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Trust and facial information in online negotiation
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Abstract
B A3E 0lo R oFoxe AN ARt @4y 43 £ 4%E T nux @ g
A9 WsYo] AA 7 FA s (Synchronous text communication) F=E 4 (Voice) o8 o}FojX e A% 4

Z ARJL F74E 24& vng 43, 4F ARI FHEAE o AF FE0] B4 JEHT.
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1. A& 2 vwe] aXa g, EF A7 wiA
o] Aojgtg ©ELEHA, oW 247 A#4
HT B J4 dFddA AAWin-Win)E A FEg AAertd dE dT7e 53 gg
242N AHE FE3 gt [9] AdHe BE AR ATE g4 42 ARt A=Y ¥4
el F=E olFojUla 38 WEA & o 9FE FE 82ANE golruz g,
8T 84F AF AdFEY. AN FS5ol 1.1 wfAe] w& ol
E7gd ARE M AS, AAd 83 AR Ad FAe AN Fe F A 7Ed
(economic prediction) 2 & AF dF o5 Ei. # gol ¥ 7X Wy ¥FY F
(behavioral decision research)siM & @4el 2 At
AL B Fol g4dd & (wimer s
course)E& HJ 2 ALz d4d. AT A E 1. AR AgY v 7k 34
FEol & Ay 4o 21 45 o9& oF TR Ao A | Be AZ-tE Ak
o] Wor AAH it =& o} [11] g -2 32 | g Ap-UR i
ARl A 229 WAl &80 F/HEe we
FAE 2R FYHE B9t oA 8l SRR o]FojAEe P #E dvE dF
ok 2l E oiFE AW 95 FRuEo ¥ W ¥ (Face-to-face) ¥ AA(E-mail)ell &k
olFo ANezg FMEF ¥ AuBTFo ot Hlazh ok, shARk F odlA e A, 334
A71 ol F4E Z&FHon UHFEHA o]F atol7t EAgTH. whebA wiAe] G AolE F
Z 4 UAxE e AHY A4S ofA I e B, AdA 9dd 249 vlae YEo.
1] A SEddA o]FoiAE Y ® A Tl Ol AGLE A3E 47 (Social
o] 71 & FNER A= Ao AF AHd presence)®] F¥E Fo] AF F&& WA
ot. (6] (3] FAHoE APHE AL A Yo
4ol AAHE wHd @E AF FFEA T AP = vjAelxe] Aze] ol AzHe 2o
A7 olRox:  gleny, diEE wdd of 9L vt



uteba] wfFeA Qo] i ApolE B 9
AAE A Fad did FEo] 2 WA
HlIE T3 o] FojAof g},

1.2 g4elA el As

e AR} FL JEE M PFIH,
A-g 9 Aolgte WEoR A ¥ F 34
[10] A AL F /A9 fELeE vd #
Jded A%l e AT (context-based)t
Aol BF A E(relationally based)o]t}.[10]
A8 g e Aol NE Y% g
AF 46 A o]FolAH, FA] wE A
Axe A2 dis] Ixyez IA HAY L
g2 AT o dAGT. 28 wiAdA
Mo EAE AH8A H4E ¢ Fsta, ¢ 2
I, #&Fol AL AL YWY, 2 ojfre Al
2o g ¢A HE EFHA] A5 Wi
ot Abgte]l @ Solux ¥ W A AR} x
E5H49 ARALE 37 YA =, 24 FRE
Ao BEAAA F2 x28T.[4] by 92
ARE FE R 2 A dE ZARE AT
= A, 82 EA uid HRE Hgoiger

A A $2& 9 Aol

1.3 97 53

B d3e Ld9es AYHE AP0 424
H7t F5o @ AHFF dFE FEX go}
B7] 98 AAHJSL. A (voice)d AAL &
2} o) 8(synchronous text communication)E ©|-§
e A4S APeH, dF Aurt F/HE o
2 AFFEY W3tE Bax g

Hgel Al A= F#Fo] & A5 4 A
TDEE7E ¥& Aol FF AAY dx E=F F
& Aozt 44e F+ Aot A Aol A
g FFo] A o wEHE, AAH q=9
Z2e BYE BoleA EAstuA &,

2. 43 W

2.1 493714
AM st ALty aRHEs F£3se 68(d
46,9 22%)™ol AT #APE FAHRE oF
e 2P0F BT, e 2 A
g oolRolzt. FVMAEL 74 Ay =dF @
2k o Fujzk G FHHoz FFHYC

2.2 AA 9 4z

A AY 21L& ®2. 9 Zo] o] 2P Uy
Atk AL B dist 214E JAHE Al
(instant message)& T3 °l°prIstdct. 449
AS A=Ag 7ln Age #o] E3) st ¢
F ARE 4 FiEE B3 AEe 4S8 B
F AEF 2FHYY.

27 | Ba | BxedE | 84 | 248 E

- B7kA| 18 12 16 22

Axl AMAEL AF AF de Mz 488 E
F UEE 474 g2 LA JgeA 5. &
o] di AANES dn gA4E AR
ol FEHN Y Ao #F HEAE A
1 FAAELS A2 dEZE 23 F4 dl
ojop71& AT
23 A8 ¥ =F
#A FA4 A= 'Acquiring a company' 7t A&
Htk. o AAE & Ak A3)AL wjuje] @3
oz F Ay diEE A g O
¥ ARE A A& A €d. B
E AsAlY drte ga g, Felke fea
9 AFALE TS o, FEd dd ¢3¢
k. A3ALY grbe 40vrgelm, Fujzpe} 9
& 1.5%olch, wibr] 409tgol A 60%HE A}o)
of At olFold W AZ o5& dA HY
1]
=T 849 AgL 747 P& A HAFEE
53 olFoAtt.. HAA Z2aHEL SkypeE
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Attt dFARE Logitech IM cam ol
glo] ojFolxlod, A=A AV AFl X84
R& AHE-E3TE.

2.4

A8 & A ddd 9@ A8 F5E A4

7l $8k Organizational Trust Inventory -

Short Form(OTI-SF)& wW¥sted Ap&stqict.[11]

EE 1008 HEZ P4 o] e A A=

S A &S Ty

FF AAY =, Jdet FF AAN 2 HE

Zrell A3 1008 A== SH& Wk

P UEE P4 UExE 73y Ix2 §EE

wrokth, OTI-SF wix|gle] Bgoz F713 %},

A 7+F AN A wo0W A3 0|50
£ 7HeA gel o]FoAn.[11] JEAE

o] Aol ol& A& #4stma g,

3. &+ &+

Axlo] h3 BN U AP A 2, FF
AA 2 QIE GlCgkis = ﬁﬁ" Aol 7b EAs
7t diE o]Fo A, =P, AF T F
F Zﬂﬂaﬁ «IEE dste 7}°ﬂ e A 24
< 44 sl

80

text text+face voice voice+face

R E R T LT

a9 1 AREG AAY o=

28 #E 4, E4YEE AR, $4, $49+¢
2 AR W 21 79 AwHd AF FEd A
AE] ANOVA 4 A, fovd zolE BT
F(3,67) = 4.667, p = .0058 42 HHE FE& 7

£ BA9 24 21 EFAA o & N FFES

HAh A2 ARY {7 e F JD T t-
test A% FwE ol RHPY. t(1,65) =
3.674, p =.000
Organizational Trust Inventory -Short Form &
gl AL, Y(reverse)2Z $HE %2 5719
$E2 AL A AHre] ZFFEH 4
Aste Aog et F(reverse) 22 §H3}
T BEE AT WA E¥TY pearson FH
AfE BF 7 o)A & AL ey,
g5 AAH A= FF HAH oo hi ANOVA
4 23 o A4 A7t fFoujd Aoz
yebstch. F(3,64) = 5.598 p = .002 dF HR
F5o e F Jd 2 t-test AF FAvid &
ol& B3}, t(1,65) = 4.344, p =.000
AR & AY FF AAY A= =S 2
Aoz vegt. FF AAH dxd dF 4%
Moo AHEE 39 EAE 23 R2 = 3802
2, 45 2do] fonsittn #Hr} Hu. F
(1, 66) = 39.780, p = .000

o
M/\’Mf

O W N W o owm W

text textaface voice voice+face

a9 2. ¥ w5x

A4 BHEE 4 VEFZo B v Jyad
ANOVA &4 ZA3 {oud Aolg EJH
F(3,64) = 4,038, p = 011 Ex9 &4 24 &
FolA AR} Y 249 WEHEs} dE A
4 20 3o

Af 7tE F ol #L FAol Ao o]=2H}.
A 7HEe ¥ 4& AYstn EAHYeH, 2
g9 248 2 UM T 4, A2AgA
g Aok, A" HEAME FAHE zjelst
Ak,

F(3,26)=1.611, p=.211. A 714e ¥ 3. &
Zr}.
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% 3. 34 A4 74

zd A | el E | 54 | $49+9E
AU | 5471 | 658 536 | 57.73
4. AE

Aol w2 Fde AF FEo] Wi e o
A AT AFRE vFeE dF AR ALY
Zpolg 7hA 7l W3 d7E AYsgd. 4
T A3 B 54 2 @AYl 4 AR
7t Sl S d ¥& A8 ££2& 20 $F
AAY d=dA= 42 A7t e 4% A%
574 EFoA 8 g4 veen. 28 38 $£F£
of AAH ox9 @ FEE Mdude A2

vehy A= #8545 AAY =7t w9
34 "o, RSEedME dF FRIF Y= A
2, &4 BEFAAM 9 & UHEES BT
metA A AY FEo] 2& FF o S
&3 o A AHE st Aol dva & £ .
AAFFANE st #& @] JEgA F%
oo Fujg Zol7t Tk F FAAol o]Fo)
3w T ol dEol HUL, 318 37t
Aol EAHUT. wWetA AY @92 £449 o
€ F& EAd viE A2 Y g€ 7HHA I
. AR 288 A9E BT 942 24 g=
Aoz A astel &l w53 £ 7 A
dTE F 68 FHE ITMAR oFojzen
Y Jdel @ F A REve HdA
AL 7Y, =8 ZAH #dE soF o= &
Ao A AA FAAHA BH7F EFHA g
a2ty o B2 2R AU 2] dad
o A% AFHE 4S5 dedE 44dy.

B ATeM AEe] Folst, FAdAM A
A, ALY FE& BH}A E39 AF 4
TE 71dE &t
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