733730 A9 AAE Y (Relationship
Commitment) ] &3 I+
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7H33A AN 1A RAZ ) (Relationship
Commitment) o] 3 A7
D U(H) 24 L A7 A S A

ol £ F -3 F 4
8 i
.4 & V. 9794
0. 0|82 w7 V. AZEN 9 AF7ZE5
M. 7P3&7d A BAEUYEY & V.2 &
AF7Hd e 83
1.4 £

o I FAME 53] g s EAE 2AS a4 BAWAEY Fa4dol ¢k
o ARZIL e FAolth NF7AA BAFARIELE FE 7147 71zt FAISH
A go] w3t A fioh a2y, do g SRR Qs AT A 7t #7473 WSt
g nsictd ti#E)nd #ARARY A7t e R340 & & ok @9, dA9
AGo|BAME 2 Fo 1A 127k B (customer-to-customer relationship)& 1 5
24 nig) g tFo] itk (Clark & Martin 1994) &tA|T, 7H3ER A 7190 17
o IAE Atold] #AE BHo & Ftn AT F UE Ve o7do] vEHER 7]
Ao JANME olefdt nAEY BATEY R4S A F Utk weps, 7HEE
AoA ARl E)e]l AFer] e 1A BATFEH §A 1 7% #Aske

« Zrigsta Ay @
= zogjskm gakel
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A7) BATEE SA neshe Azto) Bas.
B A7oAE BN Fde] ASA AWSAE 2] el DAt DA
Q] $5Te BAAN sl F%lo) Belsjord wAZRY BAS HIQ)

9 pa-pAzke %ﬂli Uro] sttt sigith Weby, & ATME oL 2

AH, 7}*0‘3?}734]*1 71d-2 743k 474]-?:"1] ¥ 293 1A-uAT BAFE BQ
g a2l welna 3ok B AFdM @AY FHEUE AR A dis) 9
(Commitment) -3 @ahe Aolth. UL BAHARAN FATFHEE Yehlle Ux
H W AHHO fon, B dFdME oHd EUAWSE NEDY #ATEHEE
Yehlis igez A3t

£4), 719-2A7 BATED 1A BATEA Y B 2 JYBAS Wl
A gt 2 2 A7dA A2zt BATEY AR yehje Eguss 719-n47

BAERTH 2A-2AZL BAZULE vhro] o F EUAele #AE Yelze Aot
AR, 719-2420 BAE]ATG 24-247 BAE]0] A)EE HEshe 149 1 A

M. o]2A w4

AEA ohARolEe A4t $a4t0le] DB (Exchange)d] Adel 1 RS Fu Yok
mehd, 2ee] SA4S 95F A2 AASE o|Hd A5F Adg FuE A3 oY
g EQals olgul 4P F4F Aol wAY o2 FFHE )T Utk 18,
198040) ol FRE )P ASH AUE 9P 4P FAH ALY IAT AHse M
A&A AT Agele BANARE gl olgse] AR AdsdTh 4, BY
(Commitment)& ol2)% B¢l H44 FHLARA Ho] AFHo] gor, Ful-Bojz)
WA AT 1 REAQ Wz A5l 4o,

1. ZANHIES HSE
AR &L o2 A M oA 7hA] Felz 23] =0 St AF
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72 BARAE L <F 21> Al F2 upe} 2ol F2 77 71Ateld BASF

9e gol gee ¢ 4 Ak

(F 1) QA st 7|1E o729 &

i

A7 19

aulAtoe) B8 GEST, 4R, BB A 3, BEE Ay
Berry(1983) i . i}

25 ATHE FPINY BAE RO e 2

AeA naze F5a A% BAZ AFshe oY AF
Jackson(1985) i 1A e Aatar 254 |E AFste vhAE A

HeneloiAE el w2y

Zzke] A% A Y-S SHAZ) 7] HelA ghE Bl SEHQ 27 o]
Varadarajan

o) 225 Aolel A mE m2adel AREAH oY

& Rajaratnam(1986) .
Symbiotic Marketing)

Z17ke] J19ES A3L el g&E3, ME NYEL A

Anderson Aog 5] QFE ME Agst A= o 2H L F Y
& Narus(1990) 2 Pggg AFeHor dohe Aol I A3 ARG} o]
(Working Partnership)

Morgan | A¥AY BAH 282 495 WAL §4507 she E

& Hunt(1994) A RS

Kotler(1997)

453 BATHY YTE QUL S UL SR PANARS 479 2E
> }Zl %‘?M AT A 934 3
A0k BN EnuRe] BYe ol B  opgollt 97, 4% 502

e
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Deshpande(1992)

2% FAUT BAAS] U A, TN A
, Schurr & Oh(198
Dwyer, Schurr (1987) oH(Pledge)
Moorman, Zalman & | 13 Qe g A%shuA e A5 4y

Anderson & Weitz(1992)

Ganesan(1994)

BACNA o B2
o} A

FAA NE &7, A AgTbs A i g, 1
ga wAE A @714 S A5 oA

Morgan & Hunt(1994)

E=Se)
= 17

BAZE ZAA e FR3HA AZE T, B
A7) As =g oA

O

- 3714 dEe AEA7)7] s 27184 S & 9

£ 35

Garbarino & Johnson(1999)
(&) AlZFell A A A))

Gundlach, Achrol, & - B7)Rag) Bol, FAA AP 244, 4 2
Mentzer(1995) 2 QA 0@ B2 BA
(Z9AT Ari4) - 37139 BAR nBL SAGT 7)HFE P2
A7le 27 AAYZLZ 2251 AE Au)e)
AT EHo) g3 N2E A2
Az BARl oM nAe AU oz

(Attachment), %4 & (Loyalty), ml2} E-X|(Welfare)o|
3k 4 (Concern), A7 (Identification), A+ 4]
(Pride)

29

7He8 73X 172 BA
AtellMe AS7HA Y ol&3 uj
HAELE Aste 2Ue o

AL dAstEth

s 2%
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1. 7HSEZ0AMe] BAEY

2 a7E BEMHINZ HIEAIN 29 BAE
Eo] o8 293 240 1 Ale|Eg Te 2ASd da) ARE 2, nAe] 3t 2
=]

sfo] goteln glo,

UM o2 WA AHE HE YL FuiA-TEA BAY &Aooy mliehEA
&+ WRiE F< xS & 5 Aok ol B Mde 1 gids TMIEAAA Alo]
Eg AT BAE JUE FHE&E & Utk £ dFAME MIEAGAM 719 1A
e WAE tFuA BEE I e EYS UE VIE dFEGE V9-27Y] 9
£ °9F dhdel o 8 Zojth HId 7Y-1A4L BAE UE AT FAA
Garbarino & Johnson(199)& 2US 7145 Al ol DAY A2F oz
(Attachment) £ F4%(Loyalty)s Bl=u A2ld Q46 23S @533 gk B d1o
N 783NN 7190 BT 228 Q2 1A 2 AolEe] il AAE T o
= % 3459 Ao getsluAl st

2 nAZHHE) 2

4
S

+
el

of

)

Tyl

3
o rlo
7

i}
¢ agla HEFHA ?l’z}(lndwldual and group 1mpressmn)
o2 Hoin. 7MBAAME oleld 1A BAE Videl BRo # FAE sHeAe]
Fh olgid BHE AARANN 1Y xdog 1AZY 458798 FUAA 7}
155 Al(Virtual Community)®] Aol 23& 5224 7140 o & E9& =8 &
De 2E AAg.

g M e IAE Alole] BATEC] Fa8 olfolzt & ATddA bR st
Wi @ 2ol 2 A7dME 1Ay ge 14Sd W BUL Garbarino &
Johnson(1999)9] 7S HIRC2 3X theE uA5d g 394 gEuv & s
o 2479 /G g notzzt gtk
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AFAX e Ao 73
2

ARAT, FA

1) 71doll st D22l Z77Hx|(Shared Values)

Morgan & Hunt(1994)& ¥#7HXE BAE 7HAe HEUE| ¥9(Behaviors) ZR
(Goals), AA(Policies)E°] FL83Ith £ ¢ Fa38th, AHsitt T2 A3, &0 £
& aatege A0 Wetd FF5HoE 7HAE U (Belief) o] A=t HosActh ol
MES 7MY HEHRE AlolErL Algshs 22 Muladh Aale] diloy 2
8A40] Yxledol 1 APJEE BRI HI ALFHoz EYUF F UL Aotk & &
Fol e Morgan & Hunt(1994)9] 3f7H218 Ade 7H3&ZAM 71(AelE) 2 1 A

o|EE HhEd 1Y FHIMA G HEsto v 2L JHEe AASAT:

Jhd1 : JpatEr oM DZo] J|Y¥ate] BRIV 258 1 7|Yol st 20| HE &

2) ZIdofl chEh DZe| A o|2(Relationship Benefit

Morgan & Hunt(1994)t #EU 9] BAZRE AAHE O $58 o9 A9
(Relationship Benefits)o]2tx 3% HEUZHE Q] BAo]ddo] & 7Y 1 FEHSY
BAY o 2984 dokn F4gch £33, Anderson & Narus(19%0)= |23t @A 0|9
B2 Ader BokedH, ofEHH @A ANt HEUS tity AEU A A
FTHE oldoly AT Hlmsle RAolth ol MdE FHIEA HEHEE AtolE
o] MUlAE AFEE 7P TE AEM AFeA de 2hEd @ 553 MuxE
A Z5tojorut wrEd mAoAl o] (Benefi) S & & I, I3 o]9E e AL A
&0z 1 B EYE ¢ A& Aotk £ A7olME Morgan & Hunt(1994) %
Anderson & Narus(1990)2] #Ao]e] Md& 7MIBAAA 7IH(AIE)H 2 AllEE
whES mAste) Ao Hgste] g 2 M-S AAsATh
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7Hd2 : JHaEEolM DZi0| J(Tle] EAolelo] EFE O ol thE 20| ML =

ofzlch,

3 NAHZHE) BRI
Amstrong & Hagel IM(19%)& §JAtc]ES] AHule Alo|E IYELY BATF2Y Ix
Z, 7M¢&&A (Virtual Community)e] &443le) H-¢dchy 3|PEAo|9] BATZY B
Aetgtt Ale|EE HES 1o] 1 Alo]EY g 1SN Mz HiFoh} B
AQE7E =t A2 BAd b E98 R 44T F Stk B AT
= 2|9} vp7b 2 Morgan & Hunt(1994)9] F4-71219) 7H3E 7H4
BAAM AIEE HHEG IAE Ao]d] FH7EA|Y A& e 2 S HAs

¢

4) DHIHME) H4SEE

Hoffman & Novak(1995)2 3alo]#ujtio] CMEgte d S xﬂ/\]z‘g].:ﬂ)q Q37 o) A
AHER7Y A 4ske 84S YA A HTelepresence) B oM Aot A32e49 g
< U A3 A s or TR Utk F, FEFEe] WAE TN o F
AAANYLA B5AE) wAgE JHsd(rIA AsFAg)e Aotk JTAEAE
(Person-Interaction) 173} Alo]E H&= uMI uA7te] XA Aazgo] th$He
Aot B ATNE WA JEAE] THHTA BT DAS Aold] ol Rojx)s
BEaES FAA de AXNH, dEHd, 479 o] dd A2 Fo] jloH oH3 u
Ao 43age) AR} ¥E 4% DA Aold WAEY] B AL A0E 44T
F 3ok wekA, g3 28 7HES AREAT

744 JteE ol D27t HeEEel HEJH 585 F 1At AAEY0l 2 =of

e,

2 a7e b3 & B4 wAPAROIRAN 1 go] B89 2UNTE 138
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of gt HE&dol oM E0E 7IQRIOIE)-T A BAEUY aA-247 BA B
282 Wrol 2 Aojn. weha, o] 2 P

Fe 7 ¥ele e BEA
=
A

THd5 T E ol 71 BAS 0l 2458 DAY BAH S0l sofxich
746 - THMERZOI M A7 B EQl0] 258 1A BAHEY0| sopzic

4. EAEYS Fap

Garbarino E. and Johnson M. 5(1999)4:8|2}e] Z¥EA H7HGlobal Evaluations)ol] #3t
A7 7P $83 olnt oWd Hrty FAsEe] AHlAe s s & d=
g AJAE Hale Aol F4P) Berry & Parasuraman(1996)2 Anlxte] 3¢jolw
of B A7E AHYstAA AvA} 7197 A 292 BE AUA oE W A
Ao g 2EY 7tsAS Holkslrl Yal A9 nY s Eolw(Future behavior
intentions)Z 4 9] $242 ZZsIAh £ F79 7MIEAY WM vgdrE Ao
Eo tig A& HE F FAox Fo2 ALY 4 9o o o 14 FAEYH 1
A #FAZO] A7 € B 24" AR 04})6‘2} F Aok w2 OS5 2e M S
AR5

747 JHaEEOIM Tidoll ChE 2ol A S0l EE2TF 1 J(Hol i ojefe o
(@)

Thag: JHEZOIN 122 BASY0l £8FF 1 VI 3 olzkelzol SN2

U AHE 7HEE0] AN UE WEEDY VAR Yoz ATRIL AN

ofef <a¥ 1>34 Zt.
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(Future Intentions)

4 % 2344 Aol Py
Ato|Este] ZH71A] AJO|ET} A Fsle A MulA9 Y& 2 EAo] A}
E 5 olEZ W&l 1o 2 A U PR Bis | 523
—= LA Lo == 73
(Shared Values) -
AlO|EE E38)
] ]o /\]'0] g %"E‘s}‘“\f‘ _—1_’_7—1',101 E]—-:‘;—'_— /\]—O]E% %_E_Q. ILH_Q]— .
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A7 Z87bA] | APEE wrEas nAS7he 23, 94, 9o Ao o L
| =]
(Shared Values) | AA% 583)
TAZkel 3FAL | APIEAA AFEE AFUACNE ETE T AOJE o
(Interactions) HE gAEZN JAAESY AT .3
A}o]_E__-j_ﬁllzl- ] ] ‘
A Y A4 AlolBo) tF A ojZH(Atachment) FAH | o,
(Co;nﬂznent) (Loyalty) ¢ H= i)
vl Viivdy
A4 J———l] _7_21119] E]"E—‘ ——1——’-7—‘1%‘)}] EH?:T_]_- /‘\:]E]X_'} °H"—‘;L(Attachment), 2= )
BAEY ; 423
(Commitment) B(Loyalty)ef B
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1. #2822 &Y

1) 712 EREy
¥ 2 $HE SEAY V1R 548 b33 24
(% 5) 7|23 BEEY
d9¥E £ £k PHNAHE 7
18~244) 57.7% e 65.9% Ak 44%
~ Q) [
25-304] 6% 7~12744 33.0%
- o2} 34.1% 13247 ¢ 28.0%
A 0,
304018 77% : UAGOF | 346%
7 100% A 100% A 100%

2. MEIE 3 ElFY 24

1) M=l 24

Azre] Apde) ZAA) U AHHEAS NG BFE <B 63 2k B 979 §
250] AAde 244 PUE /122 sol GgEog FRHon, FAER e )
4 ABHE AR 2L ASNIIE WHoE AHN B3 At

(£ 6) M2Z 24

B & Cronbach ¢ Ae & 5
ApolE gl FHTIA 8808 173
Apo|Este] #7019 8159 12d
a7k 287K 8900 123
LAY 5 AE 7901
719-2 A BAEY 8177
-4 BAES 8974

el o 7159 1%
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=425 g94e 427 dolol RARAL ANSHoN AYEEAN A
Qe Adele BRES AAT F BAL St 298N ARE <E PN <E
7 : 9 B

B3 3, <E 82 #AEY
#AEAY 27HA2 F3lo] FEHAS e

LUHAA communality
2 3 4 (W)
5.182E-02 132 -5.330E-02 746
206 136 -3.493E-02 736
259 201 -3.641E-02 708
200 145 3.637E-02 763
AtolE Aol 432 -4.345E-02 1.747E-02 650
Alo] E#A| 0] 22 143 165 1.710E-02 850
Abo|E #A 0] 23 113 143 -1.427E-03 805
2 FH7HA1 242 101 324 791
a7 FH7HA2 320 9.227E-02 311 820
7 FH7HA3 128 7.398E-02 181 T72
A F71A4 124 107 1.044E-02 683
37 45 AE1 3.690E-02 497 5.000E-02 708
17 A5 282 -5.913E-02 216 4.068E-02 820
a7 5283 -5.596E-02 | 8325E-02 | -4.526E-02 711
Figenvalues 5212 2825 1482 1.045
% 37.226 20177 10.584 7.464
Cum Pct 37.226 57.403 67.988 75451
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(E 8) HAlZUHl cist L2lEA (o))

Sy 80H A A] ] communality
(338%) (35
Al EEI 726
AL EE9)2 533
AL EE}I3 775
Aol EEQl4 602
AESN 777
IME]2 813
TMERI3 771
17y B4 721
Eigenvalues 3.880 1.839
% 48.504 22.981
Cum Pct 48.504 71.485
(F 9) ofzfe|zof ciEt 2ol (HntHs)
8 (SAUF) LAFA communality(Z %)
v)2fex1 378
o) x2 657
D)o &3 440
u] 2o =4 688
Eigenvalues 2163
% 54.067
Cum Pct 54.067




1 2 3 4 5 6 7
AolESe [
#7H)
Aolegel|
B0l | !
Azt
- A28+ 269**
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}\]’ o] Eoﬂ kK *%k %%
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.?_7 u Oﬂ ek oz 1k
ga =z | M40 | 20 577 | 729 352 1
o) o 346™* 245%* 54+ 581+ 610** 705%* 1
#p<0.01
4 WS

TMEES AFE) Hst AAEHS AT AR

<E 1> AERYS FHUSE ¢ AARHARE BoiF Utk FgS FF0)
W BAsbY) AAASE R0z etk AelEY Bl bg 2 9% wAE
WrE AlolEd] Yd FA7HNY Aoz Uekith 89, Mz AR gL 434
E AolEg] BYl 94 498 92 IAE RoR Uehgth 2AYEHEY
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ge pol Yoz vesht A
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3) ool zof ot 57N
< 13>& YT E £LWFE @ FARALS Y ok B3 o3t njg)
Izo gt AlEEUF AL & 3
ok Az E9j0] AtelE

it}
(E 13) o2helzoll cist 3|78 Zf
_ u]g%s—:amf szaAt] soang g 1)
23 B | #Fex| g ol n
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1 Alo]EE-4] 431 .050 413 8.695 .000
I AZHES] 457 039 560 11.799 000
L4 )] R=804 RA F=.647 $ARAF=.643 F=163.889
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1. ZapeA
B A7E MM 1A BAEYS AlolEd td EF I Alo|ES] TE 3
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Az, £ 2z7re] BA ) B3 AZL FAT B G AND AF/HEE g A
Z84 A g2 AAHEL g 2t
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2 A7E F939 Qo) M & Az Aze BARARATIN Be 2 B
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o e, 712 A9 BANA GRUE Beel Ade AR a2 g
717t o187) MRe] 2AbS Fe] AYY ZAEYe] Tha AT Aol 21T, 2
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