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Types of Business Models of

Business to Business Electronic Commerce

Abstract
This paper is an explorative research on the types of B2B e-business
model. The research method adopted is a literature review of academic
articles, reports of consulting firms , technical papers and seminar materials.
This paper presents an integrated business model of business to business
electronic commerce. The B2B business model comprises of four

dimensions:1) type of operators 2) product scope( industry scope) 3)

transaction method 4) revenue source .
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FE Aoz, v=2Yx BdE AHoste AL T Edo] A4 e AQ
7teb Ao iAo sheAdel AEVHE MUk He W 1 HFHol gith
Timmers(1998)€ ¥]242 2do] (1) A A7tAE 948E T 4,
M2 2 FHo 5FE YEE oHEA, (2) A AVMAEAA FoAXE
VY, Q) U E AEF BAMY Al 7 840 did] MAWEn lojok
¥ A=

AAZAY vz 299 &7 Al FA =t 719 o) vz, 7
A3, MR AAGAY T FEHOl 7P dutHR Aoz gelsoA
At 71 2HAR AAGA AN FAW, FF 7 T I v =Y~
2ol 7143 2uAZY 71E BAE AN E AN, 7129 149D A
g OAA BN HEFA VeHY A¥oe2 & ¥stE FAx gk AdHUE
olMole ESRYA A 2 TIA-FuA BAS QT v olg, A|E
N4 A E& FIAN AMZE 714 AAGAY H2Y2 2dy A4
E- OHLﬂE}
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IL Hl24U2 2do a3 £3AF
21 ¥¥ry 2
211 Timmers® 1171A] 29 £/
Timmers(2000) & B33 o] 117FA9] dvkAQl w2y Bdg A3
o},

(1) E-shops

7P 712AA AAZAY v2U~s BdE V& ¥ dvye 28
3} & Aotk z7lole 71d 2 AFEY FEIF BEFojAdoy HA FE 2L 4
7 2A 7%} 7= A

(2) E-procurement

FoAZE Slefule B Mg £ Hul2E Fujste Edold. duwidoz

e

W14 FeiRle I3 29 o, ¥ 713, ¢ F4 2 3 adxn
o) wig Ao AdE Ag F 9o
(3) E-malls

E-mall2 E-shopE9 IAEE oriegitt. #3 9 vlAYS T3 42 =29
=22 2 2 AE B35 2 AHE R

(4) E-auctions

ATH Avf A2=dE AHUE B3 73T Zd2 Py, A8 5 o
Hue A& Su3te 2dot

(5) Virtual Communities

FAAENY AR FTHE BEFHoz = MY ARFUEHE, 9 JYdEZ
H AFYEY 7tX7F FEd0.

(6) Collaboration Platforms
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(7) Third-party Marketplace

A 7 FERE 714 AARAY vz2Y2 Bd2 A3 iR 2
STEAY AHE A Y3t MarketplaceE A ¥t Edolr)

(8) Value-chain Integrators

THA AR A2 GAES FolA FHAMHAE AFsE RHEA, A4
g v &oly AFrrE F FAYoR g

(9) Value-chain Service Provider

AAA Eolv EF Zo| 7MXAME 4o EAHF 756 53 3l9 28es
Mul2g AFste REEA, 239 AAZA 2 AN#, Aude F 74
AlE/de] A8 F S SIS

(10) Information Brokerage

Open Networkl Q1Y 49 2L HBE 3, 713A A AF
e A Hlzyx 2d2 338 99L& DBYv, DBo| 48, DB4Y Fus
el ot

(11) Trust and Other Services

e

olt
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FAMH A FFE BH AXEY o | Fo] gt

o]’ 117FA Timmers o] BFE 48 2W 34 27142 UY¥E § e d
E-shops, E-procurement, E-malls, E-auctions %< Off-line HZYAE
On-linest ¥ =dojgt & < glon, Virtual Community, Collaboration
Platforms, Value-chain Integrators, Value-chain Service Provider,
Information Brokerage, Trust and Other Services 5 29-€ S5 IT7|&

o wHom A s Aze Admded ¥ 4 U ady
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Timmers ¢ Z7F< 44 AAZL floen TPl Zoaxo] doez A2
o] Aol dFHE AL Bd F3d FIIAA st @3] Ut

2.1.2. Rappad 97}x] 249 £ &
Rappa(2000)= =3 ofefjet Zo] 97FA 9] Akl 2d {3 AA e
(1) Brokerage Model
/M0 TR FFAE T Rop gAY AHE FXste ZHdE A
4 F£rEE F T4 go.
(2) Advertising Model
AEHQA 4% vigele $9 FE 2dR o]8Ad A AHzx F9 AMulA
AEstn AtolEd VR g AAFoZHN £d& FE3}
dolt},
(3) Infomediary Model
o] &2e] HRE AR e ZIPdAA AAL Alo|E o] &2 AR E Hufs}

E oHlzys mdolr,

e
R
IN
L
P>
ki

mlm

(4) Merchant. Model

71E€Y 2ZYU E4uEE 2898 @ H2y: 2AE JEROYY 1
d 74 2dst B 59 4 74 24 g

(5) Manufacturer Model

AzJAZ T FEFS WAt A6 AARE e Rd=R, §F
4o teseg T A 1A Asst 7HsEot

(6) Affiliate Model

o] &7t AFE E& FEUV AloJEdA Fulge o, T FujE AT
AF FEY W2 dAFAE AF e vl2Y2 Edo|t

f
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ol

—276—



(7) Community Model

AFUE FAHLE ol g2 AlolE ZFAEE e vj2Yx Rd2 3
IE F FAdes g

(8) Subscription Model

o] &Atol Al A AFe] wpE HA g
¥, &A F5o] 2istd 2ot

(9) Utility Model

T2 R W7 8FAY ol &3 G A 2F& FHste REE, ol&
duF A&Y £A 7te AR Fas
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Rappadl 249 7% WHE Tmmersd EFWHA SA81A 71&9 Off-line
At dSHE On-lineAtd 283 Falole fddAY AAdAel AAdd A
o] JEU Zl&S T MEA TAHAHI e AY 2EE ANz U
a2y Timmers® w79 vd7tAZ EH{715

23t @AZE Atk
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22. 719 AAZAY vjz2yx 2d
gedde Ftd 2R AAGAY v2YAs ZdS LT o] E Sy
TEAHY 229 EFVIES =58 B2 o

2.2.1. Kaplan and Mohanbir8] 24 &&F

Kaplan and Mohanbir(2000)2 713t A4 A #HE e-Hub(Electronic Hub)
gE N2 Mdez d9sta o e-Hube (1) 7ol F5 ot Axite
4 E (Manufacturing Inputs)® 9449 FYE(Operating Inputs)S 3 F2
2 3sta, (2) 7ol Wdd mE FFAske] AVIA/AAR Ak g AMAA
Z2(Systematic Sourcing)3} dA1A A FeQ) dAH ZH(Spot Sourcing)
£ & %08 3= wlElg 2ot e-HubY 4 7HA] EFE MRO Hubs,
Catalog Hubs, Yield Managers, Exchanges®]t}.

Kapalan and Mohanbir& 3 A FZo wet 7147 A AHE HE
Z (Biased) 223 Z Y2 (Neutral) 222 EFI o] 7o 934a (1) B
A Bde FFA 5F FoixelA so9H o2 HEgd Edolx, (2) FHH
242 Fuixg FFATL FF5HA Add FAste 2ES gujdt. 43
Bdode Pzt FEAY 84 FH7F 53] AxEHD gurdor
s} FFATE E43E ANFAA AFFo] folstt

Y3 AR $Ao) 93 xd BFA, Kapalan and Mohanbire 14 714
pdy 234 714 »dE Aggregation Mechan
T gder dusdnt. o]E2 (1) Aggregation Mechanism& AFA @49l
olgt AA 714 AA RdA=Z (2) Matching Mechanism< Fuviztel FF A7t
b4 FAES HAzY 9FAoR & F Qlo] AR fEAde] Tl vy

Ao} oe] Fuish HAR & & ¥4 /HF mdolgn etk
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223 AYANATUY 2Y EF

AUNZEAQTAC002 A AFY EES A= A A 275HE 7Y
Y sFd A 719t AAZARE D) FH AW e-wA, (2 AFUE
B et 3) T/ AUAF e-vtA, Q) IF AANE ez FESFAC

2.2.4. Price Waterhouse Coopers® 24 &

Price Waterhouse Coopers(2000)= A o oz}l 35219 EAlq ¢
g H2Ys 2 FRAA 7P "L AHNE (1) Buying Hub, (2) Selling
Hub, (3) Online Seller, (4) Online Buyer, (5) Trading Hub® ©A 7}R]& A
<=3 Buying Hub®e Y48 I3x9 Fuixt DAAHES] AR Feolxn,
Selling Hub® w9 Fuixg 52 HAAYY Ad Feolth Online
Buyert 1709 ¥ Tzttt g9 52 Alo]e] A# Edo|9, Online
Sellere 170 di¥ x4 tb Fuzt Alole] A Ed& Yeldt). Price
Waterhouse Cooperst 7] 24 ®5F A AS)A Multiple Individual Buyer$}

Multiple Individual Seller®] A2 & el<¢l Trading Hub E€o] &5 7]z A
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2.2.5. Gartner Group® 29 £5F

Gartner Groap(2000)2 Al Zdsle FuiAt FFAe A4 oa §
Hoz W= 714 ZA Ed(Dynamic Pricing Mode)€ AAI3F v} o).
Gartner Grour®] 4% 4 7t 714 24 242 (1) 2w %49 Auction,
(2) Fojzre} FFA AAZ wiF/vize] Q3 7lFo] AAEE Exchange,
(3) iRzt “Bv) 7FE & AA 3= Reverse Auction, (4) Tt FFAF AL
o]2] ¥4 (Negotiation) 22 FEEH A},

2.2.6. Anderson Consultingd] 249 &

Anderson Consulting(2000)& 7147t AAGAHNE Mol dAE (Service
Completeness)$t 4+ WY (Industry Scope)®l ¥ 714 && 7|1F02 BF3S}
Joh. Auls @FAEE (D) At 2 Mulx JRe de AT aXe
Publish, (2) ~“*ulzte} FFA7Ee] e-mail 5& £ AF AR aF7t 7%
& Interaction, (3) &<l oA HAl A ZAS A Ys= Transactiono 2
532, A d9e 54 A JF3E Niche R4 O4d 49E&
#3E General 72 FEET.

20 4g3e| 2d FF

oM

983H2000)2 A T2 @t (1) 14 F& 259 FFIAY FulgA
7b FEstd s #ddE JAEC] FAstE Closed 2E3% (2) A3 AA
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7 wAEdel2E 75, 95T B 3F 2 UMt FIshE Open
549 /9 ARAY FEE 4BE o Qo

T3 A3 A L A FH B2 =Y 2FAA (1) MRO, 33, o
B, A ¥u, 25N 5 7149 7154, $97 715 $IsHE Horizontalsh
(@ A%A, AA, A%, #% 5 54 2] YFoE Vertical) £F 7122

AgsrE Ak

Fo Bdo] 9% BRI BERE /AT HAYANY 7H5e 59 2
2 () AR @ AAEE () W88 BAY @) A9NE G)Ras
A", 6) S/W AAFAY, (1) ALY DS Nulad, @) 2ARR AFYos
st

228. 71t 29 £§F

Malone &(1987) Az Ae Fularst 327 AAHE s= (1) A
Al (Decentralized Market)# (2) Fojzte} FF=F Alojodl F/MAIE EAlstE
A% A& (Centralized Market)2] 2 7}x] Gej2 FE35 ot

Net Market Makers(2000)= &&2 2% I, 7oz AYF J=, A" &

d T 2d F2AAM, 54 Hd FEE 1 Ad, 7oA AG FHE 2
A, A3z €9 Digital Marketplace®t F3dtm 3 Az A 93tg o).
eMarketer(2000)= #H29 RuMoM 714zt AAGANE Aol Fos=]
2E T8 349 g A3 & Zd(Third-party Exchange), 2ty g0 E
I 7l FHEYY A2ANY FHA AAANY &9 EZ(Consotia-led
Exchange), Wi ® ©9d 7149 /¥ 719 &9 = d(Private/Proprietary
Exchange)2 A &3l Malone 59 ¥H5& RBu A¥33g9 .
Kearney(2000)& 712t AAGAY 22 £7& /ME 7Id &9 24, A3
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A &9 2d AaxAY &9 EEd2 HYsAdtt. Kearney:s E3 2 Al
TR 1 AHE /8 719 9 B4, 2 AlheE A3z &9 =249, upx)g 3
ARNE ALAY & 2d2 Hslgoh. Kearneyd A @A FELS 94

X3 Price Waterhouse Coopers®] F3 3 Aojdt AolojA BAS & £ ¢

,,
2
2V

HS

of wg 57 Adol FHF3dE Vertical® MRO (Maintenance, Repair,
v e, 7%, 79 dY, #d gy AElx F
9] #33 ¥ E Aelst= Functional (Horizonta) 2 FEIHUT. ol FAAL =
3 AR AP AR BE d& ARATY AUAYY 2 /X 2 £ /FE
Al g

3 AW AY(2000)L HT 2L HHNA o]AAY BFY KA 3 A
2 A (Vertcail Transactional Marketplace), 3 vlA @& Al%F (Vertical

Operation) 53 AP

=

2

Non-Transactional Marketplace), &3 A@# Al% (Horizontal Transactional
Marketplace), % H]A# A& (Horizontal Non-Transactional Marketplace)

o 7147 AAAAY BFE NS ¥ ok

Industry Scope®l] @3 = & BFE, Deloitte Research(2000)= 8 &%
2 Auj 2o i 7P AAAAYE 3 A2 AYsiged 5A 444

e 2] 29 (Broad Vertical), & A¥F 7le18] 59 M Add IAF
= AlE =3 2d(Niche Vertica)d MRO % ZHH A9 £HA 7]5E& e
}= 9 = 9(Horizontal)e] 1 3 7}x]o]t},

Mohanbir and Kaplan(2000)& 7}2 ZA wad oz} 7|gd3t AXEA
24 744 249 sel2a 2 d(Catalog)d T3 713 =dA A
(Auction), .3 29 (Exchange), YlE] =@ (Barter)® &3t A®g v
o}

=
-3

*orl-"

ot
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Goldman Sachs(1999)€ T 9% 7|47 AALAY 2d EF A
A# 5 (Transaction), A 48 (Auction-driven commissions), S/W
2ol A4, vl & A7+ BAH(Cost savings compensation), 33 £
(Advertising fees), ZA¥= #|F(Content subscriptions)®] 6 7} 49 Ta L

A A8 A

23 2o TR ERE
ol g JAZAH v=2y2 2do tislA AR o). Timmers

¢} Rappadl HIZ2U2 Rde dutxoz EL45: AXAAYY #lzyxs »
2 £Fol™, Kaplan, A 59 E/FE 7|97 AAAAY vzy29] 2
of i) dEstn Ut 7|€9) 24 2 AFEL 2 /A EAHEL AT Y
o o3 Zrh

AA, 28 H d7EE AZAAY v 2Y2 2do) @) Fold BEF e
o Ages £dS Fu gl

=4, 7€ £85 v2Y2 2dE FHo2 F3F AFI) okd AUt
Bol 2do {7 AA Aol £33 wol Q).

A, AAFe2 HYD Timmers$t Rappadl 2F AAE= 71490 28R
AAGANSE 7147 AR A G Aoj S Hstx Eata ).

<EI>E 22004 A% ARAAY vizUx 298 23stn AR}
od 7oz RYES FPNFEIE BFm QY. ojgHorE e 3
+ 7€ wetA F MR myo] sty 2R 1671A9 wdo) s%
sttt 22{y Timmers 9 Rappa® AYd Umx AQAEL v 717 715

7t H @F A9 VlEes R¥EstT U] WE) FFHlR] Rt

N

<EI> 71€ AARGAY vjzyx 2de] BRIE
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=] 2= 0]
A2k} AT A A S 2a§7
z g9y 9
Timmers 0 OO0 O E-shop 5 117}#]

Rappa 0 Ol O] O Brokerage Model 5 97}#
Kaplan & o o MRO Hub,Yield Manager,
Mohanbir Exchanges, Catalog Hub

Aw W E, 2470/ 5 %0,
e, R @) 0] el =g vpAF o] = vy
stAEE o] &
AFAY e-vlA, AFUEY
ddiAAATL]| O 0 e-"lA, FAANEG e-vH,
AUANY e-vtA
Price
Waterhouse: O
Coopers
Auction, Exchange, Negotiation,
Gartner Group O O )
Reverse Auction
Anderson o Publish, Interaction, Transaction,
Consulting General
Closed vs Open
a8 0 0 @) Horizontal vs Vertical
A7y, Aujr|uty 5 8714
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0L ¢4 #d9 7143 AAEZAR vzl =29

2 AN E g9 EEE 24 222 89 /2 IAAY B2y
2 Rdg 2 £ FA L AN Tz, AF F2AY 9N, AY 24, £
AU 4 7H) BF A1Z) o8 TRAYG. EE o 4 7K BF s20] dB
Hol Moz FYHE FH B /1Y AALAY wzU2 2 ¥
F FAAAE AU

47) 4 A BF AE ool Ad A dR(HuA @R o g
TEE Be BH 2493 vk A4 BE 719 AAAY AAB] 7]
SHA/ARY olggoz dsl A Aol 9= AR AT L A LA $&
o Mulame AFHT Yok 21U B 7e L AEY wHoz A o
Byl A A9 24z sty Aoz A4HDE, Ad A R
FAE)] 9@ M=U2 mde] BRE 2 96} gign BUUT

o

!

)

<t

=
T

Mo

31 A 7= 2 3 FA 9

143 AAGAY vzUx mdel g N RAD BRE A Fzol e
A2E (D1 nel vl 2983 () n:ns Yo® 2az FEI Ao,
1:n Sevls 2de A8 gl Ady Nu2E tie FozelA 23
AAL tiel BIN2EE Tojss ez we) Solo) ) 2 Fu) ug
o dgo] FEHolth n:ng Yuy 2L tie] Tujxe T2 Abelg
Ade FHste RU2A Ad Felarse Ad 34 2% 208 59 59
B3¢ #2402 9t [29 112 AY 72 9@ w2Ys vde) 2FE
Yehz gl
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(28 1) AW 7= A vj2ys 2d9 E7

—

n_Tlelfles n:n LW

Seller
Seller
Selier

)

1:n9 Fzivls 2492 gA (1) 332 A3 Fvl(e-Shop), (2) FuiA 2
A Fvl(e-Procurement)d] €2 Wroxa, 02 e-Marketplacezt £
£ n:ng ey 2de (1) £84 A3 FA 2dn (2) AH T
719EE 749 AN S 229 £ 7RI

e-Marketplece® n : n A FFE tF9 Fulxigt Fg529 FHE e
A st A FAQALe) Z7171 A A e-Marketplace 3 GAIE Y 71X E FUA
BHE RdF QAAEE o] IwbAHRl FA ol

Al 2719 A AR TR SR FF AF Fr JMsAHeE A3 Ha
AN 9 g A AFE APt Asrt gX, AxAd FAAAE
Zke] olE B AEH vhAEH 2 FHEA Hd AF, BEF FAE AF
59 o 2A=E A4ET.

(£ 2l Ad 7= 2
< AYsta U

7]

rie

G FAN A% 14t AAGAN MzYs 2

Mo
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[ 2] A 72 % 29 FA % 257

A Fxo] 9 BF/| 9 FA o3 EF HEH o

=Y A32 #71 &9 | Freemakets, Ventro (Chemdex),
n:n YHlE (Third-party Exchange) | VerticalNet
(e-Marketplace) Ax2AG 4 =d Covisint (GM, Ford, Chrysler

(Consortia-led Exchange)| Consortium)
_ TFuizt AH Fo 2
1:n 99 =9 ¥ —?d o GE, Chrysler
(e-Sh (Buyer side)

em=nem FFA AY B 2 ,
e~Procurement) . Dell, Cisco
(Seller side)

32. FA%7 F5AY He)d 9 &R

HAF FHGEA @8l 98 Vertical®t Horizontal (Functional)®] 24 F&
< 4kl 71d3t AAGAN BF FH F stuboldh. Vertical 7193 AA
dS FAAA 5F A FFF 2Poli, Horizontal

(Functional) 7143k AAEAHE 7149l FRPHor HQ
53 EBF, g4, 33, 79 F 7]

olr

ols

MRO(Maintenance, Repair, Operation
2 A5 Ao 2don
AR 719 AAZAHE MRO F5 9159 Horizontalo] ¥¥HA o]
. MRO &5 959 A AL (D A9 7le FEL2E Agd g
FHE ols)7t Basty EFEFIL o8& Vertical 2tk MRO F59 7|¢¥ +
#o) &olsttte FF (2) Vertical FF0) wma HgFA T AP HolE
Ao ®bs), MRO Z2& E7H A0 29 WM Fuj BPL B HAA
AN a7t R 58 dote AoAM Vdske Aoz ddEd
= EoX e tF9 Vertical® Horizontals 25 &% 3h= Mega-Market
(173 %, 2000) =& e-Matrix(enable,2000)2t £2-¢& tid 7|4 AALAH
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7t &8 7% st

A FE I {9 g3 7147 AAGAY vizYs 2do B HE

05 <& 3> [2¥ 2l 43 EH g}
<E 3> AT FFAY A ¥ 27/
AF F2 98 27 &4 HEH o
Ventro (3}8}), Metalsite (F

228 (Vertical -E3 Ago R
M (Vertical) 3 49 A% 4:), PlasticsNet (Z&2 €
s - -MRO #A%& MRO.com (MRO A|¥)
THYE /7158 . o
(Horizontal/Function) -ARAA dFAYY, EF|VirtualGrowth(3] A o} A)

orizon unction

T 383 7% Ag Outpurchase(7+ vl o} 44)

Mega-Marketplace/ -9 Vertical ¥ Global Trading Web
e-Matrix Horizontal ¥ % EC Global Corridor

[29 2] A5 FEEHE 1) 23 79 9
Mega-Market
/ eMatrix VERTICALS
& & K \c?i.z,%
v‘;&l &l | I \X\@"]
H
Q 28704 (MRO)
s [ T T TT TT T w=xux
o G oe oa o2 A
N sgER 25 Se=a
K | T 1] T [ 1 ]
IS- FEXA 2 & H |

I A

Ex‘l Q}Ol I
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33 Ad BHel g% BF

7197 AAZANY =hde2 A& 7bF 2A WEEg 40 Ad 3A F
stte A R 7HE 2A wHolth AHd e d4 # "zt % 1A 7}
A4 244 A B4 Ad 44 R AY Addeig 9 73 2RE AL
T 54 714 24 Ad 2d2 Hgsio
A B w2t AT AAEARE 2A 2A4F 7HE 2F Ad e
A 7tR 24 A 2dE TEEY, AW, 28 §& 34 M4 2R Ay
2do g ootk HZ EAME ¥F 7o, 93w F 7Id o xuiAd
AadANS AR ZdEo] 713 AAZAY N HEH7 = I 719 A

# EddAE g A 2dg AT A g9 Mde] S

ol

g ¥3de AYL AL83ta Yok Forrester Research(1999)<)
74 AAGAN EELA S07/HAHE dqdes & AE A, 1999@ 270 o
29 A E2& A e dAE FAQ 50%0lY 2001do = AA 9
74%7F 270 oY A 2dE F8F Folgtn $HE UId Ay 2d g
Ao 2AE AAsT Ak
[Z¥ 3] 7143t AAZAY &4 A] AR =2 & A

2001

6%

32%

Z+E. : Forrester Research, Net Marketplaces Grow Up, 1999
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(& 41¢ Ad a6 g 798 AAAY vzy2 vde Aesta 9
o,
[Z 4] Ad 46 o8 25

A w4 EA4
3 Flete 1 24 ~Ftelz 0] F71d 1A 7HF Aot o] F oA
714 ZAA [(Catalog) -ge A ulg
Zof 29 -7)1& 73] Ao 283
(Auction) -8 39 714 84 715
g zd -AAZ vg/elE FEL 5 713 AR
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