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Negotiation®[l,m], k=1,.,n

71E e | AgE SR [ pRt 4
BASW, BSSW 1-weights
Be[0.01,0.2]
Boulware BAS, BSS Be[0.25,0.4]
Be[0.4,0.7]
B[0.7,0.99
Conced CAS, CSS Be[20,40)
onceder CASR, CSSR B=ZRpers
Linear LAS, LSS p=1

BA(S)SW : Boulware Alternative(Simultaneous) Strategy using Weights.
CA(S)SR : Conceder Altemative(Simultaneous) Strategy using Round.
LA(S)S : Linear Altemative(Simultancous) Strategy.
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