Exploring drivers of the service quality in e-commerce

$59" & ¥¥F

g Fu7)E Y Y4
133-791, A2 EHA] HEFZ JHE |7 Gt etir
Tel: +82-2-2299-4392, Fax: +82-2-2220-1886, E-mail: seungyo76(@naver.comc

bogopatm R ENGE FHI)eF Yt A
133-791, A/EEHA YET 55 17 gtz
Tel: +82-2.2299-1822, Fax: +82-2- 22201886, E-mail:hshan@hanyang.ac.kr

Abstract

AagA N HHHA AFRE F9 e
Mul2F Ao dgS F5 Y driver’t FAUNE
olsjst= Aol o] APFME AHY AP Ee
#E7ls WHEE Hosin ool AMulaFEA
4719] Zt ME 4o ogA dFE MA=HE

ZAFG
B dAfoM e 7EEIE EYE AnjaEA9 Z
AR Qi HFL vAE 749 HAPAFE

T3 ohul D(delivery), AlEuHE (reverse logistics),
ETHA El(claim  resolving),  F 3 (recommendation),
31739+ 3l(customization), 2% A8 (interactivity),
HZ(contact). AFH H2EZAI o] HIPAFEL
% MuAaZadol zt ARgid $od ARs
Ueldlon  ols of®EA AMujxFAY FFo
#ejds deAd g olzslE Fd =& £
o]t}

—r

MM 2EA, wg, AFDE, B, F3,
aAREs 4384, HE,

e
]

28l £FE AGAEL 1AL FAE7 8,

AE AN BAAA Aobdr] s w2
2 AFatojofgt  Foh  ARFHoZ
F3zE Aujx upAY FHoA HulsiA thFoiA
gtok, Aulx B4 @39 % Adn 540
o]Folx oy aAEL HIAs AFSIC
gy A AFoAE ojm g b o]grol]l HajA T
AL A2 gy Ans dAsdA T gE
ozgoﬂ el = olAAR A7t olFof XA gl
B dF3e dd oy MulaFde AigusEol
Mulz FZ9 AAd 7 FastAl F8ertl

@t Zeithaml(2000) A& A Al ZE ot Aul 2%
Ao it drivery 71E AF7F o AAEFHAH
Mul=Fde] AdEguisd] did &Y JATE
AEd o 2o

Mitzi et al(2003)2] AFME HAlo]E9l 37174
Al 54 - vujAlo]lAd T X(navigation structure),
YAtolE AR Eelx(web site information content),
a9 2ElY(graphic style) — o] thgk 1749 Pt
28l Adel AMuj2Ed Hrtd 94%gg vHga
=g

Bolton and Drew(1991)% Aj8] 2% 24 digh 11749
Q14 & B A(disconfirmation)ol] & HAFHo=T
4L a1 B X (disconfirmation), 7}t Al (expecta-
tions), A @A A FH<F(actual performance levels)ol
o8 HFHeE FF§E wEvn 3.

olgigt w=EELS AMB2FTZE MNEH FzEA
Borskr] % L3ly AMulAFAE Hrha]
Asl  BFHAH  FHLAEA HFoAH gk
AMul2FZ0 Y olgist A AMu2ERY
APzl Bdy 9459 A€ 49E =y
o Fol UM Mu|2FH AHFQi4d g
iAo ARAHQ HrE ded oJEgol Iddd.
ol B AFdAE aF¢ oFAAA 4yl
ARGAR  @FANA AMu2FAE FAI)E
AR 94gs F= FErs EFE dobgd
il a1 #YrlE  WHFEEe AMu]a¥EAY

A=A &

ARoersst oy ARuAL

dFrde Fg HAFH HAFL T dslaz
Lid=g

2. Ag4d
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