M 2w 149 Adus] ¥ 47

7HA FE3d 7199 AdulSel B AT

HAS, olA=

B AFE 7199 olgol AMHA Jge WAL AGuFS AP ° o),
DA 2 4FE L nARN B4E Ad NG 7ol ZAF & axlo ¥
ANAE FHE Aek BFEe) 19 2 DA } 5 39E A0 AT A
o Wl A A%

%d‘:}: 3}74]7} 01%‘3}. 2 dFodM = ]%’—4 7]'?476‘? %EO] A9 B
s lgoz 7txe MPasE FHs Arh
AN AT AHn] RS 7]@«1 Al 5& AR =
"]’E}‘Xk o, §3] #AlEAo] A gl Bl 4
B AT b Mg ade] °1*‘]i 714
Resource based viewE 7]Mo2 3 WFE nld,
o 71d3e @Al 23 Relational viewoll #EE WAFEo] uAIXR %}%Oﬂ
o & 488 23 d& %f AdTh FrHH e Pzl P B
ZEEANE 7 Ay, @749 EFHAE FE Relational viewE 7jHto g
A B 43S v+ Aoz YEuoh
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20064 SR EE3 SIASEHE=US

L A&

AT 719 AN Foigdae @A, dF S0 FEYAY AxHA FA F2
AzZQALG TFAAY FAEL AA2 g9 wielAd BAol7|RTdE, o8 e A
QA7 F&8E &2 FA(multiple relationship)el FE1E& = A7 84 g} 19
U #A #5432 g9 d¢ AT7E 71BH oz V| FAzte] #A(dyadic relationship)
o 238& 5T Qo] oleg A BAlY 4F}E F AT Ein Ut FEAR
#HEo #-¥E A7 E & E3L, UE A, BEY T AEES vEoE JHn ¥
g, 7] AYA, A7dds 5& FX2 1 e ol dF= d 71 %9 #AF
A gho] A9 AFgo] Jon, A AFT uie} Zo] Az FAE Al E T
7} o, B A7 = multiple relationship A&o]A] 8l=A] ndgol & 842 J|&
ATE0l YFE Hx(attitude)d] 2HE RHL HA Yopr} dA FF& wgoz 3
‘A2 ¥l F(share-of-business)' & AAlgdc}, A vlFL dF 7Ido] FAE 23 Y&
AA A QAE FAM ZdZol AF 7149 FulFolA AX st H1FE dnsted, A
Zz94s A AAFTA FEHAYA Agn|FoA o] AFAsHE ulFo] & o]&(profit)
3 AZA57] g, ol uW$ T2 24ty & = Uo.

A vFo gL A UYL AFI}E RS AU AP FrE
7V &= Ad=(choice)d] ojfroll &&ttn & 4= gleH, o9} #AF AFE IA A
©]&(Social Exchange Theory)s#} A ® %3 (Choice Model)& FEHT} o5& F
2 7192 Ao A o B2 7FA(value)E AFse Audg Agddn FFsn
oy 7ENE A 7Yl & AY(benefit) T} B (cost) O E TENL LS o A
o9 e, WY FHAME F2 UEF 2 Adol AFF Aol UYx, v
oA X #u] &(switching costs)Z Zo] A Auoitg wlE o TAYstE EF B
AR Ae FAVE Ak =G HHB o)A AA s Ao JFgFL vAE o
245, F2 HF 9B BAOR & BroCo @AM B AYEC] YRt

£ AFE AY AUy Adate Ao s 71E AFE0] A9 FL4L A
AlgE Holl A velzl, AT o]&eA FA3 P& VYY) BAALHA BEY AHEL 9
Boz HAYIES At AY v FE 527 HAME o Be AXNE AFshoF sl
°& AN ZIdol te A4 VIdESE ARHE FA+AE 23 3lolof 3r] HE9)
o viAgto g shxe] MaLa-sbA-Ad HFY AR mael A /g e BAE =
2ld Ao EZ4X(environmental uncertainty)o] wWXE HAHQ JFHe mslo,
o] MF7t A AF AAdnEst A Fo] vxEe 9L A= A ARE B3 uA}

gt

o
ol ©
A ITIINY
.-“for;rg

_,d
B
El
o mo ro

op

e 2

e

2 d7e 9AR #AE 22 e J1del 5 AAAA Ay wiFg o B
FE olf7t FALAE Wy Y o]2o| A t}F i 9l Resource-based viewst
Relational viewE EUIZ §3HZ g Bopd H2stn U} 7Hxe) Ahars FHst
= d $1°lA Positional views #42 @9E Adez stz Q7] WEdl, 71PE B9
992 & AF 99 IR 349 BAZ dold = 9o, & BHY FEY /AR
EA g, 53] £ dFoAME Share-of-Businessol AHZQ 4gg mAE WLz J1x
(value)& A AL =6, B AFAE] 7I1XNE 2A HAY(benefit) & v &(cost)e] F

"
g W
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7HA Az 7199 AR Fe] #E A7

7R Adez ddystn Y dd wel, nAe #H xYdAE BA 9 (relational
benefit) S, dl& AP A v E(transaction costs)E T L Lo, ot AF
o] whake <9 >3 7o}

________________________ <q® >
A 1A X9} AYuiFHe B

AQulFo] 9L vxe 248 AF9 Ed & 170 ‘“77] & o] AA] =
g 8b gl o U (Leuthesser and Kohli 1995; Keiningham et al. 2003) o] dA A ¥ F
< Adsts AAT AEA ) disiAE B2 9Fo] EAEH, ] HEo s A
& TFuldEe HA Frl dF e ATE A7t A&l =dRtHBolton 1998

Kamakura et al. 2002; Mittal and Kamakura 2001). W&ty AQu|FL AAsE dols,
7]°x§°] ‘Ao BAE THA LE Ao] ok Amolx, AE AL o= ARV hF

G F kAo dig &oAldle] dAAH o JFgS nYE FFo] Boh dPFHolg &
91‘3’(. 2 AFAME FEFE FFM 7HXE F o AEsgstd, o] Agste HY
E AAHAHEE, v goz Agn &L ndsn gled, ofFA AAE B vj&ow
FozM AulFo nixe GFH Aoiel A7|E vad & Aok A2 L
A Fo] nAE F3ko] el A AFH urb glA, @A 3 H(relational benefit)
9 AL U7t A BAZE B3 9 Aoz wEo FAAQ 4GS mAE Aow
e o i (Gwinner et al. 1998), Morgan and Hunt(1994)2] @3tel A | Alg KMV model
dME #A HHo E¢oll A& vxA & AR YERGAT rival modeldl A& #A

E FUstelE APole FAHH J&E, P FAHE &L vAE FoR Ve
th E=& 7|gdo]l ‘Al AYE B 4 Ao #aHF wige AA S48 £ (Operating

costs)¥ A 8] &(Transaction costs)o2 FEF 4 d=d, 71gol
243} ol gl FEAHEA Ha 233 BAE ZE J9HE AY
f-37F 753k

o

£ Rio] wopd
o,

=

o7 Aolghe

7V 1 mAe}] X2l @A s Eo]) Fr1e4E Share-of-Business+= 5718 Holtl
JF 2 : ;o] X2l A v]§o] F7}e5F Share-of-Business+ #28 Holrl

A 23 7FA(Value)9] A aa9l
1. Resource-based view

719de] 7R A o] AAE FEFn volrt AASTHE A @oe FEE o
2e AFAEd 28 AAFHY gd(Barmey 1991; Day and Wensley 1988; Porter 1980).
53] Porter(1985)% 1) Economy of Scale 2) Timing 3) Location 4) Learning &
Spillovers 5) Capacity Utilization 6) Linkage 7) Interrelationships 8) Integration 9)
Policies 10) Institutional Factors®t %& 7|&% uigtoz olzig YME o) FHHE
A8t 942 7199 HA(reputation)o) W} ©]v) A (image), 3% Fx, 7H4, 7199 F=
&AM Ak o] F 7o) kA Y F RBVOIAM wietrgks W, 53 &
FoAlA G 7idel A 71l vle) FEstE QA E 2 AS AdE FHIE
M 2 drdMe 71gel f% A2 WellA ztx e HA(reputation) T A F
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20069 &#=RE83 ctAHSEE=03

(product quality)S A A gt}

Afuah(2004)& Z9-& ¥ (tangible) - ¥ 8 (intangible) ¥ <213 (human) AYo=2
e, 29 F& B29 7ol fFEEE oA g 7dEdA dxn e
HEHY 73 xholgt & = o). Porter(1985)7F F3 3% uio] w=w, 7| 9
ZA714el B3l nAENA AEslE AASHE 4 F U= A & + Qo
2 7199 X ZE 59 Yol Ho HAE L HEE EH ol&E A &
Cg9rd oz v|de Ads £ A9 WS FUMAIIL Ak E 2 v
EoAdFot2 AARA AT, Porter(1985)2] F3 o] wa® ojejd F 7tx HASAE o
HME 1A AL F/AIH FAd & ZFHAE 149 H L& F9F7]

EA A7 24 AY v g BF 4L A F JL&S FFsn Y
42 71359 (opportunism)e] FA wWAUFOoZ o|&E F JYud, B Use
T ez 718F9% gF5& & /5ol Hol, AAHE A e A
GAFE AH1E 24 9 (Larson 1992; Weigelt and Camerer 1988).

AzZGA Z2 FFJA7E 7HA ok & vl¢ T8 (A Uz AF] FHE E
F ded, F2o| Hold 7|de AR 71 vl&] @y AALAE 2A P Porter
1980). Business to Consumer 48] gt Be dF HAF] w29 AF =& AH|29
¥4 (quality)2 n70] XZ}sle 7kxo] & A3FE v E Aoz 9 H.on(Baker et al
2002; Chang and Wildt 1994), Cannon and Homburg(2001)E ¥ do] 17 v && XH &}
< 2Ag gy

flo ot

T

to © I o ox Mz

i

4 2 & oo W O ox o
2

oo 2 o ra

N

= XN

to rlo &

FEZE B Wste d&atn FEA At Y, F 719 A #9
4 (flexibility)2 AFS Aiste vd=E 4Fe vA AAHe=z H§ dFe T 47

THE 4E F A Fo FIFEAY rsiE Agdoz FaidaaA o U& 7HA
£ AFsA ==, Cannon and Homburg(2001)E &FUAY F89A 0] AE vl (direct
product cost), 85 ¥ &(acquisition cost), &% H]-&(operations cost)i & A H| & &
SHEGE A4S 3.

M 30 7198 Yol 18T E, o) B HEE FoHA b) Ad H[§L #F4E Ao

M 40 AF FHo] SHETE o) B4 dEHE Fo152 b) A v &L F2 ¥ o

M 5 2 FEAe] FHYo] FYTE, o) BA dHYL F/182 b) A HEL P2
3l o] tt.

2. Relational view

Relational viewe] @AM+ 7Ide] Al (trust)7t 7hAlo] Pix= ddS A4
£ 4 =4, Sirdeshmukh et al.(2002)& 719 7+ @ACNA 23 7hxo] JAAM, A
A 71de FALT d9 A 2L A Po] tig AT AAHe] FLE ARSI L AR
o g uhAE AFlA A tiE B AFEC olFolx frd, dH AT 5ES
B AZe a4z B3 @A A BA, 45 E9 BYDwyer, Shuur, and Oh
1987; Morgan and Hunt 1994), #&7] A3 (Ganesan 1994), A X% 2] % (Anderson and
Weitz 1989) T& FAse o gojA HAHA MAdYS A28 3 It} Relational rent %
2 2 4¥E = AL wiE B4 vWAYZ(governance)dl, ol FA A7 J1dY
A vgoll L U A F gly] dEot. ANE se BARY FLY ERE AYHE
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A AE 7199 AT B AT

S HaggoEA A Bd F dE B4 FxE Addgse Addorth 1990
Williamson 1985), ol2jg #etelA A= A Aot AQu8& 95 4 A7
HEes #&5A A

gt ol E(leamning theory)e ZAFHol i o8 HAuse d YN F54
A 9ge FHAYT dFojgtE A2 @A 23 AdoA dojur Aol ol =3
FEzbe] dojue dAoldk & 4 ok AA¢AE AL o 2AolA Relational viewol
gz

roy Mo
0

e gAY 7149 7+ A4 FH-lnterfirm knowledge sharing)$} 22 relational learning©]

¢ 8% 24ds ‘-31’ 12 b (Dyer and Singh 1998). Selnes and Sallis(2003)= ‘&%

A9} Aol AW E FH3t3(share information), 1813 AR E M3l F§ste] T/
o)

oz AR Gell BHE 950 AL FAD A GAD wFel
52 AU Qe oo Haw FIYAE nAd e Bk b AYL

g
g
B

24 Fesx §3 S AAYE 5U F QA Ha, Hebh aAdA © A s AT
$ FFTY 2 WA A AAL asd A7 A%, B GFe AN AL 92
% fAE Ao L}E}wb A, ol A7t nAY AR HWES FAFAY, O Je Yog

TAAEH Q7] WEo] dEH B FE0] sttt

1, £ A &(Relationship Specific Adaptation)& %% 479 A L) &
oA E& AZHE AHESFA(Transaction Specific Investment)® H}S§ AF o2 A,
53 71dE HA FFAAT A Aa, AF 54, AAe #% ¥ wA"e WsE
FE ARE ond(Cannon and Perreault 1999). oj#i3 Hxle ez AFste F
FA49 VEFH %L STV dFo FudaRe A vjEo] FAEA M,
Cannon and Homburg(2001)&= #ASHH o] 7 v && FoFEvtn 3

i) m{n
2
J[m

76 N FHETE, o) BA AEe FAHE b) Adf HEE gaE Aol
M7 ol FAYEF, @) Bl A 2498 b) Ad B E YA Y Aol
78 BASFH ] FAETFE o) B A FILb) Ad HES BT Ho)

34 4 (Environmental Uncertainty)d] 9 &
= A o2 BHFE FETAE AF HE3A, V1Y JdF #A
ol ZhAle UM #A FEe FAHAA GFE, A vl foe FAHAHA 4TFE
WE RAejgre JHEE AR AT 28y Ade) oW AAE & F UG A=
A HFoz oloxerte ¥ vigel A #FAH9 £ 344 (environmental
uncertainty)®] Ao wat getd 4 ok AW LS d2 EEAE W, 79SS Iy
22 #7%H(environmental) 2 3% (behavioral) EFAF o2 s8] Hure wigiHo
dojubar, Ad v go] FUEA €t gl B dpd e Y- -AHRFoR o]
Ae AT 284 874 B84 24d3-&(moderating effect) S Fu& Holgt F3g

9 BY, FY JE, FAY, BAGE, BASRFE] wA dd ¥ A v g =
e P 87 #HYY oo =HF Aolk
2

7Fd 10 ¢ A e g H] g0} Share-of-Business®l] PlA+= 93 o]
& =

m‘m

7

rlo
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2006 S=REE3 stHSEs=UE

V. d73y 2 4783
A1dEEFE R AEFH W

Ad REUE AdAse d JdojA £ dFodXE tAd #AE 71E HEez g
a7 A, B4 AY GAE 22 de 19 B dAez AASAT. °)E
B3 HAF 2AUZLE 559 TEFPAS Adste AxgH 2 E59 AxgAE M &
MAEgdA= dAdALH, £ A 20060d 109 27U 7€ 2005d 129 17474A < 7F
Z HAEZAE T olFoAT AERAE BEIN e-mails WHFAoH, A A A2
A 11870 R /FE3AA 94 F 217709 HEAE FrRIFen, o] F F3Ho| &2 674
o] &2& AT 211719 $HAE P2 EAE AAEAG

A 2A HFe &34

2 d7EINM AAFL Jde FAHMNEEL Share-of-Business$t #A 7|
(length of relationship)& A3t PJH-E B9 gEoz BFE 74 IHAE HE(: Ay
F5tA geth 7 wls FAFhE EASAY ¥Mebe A dig HELS <F 1>#
1=

A48 A AR
1L 47 74 A%

2 aFdE 47Ede AF87) Ashe) LISREL 830% olgsigon, 3z
A Az, 47 299 AP AFE x¥ = 40918(p=0.00, df. = 9); GFI = 0974; CFI =
0.971; NFI = 0.965; SRMR = 0.035; RMSEA = 0.0398 Yelui glof, A¥td ez B A5
2de HYE AFEE oy A7AF0 ANY 2L VI Yo, BH Ag:
<& 2> AN gir, ~

7+ 13 742 29 ANARAS: 0392, -0.240) B AT A fAaE uisl o]
aANA AFEE 7FA(value)7t ool A @) F(share-of-business) & A4 3 d© o
¢ & 9% AR YIS HAEY 53] shA Y F A ALY HYH 6 EE F
TAE B2 H & BAHYT Adujgoz FRIGEY, dHez Ao A
] gol Ha) o & YL 2 Yo HF A

7Hd 3 A 7HAM87EAE 7EX o] APade FEsyl A% FAQH, A3 @i
Ba% Fdol 474 fAdY e FAAY 9FL, Adu gl FAHY 4F& A A
olgt dFg 714 37 M 4 EF #osA €& Z3z JEdd. 23 74 SdAME
A7 2&F dudel AZss A F8ta Adu £ 22T Aolg oAs
2 ded, B4 A g4dgd s AH5FE 010004 /93 43E w e Aee yEhd
WA EZAST = 0846, t=1912) A& GFHol gl Roerg YehHARASF =
-0.236, t=-0508), ¥ 2322 XA (partially supported)H Ut FAA°] H=&+E BAIH
°of F7tstn Afu| &L T4 olg s Yx 7t 6 A BAHgHANE NHFFE
0.05914 Fod d3&g 2 BMA(AZAST = 0172, t=2264), AdH &= o} 4L 1)
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A A& 7149 ARu g At A7

A2 e AR YR HAZAS = -0010, t=-0.126), &Aooz AAHAG. 7HE 79
Ay, BATgol AN vAe TS FojEA Fhev(FEASF = 0026, t=0287)
Hl o e g2 g o U HARASF = -0.166, t=-1787), 7t4d 5 744 6
I odaEEgE W FEHoR AAHJAYE HeAE vz 2 g e =z
A AAE B BASFAERSA)O] SAFHH v T2 AAHA koA
ZAF = 0057, t=0.899), AunlE&7e BAE 4 DY FHAHA FFE HAE Hdew
YERHZ 2 A4 = 0153, t=2.300), 2% o2 7Hd 8L 7|z A

74 9%t 7Hd 102 AN APAF-R-AY mFoR oFoln B AFY w
A 874 2RY4e) WAL 24ARE ST dnh ¥ AFAAE 2dane 2

] o]
g7 A8, 243 AEYMMR: moderated multiple regressmn) HAg o] &3, &
TFANE 2HSARA B we Zhzte WFEA)Y @4 EFAE®) FAAY
o= ojFoz 43 HALF(AxB)o] FHWMF X Fge FAFoEN 7HH 99 7}
10904 AA S 2dH E7E AR gid,

B4, F4, A7, 744, BASE, BASHH L] B " g AR v & v
e AFE 74 3440 248 Aol A& /M4 95, 2dWULA 8§73 BEF4HA]
#AEY] F¢ BASAFHLE(AZRASF = 0161, t=2.339), AYu L NHAMAHZASF =
-0.317, t=2.490) BAERFHLE(FZAF = 0141, t=1.948)0] #J3 AF}E At} o= &
AERFHGo] AN e FHA Fgo] B8H 9 EFAAe] AHAFE o ZAPE
ougct =g Azt AQulgo] pixle RRFAA Jgo] #AY BEFHAe] EFF ¢
A e WA, BASHFH L] Av o] v FAHA dFS FH BFUA
AFE o 7J3 P& & F Ak BAAYTL An| o] Ay Fol mAE &S &3 &
Gl 24 Rolgte 4L BEF fosx & Aoz vEht 7HE 108 AR HA
2ot £ AT v FE Jhd e AASAE g e E8ddo] Ayl Fe] A
HAL 2 mAe S FrH oz BASEgEY, A7 A4 AZA S 0.256(t=2.499) 2 A
B39 28Ul ALTE el g AuFe] Folxle AR vey, 8749 #
el #AEY T Augo] A Fo nAE FFE 2EAGriEgGE AHHF
AFAo g Jg¢L rAdE A& & 5 ok
2 d7ddAe 7199 A7) BAE 2 o] BAFH I AYn[ Lo AHHA
dES w2 Aolg dddtd, o]EL FA W (control variable)2 A =d], 24 A
< #AAHH S AGui Lo FAF dFE AA = AR e

hd EH rR o\ m&

rlr -l

Flr
o

)
. o

==

o{

A 1A Adve] 48

2 Ad7E 719 olgo AAHA JFE ve A ddidel AFHQ Ay
TE ZAste d o], At e g3y 2 nAVA #F#4E A8 sl 1ol zF ok
e a70] FoANE ﬁ‘%‘o}ﬂ Ak, oiFE 7y 1 #AY B Jeg Ak de
4o njs, 7]'7‘]«] YA E 7Yste d dAA 7|EY AFELS FE oJ¥FQ B/Al
of Fgtd A+E ?}OEW Ax FEARI A ARE S8 TEsA ZAoE
SHAE g 9)\‘}3‘\‘3} ojo ] 2 AFoME 7| MAREE AT Adol A H
ojof iz RBVY of7jo] #AZ¢ 24 F ]38 Relational viewEd T8 E& ol& %
3 FEAZE WolA 71del 2= WA, AFY FAH, A, A4, B4 S5 2 HASH
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2006 E=REE3 SlHEEE=US

HgE AN, o5 7HX %9 BAE AARY. 53 £ AFAE /A7 A A
oj7} vl g o2 FAH e Hol FHEIZ, ol FEFAE AP FHLsq FANHH
Aeul g o FEIAD.

AT A7 FAHES Au L 71 AduFE 2Aste d 2FHA 48&
e Aog Yepgon, 53] @A o] Ayu| Lo vl FUAeE v 2 YL
Ao g WA, Al 7I9EL AYuF S 28 ° doA ‘e A& ‘de AR
o FAGL &S & 5 AU} 79 APt d A 7Y AEsE 23
= AYE F RBVAA AAE MIEQ 7Ide B4 F3& AA A ZGdidel (435
£ /Hde 9%S XA gt RE BodF A Relational viewol Al AAE 412 9
A A FHAA JFE A= Aoz JE 47199 d¥E AFEY A
S, RBVOlA AAd FFAe FAAHL BAdH FHAYA JFE o= ¥,
Relational viewol X el #AE 53 e AUnl$E FAIA ‘i}-ﬁ?—% Roz Jetst
o BAERFHERSAY AF WS AWAe A2RE HAFH ﬁlbﬂl BAEFH L] A
AUl &S FHAE Aozt Fx A7 g, 238 AHnES -rE AL ¢ F A
th. ol 7Igel Adul &S XZgshe= fAol 18] B °}E}-._ AL dulst=d, 7Y
o] AAERAELE T2 H5F NdY AYEFFAHtransaction specific investment)E &
Y AL A 2o 83 7199 718F93 PdFol £4E Aolet Aztalr] Wil A
Hujgo] & Aolzt AT +E oy, Fuie] E4FA 2 AAE 26 459
T FBAE dok e PR oE 2839 238 AYugo] S Aoz N
Aot FPHog FGHEY, 7Ido] 71 Ado] W& ©¢F RBVE 7wtz 3 BFE
of nl3), Tt 7|g#e] BAO FE3 Relational viewol] FHAE WMyEo] 1 “7}] &

o v 2 dFHE 23 IFE ¢ F Aok

B A7NNE 274902 $79 Hd4el 2 24 EnE FHn e,
24 23t 970 BHUAL WASHYS] WG WA YU 9¥E 1 2
A7le AoR WA 5 FHUY0] Yt 4BAAE BASFIEE AL A= )

el = %‘Y’%}% FA ZepAR, @7 EFddAol AXA HE, AT 71de] ASFH
4 255 SRE 9 A *o‘EH‘“O] Azste AL F }'} l o E g4 B4
dL AF 7} 71?41”]%"“ TAE FAAY %S FsATI, BASHHE] AHul ol
nAE TAAY 4¥E o AHAve Aoz dEwt. F %’S**M]‘_ AN} w&TF
Al 8ol ol vlRE F357] YEA AL st e dF¥Yo| FolEHE
A& vl B AASRHEL AN &S FPHoE F/AD B o EH4A
ol ARFE 1 F¥YL tS FAIe ¢ F ok vd 40 EFEAL dANEH
713113]%01 A B3 e B 4FE AR R, ol s EFdAAdT
22 AR BFHA B BAgol AR vFe A 2R 2AY e DS v
5 7Péi AAHA S FAAR ojgte BAglel B4 EFEANL A wFo AFHY
L vAE Aoz yehy, & o ARusde] g

A 2 A AT AALY

2 A7 Ane b3 22 2 /A AAEE AT ok A, 25 F
FAFANA o|FofA 7Y T AWABAES o]¥F BHA multiple relationshipo & &3
3t AdF5Hoz wHE ATt Holth 53] 374 FE5ATFEC Y, FAE 53 Zo
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7R ZEH 71 Al gl i A7

o] 2 23S 952 ubd, B AFoMEe AA A niFolete B FE
T HAA ol2F AAbEol Yoy, AnlFoe] 71de olgz AAd"tE A& nHPE
o AFHo2E AALSHE vi7b Aoka & & 9)
A4, 71€9 7Hx9 Ade "y B]%Oi TRt olF FERRE 4% HR
gt BA A olejd AlmE B dFoA AT Rdn go] 7hx7 o M AEH A
Huls& Fol WA (mediating)dhe B¢ L 2 4FES 24 Hed, o® 8471 9
ool o] & AL "A 1, ¥l v @o] FFE v A, voprt AR HE F oW
2271 AA AR wFel o & JFE v A FEGOEN, BA oJEHLE LV AFH
o2 93] 7HAY F84E AASE Aol vlg] 4L Hoh FAHoR HAYY 4 AU
AR, 7K o] MHLAE W= o glo] ATFo|TL ulEroz AAGA ZAT 4
A= 0131 848 SgHoz uA3QAT HA AFE] FE & Jbx BHAAM ZHx e A
Fe4E FREAL W, B AFoAe A9 F /X AHE =YToER XS
%f{}’ﬂf’—i vhebE g dglod, 74 29dE9] A FaAde vy F AT A+ 4
7

o 71g0] 7k el =S gFE RBVE 7jwto 2 g W g v, g2 Zidde] @
Aol 23 Relational viewol] ##EE WyEo] uA7A FEo] o] & JFHL a9
T Ao WA ols FEAZ FAAAM BAFH B e AU TS ¥ 7
9 #% AFE0 RAE ATAAd P& doHvke HAAM o&H ArEE 7Y,
7Idel B B& LAZMA FEE A3 o= Fo o B2 dUAE Folof FeAE HF
e ol 253 AAEE Al g

vhAjgto s @7e EadAe d¥EE WA, 72 JHAZE 25 sl
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