R B dF Foz
A#3hgc).

2. 94 89 A¥Y M2 AsteH

A HE&ol MUY AHlx P Fog ¥ FHsE R v o] HAA
Foddte A DAt Mula ol FFE Mulze Hol B4 A% Bd
Arg gl F¥dte el et gEld = glorg FPYY A dESE HAe] et
o AE Mg Fs gl Aular) Qe o sHHne n4e qEla AE
o ojml At Q1A W] Mulag e A9t @by gas 2499 aHge 4
g BAE Aule ZA BA @A nAe wED B9Eg 984 @

old #E AstEHE Mula ride] FaHA @74 Ay A8 A YA
Frete d#E veus, 238 AT PH 5o Ve EAROE FA99 Qg
EE3o] A Fate o) @At

AMul s QbR EA A Ml AFAE B0l FA JHB eIt Mul2 Fe A4 g
e #AE Zn ok AL Auiz At 289 AQAA 58 &78 setae
d #HH9 =¥E rIEeln YETHIAET Hotd), BAdsh o YA AL Y
THRAAEA), E 242 &7 deivt A&sA kg Er(e4), ade g7 7]A0]
dzaels 2AME 23 /N34 P5)d A8 Aulx 7)de] aAx gL Aoy
e AolryB

35) Levitt, T., “Production-line Approach to Service,” Harvard Business Review, Vol.
50, Sep-Oct., 1972. ppdl-52.

36) Mills, P. K. and Moberg, D. ], “Perspectives on the Technology of Service
Operation,” Academy of Management Review, Vol. 7, No. 3, 1982, pp.467-468.

37) Bessom, R. and Jackson, D., “Service Retailing : A Strategic Marketing Approach,”

Journal of Retailing, Vol. 51, Summer 1975, p.82.
38) Swan, J. E, Trawick, and Silva, D. W., Industrial Marketing Management, 14, 1985,
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Mels AFAe] AL E gAZ AE A4g, g9 FE, A2y o dHAH AR
U, Mela A7LEEAAM 7t Fa% A vlE n4% FALLY i FLoln. A
A ARG 4EAEE FAHE 2422 HAE FA 4 (similarity), 4% F2Hmutual
disclosure), 3% 7 % (contact .intensity), 9 8% 2l (role congruence) & & 4 9ul. $4}
e nAF Mula ATzt |2, Ao, Hn|, 3 F SAH/AFAH Aot st
Mgl =7e FEE 23, fAdel ¥E€4E FRHY 27 wudd. 4537
& DA FPYel HE FYUs MEY Aoy =7& €olj¥n f7lEE Ao ®
Fxp7E M Ee AMYY B AHunAoR HESE ZEd g 4xago] g
A, qul& AFaGe a0l ME zpAlo] oy Ade] tisiA o) YAEIY o
FE A3EEd 8 48 nlag

3. Mulz A7beE 9] HEgA

M =g AAMY Mulx A7eE e H2YE 2A F7HA gdg gddd. sue
Mula 71gde]l Ftdte FH]lol v E9-9 ANYHQL AL vkA Az/dd AU
{(production line approach)d &3 ¥ dZFAg4itel ©1HE FuE WYPLBAM, Muls Q8
A g Ay g $4E B 688 SANE HEHE HEA 909 208 ¥
He 584 9 aAd8E Agds 202 o] A% FUYY ANLEE RN e
Mefo] uigtz sl FFE HFE 2AYY A T P

Kellye A2 934 e] A&4& Ay 9sie 485883 HIYEL Aok ¢
FAstwA vhgd 2L F xR BHEUIEES AAEn ded, shue Aula giAak AR/
AFE)T MEl2 SARE Mula/FY A62)g V2R, 08 v Mulxed s1Q1E
TERSES)N FTH4Y A%UE FREE/ES) & RS v Qg 2 AR 8 &S
HE F7se ‘AMula FA(service factory) dAE NeH 8908 AFEE Avia ¢
FHEEl 7l Ay, AdstE A gse  'dE A8 A(professional service) A E 9H &
ol FHE F A7 EHT FEEE AAHSHT Uk olade] Mujx UFLEHA UE dF
€ EUZ @ 9 <2¥3-5>% #2 FIHe sy

<I¥3-5> A2 Q7MEEH G Mula $4TEY 54

o P& g9 Mula 789 3 (customization) A=

g - -2
g
<Adla FA> <A H] A AF>
v E Zlgd AT 284 e
ASE
<thF AMulz> <HE AMHlL>
YA ge
R
pp.203-211.

39) Levitt, T., 1972, op. cit., pp. 41-52.
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M2 QRN 29 F9W Aul2 AsteHe w4

M= A7 E 71€d 8.9 A% A 8el A%

Sk i

AMul s ¢ H| 854 2 8

A Bt g Ea) Aty Hey LAY P

E&3 ERAE T HLEA FUde du dF g& 3

A2 ¥ Kelly, S. W, "Efficiency in Service Delivery: Technological or Humanistic
Approachs?”, Journal of Service Marketing, Vol.3, Summer 1989, p.48.

V. &3EF7199 Mulazdete] &g Al £4

4-1FEETF79Y Hula T B4

FEEE7IGS AHl2 P 22E ¢4 £9Y
o 54 R FAY #F It FUge 74, 13
Gl B Ao upa} A olof §ir}

3719 nHE BN YFFEEAY
B BA A BFTIAY A

1LEEE$9 B4

A ZEAAY 478 FFe ¥IFLEE UE, FEAY AR BBV
A gpoiobd a4l kA, BE&A, A4, NG, AALRD b ¥3) L ¥
Ted LF9 BEAE dgd go] g

1) A 2 e Ade ol FFEES 25 B4 & AW HAAH YL
ol gAY A =g HA MEE £ UL W oy FF2H MY 285HE
ddvle A FEF718 A48t ARFNANLT Ao sbedty] g2 x

AAE wgo] HAEW = 7T SR £3% F2U Hujde 4248 "ast
R71 HE FFHAE FF)9 FUVOE TG 1Y 5 YD BE IS
Y BT AxHoE FIRbe] FFEA AT B AT 45 AFL
e A% 54 Sote] el 9@ A Ade oo}

@) 5HdY - T EFAALE B A Bl A ARG s she ko] st b
=9 A9 FITALE ol Fe] AAAH AL SRS, ARER FrAN FY FF
TEol oE kd R AN FAR A Ajlel FAHE 3Pl Fgol Uk wF &
F71e7HA0l B g fad w@zh €7 e YT artelr] W a7Re JEoz
Feldtr) olda Fdg ¥ ARE AR /&S GFAG FAAN HES)} Y
o

) 1= 71€d : T4 F9U ATV duHsts FPAEeldT ¥ Ax
LES AR 7%, B FEFEH NI HA $E JER BRE FRE AL U

40) ol Y, AAYEFFEE, NEHFHZ 82, 1991, pp7-22.
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old #371& o83t AHEFALE 298, 1A I L U@ g o) B &
e Mul2@ F987] ARME olf $9 ¥ & Ae AN2HEH AP g Gusopdt o
@) ZAY A GTLEE FFAY AU AP o g e Aol oD HY F
3 AEAHA FFEA wet AP 24, $VRF, 3 FFHY Fo FAE Lolob
3, 54 FEEUE FAYTEEY LYUA wor @}

2. T EEEE &4

3 EEMu 29 BERS, $FEELEL R M2 dxFo] 3WE AUa U g
FEAYL I AL o] o} AR, H7 L 2¥x Y] @H 2HY FUdy
T, HE AF ET Aulae] dRPoaA O $¥9 $a4d FLEGE MM B4
A gEeIH FaoThA oA FF ML £28 8] HaM o8 ZE Y9 X
E R TRE AFHol 30, YFAEL YAl YE AubAA FAE B Hs
e F99 AYgud-dPd 3 AP, AER Yo F-o2e B FAN G/
# 7ML oE AE ddujgn. B¢ 53 $FAe Hula AFE @elsringE A3
AR E] BuiFLE FFUche WM &3S viAY sHo] FE RAY, Bz o
Ag T A ARAEY BHE BY A == B Y9 §Fogon fxsn
U3, 3 23 a4 YA Y FA7L A€

FFoigol A Foldt AFTZE Rt oA FEN Mulie YREo] HATW §Fo
EEF 2 ANEME B FRH B2 PTAEC 18 FEL Ad8 dux ¢ o
A= ZAHCID FANA W} FFA FASAY FUY B8 AT Yo A
A2 QY T8 FAY FFE) AFHR e Ao

FIAES] FEol FHHo g ANUERY e 2 5 bx HEo £EE 4 ok
AA, BANZAA FFAEe] FANoZ A FFAE AES AYAY FEH} 2E
&7] fld Fhud =HE slgeiol ¥k FINELS AE AdstE W dA Hx2 A7)
9 =4, ¥HFe =N Fd, 2sbY WA AF F R PHE ALRT. §A,
FBEEC FAH] AEo AFFFAYEEH A oo WYL HyHon go)3
oAl 2, FAG DAYl glorg $FAFL NEYFAS AFYFA Alole] A
9 AR B4 AYAE HYo] Urh

BITFFL AT oA YITA AFAHo $A WAHY JUE Atais H, g
FA DAl FF HHEA ReHd JAEHIY 28 WA sE ae] )

3. BEFEE7IYY Mulx AEA 2 By

Al AEA 2 FYlM FHE uo} o] BFe4Ye nARe] Y2AEY sd
3 AES =3HFEs R MHl2 FHY F¥olu, el Ay B gTeioy @
THES B4E nHY W 94 Aol PR Schmennerd] 98w ojd §89
MUl s galade] Mulade e 23 F2de 087 2L H8 nsE Ao a8

41) Rigas Doganis, Flying off Course, Routledge, 1991, pp.21-21.
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stk n A g

EAYR w& BAE nelsted AN4dH Fuirl FaEY, Ve 21E F IR
A} AR Badn, FE7 g Hec g £t F8IAY ZEFEE BEYY 1
£, FE 5 =599 BEx FAHel ¥ =% HF ¥ A AZE nJY 9, 2
Mo) Q1A sty Mulxel o] ZEEojoF & B3 §H4o] nANA vXE Fgol
A3 &3 H&ol Lolgtezm mErisy ZAPAI dwrFolr} Iy o]HAAME ¥
T Mulxe BAN 2 5L =5Y #v a7d

4. BT ez 2R3 £3te Y

F¥Age dRE o 58 4Fe A44EoH, Ad 71FY $IVNE AHede A
F9 FHAAMLE Qo] HEFES AEEHI}E of - oo w]E dirtE AE AEY =¥
2 FAHAME 24 MEg FE377F o ¢ o2& B Ak ole AdEdE MHlx F
A& FAMT FEE 5 glen, ofd Mulx FEEE nA] A AYL 10| My
2 F3& Hz2 A8 FiiE ZAse AAH ¢339 wert bR Fasd 2AF
oo Helo o3 ¥4, Ad, UIEL FY HAA £330 o3d F den, nHo
Mula o gg FEYE W e Fe AT o, AME He 2] AP &
AHEE =77 S doF HA & A edoldn € £Un F, AAH €3 14
of 7149 oW & Hud HPFahw Atddeln, o] ARdAM e Aulz 7| g
e T Tole BAFLE VI Mdeo] e dHolgte A FFY 4 UEE
sjof gt FF MulzolM HYAA B ¢ oo AHES <H4-1>F Priae

<H4-1> BFMulxe AAXR £3F

AEE AFE7 A3 dstde o
derg w

T HEEHC BorE o

=HME gz Ae o

e duidel nA4E slEEHE EXE 9
Bod duidel A8 Ed Wy

¢ Y47E 232 Ue W

L HE wE, ded w9

RS e VIvYn dE
. HAE A g o

L HEsd 749 g9E w9
CHNE FE3 Qe

TR e XE HI UE A

C BNl dste

©® NSO s W

Pk et ek ek femd
AW N = O

42) Albrecht, K., At America’ s service, Dow Jones-Irwin, 1988, pp.11-33.
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e HAME 233 £LEC gdFH gloy wA gla & o1y neogx) £29 AE
E A& £ Ank 2AH e Adlas 2EF BAC Ao 2A4e Nu28 ve 3A
M BHEE AAE A& FoR FFEHAT Mula AFAE AUAF HFA
FEEE Mul2g AT Ak 2AA 0 FYLEL AA MRS oHsy
A QFAA MulAg AFE, ageA $8 sdo] HAe vigteladte Ag =2
F QA sk @t

BAA ¢l $27 Ide]l AP dAd g F9s7) AME e e Hgo) Ya
ok A, A o] #wEAd Y FdYo] YT Mu2g AFTE $ Aol @
o EA, Mul28 dedte Fddel Nu2g AFs) N YL 29y 248
T lefoF gk AlA, HHel Hulz AgsHo] AGHE Mulxet dsfoF ot

4-2. 2$F GFALY Abd] 24

IR 24F7IdelY FF A4 UM Aol FRAE 4FE L 27 HEY
2ol ZAA 47t G4 719E A, A 84 slME FAH AFEY ohg
AR AEHA Z4+98 Fae 7€ 2P V1de 38498 2ok g v,
o w2 A3 ¥404d AF £ Brh 3 £ Nu228FH B FE0 B A7A
A2 e 29%F F3A: 240 YT Mula AR Adstan gAY 2AA
= Bxe] #H9 AN A FFAF $FMu2v1908 A Bl and
FIALECIH, o] AtAlE B3 $F FFALe] TEHE Aoy, Bog AYsHEstE @
HELEA FE7Ide] Muls AR fux gt

1. ol 8lgt &F FAHAmerican Airlines : AA)S

olulg Tt FFL MA Hchel FFAIZM 11 TR HEF FalHe $93 nABRA9
49E B3 RFAYAEE UgoE § BFA HIE BE, FAYTIAGHAGA A
N 83T R F4 Al e AL AAATAGA ¥ L85 meojre AgYst
TAM M F& HItE ¥E AR H¥Y8 4 NuAE Fild AAse $o)
otdlEt ¥FL F/ME WuE AEG HZ2UL QYNE 2l Aoz HYsFu.
HlzY L oAgztes shFe] HMUEE AHE oHF ANE HIHEE o5 Yoz
Y 2AF EE Ml MG FEaA) oldg Mui2 ke B LASAA A
83 AeY & U=E  'AHEY 7171(On-Time Machine)' & FAE 23y F1nse B
& 14L& #Bsgon ¥y dxe AM, 2AE MY, AP 24 AH S Muja A
gAI2HE Hul2 sde] 2& ¢ QA tAUsg

ES FY oA 2l Mo (SABRE)E /esta FHA dofo] ASSAAME 4A o
FAXNEE wEe] Y n4¢Y 8P Holg =rsdon AP e stAYe
€ 4A 33 low, AEaMLNAE(FFP : Frequent Flyer Program)& thgdoz @
43t TAENA HA ST AAdvantage2 A AAA AMulreo IMEE P},

AA did e RE Erh FEHol ¥ AL B{sln e ¢4 FANEY FRE,

43) Zemke, R. and D. Schaaf, The Service Edge, A Plume Book, 1990, pp.79-108.
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QAR E B3kl nAT FAY FF9 ols] AR A AGAE B ol
B3 EF #ESHE AN EAst dARAE FASE FRAYY £9¢ F3o oy 7
ARAE BFe] AAE ol Yo FAUY HF LAY UETE AndgE Ao

AAE AANERT R& AL s Ahige WFo, FUUe B&o P& gz Y
ov, ¥ F49E 730 & ¥e| Hy 3500709 ¥& wES 3% H< “¥4(Innovation
s)” AHAE s Aok @ Rel FBE AFER AU FH 20009 @ o)Al |
€2 APste AAE AFUen, 2 oF oA Er 4 sE0 LEdtA $95T AUk

2. 9E} 3F 3 AHDelta Airlines)

AA Hze 4 $FHAS) dek 33 19299 309] 99Uz 48 AtEa e
Atde] we & #FAMChicago, Southern , Northeast, Western Airlines)®ts] §4-8
3 eve viRY 39 Ad ¥FAY s wAsQew, Mula EA A8 543
A BEE MuladgAad G ofve gt &FALSY WA A A E UREE §F
AbZ EE 0l Hea AR o MASYE st 28d $5EE Aadyg sR
o] H¥ HR-dE-233 ANAYE 19709 Dol Pel g-Fo) o8] Forxgich

det FF& oA A BHUd Moz olF 2wd 2 £ 9 AU Mulx dg4
28 H o AYATES 5 o5dy YHE 2o, Yo f5Ho P AY
HeF g Mulx ggdere] £4& g g

A, 19744 ol F wideict oA 109-H G HFA o) hE Buhg R o o) 4
3 AFY ez a1 Mulay gddsln, aHFe ENAaE B8 Mu2g HEy
oo, 1956 H F& A Mulzol distel ;A Mulx 3 B FA A ARR B
g dAgezA dE Y 8WF 190l =4 AEE 23 U AER FJLE 27
AE golx ok A, $¢ 2AYE Medln, FAUY 2FAH Adud A} B
S HEE AEdHY, JMHAA AF BYrE FAGY SFEVE BA%o Als, gRE
o gFAte} g8 2AAEe Mbor w27 ¢t} oleld AL dFe pRo|Y BRI 5
&9 2d glo] FHold =AuAe ZEE AAste Aa2dwg {80, 37 Ay &
FoolgH AEAd FAE FiA ol Fol A dA, AYiHe Fagoz v YA
g2702 3o 2 Mulzu) AR E Mgdd, oA, deby AHe 7Y Bag §
AT ojRE 2de ¥ wge HelZa A Hol AQYAnE Filad dele 29
o HYYE FEYoN A i APLE A

3 H=EE F FHAHPiemont Airlines)

ERE #FL oix FR#HA Fa Adg Hulzss 272 AY %-FAH(Regional
Airlines)2 &¥3t s, 5Ug nAMu 29 Jag Mulz dgNsdor 248 sdFd
o #Atel HAAQ Mulx AFAZML BAE dnAG wF U 59 FFAI USAirs
1989 ¥ ¥ Fatelrt

o #HHNH, FUYES ALY Hde gFE fFEsHon, 58 ugkd T
W e ol ol FHUe AeEn AFAY /L AAHAT. 2R JA4EA 4P
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BFE o)gete] WM B Aol RE RE A&EA NE#HL nA PN Mulx
o A8 N8E ¥ £ UAEE HAD. o Hake FALHIY 4T Mul2e Eards
AAEANA QY D& Mg AEHog AFRen, 88 NPy R $YUNE
Agsted 28 AT

4. AHF2HZE #F 2AF (Southwest Airlines)¥

PE ATHE FFAE AT ASAN2E YFL Ay FopolA Ho|HQ s EEE I}
A ATk 1% 40008 FAVES 86%7F = E 2o YR ULl E B g o
#9 & FAAE, TALY 4o BYEA om0y ALY FTHE WU &Y
T FFAoIT o] AASAY2E FFL uF gela Awe 7Ee T AFAHBAYIZ o
HulAd ¢33 Eds dats §3DEY B3¢ Mulzd E9E8n Q= nd5e 3
ez Fysdd

AbF-2HAE B3 Muls de Hl2ua ogxlEe 14 A2o2 MASTL 250
Wate 718 Aul2gd AgHoR AFer] e 47tE $E2D AYP Mula sHo
2 ARY OIHFANE e AFor 4T $9HAD

FEFAY ol 4 &Y Muls Ate] Zolo) HAlHTR o] AE EgAFY) s
o Mulx deAade] AmstA A=At S Hu AY R HN vUrEE
Bt YA E Hrdele e $YANE 2A HUen gy 48 Hazy &=
AN AFS 2 2E FFo Muls AgNEPe ugr] oRFANE AFS nisn
T EE H2HPdE Y48 AL gAYHAeH de g BN AR n Yo

B4, 2 A &X A2 (Hub-and-Spokes) Al 29& ¥7|81 ¥QUE F  ¥AE
(Point-to-Point) Al2¥& E18ta, e FFA e AFIYe T2 FB7)9 AHA
THE VA dn ol vige ARE =ERHFY. EA, FAE =4 2 FAM dde
E718 3, EANA 7H7hE 28 BEE ol4Ron $UNAL I5RoB URHu HA
AAE AANL =4¢ ¢AUR FEFoRA ALY wLAR] ARE ASHA A
9E 14 AZd W2U2dE S TEAY F AU AN, BY7379] @ 7)E o] 3
C 71EAY 2w AFgozM XS], FEu 2 A0 v ge BPES Be g
& FABIZ ol& #I olfdAT. WA, YT FHE A PE ALTY TH A
TRUEC] T80 93T AFHRH 7 28 AYYo 2N H2A0} v & BRY
T AT oA, ARG 2 N 2 FReN A AT 2AUEL PE )
o MuladgdaLdo] Ade $Y53 AesE #olsm gl

AHFLAAE 39 AT vE F Y $88 AE Mul2 APHe BUYEL SES
HHOE MEaT tids e AFFEolAw LM ¥HE FEdE 2T B 7L
A dAHels A&e 2R Mu2E ATE 5 AEE s Holoh, 28 ude B
et AAAEsE g BE ] 9lev, w37 9 (Management by Wandering) Al 2 & % 3}
FUYEES I7 4 AQH EA FEHoz ugstn Ut

ot ki

44} Lovelock, C., The Search for Synergy in Service Management, Product Plus,
McGraw-Hill, 1994, pp.67-85.



96 FFYEHA A 6 A 1998d 1249

5. 2gte)vie|Qt &% B Al (Scandinavian Airlines)4s

‘AAH @ (Momnt of Truth)' Z922 9% ¢ FEL 2o g 439 3F
o2 AYF F FIAA BRo2 ¥ dA v AL A4 Hwlg FHdu 5l
g, 22 g qdes Befelehs Mula Nge NEsArt 2ol SHEE &
T Fge A b M2 s g BdeA bEe Aajl ¥ F den, 39, g5y,
des), &4, FE7A WE AFH Fo] na2Ys dgzte] HPo] BF AFFHE A
& A7) g wojste g Halde o AddHE sHANG & & AFge £y
Abe 8HE 5T Ble] AU FAYH mAstel HAEY AR W' o AR 97¢A
o ABle BEoR AYde BE Aol ZAEN” 1 dd 2 AUt §F9 A
& 2l 858 o833 BEE 4L WS AR FoIY, o3 FYAN] Fad
o Zzaget e WAz A A AFAE AFHA ez FE AY
& AMESRO
AAH e3d 20ouEl #3e] HYe Hdeojgte AL DHAA FHE & UA o
TE AMRE&3 H2E oA L9 AA, o1& F AR B, MElx JiY § FRAYE
A o2l e FEAY FAE IHE FAHLE AU FEE HUGE AL
2 0E3 e 48 237 Hd Ao
A, LT CRE YHE o MRl HeotFo mAe BFHe F¥E FE RE 82
o Yl gt dPsUct. EA, Lol 7 F8IY, 2 TS nHFe] HHEF
€ @%%e 4 FH4¥el FoAge 9 AdriE 2E FEIHA2T, E4HY BA, F
Fate wEjAe nAGe HHE @I FULE AYEU] 94 SAE R B2 o
& AAEAr A, 4 d8 2 RS 500089 FEHE WY B ¥s¥EEE 54
AN AT MEls Fd el #% 258 #9. Ad FEFH HH RE AEES &
& BAdse] dAsAT U, FALEAA FHE AT o)FH 23D FHHE T
Aol AulAE AEdR, oA A JIdEE Hotsle REE FTEE 3, A
FHE H4Her dYEE A
olzig #HAS Az 2yvivhut ¥F& B0 FA2 FEF I, AP I
AR 2B tulel F3 e HEL HuAFEo) TANFA iy Ad} BE A 3
T A AFel Heon, Hiu FIFL 1T e TEFEY H5A & UVEERF 9
A Bl EHQUT olE2 A BAlozAM EF 5w AFH ¢ &9 AAH
#YAR JdFE FTIHACT

6. 4 7+% #-F (Singapore Airlines : SIA)

A AA FALe] A NuiARE FrbA 1996, 97d A4 H ¢+ HIHE B SlAE
19944 59 €8je] AMA A EXE A gFAbelvt. uH Mul2dE SIA” B dAAE
ZHE, o] #Atel A MulaE BHEE AL n MulaFHe FIAHgH olF LT
FRAE $5Y FALY AEH 2K, ALY A¥le A2 dAd R &9 2H

45) Albrecht, K., 1988, op.cit., pp.34-60.
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ol
4-3. At# 4 A

g9} AL E Bahel 2SBYFALY A2 WY FEAE AAFReH 1 WEe 2
oatd g B,

°© BAVHE F oldE L ol WY dEAH e FIAHE FHIAY A%z 3
At

O HHl2E E&HoE FYY F URE Mu2 dEeA2dde] daAd=Hn 35U

o #3 Wee A N &7 HAE v]eeln, 2HE olHEH AHHEAN B

FAHA e A& Yedtn Qo

o S AMHlzo] it FRHE HHE HHHIL AUk o] MAFE ZE AF LA

desta Mul=9] o] AdHenx: Fodthe & FUAI T ok

o AMEl2o] Fo| it FAHA 7IEE AT, A o] JFE we ANE B

I Aok G AR L wiAlsr] H8 100% gEEE ERE de 39 g

o ¥ AEEL ALY 2EE JUHEMNE ZE QA EFIANANZ AT B YA

el MERE ohizt HAL el ME n4E A8 YAEE F7E Fosn Aok

o Fa¥ Mulx FYAE JFHT BXHL AUk oA Al A4 2§ Fer

Urol AlgEta gl

V.2 &

Mul2dgdaME o] Mulxr]gdd date AREHT Ye Mula ANLHE Auste
Aol vl Fosn Aulx AEHE Adla side AAAEESR By Muls 4
AMNAE, TEa MEls BEo] Aazbel Y@Ael RAH ok Pt Mulx ANSE I} &
€ 3% MulE 7149 BAYE Bt golAlA €k

B ATFAME °] 22 AN 2¢FYTEEVIUE W22 FAALH Nujx A
o HPAHE ASATE T BM Mgted, F8 FA L dFY AAAHe Oy 2
o

AA, AR MulaEFAGo] GG | §FEF7Ide BALH7 /A,

A, 2AA%A Hujs dgA2do]l HEY o 719 Hula $949%7 AnE
AR, FETEE7IAE MHl2 FAY 9 Auaderad fF¥AY AENE F
dee viled Mulx FHe] 452 AFBEs Fasite Heluh
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