CRM AB A% A EH Aol A(ASB)I7E FHAHY Aol A= 9%

CRM xe] A3} H-E-2 A3 HA(ASB)7} dUdAH
A3l vAe 9%
- wARA) AL AR o -

SEESE RN EESCED R

I.A &

719 2 BAel 2 AR = A QM E FAEHE 245
HAE FEHIL FAGE Zol T8 BAYY dHoz R webA
dTaEelY AFAEANA AFA dH FYNFES dujsteq Fr1HA #
Helld nZA3e] BAE AL /A, HAANEA &£ dertge EAE s
8% ol AYHI e Aol

aAzte] FAE FA, FAAIN7] HAAE GFF FHAA] =Y F0] o
Fo|A okt FA 9] AMHolA T, O FAAME 53] JPYAUEY dEgo] F8
aHA 3%%5“3} FAALLEE AR a3 A HEFoan nAY=29 Bl
32 A& AR, nA4 g ARE 5 - FLFozN AN E9 7]
el 'r??f]"“ Mulxo} BES AFdde dTE v oy IJAPEY
ALe FTHer aAEY TF FES F9F VU oM 4T A4
Zodx 7193 cH (A %5, 1999; Peppard, 2000; Brown, Mowen, Donavan, and
Licata, 2002).

FAAHLES o]l Fade wet JPEL AR oF FPAY
9 &S LT AT dIdd =HES AT AU o) T =gy
gFd Felz dehdan e, 53 71EAHA SUAAY AJQHEF
= - 7494, 2002, 31388 - &9, 2003, Kim, Choi, Qualls, and Park, 2004)
I G ALY dEEEe FRAAT A% FREE, 2002
Boorom, Gooslby, and Ramsey, 1998; Boles, Johnson, and Barksdale, 2000)7}
@o] o]FojA 3 Qe HAe|th olg} e YW x=FHEN B HZ 7

r{

F

i
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)

3t& ol 3

49 ZmdAe CRMZ} QA2 54 WM A Bogs

(Adaptive selling behavior; ASB)7} & #A& Wi gloh
A, CRM3} A9 A3 =9+ 19903d & Aule FAHe=z 3 A
HEA7%Y vz wAdn g4 £33 APEo] 23 gth(Reinartz,

Krafft, and Hoyer, 2004). &txX]%t djy o] 7]& A+ E(Ryals and Knox,
2001; ©]A%, 2001)°] CRMel 433 753 &8& A% 7<d, =47 &
JE0 Fz FAE FUY dio Fdidos CRMY A= &8 Ax A
< F e FAAY Aol 2ES D A Fol vk 53 CRMS AH
g2 & 5t 9YAYEY Ao #dEd AFES dg vEE 24A
olt}, B 7199 4% CRME dyrtdso] gt & #8317t 43
& e nA AHojgtm A4 4 Jded, CRMY ojH £4E5o] o #AH
< AR AAE FLeXE WAL & A Jhed stelrh

S, FujR-Bufzte] Aol FI AFAN #AA 542 F2F 89

ng =gt 53], H3stn “L%ﬂﬂ 7‘]3‘“‘7—‘101 AT == 2
Ad, FejRtgoe] AMulzd gy I REE , 37 Ws7 A F89
ZFe BgAAel AA voe #AF Sﬂrﬂﬁ(relatlonshlp selling)2] F 84 9]
=0} A t}(Crosby, Evans, and Cowles, 1990). olu] %% FJAILES A @
2]z (relationship manager)] qes 2A Do nAFe FL& BAAE MNES
3 FAsEY dod 994 AMYF EAL AFdesy dexoes B4
ddo] 5AHBoles et al. 1997).

AAA LS QA EAN #dstd 53 A& #ePAASB)Y TR
Aol g AFAEC o ZxHAD F&H dujAdE e ALFE
CRM# 2 AL AN AFS ofnste 2oz AFHoE 17
o] BAZE §A, AN 0 F2F 4TS FP3e AeE A4 H

I YTHATFE, 1999; 254, 2003; Booron et al, 1998; Porter, Wiener, and
Frankwick, 2003).

ojo] E @AMt ALY 5T 4AFES
1S glstx A e, 7€ AL A4
A oA NEATENA AXMGAD ATE?
Atk &, CRMY AA Agae & 5 Ae d9ALES dde= 7
‘A eA Bl 9)(ASB)—>AH o CRM FEY A& Frtetx, 1w

r \'N

rl

7bsdtA dte F8 8
o CRMARS A& 3

o
o,y Mo

==
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CRM A9 A7 &3 ol (ASB)7F A ool vlAe 9%

o Ag wWAEsE e AeH WuiYSl/CRM Jrel AouAnAel A
Q3 mge AAsm % FFsac

I. 7158 1%
0% $43 aAYES YN 2 RS Asste R, 2831 14T A
o7 AsFgsts AL CRMY dAH2x F dFolth(Bennett, 1996).

CRM ARAZHS A4 FAM AFshs ZF CRMARSY FAL AHSE
ARsE S Fag 29 7hed szt 9 Zojgtn AAHAT o 7A
CRMA X9 A4 da] Atz 248 d7E A9 ok 28y 71E9 4
AARA2HAMIS) B ATEANME HAFTAHEAY BN FEALH
A} Abgo] B FAEo] Bo] AFEHAT FEH O Z Davis(1989)9] 7]
%42 2 d(Technology Acceptance Model : TAM)S Al&zte] AR7|E
go ool A4E F445 gE AgLoj4el FaT JgAE II HY
o

Doll and Torkzadeh (1988)2 HZEA42re] ZAFRA Hg BH=7t AHES
%7“1‘?}‘:}3’_ B3 28NS B3 HFALEA(end-user) AW UHFEL

, ARA, 4, AEHIA, HAAHY A 7HA] Y Jideg FAHEHD

2%3}9\1‘:} o]o] ¢tA Bailey and Pearson(1983)2 ZAFE AH&A nEF =
Ade Aostm 39709 9F29S FHIgen aFdN AFTA, A
HAAA, #EA, ANadd g NS 7 Fo 2oz A A

ojgl 72 7|Ee #BH AFES ulgoz HFAEA FHAA CRMAR
o] A& ‘CRMARA "N AF=HE AB7E U§, AFA, XA, 3484
59 #HNA dupy 71772 Fgd ok

Kim et al(2004) & 2AAR 7kxo) tg A Zte] CRM 48 Z=<t CRM
ARE ARAM AzGA-2wde B4 Hd %S vy FF4AH 2
AARRG g AH5AY delelEe Mz AFUAAT HE Mul=9
Asez A9 UzE o & FFZAAE 4 Ah(Bennett, 1996). wHehA
CRM AHxe9] Aol 3842 54 #AY Ax oA AHolztx 7dE +
Ak BAZE 2o 7R 1, B de Aol Al nA IUEsE H

=

rle

O.u
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2005 #fE 53] FASE 3

tHTreacy and Wiersema, 1993).

Tuominen, Rajala, and Moller (2004)= T oA -Ruljzl #AA M F49A4, 4
Rug 174 EXR7 Fx, aya FUY 29E 17 3URY FAHeAZ
Hoth 25 ARG nAALERY A diFd AFAA AFAEFY
Z, a4z Az g ARG FEsn, FAstH, AAEse 239 59
(Kohli and Jaworski, 1990)°] ZAXAE ] FHHY F&S vAdn 43}
Ak, AT AN 2AILEY 2L VIFYFE 28 BAA o
g AE FE F4 A AR H & Rog YEyd

Sharma, Tzokas, Saren, and Kyziridis(1999)= 729l YUz W37 o
Eoll dArdEL ALHoz aAe Yz 71!412 FEUE s AuliE
o) RA FAGozHN AT AL AT 5 A, 237 AA A
FA o] aFdvty F33Hdth. CRM FE 9 é° A ZRAFAEE A st=
23 gagtn 2 F g7 WFo CRM AR A& Aol fAo J3F

o)A Aol
3, gAY A4S uiste A 3H AR A(ASB)E ‘Bl &
T Aztd Ao rizxdd aA# F5FE Folud HEAE Hitq 73731
o) P AAsE Aol n Ao drH(Weitz, Sujan, and Sujan, 1986).
Arr L A e YZ(needs)ll RF7] s wo FAE UFT %PJ}
AS Holth S A= A Ko B AFYANAE 2etd}
WS F£AH3E Aojzgtn & & o

A& gt FAS Ader uA XA Wvl(customer-oriented
selling)7} i), olZ& 1Al &8 ZA5 i, &4 A ¢S st
o] £YFE 22 P AT FE2PHSaxe and Weitz 1982; Spiro and
Weitz, 1990). 27} A& HejE A 7ol AFoA AEH @@ d7t &
o mEd 4e4e Bez oA e R2AY, J123 Ag4e Ba
3ttH(Porter et al, 2003).

ATE(1999)9 dFdE dIFEAAY FFALES dFer AU
74A, nAR Y, M- duig Fol FAAL AFAo v FFUA
g w3l At stg AL ES ddes ¢ E4AN 53, 99 7%
] 31031 ﬁ’r“H?%ifl dgo]l molA4E A HAl moldve HE& 0'55}'9&
o

of¥

tlo

oft

- 218 -



CRM Are A3} A7 wufs)H(ASB)7F GAALD A3t vx= 4

ol AT A - FA R B TS
Tam and Wong(2001)0] AW Ry 3 4ES

29 A7 A9 M. A Aot ©F Ao 1A Ao 7

23 AFS st ez eyl =3 Hawes, Strong, and Winick(1996)

2> At Eol Abg3tE o7 ZHA Bl FE I ECl FuiAe] 4l v

oo 2
oo
tlo
2

2JS TP, ol R YA AFUANL 2etddo] ol
st AAN 4P WA + Aee HelFEh
o, Uiy

(20099 AFAHE FAALY 4HE AFHE Fa 49
2 GEAY, ARAFETH Te TANGHL AN, oF W

Al AgH wulggieh wAFYHu So WA A
AFsAh ARG FA FARE JYAAES Gpoz AFRAL A
23 SEAFAA 4GS A JAAAE HgH Bl Aol A
dehte oz & axw, d4%E g 433 @izt 99
AQe) gzl ARAOZ 4% JYAS PARA Zohe Aoz FANY

ny

vpAlee 2 Park and Deitz(2005)€ #-$-2 Bol3$(ASB)7F AE3 A 23
€ ZEI7) HlAE Gl 2 RN FEEN A3 o8 2 FHst
© o] 4asty] WEd HE&FH aujgert AdF A4 A7 FFHA @A
Aok et

od Ze A& it BUR NEATEY AFye duygozw
A AP ALY A FHA R FEE R AdolAg A
4 AEAS AL AHE AHHQA BAZY Ak Ao U
TAHE AAET. WA F Rl Afold] EAE & e wiANS, B3 3

Aztel BAY AL WMANFE e ATRYA Y@ A aTE

%!
=

W 47 29 2 47744 44

IH ATE J|EEY 1B FAA G409 478 AAsE ez
7144 ZWAA CRMARS A3t 9dAel SN 84 By S2
A4, Y, 71EATES 29 LARAY AL AR = AT
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2005 =5 f5513 FAStEW 3

=g dgdozn CRMARS A A4H w7t FYAAe] Al
WAe AgH JPgR o HAA JYANE et sack FAH
9 AFEge <1y 1>3 B}

<ag 1> dFRd

CRMZE2 ¥

YA gt

CRM2 J—7-‘1-‘Jr A&Hoz AxALFoZN F7HQA BHAN 12T
12 43802 fA&HE ZE =¥ ot oA CRME F3lA
gt nAAgEe AL JPrdEe] Ay BAE FFHL FA =

Z983 932 3rH(Bennett, 1996).

43 CRMAHRSY AL JdAdEe FAAJL A5 &7, U= 55
Ags) metstn 1o HAS W& F A e ol U 2F
FIRoz nAFH £33 AAE FAed FHHeE FEFHKIm
et al., 2004). °]# & EdHA 2 ¢ CRMS 713 T3 432 n7ze @
AL 5840z BYFozHN 1AL {FA}L 4L IFdststs Aol &
At
ol da AFAN}ES HFLE &
A Alolo] vt e # E 7

s

=]
:_4
_}‘...

* ao of

rlo

n

A7 M CRMARS A3t nA#A
# Aolehe AT/HEE MATA

> l'
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CRM 7.9 A3 2§32 A A(ASB)7E GAAHE Ao vXe 9%

7Hd1: CRMAR S A& TARAL Aol Foi& Fo] JFe v Aol

AL AT P FHG BAE FASHE FHolA Jd mA9)
AAE LA e Mg T8 98 dF e (Macintosh et al, 1992;
Boles et al, 2000). 53], ] FAE X, dAAIE AN FGAA

99 o] vig T8 A&, o] Wi AH ATE0] Bo] FYHAY
o S8 nAFe AAE ASA L] FFood 5 FolM HZ
e A3H HAugHrst v F23A A4 H 3 JrHRobinson, Marshall,
Moncrief, and Lassk, 2002; Park and Holloway, 2003).

Hed BPAE AdAE NBHoz uASY YU AAY 4FL
sotslna} wdsjob s, e TAYRE Busor Pk ot B AY
=25 VMo do Huy AeH WP ANz nAD
s7s fad FAE Yoy + AL AAALY 5PL FANA 24
(Porter et al, 2003). %, FAAIA] HeA WolBHE TN wAze B
o] A& HS FAHE A7E A "k

metd B AFeldE Hed #ojdglst nAze @A de FAoz
thed e AFAEe APsnh

o

7HA2: A$3 a9 nABAY Ao Fod Fo] 4FS uA Ao

Doll and Torkzadeh(1988), Bailey and Pearson(1983) 59| W% Zzuty
o A3t AHEA WEZ(US)S FHzte] FAA BF AFE°] Uegs
Hl, Gatian(1994)2 tjdta o] AR A2e ALEAES Ao ARz T
Fx9 AbEY A3, a&AY #AE BAY A% 2% 34FQA #A7 A
ki 338ttt Etezadi-Amoli and Farhoomand (1996), Gelderman(1998) 5
o AFAME AHEA vEEel Ay FAFHA AuBAV Jde Aoz
237 ¢=4

Avlonitis and Panagopoulos(2005)= 71&9] ZAFE AHEA &5 ZAuky
< CRM "]’\5“01] 2835t CRM Al=d DE% 71 ddALd e Ao 243
A FHFE E Ao FHANYoY AFHogEe JHAHR g aey
N&| REEE Ao HAYH AN2" 589 F 2w A8

oF

o

N

rlo

=
=
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20059 ¥ H-F343] FAGEH3

Arke Aol AAY HUA 4 gtk

2 dFoHE CRM A o SASIS4, A4, Bd4, We 5)
& UFm 2ol o F49 A0 e G7hel BHAA 2]
CRM Ame] Folgtm FAST olzo]l $5U+E Gl Y27t %o}
4 Aez nr

o3 ge NEATES wHez e Re AFANET YA

74d3: CRMAR ] AL JAALY el FolF Ao 9IS A RAolg.

22 wojpe)et Azl AHAY dAG @ AFATEed dde o
BA oA ¢tk Weilbaker (1990)= 2 &3 visieiet gatol dAZ FE3
ozu AP dAFA . E3 Spiro and Weitz (1990)& -3 Hvf P9
7b dAx e A7HsE Aets ARdACE AT WuA 9y dete
AR E A& LA

Porter et al(2003)& 233 ol #& 434 8¢ WEoz Hodt =, At
TFu] AFgoAe nA A UZRE gostd 2R E FHATIE 4ol F
astez 233 Juigygst Ao JAPHow dFE € Ao A4
AW A3z BFEF o] ok g A Full(straight rebuy) F&FANE 9
Aol AL AuPYE LT YRS =7A FF Aotk A A o
Fol= JJEAQ FEo U FHLAMEEH TE(advanced)d HS7A] A
Q) FAdolr] wWEd v AFu) FFAME 7IEAHQ] FE i AHEH
gujsiels gad Aok, & dEA AZA3A " Aol 472 ojn] AT
Fulg ARAN o Adelr] wWEo] A-$H(adaptive)olHA71BTE 2 E
(adapted) Buigtx BE Ro] BT Holoh

Ax 29e T E Porter et al(2003)9] AFATFo] wa2W Hof 3
A7 vs. @& APl wel H-¢3 Pl JAL BA HEo)
= ozt AR ™ E zHel #A AAE I FAY Ao vEyr. I W
= AgA mupgPet A kel TAHA BAZE SAdTE AT E e
Boorom et al, 1998; Predmore and Bonnice, 1994)& 3% o & 7o &7
t 5o} ogd AdH A3 HEdtd FF3E ok Ak wEky & A7
AqAE b3 2 AF/HEdE A
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CRM AHuel A7 X34 Al AASBIZE HAHE Aol X 4%

7Hd4: 283 AP IR Aol FoAF Fo 9FS v Aol

BA9 A 2Y8S AAF Crosby et al(1990)9] AFolA FAe AL ng
45289 Zlddle FAHAY 9FE F AR YE oy, dv| 3FHA
A FEFE FFolA F3th 28Y Boles et al(2000)0] 719 HB2B)
A BRANA TEE 2AS AL A% BA9 A-AIAALY FAE
fel3tA Jebsth Macintosh et al(1992)€ 5717 i€ YAAML S o
Fo g2 3 dFdA 1T FHALES ASHEH AFHFed Aufjd 8
371 Bode FuiAel #AE F3ted o Bol AFdde S LAHNA
t}. Boles et al(1997)& #A9l Ho] vz A= 1A Jd& 71y
< FHARLA LEtn FAALE HFR AN A FHEE 2 IHAIEFH
o AR ALstele =7 o o FF}A. dH JAANLFH F85 A
AE T dFEAY Aol AFAE AAIYU= FHE Av|HAH, Park
and Deitz(2005)= #uid#E Eol7] HME FEE TgU = &
e Zlo] o= A P23y wiEd 4F BAY FHo] Had TFAHQ
FH¥E Foha FAA

71E] AFEo] URE nA #BHAAN BAY AL FGriFgeoy IddAY
o #AFAAM AAY AS Hrista Ao wAE EAdNEE Ax o
Aolth, ol B AFAE gt 2L AF7HE S A

—
ks

A5 nABRAY Ae YA Aol Rl B9 JFL WA Ry,
AZeA A%
41 4798 2 34 4% AR
2 AT dolHE CJ, SK C&C, AW, A5, tolF 5 oA
A 437198 GAAAES UgeE dUd APIA ] AERAE

fr_
ARk F 260709 $F ARE Fehgou, 44T $HL AL %
238709 A2E UAoz BHstdn

Ohﬂ
=o{=4
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20053 %4533 FA &3

gstzle] 3AbY B¥X = CJ 21%, SK C&C 7.1%, @ui#sld 12.2%, ddi#}
=3} 67.6%, HolZ 109%e°lH, AF EXE A 289%, dlgl 426, #H7doly
285%0°]ct. SRS AL ZFEAFE BT 82do|en, dAo HEL
81.3% % ot

B AFY o) WFEL BF 73 U Jx(1=H3F 2¥A &o 7=1%
a3tha Z2Asgen, SHAAFELS 7158 7IE dTFdA AHEE AS E
Bz gtk H8A Bel AY(ASB)E Marks et al. (1996)°] A A&
ADAPTSE 7122 7/WEaiz, @A A& Crosby et al. (1990)¢] A
A AxoA ¢HFe A A3 BA B2 EdE LA

CRM Ax 9 AL Doll and Torkzadeh (1988)%} Bailey and Pearson (1983)
o] AXNF HAFH AHEA wFHE FAHLALE EUE W&, A, HAA, &
dAX CRM AR 5402 ZA8A. A3}E= Behrman and
Perreault(1982)7F #MAIE J QAL 9 7] B iAo 4354 PSS
st} AR AT HAE FEES 5 FE5A0

B dAFgAe F44A Ade FAs] 98 o8 7R FAFES AHE
e, o8] dFEH T A4 (reliability)2 ZEuvtst &3} A
o o& AT, SALN-E 3 et (validity)& 24 AT & AT
o] AZAF Agd oJ2HELEY AFEE <F 1> o] EF Nunally
and Bernstein (1994)0] %3 &3 A4 07014 71&E& A7 U

Anderson and Gerbing(1988)¢] AT 71%3d, B dF9 tgE A
(multi-item scales)®] E13AL B7ist7] A3ty &4 QR4S HASA
. 1 AFE <E 2>9 2o 2ARFY HFEE RMSEA=0.05 CFI=0.96,
TLI=0.95, GFI=0.872 YE}i glo], £ e FEo2 & 5 3o EF,
BE ¥ Z2gN5Ee BIAHAE AVE (average variance extracted)7}
Bagozzi and Yi(1988)7F AAIE 71 &(BF4ZE 06014, AVE 05°13)E F

X713 U,
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CRM Au.9| Ax 33 AolPH(ASB)I7t GAAH Aol vAe 9%

<E 1> 3, RFUA, BAASF, A =AS

HE 1 2 3 4 Hd |FFHEA
1.337 o9 | 0.894 4.69 1.02
0.491
2.CRMA B2 2 0.904 444 | 1.01
51 (0.057)
0.713 0.454
3.:AwA ] A 0.887 474 | 1.02
AR (0.040) | (0.059)
i 0727 [ 0483 [ 0783 [ T o | |,
"o (0.038) | (0.056) | (0.033) | ' '

gzt el e A E AL (Cronbach’s @), FEAL T2 AHSEE vl

<{ 2> FARY 423} CFA

A% B3 Age AVE HA -7 | #3A SMC
g o 0.82 0.55 11.97 0.49
CRMA K9 & 0.90 0.57 12.83 0.55
aZ@Ae A 0.83 0.61 13.22 0.57

3 0.89 0.69 14.78 0.65

289 AHIE: 4%df)=398.05(246), p<0.00; RMSEA=0.05; CFI=096; TLI=0.95;
GFI=0.88

%% el A (convergent validity) N Ao i tgtel A HFS
EZHEHAVE)Y W& HEES T3 F71stArhFomell and Larcker 1981). <3& 2>
oA B upe} Zo] A AA ] didt HA ko] BF FAAHLE FoF A
o2 vehtm o8 (p<0.00l), BE AVEE 0504& Holx o FHeZ
ol A=A

4l BB4E FR37) AdXE FANET FRBAE BAFE oAF9
AMZ e 1.00] X35 R ¢rolol d=4d(Anderson and Gerbing, 1988) <3
1>04 o] o] FEHFE ¢ & Utk
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20054 %345 53]

e
M
S
thy
K]
Y

42 V444 A%
B A7 FzRdd g AFEY 23} 239 ANy HIxe
RMSEA=0.05; CFI=0.96; TLI=0.95; GFI=0.88% w&2eld #&Ud Rez %

¢H, Fxrde ENANE <HE D>IF 2,

<E3> FzRY RAAw

s} 2}o) B FRAF t~gk

u 0.148 2.067

o 0.671 8.046

”a 0.111 1.722

Yo 0.345 3.922

Ba 0.557 6.402
R, 0.522
R, 0.678

+HUdf)=398.05(246), p<0.00; RMSEA=0.05; CFI=0.96; TLI=0.95; GF1=0.88

B AFdA 438 d77HEe AAE 23, CRMARS o] Aoz
FLAE A GFL vl ol THH(y)E ANE BE AT
e Aoz A5 nARAe A2 g3z g FHHA 9FE
e Ao ekt on(g,=0557, p<00l), A-&H wujdle gatel
2 FFE e Red YEHTH( 4,=0.345, p<0.01).

GH, RABA AL ARse APAFE BhE AFHEE AAT A
3 CRMAEY 3% A$H Audedes 2% 4849 dd 2AHA 9F
< HHEe ReR FAHATH 4,=0.148p<0.05 5,=0.671,p<0.01). A77+49
AR RS BAY FAAA B AE29A AW ng.
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CRM A9 A3 &2 AriPA(ASBIE GAAHE HHel vlX &= 9%

v.4 &

CRM A He] Fo] nAAAY A7 F4AE A BF TFAHA 43¢
nie AeZ Yerty] fqie 7IdES CRME =qstn 433 o Az
AREAR] AL ES HFHLRE FAATIR 259 ool CRM AR
FE3] BHYHES 3todol & Aojth. YYAAENA AFTEHE CRM FARE
Aestan, wa2A FAE, 471 43, A" FAd £4S 2 Ao
Aolth, £ WOz CRMS Algo] nARA MNH3} Ao Ego] @
& AL EANA HFH oz gela, #8E S CRM ZR9 &g
Ast= o] Faste
AaA9 dol $4UFE JHJt FolAy| Wi nARAE 7 3}el7
b Ao g CRM Are @83 &3 fv) P9(ASB)7F ZzHolok &
Itk 71&¢ A& vl FH(ASB)7E vtz Ao Adddn Be A
282 BolPLA(ASB)Y] ©713 A 2H1-& #E Rolga & £
g, FFode 7140 B34 133 AP (ASB)IE T3 nABA

£ Lol
S (G

ro

(M ore » 2o
(o}

42 YoM AHE AT $E gt AL deken H2Hoz e
& o) Waw ol
53], 4YAAES H$H BolASI7t CRMo| ABas Auel Aug

al
AEF +3HQ BAE FAsEd YR Lo F B ofysl, JAAY
AHdE JPHez JFS e Aoz AU o) AFAAE o
dArd e 8 4FE AMAE VIdEC] 71EHQ SHAM CRM A9
g5oE AFS MoptAT FGAHE AARde] B AFHes uAE]
Folut &7 5 stetstn ojsfdtele Yo MyPsojol L ndit JYE
o] P eSS AEsiAY T wf HEH AvAY #AD JF9 ntd
F 2 8o] F7IZQ BHAN Aoz A4 5 e Ho FEE U
7k et

7189 71T EEA(TAM)Y B2 {443 Algddo] Yo o
B FFE A AL AAHL YeH, B 9704 AXNE CRM HH
e 7849 dRE FA%e Mder B 4 gih. CRM AHe AR of
Yt 4= 848 F7A%ke 247t 9 Aol B AT ME CRM AR
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20053 ¥ {53 FAGEH3I

A3t 44H BohA9(ASB) 2] FFBA] dANE X Pk CRM
Ruel o] $4Y5E AW 1A Uzel B whAY ARYAH T
ST olAe B AeA wulAs Sdo] AL Aoz ¥ FE v o
2o FF ATANE olSel WA Y@ nue] ¥ zelHolol ¥ Ao
W7},

obgel, ¥ AT AZNE nA BPol ohuzt FUAA wHNA
zAERem, 43 5o AEE ABYY wWge] opdd dgaae Fad
A7l BE BNz 2AHNY] @l Bad PHe) AR o8 AFol
H "Hed Row wuwt

1% 4EYE

CRMA R 9] A (coefficient a=0.904)

7%, 74 3= (=43 %A &9 7=vj$ 23}
AAZABR(CRMA 2025 e 2AARE 433 Agsirh
ZAB/AFHCRMAI 2 o2 RE W IAPRE w25 BJdr
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