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Abstract

A el P Ae AdES 2YAdA Adst7] g AH A= "—“Oﬂ o =t
Aol BWol ByH Ut 6}21‘3} olg{gt A AAREL AurHQ AAY, 5 dvlH
7t AAle JtAC Fujst FulE st nAMAA AHHAE Adste A]_’:%‘JOl IR
ollat ujztet Pyt FAE T HAY AALAS FE 5 UA=F AL F= A
Azl digh AT mEsi) olelg AF FA AR A @MY gt
AWee B3e A Fol Bo wEn FAsA dixsta B g4 da4d &8
Hoz #3317 HsiA dasit

B dFdME ARG Y RN AFosr FAE sFdse 1}%%’3*.}*145 He 7hdskd
. 9] ;\])\5410 gAaole zAEo0F xgx-lg}_ﬂ

_,Vl

ﬁ%& g A HEEHAY Accept EE RejectEs & 7+ & TH doldE vk AFHAd
Al 2Ejo|tt,
1. A&

A e BFoE /& exeRRloA HajAL A= AdY 2eA3 7t FAA
ZdoAEet ol A FHAAME HEA AP Qo o|FA 2:Is7 AP F
A AY FPoZE HEToE At 7 dubEQ EF g Ad, = Aviy 14
NAAYE ol a oA ALY EH S A EFA Ui 4 Aol g &
gelstE g BX @l Eg J|Ed A3 2 ALHAY dAA2RERE AFos "AY
& FYste AEHIALE] ol Algel HAE Adste FHAYAEBUNSS;
Negotiation Support Systems)e] tiF-Eolrt. ol o] &4 Ad F=5& 7HA
A o] A FEEY HU oHY AF FH ANAHRS 7“‘“5}7}0‘] W& ol o
w2 7] aitolh SR, AFEYALELE ARGA Y Sl A9 Fer B73Mse K
e A Gol 2o w21 fAstA dAsa, B J4E ‘?i-‘*“‘”l BEHOE 47
817] YaiA Hasich ARG AHANA fAdol SAstEE BE Hdol FAEAHOR
AakAl H A, o]l& EF Al £33 £ fU5l EG, Abgo] FAdol IAd w7
T4 glol ZitkEla A& F Uk ol#ET EAE MAs] AdMAeE S Asew 79
gt AlAHl F A AdAIAEo] et

Carrie ¢} Segev[1]e &AF 4L Qs Y8lAE Ontology9t Strategy?t 8 2.8t
31 38t} Ontologys AZEg o] oo]dEd 9u& Rodts £§F W shold.

-109 -



Ontology: FAIE AFE e BAE HAS= AL, & o] AFa &7/, 22 &
F 59 Zo] FAI% AFEES B2 EFA B 7 Aok g 4 uid Az Wig
S e @49 Fod FEE EFE Ontologydl £ 5 k. Ontologys ol g
BEHES Aot £40] & JdojHEE 7He FA4L A Y3tz A Hdasig.
Strategy= Ao A A BAME L3ts Aoz ol F& Ao AL ng 3

obste] o thgts FAUL AAF £ Juk dE S0 Fdi7l 7R AASA HES
goa E4o] HAL ASdE 714 A7t dAdste 7HFd 2F3 Al gdrida g
e J4 = % Al ddgET o FA WA E FHE uH¥ 5 Ao

u}ela] o] 3 Ontology$t Strategy® A 9317l dsiX e FAAE sty g4
g4 FEE5S ndsta A Ado AFS Bt 4L 1y £ JEF 2 Pst=
WE] do]AE 7ute] Alx®lo] WaFA HAUth B =EdME 2 BFH7F X @
3 B% SHELS A doJAEE ol&43 @& FAE FEermZ OntologyRthE
Strategyol 24& Fi11 2% JN Al28& L.

B =RAAME HA 230N A Y Al2"g R3F @4 AlaEe sdd sy ¢
olE i1 7|29 A% A A2WEL FA3lY 1 A7E BAFEY. 3FAE oy A=
50 FAHS Y & IEE2 LE AF A A2HY 22 9 AR 7]5E AN
3 4ol e A2de B3-S A Hs AA AtEle FES AR dd 7]&gh
vprjgto 2 5o JigE AE Y Al2"e JAgAHD AF AT F o sEREHojor §
W8S JdFsA dd.

r oo o

2. 7189 ¥ N2 B4

AL 2gcloz APy A% AT EL dA T2 Eold AA P 9} o)y
g AFEL A F /IAZ FEE F dud, AT AFRY Y Qo] §4 38
AE AFHIAN 2o, ERE AATIEGE 4 AL AdaFE ojen FAA
YA 28 (NSS; Negotiation Support System)ol|t}. AE @A AW tE HE oolAd
EA2"S Jwtoz g gh=dl, MIT dishe] Kasbah[2], Tete-a-Tete[7]17} tiE
2 A 2golt),

Kasbah(http://kasbah.media.mit.edu)& E¥ do]HE 7]k C2C AH ALHoz ol
EE= Fujdlels EF did dojHEE AAstL o7l do)AEE F3 AFoE HAY
& AYste Aladgo|th. <aY 1>oA Be AAMY Kasbah9] do]dEE Rufzr = F
A7 Hx AL A FF AS A S A9 @3 FE AFRES 3 F 7
2(F7hH & A9std Asoz #4E JAYsA B4, Kasbahv Ao|HE zhe] FA
€ ATLE FYPT F JEE AYdte A5 @A A2"Ho| AT Ao g HAAFE
sl A4S AP E2 & FAE A= AAAY @4 AEsA Rae SHAFH
of o}t EF dlo]AE} AN FAAHTFS YHSHA & Aol AR Jupde H¢E #
Ml FAHATEE d8sr] ¢d AFoE A4S FPs= AL oty

Tete-a—-Tete(http://ecommerce.media.mit.edu/tete-a-tete)= Kasbah®R.t} IR A A&
g4 Alx®"ojt}, Kasbah7l 7hZolgte shve P4 FES o]8ste Awjal do]HE
Fujz} ojojAES AL AZF A W Tete-a-Teter <Y 2>9 #°] warranty
(B.%), delivery time(&7]19), service contract(#A %), return policy(F =3), loan
options(a} FA4), gift services(AF AH|2), 183 merchant value—added services
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(F7F Auiz)eh 22 g J FESH U AAY d2xE 2HsiHA 4L 1Y
g}, 283 Tete-a-Tetet AHEA] 2d vlg] AHHAZ &4 a8E ol &3sta] 4
Wgel gAhs Bty o] A 8e T AN AEEd wE FAAe A s oY
oA A A gt

Tete-a-Tete® =W UL HAQst FF F5& vl Faokd s17] b qde =o
AL APl AHE 7k A3, Kasbahd vl Z @4 A A 7l¢)o

FAolt}. F, Algo] AAHFE THSI cojAEA YHs= FHz FP5y]) gE
of AFez JFE FY3A X

 Whendo you want o 2 e abovs good by?

L |wlm vfwle ]

o Vool yomdeend e 20
# Watis e ovestpoushe pk yonn willng DALt 10
 Whetdof s focayfactin do ou vt 0 we?

ol

<3a¥ 1> Kasbah <Y 2> Tete—a-Tete
&3 : Maes, P., Guttman, R.H. and Moukas, A.G. “Agent that Buy and Sell: Transforming Commerce as
we Know It,” MIT Media Lab, March 1998.

<E 1>L& AP HQF 7152 Automated Negotiation Strategy, Negotiation Eva
luation, Negotiation Message Creation2.2 A olst1, 7]&9] GAA|AdHa B oA g
AFHZA2H S AF 7|59 FHAAM v mEF.

<E 1> 71F @23 Na"e v

Kl

1. Automated Negotiation Strategy

K]

|

2. Negotiation Evaluation ¥

<

3. Negotiation Message Creation M M

Qo A E u}el o] Kasbah9t Tete-a-Teter EAHQ AFFAAN2HOZ T E &A%
Aol B AP B 7| E s ok AT o] F AAHL StrategyE A Yol
Aol dojHEN AFoz FAAFE FHE o] old AMEAY dYozE FFHES
Sy gEdd AlEE dalste gAdsA A5z YT £ de FAE kA &
T B =FoA AEd AF FA ALHS olH A4 AAE MY Avoz FAA
ZHg AAs FHEE ANAGE Ed2 Audel FAeke Frtstn o oigEe @4
e AFoz G 9 HAfstA drh F AEY Y Qo] NS AFTLE P & A
o},
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3. MANS(Multi—agent based Automated Negotiation System)
3.1 MANSY 72 9 H¥ 7|5

B =FoA /t® MANSE ¥4 ZALgH Kasbah9l Tete-a-Teted] SAIHOIAE zF
PAALE A 7% Yoz AL FrF 2 A FAFY 715 S ATt Uoh E o
oJHE o] AL FE F7] YA dio|AES #AE I UE Jdo|HE AHE
AFget Ut NBHoZ JoJHES oo]HE MBE Message 22 FAL L AA
8t  Conversation SH2E FTd @A "o gz dojHE  Au=
ServerNegoManager, 90| A E £ ClientNegoManager©o| 93] d4w2 tfA]A & Parsing
&tA o o] wAIXo] il WgstE PAE Al k. MANSE Choi, et al.[9]oA] A
2§ MAFNS(Multi-Agent Framework for Negotiation System)& 7|9t 2 FHEH O
o AR 3z 9 Z92& 029 @

Agent Server

Seller Agent Buyer Agent

<29 3> MANS9| 7& R AF Ed=

® AgentServer

olAEQ] QFE& @It dojHE 2H9 HAIA] uEE FAN Eoh. AHE dojHE
= NegoMember S 20 ARE FT53A HP MarketManager FHAE A FH =
7)1 8o AEgoz 5EHA "l ServerNegoManager A& o]g g do]AES] WA
Bl ofe} oo]HEZLY FAAL e FAH T T3 do|AE Ay FEFS XA
o

= Agent

427t AgentServerol A&3dtd F4 diFAE A5t XS IPF F Q=S T
AUt AR AE Login FH2E F3) AgentServer?] HE3HA "} olo]dE Auj9
714 FEE= NegoMarket Sl 2o B F o J4 JUASE AT & o A
Hold @A A= NegoClient S22 FA4% 2ES sIAY #5222 4L I3y
A doh. A% d4L NS(Negotiation Strategy) S#l2o] A s A<t B2t
£ 933t g,
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3.2 NS(Negotiation Strategy)

B

2 oA d3 & Jdg MANSE 7124208 S udd 7 Ae &4 8 AF
o oo|HEE FEFH AFoE Adue A EA3tn Al FAHES
H d4Ue Frtske 715 S AFstn Ut ol F4HE 24 £ Fut ¥
7} 71% & NS(Negotiation Strategy) S#:W2E F3 ALdoh

NSt ZA |44 243 @4 Bty 2714 71522 FRHO AL WA FA4A
BN 5L e @A A4l RS fotdr] A ReE AP FA JqA
e ANEAHE AFste &, 28la AZHOA FEEL olkdto JA4AHFE £Hst
= Rryoz UNoAY, JAUL Hit 75 AYAd FARAFE Fo Al FAe
At Auure] A Hladte] Accept £E Reject -2 it

A AdE MANSAOHAE TEAAS 7ML & JA4TS F7kshr] g8 dad oAtz
d 3 (MADM; Multi-Attribute Decision Making)& &3t}

=
T
& 9l
P
L

o 1 Jo M

W

Negotiation
Strategy
Analysis

Negotiation
Message
Valuation

<% 4> NS(Negotiation Strategy)] Aj{ i

NSE #4 I F Hed A¥AE B R FAG WHE AdE]) A4 P20l
AA AFHYE AAE MANSIHME 3¢S MADM E£AE A3t FFAFS 473
g3l Ao LS Fridn, AR di=s oged Eoh

» NegotiationStrategy(int analysis_method_type, String counter_id)
- NS A=
- A49 97uY E(analysis_method_type)®} Arthute] ID(counter_id)7} S&jvjg =
g
getlnitialValue(int nego_item_no)
- AAE dAAE Bl gdEHs 2714k (nitial Value) #A]
- A IE MB(nego_item_no)o] BE x7|AL#E W
- getReserveValue(int nego_item_no)
- A" dNAEE 53 gdHs HFT AU (Reserve Value A
- A E o] Y3 (nego_item _no)oll B HFAUMALS B
+ getWeight(int nego_item_no)
- A olAd FAEL BN 7} @4 FEE JRAY NFEHNE AFLE 4E
 getRoundValue()
- Aol @4 AL sl 2 dHol dA 4L AP AJAE ™

» negotiationMessage Valuation(int nego_step)
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- Aol AlA e A% Ft
- Aol ALLS Acceptd B$ trueE Rejectd 3§ falsed ™
+ saveMessage(String sender_id, String receiver_id, int nego_item_no, String val)
- A F s ZE FAAES DB AF
- 230 olg BAs B4AFS A4 FHAL WA ¥

NSolA & Adute] Aoty zpaiol @A4<rE HwElr] 3ty thesd gArEA U
(MADM; Multi~Attribute Decision Making)& AH833th. MADM W& 7]F0o] & 3
2 N AR FEES FYT 7IFoE FYPsetd 4 HAAJMES AE vad F U=
E 7} gitsd Wi Huigts BdFEY 3 zF FEE B dis) FEHA tFEE P
g 5 dol FHol yote e F JEE XYFh. MADM HHE E =R H &35
A8l &3 go] 7155 g

n: AA £49 F (n=2)

m : AA ALY F(m=2)

A s A G, i=1, 20180 FAKEEAD, 2:30 9 @M AL)
G : i¥A &4, =1 ¥719, ;=2 773

xi @ @A% A9 &4 Coll digt g, idA AN FHAS drd

C Cs
D= Ay l: X11 X12 :l
Ay X21 X22
Py @ W7 & HFLO, 1] AlA SR BF Asiet ¢, =12, 71,2
E : &4 Gl dd Fwsig Pyl AEEIAY], 0<E], j=1, 2
di : $4 GY A g4F AFHE AR A GFE Fx,
dj=1_Ej, j=1,2
s ¢ AR £A4E a1t B FAH JHER, 0<s<1, j=1.2
wi - O A= doll g8 PR E AAsd M5 A, 0swi<l, j=1,2
W dEZY Hxd o FaA £AE MF5 A, 0<Wi<1, j=1,2
St Al dig G2l Pyt dEZS HEd 3 WiE J§¢ #E9 o,
i=1,2, =1,2
MADM YoM E &3 e FAoz J13x Wiy dE=Hge F&A Fuh

X
bi="m

x..

121 ¥

<A 1>

E;j=—k2pinby (= 3%, 1/an m) <2

oo iE <A 3>
w,:_j;_

’Z:‘di <A 4>
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S ;W ;
W= —— i1
i 7

213 W <é} 5>

oz 7E FeiRbe) FAQHE <F 2>FH o) WekE A AN FAHH Fujaie A
LS MADM #'g o2 Hlaste AxtE olaet zt)

&4 et
At Ci(#719) Co(7HH)
AT A F3eh x11 (208) x12 (200009)
Ax(Euizke] HAdeh x21 (23Y) x22 (1800091)

<E 2> qAe g

<E 22904 A2 FoiAe gagezd dr1d 203 714 200009 @& 7HA3 9
283 A BUiRY FAGozA B9 237 714 180009 #& JHNm Aok @719
3 7HFol MZ gold 7IEE JHA I Q7] WEd o] FFUEL vlwsty] A Bt
AES %37 98 dEZAYE o] &3t FUF 7IEez AN At I A==
< olgsted dA EF FASgpijlE 7ok ok DE <4 1>o didEte xijo] #F
AFshak {p;}E Fahd <4 6> Zo] yehdd

P:(0.4 0.526)
0.6 0.474 <H 6>

o] 4 PE <A 2, 3, 4, 55F ol &3l =4 1A% 171284 d FujAY E;, d;, w
Sj, W*j % ‘_TLQ' '/F 3 E}’

3

T 7 Ci(d71) Ca(713)
E; 0.97095 0.99804
! 0.02905 0.00196
W; 0.93679 0.06321
S 0.55 0.45

W', 0.94768 0.05232

<X 3> MADM A4+ A=
o84 T JdE=RY g3 <A 6>9 Y& JEFAY(SAW; Simple Additive
Weighting Method)& ©o]-83t Fufzte] FAHA)T welizte] @A<HA)S Hlwg7tst
A drc},

Ax = {A ;| max f(;ZlW“fxﬁ/,;W*ﬂ} (A= Qs ZoM e FHh <4 6>

Qo] <2} 6>l osA Fal A Fuxte] HAALM Hr (S 0.406592320] 31 Hufj}
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7b Eul gk gAtel gh(Sy) 0.5934076800 Hldl Zomz Wojabs Fojate] g3tel o)
A AdstA |

2 Briste] dojHEdA 1 AFJE
Ao FALs Lolsd AJMAE

rfo o%
lo

= 3
AAEHA dot olEd AHE EWE dojAES
wdain] §4& JYsA "ok

4. AH A&
4.1 ¥ A9

B dFoqae AddE MANSY EIFAE 24187 98 Aldl 38 HAeR. Al
Hg Aoz AEFYAZRYE AR dAl AFEFY dig Y FAES Add
Alxaglo] Hgs Bt ol AEFY AP GESAFAYY AAE gE2u JYx,
ARG FER & Ropol7] Rl Ao Aol F2 Yol 23 o]Foix]y]
gZolt. AlEFgARdANME @AY Fa FEo2 Gr)gH sHHo] Qe o] F 71X
2o Trade-off Aol J3, BRI A= o] &FE(B; Benefit)o] i W2 Fuj z}of) A)
t B 4FE(C; Cospolth olid A} ZAES HujA dojAEd HEsd AFoz §
A4S APsR 0 FujAs dOo|FEE BAA ¥ FH A4S AP

42 A5 A% 9

HA q4E APEr] A3 PR B do]AEqA AxE 2aAs= FY AFA
¥ @719E AN dFH e 23sA A old #njA dojHEE TRt A
@719l %37 98 aFH= AAMAE At AL @43 $HE awsia s
A Ha AHZAAE st oA At o Ald HRAME OF <Y 8>
3} o]l FujA7}t “Cake Box" 53& E71d 10l AM=zse A dig A& 233149
7t2 5000012t Buiat ojo]AES] HH Aig &gld.

Request an estimate (“Cake Box”, due date 10)

Buyer| < > | Seller Agent
Response an estimate (“Cake Box”, due date 10, price 5000)

<29 5> #AAe.AY ¢ AXNEdH

Bojz} do]HEE AFAAE HAdsln 4 F Fouize @Y AFE 24359 F 109
of 44 JAS AP 2 a1 AL 490058 400071, 719 118 20744 &
AR o2 FAMS FASt AFdrIE2 4AFE AAASAY. a8 Bzt ojd 4
BES BANE9 7133 Gdie AEEE ALste 7tA6 0.45, E719l 0.558= 7}
FAE A5o2 &G
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<E 4> Bz} oo]HES A

1 4900 11 6 4400 16
2 4800 12 7 4300 17
3 4700 13 8 4200 18
4 4600 14 9 4100 19
5 4500 15 10 4000 20

wujat olo]dEZ B AAZAAQ 7HF 50003 HrIY 1099 FuiRte 7HFo] ¥d
3 gasted @2 7HFQ 49008 AAEA €t olWRE BujR oo]HEE o]w] A4
FAAgE Edz Fuo] AN YA Ao 4¢SS Hustd g APl
gt wofz doldEE AAG Foidel A4S Al F4¢S vias B A 4
of HAAAQA 714 4900, ¥71Q€ 110 ot @sta] Al g4s FujAadlA A3}
A a4,

<E 5> 1Roundol Ao @A Az}

1 4900 11 1.0 4900 10 0.9499372

<3¥ 6> 1Round Aol dA3H

2Roundeoll A} FulAtE @z}t olo]AEZL AAF 71E 49005 Hr|Y 11 disiA &
g3 B Ax 9719 11€9E 713 48000 AAMolgt st wujat dlo]HEA 7}
A 4800, E71Y 119 FASHS st @ujz do]AEE Al g LA o
FASHS Fotsl B Ao Ao Ak drln gastA Ha Ao A4S FeA
ol Al AdstA =t
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<¥ 6> 2RoundoA 9 |4 A3}

. 0.9499372
2 4800 12 1.0 4800 11 0.95411867

<a¥ 7> 2Roundol A ¢ dArzd
3Rounddl A & HA] Fujat= @ujz} dlo]dEZL AAIG FAAH tial] TFEA Esln
e gaets AAEA At ojd #uA dolAER Fujzle] FAHE A Hrlslo
Bz} ofo]AEI M9 E& 3Round A9 JAcHS ALsA @)

<% 7> 3RoundilA ¢ @A Ax}

1 . 0.9499372
2 4800 12 1.0 4800 11 0.95411867
3 4700 13 1.0 4700 12 0.9576548

<a¥ 8> 3RounddllA9] gArzlaA
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4Roundsi A FujAte Fola}t ojolHEIT ANT 7HA 4700, @719 139 FALE TF
3tAl Eatginh. oW FuiAlE @719€ Eole Wiild /MRS EEAE ¥dg da sHE
4500, #7149 159 F4%E AAEA @t BolA} oojAEE o] Fujatel Pt A
Alel 4Round FA¢HQ 7HE 4600, B719 4Bt ¥4 @dsle @ujx} oojder v
Ao g2getol] Accept® sHAl Eth

<X 8> 4RoundolAx 2] @4 A3

1 4900 11 1.0 4900 10 0.9499372
2 4800 12 1.0 4800 11 0.95411867
3 4700 13 1.0 4700 12 0.9576548
4 4600 14 0.9633116 | 4500 15 0.9902245

<Y 9> 4RoundolAl 9] @AsH

Bgd <2 100% BolR ool WES Tojxizte] FRHAR AHeld, AAAY @
$, 282 g4 B4 2 Agol gy naFn At

Seller Agent

Request an astimata (“Cake Box™, duo date 10)
Buyer
Response an astimate ("Cake Box™, due date 10, price 3000)

1R

2R

3R

4R

<39 10> @uja} oo]dES} Fuljzte] i A3
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B Ao ud MANSE AA Al2a3499 d3EAd 288t Alxdo AA
7% 58AS s ga FA A2HEH] HIE 8 MANS 24 EAoh}
FE& RAFAE ZRAT 99 A FE o2 MANSZE ALY A9 flole AFes |

A
%
Abe ArhshE A4S WS AdsE AL B 5 Aok

5. &

Faolgte A Z2AX A} 839 RIZstn =3 aEsor & AlFE0] Bl
Aol B2 ol go] wFth. 27 WEe) olFA B oS wEE 4 EAE O
E F Adxe A2"9 EE A9 AU o AFHAE X ALHEE giRE A4S
Ad5t7] 93 gAAGALHolYen 71&9 Kasbahtt Tete-a-Teted Z2 2% @A
AN2"EE dAx ol A5 Y ZEALE usHA Adstn A= vk £ AT
Me @34 8 € A< 371, AWM AAEE A2 Y39 AR AY (ol
4 79T 7 e AF 4 A=A MANSE Jdsiglch 28:, MANSE 44
AEFEAAoA BB FAEAE AL 2 AEAHT 284S U 2 4

T A% @4 AN2" AR s S AASYL, HE JRd AF @Y A2 e
719k-E ulA s,

FF A7 FAE FAAIAY AFE wdstn, g dFoidRY A we g2
A AFE 58t oo BE FY AT S +FY 7 Y& Jdo|HAE Action-Rule B4
7150l A fh5ojok & Rojr}.

a4d £d

o
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